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1. INTRODUCTION

This thesis presents a detailed and in-depth analysis of the role that geopolitics plays
in shaping corporate strategies. Through a thorough investigation, it shows how
global factors are redefining the rules of the game, significantly affecting corporate
strategic decisions and the architecture of institutional governance. The work
analyses the impact of the geopolitical context on strategic business decisions and
the implications from a managerial and institutional perspective. It argues how the
geopolitical element is becoming increasingly important in a new historical phase. In
a geopolitical momentum characterised by deglobalisation, the redefinition of value
chains, and friend-shoring, international strategies focused on supply chain
efficiency, in line with what international trade studies indicate, appear to become
more focused on minimising geopolitical risk. In this context, we have argued how
various phenomena, both historical in nature (such as the pandemic and the Russian
war against Ukraine) and the evolution of long-term decoupling strategies, concur.
The thesis explores how increasing protectionism and geopolitical tensions are
changing global supply chains. Particular emphasis is placed on the challenges
companies face in managing increasing risks related to political and economic
instability. It emphasises the importance of adopting strategies to mitigate the risks

associated with these changes.

We analysed the case of China as an exemplary case in this pattern. In particular, we
looked at how ltaly's role in China's international strategy has changed in terms of
volume and strategy. To do so, we constructed a dataset of 319 transactions from
1998 to 2022, analysing the strategic driver that motivated it and the historical
pattern of the evolution of opening, development and redefinition of chains using the
categories developed in the international business literature. Through this dataset,
we also assessed the impacts on target companies. The Chinese example was
identified as a primary actor and driving force behind the phenomena discussed. Over
four decades, China's transition from a global manufacturing hub to a major

geopolitical force has profoundly affected its global interactions, particularly with



Europe. We have described the political evolution of China, which in the span of
twenty years has gone from being a country with an agricultural economy to
becoming a leading economic power, through the development of an enormous
industrial capacity. Precisely this overcapacity, as well as the redefinition of the global
value chain, is among the decisive factors of the most ambitious plans launched by
the Chinese government. Above all, the Made in China 2025 strategy to reposition
China in the high value-added segment of the latest technologies, and the Belt and
Road Initiative, the huge infrastructure development plan to develop global
connectivity and find a secure use for the accumulated foreign currency reserves,
favouring its enterprises through the rationalisation of export channels. Finally, the
new phase of 'deglobalisation' described above has also led to a partial withdrawal
of China's foreign exposure. This path is highlighted through a detailed analysis of our
dataset, demonstrating China's strategic adaptation to capture value in a changing
global economic environment marked by deglobalisation. China's approach during
this period represents a nuanced shift to a strategic redefinition of its global value
chains. The patterns observed indicate China's efforts to adapt to geopolitical
changes without abandoning the pursuit of strategic economic policy objectives.
China's strategic adaptation signifies a major realignment of the global economic
order. The insights from the analysis provide a comprehensive view of how China has
strategically adapted to capture value in different forms, highlighting the importance
of adaptability in a rapidly changing global economic and political landscape. As
Chinese policy has changed, so has Italy's position as a destination for Chinese

investments.

Literature and the analysis of original data collected shed light on the Chinese
investment strategy in the Mediterranean country. On the one hand, market
research, driven by the size of the domestic market, EU membership, the opportunity
to develop a better capacity to respond to more sophisticated consumption, the
improvement of brand reputation to open up new segments. On the other hand, the
search for strategic assets such as design capabilities and technologies in mature

sectors, operations that are significantly decreasing after the application of



protection instruments. For this reason, and due to the characteristics of the Italian
economy, investments are increasingly market-oriented rather than focused on the
acquisition of technological assets and they are developed with a geographical
distribution consistent with the structure of production districts. Paradoxically, at the
moment it is precisely greenfield investments (apparently of more direct benefit to
the system's economy) that are the most sensitive from the security point of view
due to the nature of the sectors involved, such as digital infrastructure. This
phenomenon, as highlighted, has slowed down in recent years due to new
investment approval regulations in China and the implementation of stricter
screening systems in European countries. There are indeed risks of a strategic nature
to be guarded against, including through the judicious adoption of recently
developed golden power legal instruments. However, the impact on the companies
involved in the transactions seems positive overall. In fact, it is intuitive to believe
that the potential creation of synergetic value and the growth of the target company
are an indispensable condition to proceed with an acquisition. The structure of Italian
companies, on average very small and under-capitalised, is a further significant
element to be considered when assessing the determinants and impacts of the
phenomenon from a corporate point of view. As demonstrated, the performance of
acquired companies in terms of dimensional growth, financial solidity, productivity
and results improves. The research clearly shows the benefits on the financial and
capital structure of the sample already one year after the entry of the new Chinese
majority shareholders. At the aggregate level, the companies considered show a
reduction in leverage. However, the non-linear effects on employment will require
further investigation and may need careful consideration. Moreover, the
reconstructed database does not yet allow for a full appreciation and assessment of

the scale and effects of divestments.

The analysis of the phenomenon through the Chinese case also provided an
important methodological insight into the monitoring of these dynamics. The thesis
therefore highlights the vital role of strategic intelligence in understanding and

navigating this new economic environment. Strategic intelligence goes beyond simply



collecting data; it involves analysing, interpreting and applying information to make
proactive and informed decisions. For Italian companies, this means actively
understanding global changes, identifying potential risks and capitalising on

opportunities, while protecting their values and competitive position.

We then analysed the managerial and institutional implications of this new weight of
the geopolitical element in industrial dynamics. On the one hand, the need for the
State to develop those dynamic capabilities that are fundamental to strengthen a
rapid and resilient system and protecting the national interest in the geo-economic
scenario. This concept goes beyond the efficiency of public administration, extending
to a broader perspective concerning the protection of national value and the
industrial system. Dynamic State Capabilities represent the ability of government
institutions to adapt nimbly and strategically to changing circumstances. It includes
the ability to formulate effective public policies, coordinate the actions of various
government agencies and take timely measures to protect and promote national
interests. From this perspective, we assessed the role of a coherent restructuring of
the intelligence system, the application of legal protection instruments and the
crucial role of strategic economic intelligence. Adapting to deglobalisation and the
reconfiguration of global value chains offers challenges and opportunities for the
Italian economy and the country's Information and Security Agencies assume an
exceptionally strategic role. This work highlights the link between robust governance
structures and corporate resilience and argues the need for strategic collaborations
to enhance dynamic public capabilities, going beyond the mere pooling of resources

to include the sharing of knowledge, skills and diverse perspectives.

On the other hand, there is the need for companies to structure new organisational
processes consistent with the priority of managing geopolitical risk. The integration
of geopolitical awareness requires a sophisticated approach to business
management. This involves a rigorous and continuous analysis of global economic
variables and their impact on business decisions. Companies need to be able to

predict and react to economic fluctuations caused by geopolitical events, integrating



this understanding into their deep-seated strategies, affecting the training of
managers, but also their operational life in terms of budgeting, investment and
growth. Moreover, a deep understanding of geopolitical trends enables companies
to identify new market opportunities and mitigate risks, while maintaining a
competitive position in a changing global competitive landscape. In the Italian
economic context, dominated by small enterprises, the concept of geopolitical
management extends far beyond mere business management, becoming a crucial
issue that also involves intermediate bodies and supply chains. In order to bridge the
gap between business and the geo-economic dimension, the thesis therefore
formulates a number of policy hypotheses aimed at creating institutional spaces that
integrate the country's technological, scientific and industrial skills. It suggests ways
to harmonise the national geo-competitive dimension with the geo-strategic
business dimension. Deglobalization represents a significant shift in the global
economic landscape, a move away from the interconnected, efficiency-driven model
that has dominated the world economy for decades. This shift is reshaping how
businesses approach their operations and strategies, prompted by various factors
including economic uncertainties, environmental concerns, geopolitical shifts, and

technological advancements.

The first major impact of deglobalization is on supply chain management. For years,
businesses have extended their supply chains across continents, leveraging global
efficiencies and lower costs. However, recent global events, such as pandemics, trade
conflicts, and environmental crises, have exposed the inherent vulnerabilities of this
model. Extended global supply chains are prone to disruptions, leading to significant
operational and financial challenges. In response, businesses are now prioritizing

resilience over cost-efficiency.

A key strategy in this new approach is the diversification and localization of supply
chains. By reducing reliance on far-flung suppliers and focusing more on local and
regional sourcing, businesses aim to mitigate the risks of global disruptions. This shift
not only enhances supply chain resilience but also aligns with growing consumer

demand for locally-sourced and sustainable products. However, this transition isn't



straightforward. Localizing supply chains often involves higher costs and challenges

in maintaining the efficiency and economies of scale that global sourcing provided.

Another significant impact of deglobalization is on production processes. There's a
growing emphasis on sustainability and environmental responsibility. Regulatory
pressures and changing consumer preferences are driving businesses to adopt
practices that are economically viable, environmentally sound, and socially
responsible. This involves using renewable energy sources, reducing waste, and
implementing circular economy principles. These changes are not just about
compliance or public image; they're a strategic response to a changing market where
consumers increasingly make purchasing decisions based on a company's
environmental and social impact. Technology is a critical enabler in this transition
towards deglobalization. Digital technologies such as artificial intelligence, the
Internet of Things, and big data analytics are becoming indispensable for businesses
adapting to a less globalized world. These technologies offer deep insights into
market trends, optimize resources, and manage risks effectively. Additionally, they
enable businesses to maintain efficiency and connectivity in operations, even as

physical supply chains become more localized.

The path towards deglobalization is fraught with challenges. Political factors such as
protectionist policies and trade barriers complicate the transition to localized models.
These policies can lead to increased operational costs and market fragmentation.
Moreover, transitioning to a deglobalized model requires significant investments in
new technologies and infrastructure. This shift can strain resources, especially for
smaller businesses that may not have the capital to invest in such changes. Despite
these challenges, deglobalization offers numerous opportunities. It encourages
innovation and exploration of new markets. Local and regional markets, previously
overshadowed by global markets, now present new avenues for growth. Companies
are finding opportunities to develop new products and services aligned with the
principles of sustainability and resilience. This shift is driving innovation across
various sectors, as businesses seek new ways to remain competitive in a changing

economic landscape.



Background

Deglobalization represents a significant shift in the global economic landscape,
marking a transition from an interconnected efficiency-driven model that has
dominated the world economy for decades to an approach that prioritizes resilience
and security. This shift is redefining how businesses approach their operations and
strategies, driven by various factors including economic uncertainties, environmental

concerns, geopolitical changes, and technological advancements.

This study offers an interdisciplinary analysis that combines economic and
institutional aspects to understand how the production system is responding to
deglobalization and foreign investments. It provides a holistic view that integrates

various perspectives to offer a comprehensive understanding of the dynamics at play.

Deglobalization also has profound implications for global trade and economic
dynamics. The shift from global to local supply chains is reshaping trade patterns.
While this could lead to a reduction in international trade volumes, it might also spur
the growth of regional trade agreements and partnerships. Economies that have
been heavily reliant on exports may need to adjust their strategies and focus more

on developing internal markets and capabilities.

From an environmental perspective, deglobalization has the potential to bring about
positive changes. Reduced reliance on global supply chains can lead to a decrease in
the carbon footprint associated with transportation of goods across long distances.
The focus on sustainable practices in production processes can contribute to a
reduction in industrial waste and pollution. However, it's important to balance these
environmental benefits with the economic implications, ensuring that the transition
towards sustainability is both environmentally beneficial and economically viable.
Deglobalization also has societal implications. As businesses shift towards local
sourcing and production, there could be an increase in local employment
opportunities. This could help in addressing some of the inequalities that have been
exacerbated by globalization. However, there's also the risk of increased costs for

consumers as businesses pass on the higher costs of localized production.
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Looking ahead, the future of global business in a deglobalized world will likely be
characterized by a balance between local and global strategies. Businesses will need
to be agile, adapting their strategies to the changing economic, political, and
environmental landscape. This may involve a combination of localized and global
supply chains, sustainable production practices, and a greater focus on digital
technologies to maintain efficiency and competitiveness.

Deglobalization represents a complex and multifaceted shift in the global economic
landscape. It requires businesses to rethink their strategies and operations, balancing
efficiency with resilience. The production system serves as the backbone of the
economy, and safeguarding it is vital for maintaining GDP, which significantly impacts
societal well-being. Globalization has been a longstanding phenomenon, yet
deglobalization remains insufficiently explored. In this context, securing global value
chains becomes imperative, prioritizing not just corporate efficiency measured by
reduced production costs but also fostering business relationships with trustworthy
partners in non-hostile countries (the concept of friend-shoring).

Italy has approximately 150 industrial districts needing protection against potential
foreign predatory threats seeking to acquire technologies or disrupt the competitive
balance between foreign and domestic firms. Some companies, not necessarily the
largest or most technologically advanced, can generate cascading effects when
attacked or distressed due to their central position in the value chain, creating
bottlenecks that jeopardize the entire production system.

In the future, the significance of a company's nationality will grow, reflecting an
evolving relationship with the home state in international competition. Economic
intelligence will become increasingly essential as part of national security and
intelligence services, aligning with global best practices. Businesses and the state will
rely on each other to access geopolitically sensitive information and protect the
economic-production system while respecting corporate independence and
economic interdependencies.

Most small and medium-sized enterprises (SMEs) and only a few large ones could

independently bear the costs and efforts required to protect their markets,
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technologies, development projects, and competitiveness. It is crucial to elevate the
strategic awareness of both institutions and businesses through practical initiatives,
such as events and discussions. Establishing the Ministry of Business and Made in
Italy sends a powerful signal.

The 2007 intelligence services reform and the recent amendment to the Golden
Power legislation (March 2022) follow the same trajectory, considering the new
responsibilities granted to the Guardia di Finanza and its mission to safeguard and
protect the economic system's health. In 2022, 608 notifications were submitted to
the Presidency of the Council of Ministers under the Golden Power mechanism,
reflecting a 22 percent increase compared to the previous year. Notifications
predominantly involved defense, national security, 5G, energy, transportation, and
communications sectors, but the legislation's scope is expected to broaden.

The current situation calls for enhancing the administration and public capacity to
bolster the country's economic resilience, with the Golden Power legislation serving
as a strategic tool to protect national interests. The ‘shareholder state’ has evolved
into the ‘regulator state,” and the Golden Share has transformed into Golden Power.
It is necessary to strike a balance between attracting investment and aligning it with
national strategic objectives and interests. Understanding the geopolitical
motivations underlying corporate developments and framing the issue in terms of
national economic security is vital, although ambitious. The connection between
Golden Power and industrial policy is a sensitive and intricate matter that requires
reinforcement. The former should not be considered a tool of the latter but a means
to protect national interests under specific circumstances. Institutional focus on this
issue is commendable and should be set as a high priority, as it contributes to the
enhancement of businesses, Made in lItaly, and the robustness and resilience of
economic development and growth. The concept of dynamic capabilities has
primarily been applied to the field of strategic management to understand how firms
successfully adapt to changing environments (Teece, Pisano, & Shuen, 1997).
However, recent scholarship has extended the application of dynamic capabilities to

public organizations and states, aiming to better understand how governments can
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enhance their adaptability and efficiency in the face of complex challenges

(Mazzucato, 2018; Schillemans & Smulders, 2020).

Literature

Literature in International Business

To better analyze the movements and evolution of investments, and subsequently
the role that our country plays in international strategy, it is necessary to deepen the
concept of investment and interpretative models regarding the trajectories of
internationalization elaborated in literature. Firstly, foreign direct investment is
defined as an international investment made by an entity in countries other than the
one where its business center is located. According to the WTO's definition (1996),
this type of investment occurs when an investor from one country acquires assets in
another country with the intention of managing them. The managerial dimension is
what distinguishes FDI from an investment in a portfolio of financial instruments. As
per the World Bank (2004), FDI is that foreign investment which establishes a lasting
interest and active control of a company. Investing in foreign entities where the
investor holds a minimum of 10% of the ordinary shares, aiming to establish a ‘lasting
interest’ and exert significant influence on the company's management, is recognized
as FDI. This includes not only investing in existing foreign companies but also the
creation of new subsidiaries (greenfield investments). Such investments reflect an
active role in guiding and managing the involved or newly formed company, marking
a key aspect of global economic globalization. Historically, theories of foreign
investment stem from studies in industrialized nations, as multinationals from these
regions were pioneers. These theories aim to elucidate the spread of production
activities across geographies and their ownership and organizational structures.
However, this requires merging two principal economic thought streams: the theory
of international resource allocation, which hinges on varying factor endowments
among countries, and the theory of economic organization, which examines the
distinctions between hierarchical (intra-industrial) transactions and market-based

(inter-industrial) ones. Until the late 1950s, international economics paradigms were
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dominated by traditional models like Smith's Theory of Absolute Advantages (1776),
Ricardo's Theory of Comparative Advantages (1817), and Heckscher and Ohlin's
Theory of Resource Endowment (1933). These models, pivotal for understanding
international trade flows, had limitations due to their inherent assumptions. These
included the market as a perfect exchange mechanism, the absence of transaction
costs, immobility of resources across borders, and firms performing single activities
under a decision-maker with boundless rationality. Consequently, they fell short in
addressing questions about the proprietary and organizational structure of economic
activities.

However, during that period, two important changes occurred: some companies
decided to carry out productive activities abroad, configuring themselves for the first
time as multinationals, and at the same time, large capital flows began to move
across national borders. These novelties led some scholars to recognize the existence
of market imperfections and to consider their consequences on the methods adopted
by companies to organize their economic transactions. Among these, the first were
probably Williams (1929), who understood the need to change neoclassical trade
models to justify the internationalization of some industries, and Iversen (1935), who
formalized one of the first theories that classified the international movement of
capital as portfolio investments. Later, Penrose (1956) and Bye (1959) tried to explain
the investments made by companies to acquire production units abroad with the
perception of potential gains due to horizontal and vertical integration, but their
work only gained proper recognition a few years later, thanks to the publication of
the theories of Hymer (1960) and Vernon (1966), which led to an epochal change in
the study of the international behavior of companies. Hymer's work essentially
consisted of refuting the theory of indirect capital transfer, which he considered
insufficient to explain the productive internationalization of companies for three
reasons. The first was that such a theory did not consider market imperfections, so
by introducing variables such as risk, uncertainty, exchange rate instability, and costs
related to information search and transaction completion, most of its predictions are

invalidated. All these imperfections indeed alter the behavioral parameters of
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companies and are particularly reflected in their international strategy. The author
posits that foreign direct investments (FDI) encompass more than just the transfer of
financial capital. They also involve imparting a bundle of resources such as
technological expertise, corporate organizational routines, and entrepreneurial
abilities. Hymer, contrasting with portfolio transfer theorists, believed that a
company's motivation for overseas investment was driven by the prospect of earning
economic rent from the entirety of utilized resources, including their organizational
structure.

A key distinction of direct investments, he noted, is the retention of ownership rights
over transferred resources, unlike portfolio investments which are executed through
market transactions. Hymer regarded direct investments as crucial tools for
companies to control the use of property rights in their foreign subsidiaries. However,
for a company to utilize this tool effectively and own international assets that
generate added value, it must possess certain advantages (financial, managerial, or
marketing). These advantages help overcome disadvantages against local
competitors in the host country and are typically unique to the company (firm-
specific), arising from structural market failures. Hymer extended Bain’s theory of
domestic market competition barriers to international contexts, suggesting that firms
engaging in such activities must have a monopolistic edge. Yet, sometimes this
advantage stems not from a monopoly but from the firm’s superior resource
allocation and transaction organization compared to the market. Hymer also
explored the territorial expansion of firms as a means to use their monopolistic
power. He acknowledged the many imperfections leading to structural market
failures but consistently compared the resource allocation outcomes of international
hierarchies with those in a perfect competition scenario, from a welfare perspective.
He emphasized the organization of economic activities to increase monopolistic
power rather than as a means to cut costs, enhance product quality, or boost
competitiveness.

Thus, Hymer viewed the alternatives between FDI and other international

involvements more in normative terms than through a cost-benefit analysis. On the
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other hand, Vernon (1966) adopted the then-new trade theories of the 1950s and
1960s, deeming them essential for understanding international business
phenomena. He introduced the microeconomic concept of the product life cycle to
explain the overseas operations of post-war American multinationals. This concept
posited that a company's international trade capacity hinged not only on financial
and human capital but also on their ability to innovate in processes or products
through technology. Vernon linked the organizational capability of firms partially to
their origin country (country-specific), believing, for example, that American
companies had a competitive edge due to their innovative capacity, shaped by
structural factors like political-economic institutions, market mechanisms, and
resource availability in the United States. Vernon’s theory outlined that every product
undergoes a life cycle with a predictable sequence of phases, initially produced
domestically due to benefits from local demand and proximity to R&D facilities. As
products become standardized, companies shift focus to minimizing production
costs, often relocating production to countries with lower resource costs. His model,
an extension of neoclassical theories on productive factor distribution, also
considered strategic factors from market oligopoly. However, Vernon’s model,
mainly explaining market-seeking FDI by American firms, overlooked other FDI types
like resource-seeking, strategic asset acquisition, or efficiency-seeking. Thus, while
insightful, it remains a partial theory, addressing only certain aspects of multinational
activities. Hymer and Vernon’s revolutionary works attracted significant academic
attention, prompting further research and refinement. Economists like Johnson
(1970), Caves (1971), Horst (1972), and Magee (1977) followed Hymer’s ideas to
identify advantages for transnational firms. Meanwhile, scholars like Wells (1972),
Knickerbocker (1973), Graham (1975), and Flowers (1976) used Vernon’s approach
to examine the impact of location on firms’ economic activities. By the mid-seventies,
these two literature streams began converging, with economists like Magee and
Knickerbocker playing pivotal roles. Magee incorporated the product life cycle theory
into his model, focusing on the industrial technological cycle. This theory posited that

firms owning advanced technology avoid licensing it due to potential revenue loss
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and competition risks, shifting to licensing only when the technology matures.
Conversely, Knickerbocker observed that value-generating activity localization was
influenced not just by resource availability but also by firms’ strategic responses to
market distortions and competitor actions, recognizing the impact of market
imperfections on international expansion strategies, as Hymer postulated

To summarize, therefore, while the industrial organization approach, focused on the
possession of firm-specific competitive advantages as a necessary condition for
international activity, began to recognize that the way resources were created,
acquired, and organized also constituted a source of important advantages, the
approach focused on trade and the localization of productive activities began to
consider the influence of market imperfections on the proprietary characteristics of
companies and their way of organizing cross-border activities. Despite these two
examples, the two branches of literature continued to focus on different aspects of
international business, so none of the theories developed was able to exhaustively
explain all the international activities carried out by companies. Only at the end of
the seventies were two attempts made to offer a holistic explanation of foreign
operations, each of which received great attention in literature: the theory of the
internalization of multinational companies and the eclectic paradigm of international

production.

In the late 1970s, economists, notably Buckley and Casson (1976) and Hennart (1977),
independently developed the theory of internalization. Their objective was to
elucidate why global transactions involving intermediate products were more
efficiently managed within organizational hierarchies rather than through external
market mechanisms. They posited that multinational hierarchies could effectively
coordinate interlinked operations across different nations. According to their theory,
firms opt for international investments when the gains from owning and managing
assets domestically and abroad, including intra-subsidiary transactions, surpass the
benefits reaped from conventional market exchanges. These economists revisited
Coase's (1937) work, which argued that market flaws lead to various costs, such as

those related to searching, information gathering, negotiating, and enforcing
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contracts. In applying Coasian principles to international business, they determined
that imperfections in cross-border markets, which escalate transaction costs with
foreign entities, motivate firms to establish their internal markets via acquiring
foreign activities. Nevertheless, the decision to internalize depends on a mix of
factors related to the specific industry, the firm's country of origin, and the company's
unique traits. This theory, by forecasting instances where firms replace international
market transactions with direct investments, earned recognition as one of the initial
international business theories. Despite its significance, Buckley (1990) saw it more
as a paradigm, suggesting that various market imperfections lead to different types
of international activities. For instance, if a market fails to assure a seller of
intermediate goods enough control over the final product's quality, it may lead to
forward integration. Conversely, the fear of supply disruption might trigger backward
integration strategies. However, internalization theory primarily explains the
dynamics of cross-border exchanges and the motives for firms to internalize
intermediate goods markets rather than their ability to generate international value
through coordinating multiple production activities. Therefore, it falls short of fully
explaining a firm's production level and structure abroad. To comprehensively
understand the scope and direction of a firm's international activities, it's crucial to
blend internalization process variables with specific location factors. Dunning (1980)
was the first to dynamically incorporate these diverse variables through the Eclectic
Paradigm or OLI framework. Dunning's Eclectic Paradigm, blending macroeconomic
international trade theory and microeconomic firm theory, encompasses various
rationales for transnational corporate initiatives. It acknowledges the neoclassical
models of international trade but argues that understanding the spatial distribution
of production that requires diverse resources, capabilities, and institutions
necessitates recognizing two types of market imperfections: structural and intrinsic.
The paradigm suggests that for a comprehensive explanation of international
economic activities, one must integrate market structure analysis with individual
company studies, as firms differ in organizational structure, innovation capacity, and

risk-taking approach. It postulates that a company's ability to internationalize
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production in a foreign country depends on possessing or acquiring specific assets
not readily available to local firms. These assets, known as ownership-specific
competitive advantages, can be tangible, like natural resources, labour, and capital,
or intangible, such as technology, managerial skills, and privileged market access.
They may be tied to a specific location and its unique political, financial, cultural, and
institutional environment, or they may be exclusive to certain companies in the home
country, usable in conjunction with other resources and capabilities both
domestically and internationally. According to Dunning, the propensity for foreign
direct investment depends on the possession of ownership-specific advantages and
the desire to exploit these advantages abroad. The Eclectic Paradigm also suggests
that changes in a country's foreign investment patterns, whether incoming or
outgoing, can be explained by shifts in the ownership-specific advantages of its firms
relative to those in other countries, in its location-specific assets, and in companies'
perceptions of the benefits of internalizing the market. The behavioural or processual
approach to internationalization views it as an incremental evolutionary process,
emphasizing learning and knowledge acquisition. This perspective, rooted in the
works of Carlson (1975) and Johanson and Vahlne's (1977) U-Model, posits an inverse
relationship between knowledge and risk perception in international business, with
firms gradually increasing their foreign market involvement as they gain market
knowledge. The U-Model outlines a sequential international growth process, with
each phase influenced by the firm's accumulated market knowledge and experience.
Firms initially rely on intermediaries, then progress to establishing commercial
subsidiaries, and eventually production subsidiaries, as their foreign market
knowledge and involvement increase. Cavusgil's (1980) innovation model (I-Model)
also describes the internationalization process as starting with an initial pre-export
phase, evolving into greater market involvement, and eventually adopting diverse
market presence modes. The concept of psychic distance, encompassing language,
economic, political, and sociocultural differences, plays a significant role in this
model, impacting the firm's information gathering and interpretation about foreign

markets. The eclectic paradigm combines the main insights of these theories,

19



providing a comprehensive model to explain the international activities of firms. By
integrating the primary types of direct investment (resource, market, efficiency, and
strategic-asset seeking) with the presence or absence of OLI (Ownership, Location,
Internalization) advantages, it serves as an analytical foundation for assessing the
industrial and geographical composition of international operations. Although
foreign investments can have multiple different reasons over time and in historical
contingencies, three strategic types can be identified concerning the nature of the
advantage that firms intend to exploit or explore (March,1991): market-seeking
investments, efficiency-seeking investments, and resource-seeking investments

(Dunning 1998).

Market-seeking investments are generally determined by the size of the market and
the potential of the target country. Firms can undertake defensive actions to
strengthen and protect distinct areas or offensive strategies to develop new markets.
Foreign investments can be made to cope with the imposition of tariffs or import
barriers. Another case of defensive investments occurs when new subsidiaries of a
firm are established in a foreign country with the aim of consolidating and improving
customer relationships. Offensive strategies, on the other hand, occur when the
strategic goal becomes serving new markets. Proximity to local markets can provide
logistical advantages, for example, in reducing transportation costs, and
informational advantages in cognitive flows to and from the market. In this regard,
Pietrobelli et al. (2011), analysing a Chinese case, emphasize how FDI can be
strategically undertaken in countries with sophisticated demand to improve
marketing and process capabilities. With localized investments, a firm can increase
control of distribution channels and strengthen its tangible and intangible resources.
Efficiency-seeking investments, typical of the outsourcing phenomenon, occur with
the objective of reducing production costs. In the case of integrated economies, a
firm can centralize operations in certain regions to exploit reduced labour costs,
particular institutional incentives, and economies of scale. However, the search for
efficiency can also be related to optimizing the value chain, for example, by

internalizing particular segments of the production chain.
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Resource-seeking investments, as seen, are FDI undertaken to secure access to
natural, technological, and strategic resources. The search for raw materials scarce in
the domestic economy, or in some cases, constitutes the implementation of a
national economic policy line. In the case of technology search, investment becomes
a way to increase capabilities, acquire local know-how, or develop synergies with
complementary industries. The search for strategic assets aims to acquire
competencies, capabilities that cannot be developed in the country of origin in an
adequate time or cost. This category includes investments for acquiring famous
brands, better access to local distribution networks, or acquiring technical or
managerial capabilities. To the extent that distinctive resources are difficult to
replicate, firms can acquire them through these acquisitions. Contrary to what is
theorized by the eclectic paradigm, investments can occur in the absence of
ownership advantages to be exploited abroad, when the goal becomes precisely to
access strategic resources to develop new ones.

As an extension of the OLI model, Dunning (1981,1986) developed the so-called IDP
framework, which establishes a relationship between the eclectic paradigm and the
level of economic development. A fundamental premise of the model is the existence
of structural change patterns related to development, which have a particular
relationship with the development of foreign direct investments. Although not
uniform, and varying depending on the country, economic structure, and policies
adopted, the structural changes identified (Chenery et al. 1986) are: the increased
weight in GDP of manufacturing and modern services, more skill-intensive and
capital-intensive production, the development of new comparative advantages in
international trade, and a shift in consumption towards more differentiated and
sophisticated products. The model's ambition is to provide a framework that
considers the influence of structural changes on international flows, the strategic
behaviour of firms, and public policies. Schematically, Dunning identifies five main
stages.

In the first stage (countries with a GDP per capita below a thousand dollars), the

absence of location advantages, infrastructural inadequacy, and the limited domestic
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market make incoming investments unattractive. At the same time, the lack of
ownership and internalization advantages for domestic firms makes outgoing
investments highly improbable.

In the second stage (countries with a GDP per capita between a thousand and three
thousand dollars), economic growth and an expanding domestic market attract a
greater number of incoming investments. Although ownership advantages begin to
develop, outgoing investments remain irrelevant. At a later stage (with a GDP per
capita between 3000 and $10,000), countries begin to decrease the growth rate of
incoming investments and increase outgoing rates. Domestic firms develop
ownership advantages to compete with foreign companies. Incoming flows are still
greater than outgoing flows.

In the fourth stage (GDP per capita over $10,000), outgoing investments exceed
incoming ones, and firms compete not only in the domestic market with foreign
companies but also in foreign markets.

In the last phase, incoming and outgoing investments continue to grow, with a
balance fluctuating around zero levels.

The model appears extremely simplified and has been revised to include factors such
as government policies and trade, resource endowment. Especially in emerging
countries, foreign direct investments are perhaps more linked to governmental
strategy than to the level of development (Duran and Ubeda, 2001). Not only
liberalization and privatization policies but also direct promotion of foreign direct
investments have a significant impact. Dunning et al. (2001), suggest that as the level
of development increases, so do the interdependencies of trade and foreign direct
investments. The literature is divided about the complementary or substitutive
nature of FDI relative to trade. Camarero and Tamarit (2003), reconciling trade
theories and international business theories, identify two cases, vertical integration
and horizontal integration.

In the former, different stages of production are decomposed and located in an
international chain to exploit different resource endowments. In this case, foreign

direct investments can have a complementary relationship with trade.
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In horizontal integration, however, a firm establishes itself abroad to produce some
products or provide the same services as in the mother country, and foreign direct
investments are generated by improved market access and growth prospects and can

therefore have a trade substitution effect.

Public Dynamic Capabilities

Public dynamic capabilities refer to a state's ability to sense, seize, and transform
opportunities and challenges to achieve public value (Mazzucato, 2018). They
encompass the skills, resources, and processes that enable governments to
effectively adapt to the shifting environment and successfully implement policies
(Schillemans & Smulders, 2020). Public dynamic capabilities, a pivotal concept in
understanding how states navigate complex and rapidly changing environments,
were extensively explored by Mazzucato in 2018. These capabilities are not just
theoretical constructs but have practical implications for government effectiveness,
policy formulation, and societal resilience. At the core of public dynamic capabilities
is the state's ability to sense emerging trends, challenges, and opportunities. This
aspect, as described by Davies in 2014, involves more than just passive observation.
It requires an active, continuous process of monitoring, intelligence gathering, and
foresight. By doing so, governments can anticipate changes in both their internal and
external environments, staying ahead of potential developments and preparing
adequately. Another critical aspect is seizing, which Mazzucato emphasizes as crucial
for leveraging identified opportunities. This process isn't simply about recognizing
potential but also about taking actionable steps. It involves formulating and
implementing policies, programs, or interventions that capitalize on these
opportunities. As Schillemans and Smulders explored in 2020, this includes strategic
planning, resource allocation, and engaging with stakeholders. These actions are
essential for turning insight into impact, ensuring that opportunities are not just
identified but also acted upon effectively. Transforming, the third key component
highlighted by Mazzucato, refers to the state's capability to adapt and reconfigure its
resources, processes, and structures in response to changing circumstances. This

aspect is particularly challenging as it requires a degree of flexibility and adaptability
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thatis not always inherent in governmental structures. It might involve organizational
learning, fostering innovation, and developing new partnerships and networks, as
discussed by Davies in 2014. This adaptability is crucial for states to remain relevant
and effective in a world where change is the only constant. The importance of these
capabilities, according to Mazzucato, lies in their contribution to enhanced policy
effectiveness, improved resilience, and increased innovation. For instance, by
effectively sensing and seizing opportunities, governments can design and implement
policies that are more attuned to societal needs and challenges, as highlighted by
Schillemans and Smulders in 2020. Additionally, well-developed dynamic capabilities
enable states to respond more effectively to crises and disruptions, minimizing

negative impacts, a point Davies made in 2014.

Several factors influence the development of public dynamic capabilities. The
institutional framework, as discussed by Pierre and Peters in 2020, plays a significant
role. The design and structure of political and bureaucratic institutions can either
facilitate or hinder the development of these capabilities. Leadership is another
critical factor. Strong, visionary leadership, as Teece, Pisano, and Shuen noted in
1997, is essential for fostering a culture of adaptation, learning, and innovation in the
public sector. Furthermore, resources, including financial, human, and technological,
are necessary for states to develop and leverage these capabilities effectively, a point
Mazzucato emphasizes.

Lastly, the ability to establish and maintain collaborations is essential. Collaborating
with diverse stakeholders, including the private sector, civil society, and international
organizations, can significantly enhance a state's dynamic capabilities, as Schillemans
and Smulders discussed in 2020. This collaboration is not just about resource pooling
but also about sharing insights, expertise, and perspectives, which are vital for a
holistic approach to governance and policy-making in an ever-changing world. Public
dynamic capabilities are critical for states to navigate the complex and ever-changing
landscape of modern governance. By enhancing their sensing, seizing, and
transforming abilities, governments can improve policy effectiveness, resilience, and

innovation. To further develop and nurture these capabilities, states must consider
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the factors that influence their growth, such as institutional frameworks, leadership,
resources, and collaboration. Several examples demonstrate the importance of
public dynamic capabilities in addressing contemporary challenges. Singapore's
government has effectively sensed the potential of digital technology and seized the
opportunity to transform the country into a Smart Nation. By leveraging
technological advancements, the initiative aims to improve the quality of life for
citizens, create economic opportunities, and build a more connected society (Smart
Nation and Digital Government Office, 2021). New Zealand successfully navigated the
COVID-19 pandemic by quickly sensing the threat, seizing the opportunity to
implement strict and proactive measures, and transforming their healthcare system
to cope with the crisis. As a result, the country has experienced relatively low
infection and mortality rates (Baker, Wilson, & Anglemyer, 2020). Germany's
ambitious energy transition strategy (Energiewende) exemplifies the country's
dynamic capabilities in sensing the need for a sustainable energy system, seizing
opportunities to invest in renewable energy and energy efficiency, and transforming
their energy infrastructure to reduce greenhouse gas emissions and ensure energy
security (Bruns, Ohlhorst, Wenzel, & Képpel, 2011). To enhance their public dynamic
capabilities, states should adopt a multifaceted approach, as highlighted by various
scholars and experts. According to Mazzucato in 2018, a crucial strategy is fostering
a culture of learning and innovation within government institutions. This involves
encouraging experimentation and tolerating failure, while also promoting knowledge
sharing among public servants. Such an environment is conducive to the
development of dynamic capabilities, allowing for more agile and responsive
governance. Another key area, as Teece, Pisano, and Shuen suggested in 1997, is
investing in capacity building. This means not only developing the skills and
competencies of public servants but also providing them with the necessary
resources and tools. These investments help government employees effectively
sense, seize, and transform opportunities, enhancing their ability to adapt to
changing circumstances and challenges. Embracing digital transformation is also vital,

as noted by Mergel in 2016. States should leverage digital technologies to enhance
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their capabilities in sensing emerging trends and seizing opportunities. A data-driven
approach to decision-making and policy formulation can significantly improve the
efficiency and effectiveness of government operations. Establishing collaborative
networks is essential for enhancing public dynamic capabilities. As Schillemans and
Smulders pointed out in 2020, governments should foster partnerships with a diverse
range of stakeholders. These collaborations can provide access to new knowledge,
resources, and capabilities, further enhancing the government's ability to respond
dynamically to new challenges and opportunities. Such networks not only broaden
the resource base but also bring in fresh perspectives and ideas, which are crucial for
innovative and effective governance. Public dynamic capabilities are essential for
states to effectively address the complex challenges of contemporary governance. By
understanding the key components of these capabilities and the factors that
influence their development, governments can better adapt and respond to the

changing environment, ultimately enhancing their capacity to create public value.

Public dynamic capabilities have become increasingly relevant in the context of
strategic management, enabling governments to adapt to complex challenges and
changing environments (Mazzucato, 2018; Schillemans & Smulders, 2020). One such
challenge is the strategic screening of foreign investments to ensure they align with
national interests and contribute to long-term economic development. This essay will
explore the role of public dynamic capabilities in the strategic screening of
investments, using the case of Chinese investments in Italy as an example. We will
examine how Italy's public dynamic capabilities have influenced its approach to
Chinese investments and discuss the implications for both countries. Public dynamic
capabilities, as Mazzucato highlighted in 2018, are essential for governments to
effectively adapt to changing environments. These capabilities are particularly
relevant in the strategic screening of investments, allowing governments to
effectively manage and benefit from foreign investment flows. For instance, these
capabilities enable governments to identify potential investment opportunities and
assess how they align with national interests and development goals, a point Davies

emphasized in 2014. They also play a crucial role in enabling states to capitalize on
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these opportunities through appropriate policy measures, regulations, and incentives
to attract and retain investors, as Mazzucato discussed. In the case of China's
increasing investments in Italy, particularly in sectors like infrastructure, energy, and
telecommunications, these capabilities have been crucial. Italy has utilized its public
dynamic capabilities to balance the economic opportunities presented by Chinese
investments with national security and sovereignty concerns. For example, Italian
authorities have closely monitored these investments, assessing their implications
for national interests and economic development. Italy has also adopted measures
to attract Chinese investors, including the signing of the Memorandum of
Understanding on the Belt and Road Initiative in 2019, signalling openness to Chinese
investments and aiming to foster economic cooperation. Furthermore, Italy has
adapted its regulatory framework in response to growing concerns about foreign
investments. The implementation of legislation like the Golden Power law illustrates
this adaptability, granting the Italian government authority to oversee foreign
investments in strategic sectors. This approach has enabled Italy to attract valuable
Chinese investments while protecting its national interests. The strategic screening
of Chinese investments in Italy demonstrates the mutual benefits and implications
for both countries. For Italy, it has brought economic development and job creation,
while necessitating a balance between economic gains and potential risks like
dependency on Chinese capital. For China, it has encouraged the adaptation of
investment strategies to align with Italian development goals, leading to a more
constructive investment relationship.

To further improve the strategic screening of foreign investments, states can enhance
their public dynamic capabilities by strengthening institutional capacity, encouraging
transparency and information sharing, collaborating with international partners, and
adapting regulatory frameworks. These strategies can help governments ensure that
foreign investments contribute to long-term economic development and align with
strategic objectives, as seen in the case of Italy's approach to Chinese investments.
Since the signing of the Memorandum of Understanding (MoU) between Italy and

China on the Belt and Road Initiative (BRI) in 2019, Chinese investments in Italy have
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been a focal point of attention. The BRI, a Chinese-led initiative, seeks to enhance
infrastructure development and economic integration across Asia, Europe, and
Africa. Italy's decision to sign the MoU in March 2019 marked a significant move as
the first G7 country to do so, indicating a keen interest in strengthening economic
relations with China. Chinese investments in Italy during this period have been
notable in various sectors. In infrastructure, significant Chinese investments have
been made in projects like the Port of Trieste and the Port of Genoa, strategically
positioning China as a gateway to European markets. The energy sector has also seen
Chinese involvement, with acquisitions such as the State Grid Corporation of China's
minority share purchase in Italian utility company Terna. In telecommunications,
Chinese firms like Huawei and ZTE have formed partnerships with Italian companies,
albeit facing regulatory challenges due to security concerns. Additionally, the
manufacturing and automotive sectors have witnessed Chinese investments,
exemplified by ChemChina's acquisition of tire manufacturer Pirelli. These
investments have brought opportunities and challenges to Italy. On the one hand,
they have spurred economic growth and job creation, especially in infrastructure
development and the revitalization of vital industries. They also offer Italy a chance
to diversify its export markets, reducing reliance on traditional trade partners.
However, managing these investments presents several challenges. Concerns include
potential risks to national security and sovereignty and questions about the
transparency and governance practices of Chinese firms. Moreover, Italy's
participation in the BRI has stirred apprehension among European partners and the

United States, potentially impacting geopolitical relationships.
Literature on Chinese FDI

The inquiry into Foreign Direct Investment (FDI) motivations often refers to four
categories as identified by Dunning in 1993. These are: resource seeking, efficiency
seeking, market seeking, and the pursuit of strategic assets. Predominantly, FDI in
resource-seeking targets nations abundant in natural resources, notably in Africa and
Latin America. Chinese firms, up to now, have shown minimal inclination to search

for inexpensive inputs overseas, especially in Europe. This is due to their ample
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domestic supply of affordable labour, land, and capital, as noted by Buckley and
colleagues in 2008. Consequently, their drive to pursue efficiency through economies
of scale and access to less costly inputs has been limited. In the context of Chinese
FDI in Europe, the first two motives are less pertinent. Our emphasis is therefore on
the other two key drivers. The host market's size is a crucial factor influencing Chinese
market-seeking investments, as indicated by Buckley et al. in 2007. This factor is
expected to play a significant and positive role in European investments. Early

Chinese FDI in the 1990s was primarily defensive, with FDI trailing trade.

Multinational corporations have set up subsidiaries abroad to improve customer
service and strengthen loyalty, a strategy detailed by Buckley et al. in 2008. These
investments are increasingly designed to capitalize on advantageous market access
in well-developed countries. For example, investments made in Turkey are
strategically aimed at the European Union market, while investments in regions like
sub-Saharan Africa are intended to leverage favourable import terms in mature
markets, particularly in industries such as textiles. In the context of developed
nations, foreign direct investments (FDI) are often utilized to navigate around trade
restrictions. Motivations for such investments include circumventing quotas or anti-
dumping measures. One driver for such defensive market-seeking investments,
particularly in the initial stages, was to mitigate the impact of heavy domestic
competition. The proliferation of international corporations in China and the
obligation to liberalize its market under WTO agreements resulted in shrinking profit
margins and excess capacity in industries like textiles, according to the OECD's 2008
report. This scenario prompted Chinese companies to pursue new international
markets by creating overseas sales, distribution, and manufacturing operations.
Subsequent market-seeking investments by Chinese companies have taken a more
proactive approach, concentrating on entering new markets, improving brand
visibility, customizing products to meet specific market demands, and bolstering
operational capabilities in burgeoning markets. This shift in strategy was highlighted
by Buckley and his colleagues in 2008. For Chinese firms, a major appeal of investing

in developed countries lies in the acquisition of key resources such as advanced
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technology, specialist knowledge, and management and marketing expertise, along
with well-established brands and distribution networks. These investments are
crucial for rapidly bridging the gap in technological and skill competencies, as
discussed in the works of Amighini, Hong and Sun, and Luo and their respective co-
authors. This aligns with China's state-directed FDI objectives, as outlined by Deng in
2009. UK studies, including those by Buckley, Cross, and Voss, support the
importance of acquiring new managerial skills and accessing local knowledge as
essential for China's global expansion. The increased activity in cross-border mergers
and acquisitions (M&A) by Chinese companies, as noted by Cui and Jiang, highlights
the significance of these asset-seeking strategies. These firms predominantly engage
in cross-border M&A to rapidly gain control of strategic assets. However, concerns
have been raised about their ability to effectively manage these acquired entities, a
point made by Buckley and his colleagues. Recent years have shown progress in the
integration and adaptation of these resources within Chinese enterprises, though
empirical evidence is still developing. The foreign acquisition strategies, as analysed
by Deng and Rui and Yip, focus on offsetting competitive disadvantages or capitalizing
on production capacity strengths. The successful integration of Chinese business
practices with Western management systems, exemplified by companies like Lenovo
and Huawei, is critical to these ventures. In summary, Chinese companies are
attracted to Italy for both market-seeking and asset-seeking purposes. Factors such
as the size of Italy's domestic market, its inclusion in the EU, understanding local
market needs, and enhancing brand reputation are significant draws. Strategically,
seeking assets such as brands, design capabilities, and technology in established
sectors is crucial. The rise in Chinese investment in Italy, especially following the 2019
Belt and Road Initiative (BRI) Memorandum of Understanding, is significant for
China's strategy to expand its global market influence and enhance its standing and
perception in European markets, as observed by Brgdsgaard in 2020. As Casarini
observed in 2019, by engaging in mutually beneficial cooperation and adhering to
international norms, China can showcase its commitment to being a responsible

global player. This aspect of Chinese foreign investment strategy is critical for
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maintaining and improving diplomatic relations and business ties within Europe.
However, with Italy strengthening its regulatory framework and paying closer
attention to foreign investments, particularly from China, there is a need for
adaptation from the Chinese side. China may find it necessary to adjust its investment
strategies to align with Italy's evolving regulatory landscape and concerns. Ensuring
that investments are attractive and sustainable in the long term requires a nuanced
understanding of the host country's regulatory environment and strategic interests.
Overall, China's investments in Italy, targeting sectors such as infrastructure, energy,
telecommunications, and manufacturing, have not only contributed to economic
opportunities within Italy but also reflect China's broader strategy of increasing its
economic presence and influence in key global markets. The COVID-19 pandemic has
significantly impacted Chinese investments in Italy, causing a slowdown due to the
global economic downturn and supply chain disruptions. This situation led Chinese
companies to focus more on domestic recovery and scale back their overseas
expansion efforts. Additionally, the pandemic brought a change in the nature of these
investments, with a newfound emphasis on healthcare, pharmaceuticals, and digital
technology sectors, marking a shift to industries gaining prominence in the post-
pandemic era. Furthermore, the pandemic has underlined the importance of global
cooperation, particularly in public health crises. Joint ventures and partnerships
between Chinese and Italian firms in vaccine development and medical supplies have
been key in fostering mutual trust and cooperation. The Russian war in Ukraine has
also influenced Chinese investments in ltaly, raising new geopolitical considerations.
The conflict has heightened tensions between the West and Russia, potentially
making Italy more cautious about accepting Chinese investments, especially in
strategic sectors. The war has also underscored the importance of energy security for
Europe, creating potential opportunities for Chinese investment in Italy's renewable
energy sector as the country looks to diversify its energy sources. Additionally, the
conflict has caused further disruptions in global supply chains, affecting sectors like
manufacturing and automotive. In navigating these new landscapes, Italy and China

face challenges like increased scrutiny of Chinese investments and the need for
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transparency and adherence to international norms. However, these situations also
present opportunities for collaboration in healthcare, digital technology, renewable
energy, and supply chain resilience, fostering mutual trust and contributing to long-
term economic development. As both countries adapt to these challenges, building
trust through transparency and adherence to international norms becomes crucial.
Diversifying and strengthening trade and investment relations, especially in resilient
sectors, is key to mitigating future disruptions. Multilateral engagement in
frameworks like the G20 and the World Trade Organization can also enhance their
bilateral relationship and contribute to global governance. The COVID-19 pandemic
and the Russian war in Ukraine have reshaped the landscape of Chinese investments
in Italy, presenting challenges that require strategic adaptation and opportunities for

deeper cooperation and mutual growth in a changing global economy.

2. ANEW GEOPOLITICAL CENTURY

At the onset of the 21st century, the world witnessed a confluence of globalization,
interconnection, and interdependence, reshaping the global landscape in profound
ways. Globalization emerged as a dominant force, seamlessly intertwining
economies, cultures, and societies. This era saw the eroding of traditional
geographical and political boundaries, making the world a more integrated and
interdependent place. Economic activities, cultural exchanges, and technological

advancements transcended borders, creating a mesh of global interconnectedness.

In this context, interconnection played a pivotal role, largely fuelled by the rapid
advancement in technology and communication. The Internet and digital platforms
connected individuals and communities across continents, fostering a new level of
global dialogue and collaboration. This interconnection not only facilitated business
and commerce but also cultivated a shared global consciousness, where ideas and
information flowed freely and swiftly. Interdependence, a direct offshoot of
globalization and interconnection, became increasingly evident. Nations and
economies found themselves inextricably linked, where events in one part of the

world could have immediate and far-reaching impacts on another. This
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interdependence was highlighted in global challenges such as climate change,
economic crises, and health pandemics, requiring coordinated and collaborative
global responses. Thus, the early decades of the 21st century stood out as a period
where globalization, interconnection, and interdependence defined and directed the
course of human progress, emphasizing the need for global cooperation and

understanding in addressing the world's most pressing issues.

In this business landscape, shaped significantly by the early 21st-century dynamics,
the concepts of open value chains and the primacy of financial optimization have
emerged as defining features, profoundly influencing corporate strategies and global
economic patterns. These approaches, deeply interwoven with practices like
delocalization and concentration, reflect a complex transformation in how businesses

operate and compete on a global scale.

Open value chains, a concept explored in depth in the scholarly work of Gereffi,
Humphrey, and Sturgeon, represent a paradigm shift in the production process.
Businesses have moved away from a vertically integrated model to a more
decentralized approach, dispersing various stages of production across different
geographical locations. This shift is primarily driven by the quest for financial
optimization, a principle that dictates corporate strategies across industries. By
leveraging regional advantages such as lower labour costs, specialized skills, and
more favourable regulatory environments, companies aim to enhance production
efficiency and reduce overall costs, aligning with Porter's theory of competitive
advantage. Delocalization, a strategy analysed in Dicken's ‘Global Shift: Mapping the
Changing Contours of the World Economy,’ is a direct outcome of this approach.
Companies relocate parts of their operations, particularly manufacturing, to
countries where they can benefit from cheaper labour, more lenient regulations, and
favourable tax regimes. This not only cuts down operational costs but also opens
doors to new markets and resources. However, while delocalization can yield
financial benefits, it also brings challenges such as workforce displacement in the
originating country and potential exploitation in the host country. Simultaneously,

there's a trend towards concentrating certain critical aspects of the business, like
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research and development or strategic decision-making, in the home country or in
regions with advanced infrastructure and talent pools. This concentration is aimed at
maintaining control over core competencies and innovation capabilities, while the
more standardized production processes are outsourced. These strategies, while
aimed at financial optimization, reflect a nuanced interplay between maximizing
shareholder value and navigating the ethical, social, and political dimensions of global
business operations. They underscore the evolving nature of global trade and
economics, where the decisions of multinational corporations can have far-reaching

impacts on global economic dynamics, labour markets, and international relations.

The classic and neoclassical theories of international trade have laid the groundwork
for understanding the mechanics and motivations behind international trade
between nations. Developed between the 18th and 20th centuries, these theories
continue to influence economic thought and policy-making in the realm of global
trade. At the heart of classical trade theory is Adam Smith's concept of absolute
advantage, which suggests that countries should specialize in producing goods where
they have an absolute efficiency advantage. This theory, articulated in his seminal
work ‘The Wealth of Nations’ (1776), posits that such specialization and subsequent
trade lead to increased efficiency and wealth for all trading partners. Building on
Smith's ideas, David Ricardo introduced the theory of comparative advantage in the
early 19th century. Ricardo's theory, a cornerstone of classical economics, argues that
trade can be beneficial even if one country holds an absolute advantage in all goods.
Instead, countries should specialize in producing goods for which they have the
lowest opportunity cost relative to other goods, thereby maximizing their efficiency.
The neoclassical theory, emerging in the late 19th and early 20th centuries, added
new dimensions to these classical concepts. It introduced factors like capital and
labour into the analysis of trade, as seen in the Heckscher-Ohlin model. This model
suggests that countries will export goods that intensively use their abundant and
cheap factors of production and import goods that use their scarce factors.
Additionally, the neoclassical approach brought attention to the role of increasing

returns to scale and market imperfections in shaping trade patterns, diverging from
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the classical assumption of constant returns and perfect competition. These classic
and neoclassical theories form the bedrock of our understanding of international
trade, explaining the dynamics of trade flows and informing trade policies and

agreements in the modern global economy.

In the landscape of global economics, the strategies encompassing economic policies
for open finance and the nuanced dynamics between central and peripheral regions
play pivotal roles. These facets, deeply analysed in academic literature, offer insights
into the complexities of modern financial systems and the geographical distribution
of economic power. Open finance, a concept integral to contemporary economic
discourse, refers to a financial system characterized by its liberalized and globally
interconnected nature. This system is underpinned by policies aimed at liberalizing
financial markets, fostering the free movement of capital, and integrating diverse
economies into a singular, cohesive global financial framework. The objective is to
cultivate a financial ecosystem that is efficient, competitive, and seamlessly
integrated on a global scale. Renowned economists like Stiglitz and Summers have
extensively explored these themes, particularly the need for and impacts of financial
market deregulation, the reduction of barriers to international capital flows, and the
encouragement of foreign direct investments. Such policies, while promoting global
economic integration and growth, also bring with them inherent challenges, notably
the heightened susceptibility to global financial shocks and the imperative for robust

regulatory measures to mitigate potential financial crises.

Simultaneously, the relationship between economic centres and peripheries has
been a focal point in the field of economic geography. Centres, often perceived as
hubs of economic activity, are typified by advanced industrialization, cutting-edge
technology, and dense economic activities. Conversely, peripheral regions tend to
exhibit less economic development, frequently reliant on exporting primary
commodities and low-technology goods to more developed central regions.
Krugman's work on economic geography and trade patterns delves into these
contrasts, highlighting how economic activity is concentrated in certain regions,

leading to disparities in development and wealth. Policymaking in this domain often
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grapples with balancing the growth of central regions while fostering development in
peripheral areas, aiming to mitigate disparities and promote more equitable
economic growth. These economic policies, both for open finance and in addressing
the centre-periphery divide, are critical in shaping the current and future trajectories
of global trade, finance, and economic development. They reflect the ongoing
evolution of economic thought, acknowledging the interconnectedness of global
markets while recognizing the need for strategies that address the disparities and

challenges inherent in a globalized economy.

In the discourse surrounding the new geopolitical century, a range of academic
references offer in-depth analyses of the critical themes such as strategic autonomy,
the minimization of political risk in vital sectors, and the intensifying competition
among economic regions. These references provide a comprehensive understanding
of the complex interplay of strategies shaping the current global political and
economic landscape. The concept of strategic autonomy, especially in the context of
entities like the European Union, has been extensively examined in academic
literature. Scholars like Jolyon Howorth in ‘Security and Defence Policy in the
European Union’ (Howorth, 2007) provide an in-depth analysis of the EU's approach
to strategic autonomy, particularly in defence and foreign policy. This concept of
strategic autonomy is further explored by Sven Biscop in ‘European Strategy in the
21st Century’ (Biscop, 2019), where he delves into the implications of a more self-
reliant and strategically secure Europe in the realms of international relations and
global security. On the theme of minimizing political risk, especially in critical sectors
like energy and technology, academic discourse has focused on the strategic
reorientations necessitated by global interdependencies and vulnerabilities. The
work of Paul A. David and John M. Bessant in ‘The Economics of Innovation’ (David
and Bessant, 2013) discusses the intricacies of managing political risk in technological
advancements and innovation. Moreover, the energy sector's political risk is
comprehensively analysed in works such as ‘The Geopolitics of Energy’ by Robert E.
Ebel (Ebel, 2002), which examines the geopolitical implications of energy

dependencies and strategies to mitigate associated risks.
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The competition among economic regions, another critical aspect of the new
geopolitical century, is explored in the context of regional economic development
and innovation. Michael E. Porter's seminal work, ‘The Competitive Advantage of
Nations’ (Porter, 1990), offers foundational insights into how regions compete and
develop economic strategies based on their unique capabilities and resources. This
competition is further elaborated upon by Richard Florida in ‘The Rise of the Creative
Class’ (Florida, 2002), where he investigates how regions attract investments and

talent, contributing to their development and global economic standing.

These academic works collectively paint a picture of the new geopolitical century as
one characterized by strategic realignments, risk management in critical sectors, and
a competitive landscape where regions vie for economic and political influence. They
provide a nuanced understanding of the strategies and challenges that nations and

regions face in navigating this complex global order.

The concept of a 'phygital’ future, a blend of digital and physical realities, presents a
transformative vision of how our world might evolve. This future is characterized by
the merging of digital and physical realms, reshaping our understanding of proximity,
connectivity, and economic and urban development. The compenetration of digital
and real environments is altering how we interact with the world around us. The
digital realm offers a form of proximity that transcends physical distances, redefining
relationships, businesses, and social interactions. This digital proximity creates
opportunities for connections and collaborations that were previously unimaginable,
leading to new forms of community and commerce. As we witness a shift towards
deglobalization, there's a growing emphasis on localism, influenced by both the
digital revolution and global uncertainties. This trend suggests a move from global to
regional competition, where local and regional entities, acting as subdomains of the
state, gain prominence. These entities are increasingly pivotal in shaping economic
and political landscapes, blurring the lines between the global and the local. In this
future, the concept of the periphery and centre is fluid. Peripheral areas, with the aid
of digital technologies and infrastructural investments like drone technology, have

the potential to transform into centres of activity and innovation. This transformation
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is further bolstered by trends in urbanization and the revaluation of peripheries, not
just as residential spaces but also as industrial and commercial hubs. The 'hybrid
disorder system' characterizes this future, where traditional orderings are disrupted
and redefined. It's a system where global and local elements are intertwined,
requiring a balance to be struck between the two. In this system, the need for
equilibration is constant, as global influences are embedded within local contexts,
and vice versa. This 'phygital’ future envisions a world where the boundaries between
the digital and physical, the global and local, and the central and peripheral are
continually redefined, creating a dynamic and ever-evolving landscape of human

interaction, economic activity, and societal development

From international trade categories to minimization of geopolitical risks

The evolution in corporate localization strategies from prioritizing operational
efficiency to emphasizing geopolitical risk minimization is a critical adaptation in
response to an increasingly unpredictable and complex global environment. This
strategic shift is a direct consequence of recent geopolitical upheavals, such as the
US-China trade tensions, the COVID-19 pandemic, and more recently, the war in
Ukraine, all of which have underscored the vulnerability of global supply chains and

the importance of geopolitical stability.

In the late 20th and early 21st centuries, companies focused on leveraging
globalization to enhance operational efficiency. This involved optimizing supply
chains, reducing production costs, and exploiting market opportunities. Key studies
like Porter’s (1998) ‘Clusters and the New Economics of Competition’ highlighted the
advantages of geographical clustering for operational efficiency. Similarly, Dunning’s
(2000) ‘The Eclectic Paradigm as an Envelope for Economic and Business Theories of
MNE Activity’ emphasized the role of strategic asset seeking in multinational
enterprises' location choices. Recent global events have drastically altered this
landscape. The US-China trade war, analysed in depth by Bown (2019) in ‘The US-
China trade war and phase one agreement,” showcased how geopolitical tensions

could disrupt well-established trade relationships and supply chains. The COVID-19
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pandemic further catalysed this shift, as detailed in Verbeke's (2020) work,

emphasizing the need for more resilient and adaptable supply chain structures.

The war in Ukraine, starting in 2022, serves as a stark reminder of the fragility of
global supply chains in the face of geopolitical conflicts. The conflict, which has had
far-reaching implications for global energy markets, food supply chains, and broader
economic stability, is examined in studies like Smith’s (2022) ‘Economic Impacts of
the War in Ukraine on Global Trade and Investment Flows.” This conflict has
prompted companies to reassess their localization strategies, placing a greater

emphasis on geopolitical risk assessment and mitigation.

In response to these developments, companies are increasingly adopting a balanced
approach that considers both efficiency and resilience. This is reflected in the works
of scholars like Sheffi (2021) in ‘The New (Ab)Normal: Reshaping Business and Supply
Chain Strategy beyond Covid-19,” which advocates for a dual strategy of efficiency
and resilience. Furthermore, the concept of ‘regionalization’ as an alternative to
globalization is gaining traction, as discussed by Mudambi and Puck (2021) in ‘The
Janus-faced nature of the 'China shock': It's not all about the economics!” Looking
ahead, it is evident that companies must navigate a landscape where geopolitical
risks are an integral part of strategic decision-making. This involves not only
diversifying supply chains but also investing in technologies and practices that
enhance adaptability and resilience, as outlined in KPMG’s 2022 report ‘Geopolitical

Risk and Corporate Strategy.’

The transition from efficiency-driven to risk-mitigation-focused corporate localization
strategies is a reflection of the changing global business environment. This shift,
necessitated by recent geopolitical events like the war in Ukraine, underscores the
need for businesses to adopt more flexible, resilient, and geopolitically aware
operational models. The ongoing academic and professional discourse highlights the
importance of this strategic evolution in ensuring long-term sustainability and

success in an increasingly uncertain world.

For many years, the narrative of globalization has been a constant element in both
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our social and economic discussions, often linked to a diverse array of phenomena
that differ significantly in both their nature and characteristics. In contrast, we find
ourselves less familiar with the emerging and still ambiguously defined concept of
deglobalization. This term, along with various English neologisms like
‘deglobalization,” ‘slowbalisation,” and ‘glocalisation,” suggests a shift or deceleration
in the globalization process. This process is traditionally understood as the way in
which businesses or organizations engage at an international level, for instance,
through trade, or exert international influence in political or economic realms. Even
setting aside the specific notion of deglobalization, it's evident that our current
historical context is shaping a new form of globalization. This new form considers not
only the efficiency of production costs but also the security of global value chains. It
emphasizes the importance of establishing trade and partnership relationships with
dependable entities located in countries that are not considered adversarial.
According to the Geneva Security Policy Centre, globalization is a comprehensive
process that includes the reasons, progression, and outcomes of global integration.
The international and cross-cultural expansion of both human and non-human
endeavours has been a defining characteristic of globalization. Commonly,
globalization is identified by its emphasis on openness and interconnectedness,
leading to the integration of national economies into the global economy. This
integration manifests through various channels, including trade, multinational
corporations' foreign direct investments, short-term capital movements,
international labour migration, general human interactions, and technological
exchanges. However, since the late 2000s, a series of unforeseen events like the
global financial crisis, imposition of import tariffs, climate change, pandemics, and
conflicts have increasingly contributed to a shift towards 'deglobalizing' trends.
Observers suggest that deglobalization might address some of globalization's flaws,
such as the weakening of territorial, cultural, and trade connections between nations
and the rising tendency of governments to adopt tariffs and protectionist strategies,
potentially mitigating the adverse impacts of the global economy. To assert

unequivocally that globalization is in decline would be an overstatement. Instead,
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deglobalization signifies a shift in perspective regarding global interactions. Italian
firms, especially those producing local goods and services in specialized niches, must
be equipped to function in global markets to surpass geographical limitations
restricting their expansion. The strategy of empowering companies through
nurturing their inception, success, and global reach has been successful in terms of
growth. Today, almost every country is wealthier compared to three or four decades
ago, marking the onset of the globalization era, with some experiencing significant
growth. The invasion of Ukraine by the Russian Federation has heightened concerns
about globalization and deglobalization, with rising geopolitical tensions leading to a
revaluation of trade and strategic relations. Some experts predict a fragmentation in
global trade and a diminishing role of the dollar as the leading reserve currency,
raising concerns about the possibility of a bifurcated world that might complicate
global governance. Politically, the Russian Federation's estrangement from strategic
partnerships, confirmed by recent NATO and G7 summits, may lead to NATO's
expansion with the inclusion of Sweden and Finland, and the European Union
potentially welcoming Ukraine and Moldova. Economically, high inflation levels and
challenges in sourcing critical raw materials like wheat and gas are causing a food
crisis in developing nations and an energy crisis in Europe. The table illustrates the

dependence of some poorer countries on grain imports from Ukraine and Russia.

Countries dependent on wheat from Russia and
Ukraine
Share of wheat imports (%)
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Figure 1Author's elaboration on FAO data
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Moreover, China's stringent lockdown policies are testing the endurance of its
population and disrupting global value chains, particularly in the electronics and

computer component sectors, affecting the supply of products to the global market.

The political divide between the few rich liberal democracies and the rest of the world
has become evident in 2022: even a former pacifist such as NATO Secretary General

Jens Stoltenberg has pointed out the risk of ‘a more dangerous and competitive

world in which authoritarian regimes such as Russia and China are openly challenging
the international order’. A strategic consequence is the increase in military
expenditure and exercises, also in the EU. The crises resulting from the geopolitical
framework add to the difficult economic situation dictated by two years of fighting
Covid-19: the borders imposed to cope with the pandemic have sometimes
prevented supply along the value chains. Consider, in this respect, how the accident
of the cargo ship Ever Given, which blocked maritime traffic in the Suez Canal for six
daysin March 2020, resulted in a 5% rise in the price of oil. Hence, the need to reduce
risks by shortening production chains and reallocating production steps. As a
consequence, the internationalisation of companies may proceed at a lower and less
uniform pace across different sectors and along global value chains, so that the
deglobalisation process may accelerate due to both reinvigorated geopolitical
tensions and the macroeconomic effect of recent fiscal stimuli. The geopolitical split
between affluent liberal democracies and other global regions became starkly
apparent in 2022. Even traditionally peace-oriented figures like NATO Secretary
General Jens Stoltenberg have acknowledged the emergence of a more perilous and
competitive global landscape, where authoritarian states like Russia and China are
openly defying the established international order. This has led to escalated military
spending and exercises, including within the EU. In Italy, for instance, specific
legislation related to Ukraine has been enacted to support NATO's efforts on its
eastern boundaries. Compounding these geopolitical tensions are the economic
challenges wrought by two years of battling the Covid-19 pandemic. Pandemic-

induced border restrictions have at times disrupted supply chains. A notable example
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of this was the Ever Given cargo ship incident in March 2020, which obstructed the
Suez Canal for six days, leading to a 5% surge in oil prices. This situation underscores
the need to mitigate risks by shortening and reorganizing production chains.
Consequently, the pace and extent of companies' internationalization may vary
across sectors and along global supply chains, potentially accelerating the process of
deglobalization due to renewed geopolitical strains and the macroeconomic impacts
of recent fiscal policies. Data presented in Table indicates a stabilization in the ratio
of global exports to GDP since the 2008 financial crisis, particularly for tangible goods,
marking a departure from a lengthy period of significant growth. Emerging
economies, 60% of which are facing financial difficulties, are likely to bear the brunt
of a potential downturn in global trade. In regions such as the Sahel and West Africa,
severe food insecurity has escalated dramatically, as noted by the FAO. The conflict
in Ukraine has exacerbated global price hikes for essential commodities like fuel,
fertilizers, and certain food items, intensifying the crisis in places like Kenya, Somalia,
and Ethiopia. Political unrest and supply crises have sparked widespread civilian
discontent in countries like Sri Lanka, Tunisia, Libya, and Lebanon. Sri Lanka's political
upheaval led to the resignation of the ruling Rajapaksa brothers, but the country
remains burdened with significant debts to China. Tunisia is grappling with
authoritarian tendencies in its leadership amidst deteriorating economic conditions.
Libya faces multiple crises, including power shortages, oil production decline, and
political rivalry between governments in Tripoli and Tobruk, with international
backing from various countries. Turkey's role in this geopolitical landscape is
particularly precarious, given its intricate ties with Moscow, soaring inflation, and
looming presidential elections. The ongoing conflict in Europe, though not directly
involving the US and China, signals a growing 'decoupling' —a term originally from the
energy sector — between Chinese and Western economies. The mutual dependence
has increasingly become a tool in geopolitical strategies, promoting a shift towards
economic decoupling and heightened national security pursuits. This divergence is
evident in US-China trade, particularly in sectors impacted by additional tariffs. The

increasing independence of value chains globally could amplify this trend. Table

43



showcases the 'decoupling' phenomenon through the disparity between projected

trade patterns and actual data in sectors affected by import tariffs.

A shift towards a bipolar world could intensify pressure on Europe, potentially
diminishing the EU's influence in geo-economic and regulatory spheres. This could
delay critical reforms, such as combating energy poverty through reduced energy
taxes and faster adoption of renewable energy sources. The Chinese behemoth is
navigating a balance between domestic economic deceleration and expanding its
foreign investments. As the G20's second-largest economy, China's GDP stood at
nearly eighteen trillion dollars by the end of 2021, trailing the USA and ahead of the
Eurozone. The country has experienced extraordinary growth, averaging about +9%
annually since the 1980s, a result of its 'open-door' policy. This policy propelled China
into the upper middle-income country category, lifting over eight hundred million
citizens out of poverty and contributing to 15% of global merchandise exports. In
2022, China faces internal challenges such as a declining housing market, youth
unemployment nearing 20%, and a slowdown in GDP growth, partly due to post-
pandemic restrictions. Despite these domestic issues, China's foreign policy,
particularly the Belt and Road Initiative aimed at enhancing connectivity between
Asia and Europe, continues unabated. This initiative is seen as a global infrastructure

endeavour central to China’s economic strategy. Within Central Asia and Africa, China
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has become a crucial funding source for technology and infrastructure projects. This
has raised concerns among Western nations regarding potential political hegemony
pursuits, financial sustainability, and adherence to social and environmental
standards in global markets. Despite increased Chinese involvement in Sub-Saharan
Africa, resulting in more investment and trade, the region faces growing debt and
limited support for local businesses. The Indo-Pacific region has emerged as a focal
point in the resurgence of global power competition. China's expanding influence in
this region has prompted traditional powers like the US, Australia, New Zealand, and
Japan to deepen their engagement with Pacific countries, focusing on regional
alliances, maritime security, financial aid, diplomatic relations, and military
cooperation. Despite the region's countries preferring to avoid geostrategic
competition, current global rivalries have transformed the Pacific into a contested
and somewhat unstable area, potentially impacting regional cooperation and
international law adherence. EU-China diplomatic relations have seen a downward
trend in recent years. In 2021, tensions escalated due to Chinese sanctions and
European Parliament criticism of Hong Kong's democratic oppression and human
rights violations in Xinjiang. In 2022, China's non-condemnation of Russia's invasion
of Ukraine and non-participation in sanctions further strained relations. The potential
dominance of China in strategic technologies is a growing concern for the EU. The
influx of inexpensive Chinese products has fuelled globalization, culminating in 2016
when Chinese foreign investments in Europe surpassed EU investments in China.
These investments, reflecting a long-term economic strategy, have increasingly
influenced enterprise management. The EU, recognizing the job creation and
resource optimization benefits of foreign investments, began scrutinizing their
political-strategic implications in 2017. It is crucial for European companies to
integrate into global value chains, as foreign investments bring capital to smaller
companies and open up distant markets, enhancing competitiveness through
innovation, capital, technology, and novel working methods. However, increased
foreign interest in EU equities, particularly from China, has prompted a unified

regulatory response from the EU. The US has also heightened scrutiny of Chinese
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investments based on national security threats. These measures aim to protect
national interests without retreating from the principles of a single market,
particularly for export-oriented countries like Italy that rely on investment
attractiveness. Italy's strict regulations on foreign mergers and acquisitions in
strategic sectors serve as a government oversight mechanism, ensuring the

protection of national interests.

Foreign enterprises in Italy have contributed significantly to the country's added
value over the past decade, involving thousands of companies with substantial
turnover and employment figures. Yet, the surge in foreign investments in high-tech
sectors, either through takeovers, mergers, or new 'green-field' investments, raises
concerns. China's strategy in industrial automation and digitalization fields aligns with
its 'Made in China 2025' plan, aiming for technological self-sufficiency and

manufacturing dominance.

Italy's participation in the 'New Silk Road' initiative, the first G7 country to do so,
could lead to a stronger presence of Chinese entities in Italy, backed by financial
cooperation agreements. However, Italy's robust legal framework, as an EU member
and individually, mitigates risks associated with strategic investments and loss of
control over sensitive activities. Italy's 'golden power' legislation allows the
government to exercise special powers to protect national interests, including the

right to veto or oppose acquisitions in strategic sectors by foreign entities.

Italian Type of activity Chinese actor Description Outcome
company of operation
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conductors
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- Engineering solutions  [Zhejiang Jingsheng [Transfer of business |Opposition power
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obox . . S .
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40% to 49%.

Figure 3 Author's elaborations

The table illustrates the outcomes of Chinese investment attempts in strategic Italian
or multinational companies after the exercise of these special powers. Chinese
acquisitions are not alone in attracting government scrutiny. In 2022, the Italian
government intervened to prevent the takeover of Faber Industries, based in Friuli,
by Rusatom Gas Tech, a subsidiary of Russia's atomic energy agency. The Italian
company acknowledged that the shifting global geopolitical landscape had altered
potential opportunities and priorities. This rise in governmental oversight of business
transactions is due in part to recent enhancements to Italy's 'golden power

regulations.

Since its inception in 2012, the 'golden power' regulation in Italy, analogous to the
'golden share' and 'action spécifique' mechanisms in English and French law,
respectively, was initially aimed at overseeing special powers in the privatization of
public enterprises. Regulatory measures in company law aimed at protecting public
shareholders' interests in strategic sectors for the national economy have been
prevalent. For instance, the 2006 Finance Act introduced a mechanism akin to a
poison pill in Italy, enabling public shareholders in publicly owned companies to
counter hostile takeovers. Despite facing criticism from the European Commission in
2009 and 2011 for disproportionate measures, the 2012 Italian reform transformed
the 'golden share' into 'golden power'. This change shifted the focus from share
ownership to legislative regulation of the exercise of special powers, including
defining strategic activities and setting criteria for their use. However, a cohesive EU
framework was necessary. In 2017, France, Germany, and Italy alerted the EU to the

unbalanced investment conditions faced by European companies compared to those
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from other countries. The European Council then acknowledged that trade and
investment should be fair and mutually beneficial. The subsequent EU regulation
provides a legal framework for national investment control mechanisms, recognizing
member states' exclusive rights in national security and public order matters. It allows
for cooperation and information exchange between member states and the
European Commission, upholding national regimes. Member states retain the
authority to establish investment control mechanisms, adhering to proportionality
principles based on objective and publicly available criteria, justified by overriding

public interest reasons.

The pandemic prompted further development of the 'golden power' discipline,
coinciding with the delay in implementing the Corporate Crisis and Insolvency Code.
Market devaluations heightened the risk of predatory takeovers, particularly in
strategic sectors, prompting legislative intervention. The 'liquidity decree' expanded
sectors of strategic relevance, starting with healthcare, under guidance from the
European Commission, which urged member states to protect critical health
infrastructure and other sectors. The government's special powers to safeguard
strategic assets were broadened, as noted by the Parliamentary Committee for the
Security of the Republic in its annual report. Notified operations increased
significantly, particularly in energy, transport, and finance sectors. Following the
pandemic, the outbreak of war in Europe in 2022 heightened the need for strategies
to protect critical infrastructures against potential cyber warfare. The 'golden power'
decree extended to intangible assets like security software, effective in 2022. The
President of the Council of Ministers in Italy is responsible for identifying activities of
strategic national importance, encompassing defence, security, communication, and
financial infrastructures. Special powers may be activated in these areas. The Italian
government simplified procedures for notifying transactions, creating a strategic
evaluation unit within the Department for Administrative Coordination. A
memorandum of understanding signed in July 2022 allows collaboration with the
Guardia di Finanza to protect strategic Italian assets from hostile takeovers. The

'golden power' regulation reflects a convergence of international geopolitical risks,
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national security, and strategic growth, with centralized decision-making under the
Prime Minister's Office. These developments represent a new form of state
interventionism in the economy to protect national interests, allowing limitations on
European principles of free establishment and capital movement for strategic asset
protection. In this historical phase, 'golden power' responds to deglobalization and
contrasting international perspectives. Understanding a company's geostrategic
position in production chains and territories is crucial for national security and

economic resilience.

In sectors like 5G, 'golden power' is essential to counter threats like Chinese economic
imperialism. China's global economic rise has not only altered geopolitical dynamics
but also significantly influenced the globalization process. The pandemic and the
Russian invasion of Ukraine have intensified geopolitical tensions, highlighting
historical rivalries amid political instability, contributing to food, energy, and climate
insecurity. While economic interdependence can lead to political alignment, China's
internal liberalization reforms since 1978 have strengthened its global economic
presence, impacting productivity and growth of its trading partners. This process has
also bolstered political alliances. Trade dynamics are influenced by shared value
systems and geostrategic concerns. Rapid economic growth and involvement in
global value chains can increase a country's economic influence over its trading
partners. For democratic systems, economic integration reinforces democratic
elements, despite trade with non-democratic partners having no impact on
institutions or citizens' value preferences. Hence, trade between democratic partners
promotes appreciation for democracy, consolidating support for democratic
institutions. In conclusion, economic ties serve as both a foundation for alliances
between countries and a mainstay for supporting democracy, especially in the face
of global trade and geopolitical reconfigurations. This view holds that economic
connections are crucial for cultivating alliances and strengthening democratic

support in the current global landscape.
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Interrelation and Shortening of the Supply Chain

In recent years, there has been a significant shift in global geopolitical trends, moving
away from an era marked by high levels of interdependence towards a new paradigm
emphasizing shorter supply chains and increased regionalization. This transformation
is driven by various factors, including the desire for greater economic security,
political shifts, and reactions to global challenges such as the COVID-19 pandemic and
climate change. The previous era was characterized by globalization, where nations
were highly interdependent, relying on complex, extended supply chains that
spanned the globe. This system was efficient in terms of cost and resource allocation
but also made countries vulnerable to disruptions in distant parts of the world. The
2008 financial crisis and later the COVID-19 pandemic highlighted these

vulnerabilities, sparking a re-evaluation of global interdependence.

The current trend towards shorter supply chains is marked by a focus on
regionalization and nearshoring. Countries and companies are increasingly seeking to
bring production closer to home to reduce dependence on distant suppliers and
mitigate risks associated with global supply chain disruptions. This shift is also
motivated by the desire to have greater control over environmental and labour

standards, as well as to respond more quickly to market changes.

The geopolitical landscape is also being reshaped by technological advancements and
the shift towards renewable energy sources, which require different supply chains
than traditional fossil fuels. Nations are now focusing on securing supplies of critical
raw materials needed for technologies like electric vehicle batteries and solar panels,
leading to new alliances and trade partnerships. This new era is not without its
challenges. Shortening supply chains can lead to increased costs and a reduction in
economic efficiency. There is also the risk of protectionism, where countries prioritize

their own industries at the expense of international cooperation and trade.

The global geopolitical landscape is undergoing a significant transformation, with

nations increasingly focusing on shorter, more resilient supply chains. This shift, while
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offering certain advantages, also presents new challenges that need to be navigated

carefully to ensure sustainable and equitable growth.

ESG as a decoupling strategy and a ‘phygital’ future

In the sphere of global economic dynamics, the adoption of Environmental, Social,
and Governance (ESG) criteria by European and Western economies represents a
strategic approach that potentially leads to a form of economic decoupling from
other global economies. This decoupling is not merely a disengagement but rather a
distinct divergence in prioritizing sustainability and ethical business practices.
European and Western economies, through rigorous integration of ESG standards,
are increasingly aligning their economic growth with sustainable development goals,
thereby setting a different trajectory compared to economies that may not prioritize
these criteria as strongly. This approach can lead to a competitive advantage in global
markets increasingly sensitive to sustainability issues. For instance, by emphasizing
environmental sustainability, Western economies are potentially positioning
themselves at the forefront of green technology and renewable energy markets,
sectors anticipated to dominate future economic landscapes. Similarly, the social and
governance components of ESG criteria emphasize fair labour practices, gender
equality, and corporate transparency, which are becoming pivotal in consumer
decision-making and investor preferences. However, this divergence also raises
concerns regarding global economic inequalities and the potential for creating new
forms of economic divides. The risk is that while European and Western economies
advance in sustainable practices, other economies might lag, widening the gap in
economic development and access to sustainable technologies. Therefore, while ESG
criteria serve as a tool for decoupling in a positive sense by fostering sustainable
growth, there is a crucial need for collaborative global strategies to ensure that this
decoupling does not exacerbate existing global economic disparities but instead

contributes to a more inclusive and sustainable global economic development.

The ‘phygital’ trend — a fusion of the physical and digital worlds — takes on a profound

significance, reflecting how technological advancements are reshaping global
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interactions and power dynamics. This trend underscores a pivotal shift in the way
nations engage with each other, leveraging digital platforms to extend their

influence, disseminate information, and engage in diplomacy.

In the geopolitical arena, the phygital concept is particularly relevant in the realm of
cyber diplomacy and digital sovereignty. Nations are increasingly utilizing digital tools
to project power, influence public opinion, and conduct diplomacy. Social media
platforms, for instance, have become arenas for geopolitical discourse, enabling
states to engage directly with global audiences and influence international narratives.
This digital engagement coexists with traditional diplomatic practices, indicating a

hybrid approach to international relations.

Furthermore, the phygital trend has implications for national security and
surveillance. The integration of digital technologies into physical spaces has led to the
development of sophisticated surveillance systems, enhancing state capacity to
monitor and respond to threats. However, this also raises concerns about privacy and

the balance between security and individual freedoms.

The phygital phenomenon also influences economic geopolitics. Digital platforms are
becoming crucial for international trade and economic diplomacy. The digital
economy transcends physical borders, enabling nations to establish new trade
relationships and alliances. Digital currencies and blockchain technologies, for
example, offer alternatives to traditional financial systems and have the potential to
shift economic power dynamics. The phygital trend in geopolitics represents the
increasingly intertwined nature of digital and physical realms in shaping global power
structures, diplomatic relations, and national security strategies. It reflects a world
where digital technology is not just a tool, but a critical component of geopolitical

strategy and influence.

In the realm of global value chains (GVCs), the interplay between competitiveness
and value creation is pivotal for shaping strategic business decisions. Competitiveness
in this context hinges on a firm's ability to integrate effectively into GVCs, leveraging

its unique capabilities to deliver value at various stages of the production process.
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This requires not only efficiency and innovation but also a keen understanding of
market dynamics and a commitment to sustainable practices. Value creation,
meanwhile, extends beyond mere economic gains to encompass environmental and
social contributions, reflecting a broader perspective on what constitutes true
business success. As companies navigate the complexities of GVCs, strategies that
blend technological advancement with ethical practices are increasingly seen as

essential to achieving sustainable competitiveness in a globally connected economy.

Italy's Position in the New International Scenario and Strategic Framework*

The Russian invasion of Ukraine, which occurred while the world was still reeling from
the impact of the pandemic, had devastating effects on the global economy. The
surge in energy prices triggered a sudden and violent inflationary dynamic, and the
increase in the cost of living led to a reduction in the real incomes of billions of people
worldwide. Regarding international investment flows, the repercussions of the war
and the consequent economic sanctions adopted by Western countries against
Moscow affect not only the countries most directly involved in the conflict but extend
far beyond the fate of the stock of foreign direct investment (FDI) accumulated by
OECD countries in Russia (about 400 billion dollars at the start of the conflict), which
has been significantly jeopardized. Faced with the multiple ongoing crises, many
countries around the world could enter a recession or, in any case, experience slow
growth; economic and political instability, deteriorating financing conditions,
investor risk aversion, and, especially in developing countries, the predictable
increasing tensions on debt levels are all factors likely to exert significant downward
pressure on FDIs. Meanwhile, in 2022, the number of protectionist measures related
to foreign direct investments (as well as trade exchanges) increased significantly, in
line with the trend of the past five years. All this risks severely impacting international
production, which — since the 1990s — has been a fundamental driver of global

economic growth and development; particularly affected could be the components

! This paragraph is based on Mutinelli, M., 2023. Lo scenario internazionale e la posizione dell’Italia.
Universita degli Studi di Brescia and Faramondi, A., Majocchi, A., Monducci, R., Rungi, A. and Ruocco,
A., 2023. Le imprese estere in Italia: tra segnali di ripresa e nuovi rischi globali. Rubbettino Editore.
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of international investments that most impact economic growth, namely industrial
and infrastructural greenfield projects, which are especially burdened by the rise in

energy costs and the shortage of construction materials.

In 2021, global FDI flows had returned to pre-pandemic levels (1.6 trillion dollars,
compared to values below 1 trillion dollars in 2020), thanks mainly to the robust
recovery of cross-border mergers and acquisitions and the strong increase in the
value of International Project Finance (IPF) projects, the latter encouraged by flexible
financing conditions and infrastructure stimuli from national governments and
supranational organizations. The recovery of FDI flows continued in the early months
of 2022, but the consequences of the conflict soon became evident, and by the
second half of the year, there was a sharp reversal of trend. According to preliminary
data from the OECD, 2022 would end with global FDI flows down 24% compared to
the previous year. The deterioration in financing conditions, rising interest rates, and
growing market uncertainty mainly hit the components that had most contributed to
the FDI recovery in 2021. In 2022, the value of cross-border M&As is estimated to
have decreased by 6% globally and by 50% in the United States, the world's largest
market for such operations, while the value of IPF projects fell by over 30% compared
to the previous year. The situation does not appear to have changed in the early
months of 2023: according to some preliminary estimates, compared to the same
period in 2022, the first half of the year would have ended with a decline in cross-

border M&As of around 50% for the United States and 70% for Western Europe.

The contribution of transnational greenfield projects remained positive: according to
fDi Markets, a Business Intelligence database of the Financial Times that tracks such
initiatives globally, in 2022, international investors announced more than 16,000 FDI
projects, worth 1.155 trillion dollars and with the expected creation of over 2.2
million jobs. The number of greenfield projects increased by 16% compared to 2021,
while the planned investments grew by 64%, thanks mainly to a record number of
large-scale projects (159 investment projects envisage investments of over 1 billion
dollars). The sharp increase in the number of mega greenfield projects is partly

explained by the fact that due to changing financing conditions, the usually preferred

54



option for large projects — international project finance — was partly replaced by
corporate financing. The shift from project to corporate financing, i.e., from IPF to
greenfield, has particularly characterized renewable energy, a sector that has
confirmed itself for the fourth consecutive year as the one attracting the most
investments globally. Egypt stands out, thanks to some very large green hydrogen
projects, a renewable fuel considered by many analysts as the main productive
source of the coming years, given its high energy versatility and low environmental
impact. The United States emerged as the main destination country for greenfield
investments, thanks to a high number of large-scale investment projects, especially
in the semiconductor and battery sectors, and robust public support, which thus
partially compensated for the collapse of cross-border M&As. The collapse of new
investments in China continued, which until a few years ago was the world's leading
market for greenfield projects: compared to 2019, the number of projects announced
in the large Asian country fell by 60% in 2022, while the planned investments
decreased by 68%. For Europe, the fDi Markets data paint a resilient picture. Last
year, a total of 6,305 projects were announced, a number slightly down from 2021
and below the pre-pandemic record highs, but still about 5% higher than the average
of the past decade. This figure reflects the almost complete disappearance of projects
towards Russia after its expulsion from the global economic order (only 13 projects
announced in 2022), while previously it was invariably among the top ten European
countries receiving FDIs. Western Europe, in particular, confirmed itself as the
regional area attracting the highest number of FDI projects (5,250 projects in 2022),
while in terms of planned investments (279 billion dollars), it is second only to the

Asia-Pacific.

Turning to our country, data on FDI flows and stocks confirm the existence of an
internationalization deficit compared to other major European countries: both in
terms of inbound FDlIs (i.e., foreign companies' direct investments in the domestic
economy) and, especially, outbound FDIs (i.e., domestic companies' direct
investments abroad). At the end of 2021, the ratio of inbound FDIs to GDP was 21.6%

for Italy, compared to 26.7% for Germany, 33.1% for France, and 84.1% for the United
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Kingdom. The gaps are even wider in terms of outbound investments, with Italy
showing an outbound FDI to GDP ratio (26.2%) of about half that of Germany (50.3%)
and France (52.2%) and a third of that of the United Kingdom (69.2%).

As for active internationalization, Italy's net outbound FDI flows fluctuated from
relatively high levels between 2005 and 2011 (averaging over 50 billion dollars/year,
corresponding to 3.5% of the world total, with peaks above 4%), before collapsing to
8 billion dollars in 2012; subsequently, they stabilized in the period 2013-2019 at
values between 16 and 32 billion dollars/year, with an incidence always below 2% of
the world total. In 2020, the flows were even negative (-2 billion dollars), before rising
to 28 billion dollars in 2021, equal to 1.6% of the world total. However, it should be
noted that many large Italian companies invest abroad from other European
countries, where they have established the holding company or have subsidiaries
acting as regional sub-holdings, making the flow data particularly penalizing for our

country.

On the passive internationalization side, inbound FDI flows had peaked just before
the global financial crisis (42.6 billion dollars in 2006 and 43.9 billion dollars in 2007),
only to become negative with the outbreak of the crisis (-10.8 billion dollars in 2008).
In the following years, there was a gradual recovery, interrupted only in 2012 when
net inbound FDI flows were essentially zero; the recovery continued until 2018 (37.7
billion dollars), then a decline to 18 billion dollars in 2019 and a new negative peak (-

23.6 billion) in 2020, before partially improving in 2021 (-8.9 billion dollars).

According to preliminary data from the Bank of Italy, foreign direct investments in
Italy in 2022 would have accelerated to 29 billion, exceeding the average levels of the
five years preceding 2020; outbound direct investments, on the other hand, would
have decreased to 9 billion, after the strong rebound the previous year. Positive notes
on the inbound investment side also emerge for our country from fDi Markets data:
Italy is the only major European country to have recorded in 2022 an increase both
in the number of investment projects (+15%) and in capital investments: over 24

billion dollars in 2022, equal to 7.1% of the total, placing Italy fourth in Western
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Europe after the United Kingdom, Spain, and Ireland. Also on the outbound
investment side, Italy ranks fourth in Europe for the value of announced projects,
albeit far behind the United Kingdom, France, and Germany, but drops to eighth
position when looking at the number of projects, preceded also by Switzerland, the
Netherlands, Spain, and Sweden. Thus, in 2022, despite an unfavorable international
situation, Italy seems to have gone somewhat against the trend, especially in terms

of attractiveness towards foreign direct investments.

Although Italy's level of international integration of economic activities is lower than
that of other European countries, multinational companies play a significant role in
our economic system, as clearly shown by data provided by ISTAT on the structure of
nationally controlled enterprises residing abroad (i.e., foreign companies controlled
by Italian companies) and Italian companies under foreign control (i.e., the Italian
affiliates of foreign multinationals). Regarding active internationalization, according
to the most recent survey published by ISTAT on the activities of multinational
enterprises in Italy, by the end of 2020, Italian multinational companies were present
in 175 foreign countries with 24,103 subsidiaries, employing almost 1.8 million
people (of which over 980,000 in industry and 719,000 in services) and generating a
turnover of about 499 billion euros. On the passive internationalization side, by the
end of 2020, foreign-controlled companies residing in Italy were 15,631, employing
over 1.5 million people (524,000 in industry and 978,000 in services), with a turnover
— excluding financial and insurance activities — of just under 547 billion euros and a
value added of 121.7 billion euros. Foreign-controlled companies represented only
0.4% of active companies in Italy, but their weight rose to 8.8% of employees, 16.5%
in terms of added value, and 19.1% for turnover. The contribution of foreign capital
companies further increases when considering foreign trade (these companies are
responsible for 32.3% of national exports and 50.3% of imports) and research and
development, where they account for 26.8% of total R&D spending by all Italian
companies, with R&D investments per employee three times higher than those of
nationally controlled companies. The ISTAT survey also confirms that foreign-

controlled companies perform far better than Italian-owned companies: value added
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per employee is almost double (81,000 euros for foreign-controlled companies versus
36,600 euros for domestic ones), thanks also to the larger average size of foreign-
controlled companies (96.1 employees per company, compared to 3.6 employees for
domestic companies); however, even for companies of equal size, value added per
employee for large foreign-controlled companies is thirty percentage points higher

than that of large domestic companies (72,400 euros compared to 55,400).

The control of foreign companies operating in Italy is predominantly held by entities
within the European Union. Of the total foreign-controlled companies, those under
European control account for 52.4%, employ 54.0% of the workforce, and generate
50.6% of the revenue. Following Brexit, the EU's shares have decreased compared to
2019, while those from other European countries have increased to 23.1% of
companies, 16.9% of employees, and 15.1% of revenue. North America follows with
15.4% of foreign affiliates, 21.5% of employees, and 21.0% of revenue. Although
Asian multinationals represent a smaller portion (7.1% of foreign-controlled
companies), they contribute 6.8% of the workforce and 12% of the revenue under

foreign control.

Foreign multinationals headquartered in the EU are heavily involved in public utilities
sectors, such as the supply of electricity, gas, steam, and air conditioning (89.4% of
the foreign-controlled workforce in the sector and 83.1% of revenue), and the supply
of water, sewerage, waste management, and remediation activities (88.7% of the
workforce and 83.0% of revenue). They also play significant roles in financial and
insurance activities (84.1% of the workforce), metallurgy (74.4% of the workforce and
70.1% of revenue), and the manufacturing of clothing and leather goods (69.0% of

the workforce and 77.1% of revenue).

Multinationals controlled by residents of other European countries are primarily
active in the food, beverage, and tobacco industries (31.3% of the workforce and
25.4% of revenue), the repair, maintenance, and installation of machinery and
equipment (30.9% of the workforce and 29.9% of revenue), and rental, travel

agencies, and business support services (25.7% of the workforce and 14.1% of
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revenue). Meanwhile, North American multinationals are prominent in furniture
manufacturing (55.7% of the workforce and 58.6% of revenue), transportation and
storage (42.3% of the workforce and 27.9% of revenue), and the manufacturing of
motor vehicles, trailers, and semi-trailers (41.4% of the workforce and 35.1% of
revenue). The top ten countries of residence of foreign multinationals by the number
of companies controlled in Italy account for 81.8% of companies, 86.9% of the
workforce, and 81.3% of revenue. Despite the presence of 106 countries, the
economically significant origins of investors are concentrated in a much smaller
number of countries (Cartogram 1). The most significant foreign investor is the United
States (14.8% of companies, 21.0% of employees, and 28.1% of revenue), followed
by Germany (14.0% of companies, 13.6% of employees, and 12.9% of revenue) and

the United Kingdom (13.3% of companies, 7.9% of employees, and 7.4% of revenue).

In the manufacturing sector, companies based in the United States hold the
predominant control (16.1% of companies, 22.3% of employees, and 22.4% of
revenue), followed by those based in Germany (15.5% of companies, 13.1% of
employees, and 13.7% of revenue) and France (12.4% of companies, 14.6% of
employees, and 10.9% of revenue). In the non-manufacturing industry (particularly
the energy and extractive sectors), Germany leads with 16.4% of companies, 9.6% of
employees, and 2.3% of revenue, while France, despite not having the most
companies, dominates in terms of employment and revenue (41.5% of employees
and 82.2% of revenue). In the commerce sector, where multinational groups have a
significant presence, Germany holds the top position with 21.6% of companies, 23.2%
of employees, and 18.2% of revenue, followed by the United States with 14.4% of
companies, 14.0% of employees, and 19.6% of revenue. In non-commercial services,
although the United Kingdom has the highest number of companies (18.3%), the
United States has greater economic relevance in terms of employment (23.8% of

employees) and revenue (41.4%).
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Area of Origin of Investors for Foreign-Controlled Companies in Italy - Year 2020

Area of Orgin Companies (%)| Employees (%) | Revenues (%)
2.0 0.9 1.3

Other areas

Asia 7.1 6.8 12.0

North America 15.4 21.5 21.0
Other European countries 23.1 16.9 15.1
EU27 52.4 54.0 50.6

Figure 4 Source: ISTAT data, Faramondi, A., Majocchi, A., Monducci, R., Rungi, A. and Ruocco, A., (2023)

Competitive Context in Italy

It is useful to consider the structure of the Italian system and the characteristics that
determine its attractiveness for investment. By considering how lItaly, through the
entities discussed later in this chapter, presents the country's strengths, it is possible
to summarize the main elements right away. Firstly, Italy is the eighth-largest
economy in the world and the third in Europe, with a domestic market of 60 million
people and a GDP per capita at current prices of nearly 36,000 USD (IMF 2018). Italian
households are among the least indebted in Europe, with debt amounting to 76.4%
of disposable income (OECD 2016), much lower than most European countries. Italy
is one of the main gateways to a market of 500 million consumers in the European
Union and 270 million in North Africa and the Middle East. The country hosts
numerous centers of excellence in research and development, with fifteen Italian
universities ranked among the top five hundred in the world according to major
international rankings; its research excellence is noteworthy, as it is the fifth country

in the world for the average number of citations of scientific publications produced.

The strength of the system also lies in its network of small and medium-sized
enterprises (SMEs), which are among the most innovative on the continent: the
percentage of SMEs that have introduced product, process, strategic, and
organizational innovations is above the EU average. Italy is among the countries with
the highest number of international industrial design registration applications and
ranks third in the special ranking of countries with the highest number of trademark

applications in agri-food. Italy is the second-largest manufacturing economy in
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Europe and the seventh worldwide, with a trade surplus of 103.8 billion USD (WTO
2016). Our country ranks fifth in the world for manufacturing balance with 99.1 billion
USD. In the pharmaceutical sector, where both national and multinational companies
operate successfully, Italy has established itself as a leading European production
center, consistently ranking second in terms of production value, behind Germany
and ahead of France, the United Kingdom, and Spain. Italy employs the most
advanced technologies in the manufacturing sector for the processing of raw
materials, using less energy in production processes than France, Spain, and
Germany. Furthermore, Italy is a world leader in renewable energy and domestic use
of electricity from these sources: with 13.7% energy saved, we are ahead of Spain,

France, and Germany.

Investing in Italy means accessing an immense wealth of unique intellectual and
specialized knowledge in all fields and exceptional know-how in strategic sectors such
as machinery, automation, fashion and design, and food and cuisine. In recent years,
Italy has also opened up to foreign investments in sensitive sectors such as energy,
networks, telecommunications, and transport. Another strength is the cultural

heritage: the country is the fifth most popular tourist destination in the world.

Italy's position in international rankings is once again rising, as evidenced by major
global research institute rankings. Among the most important reports concerning
attractiveness and competitiveness is the annual report published by the World
Economic Forum on countries' competitiveness. This work applies the
competitiveness paradigm of a system developed by Porter with contributions from
Sala i Martin and considers various aspects that influence and determine economic
performance, consequently impacting the attractiveness of a system. These aspects
are summarized in a general index articulated in 12 pillars: institutions, infrastructure,
digital capability, macroeconomic stability, health, skills, product market, labor
market, financial system, market size, business dynamism, and innovation capability.

Italy ranks 31st overall and 17th in Europe.
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More analytically, Italy reaches heterogeneous levels in the analyzed fields. It ranks
56th for the quality of its institutions, significantly influenced by the incidence of
organized crime, the low effectiveness (130th place) of the legal system, regulatory
interference, and the low efficiency in regulating legal disputes, placing the country
at 137th out of 140 classified countries. On the positive side, digital participation,
press freedom, the homicide rate, and land administration are particularly
noteworthy. The infrastructure ranks 21st overall, with notable percentages in
electrification, air connectivity, and rail density. Our transportation network includes
about 6,900 km of highways, 1,000 km of high-speed rail connections, and ports that

can accommodate large cargo ships crossing the Mediterranean.

The parameters of digital adoption are uniformly good, and the country ranks fifth
for health quality and macroeconomic stability. Although inflation is stable, potential
risks are noted in debt dynamics. In terms of skills, the country performs well in the
teacher-student ratio in primary education and has a good quality professional
system (44th place) and 56th place for average years of schooling. It ranks fifth
globally for market dominance in the product market, with a good index for tariffs,
though it underperforms in system complexity and the distorting effect of taxes and
subsidies on competition. The labor market is among the top in terms of efficiency
concerning redundant costs, regulation quality, worker rights, and internal labor
mobility, but faces significant limitations in salary determination flexibility, hiring and
firing practices, productivity, labor taxation, and worker-employer cooperation,
placing it over the 100th position. The financial system shows potential with domestic
credit access for the private sector at 35th globally, the quality of insurance premiums
at ninth, but is extremely critical (over 115th position) for SME credit access, major
capital availability, bank solidity, and the percentage of non-performing loans in the
total portfolio. Italy is the 12th largest domestic market globally, though it has a low
import percentage relative to GDP. Regarding business dynamism, it ranks 14th for
the quality of insolvency regulatory systems, around 30th for the time to start a
business, and 70th to 90th for entrepreneurial risk attitude, business start-up costs,

and innovative enterprise growth. Critical areas include the percentage of companies
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adopting disruptive models and authority delegation capacity. Italy ranks 22nd
overall for innovation capability, with significant strengths in scientific publications
(7th), research institution quality (9th), development district quality (4th), trademark
registrations (19th), patent registrations (22nd), R&D spending (27th), and
consumption sophistication (39th), though it ranks lower in multi-stakeholder

collaboration and workforce diversity.

According to the Global Innovation Index published by the World Intellectual
Property Organization (WIPO), which tracks innovation indicators of national
economies, Italy is among the top 50 countries globally, ranking 31st for its economy
and business innovation rate. The GCI highlights Italy's strengths in healthcare
quality, large market size, high-level innovation capacity, and good infrastructure. To
further develop innovation potential, it suggests enhancing digital adoption,
encouraging the private sector to embrace new business models and disruptive ideas,
and fostering a more risk-taking entrepreneurial culture. The report indicates the
modernization of its financial system and public sector administration as areas for
improvement. Poor performance in these areas translates into insufficient resources
for innovative investments and high bureaucracy levels that stifle business activity.
Another critical area is macroeconomic stability. Although public finances appear
under control, high public debt and uncertainty in future fiscal policy management

can increase capital access costs for the public sector and private companies.

During the great recession (2008-2013), the Italian economy lost a significant part of
its productive capacity. At the same time, its structure evolved. The moderate
recovery of recent years, driven by manufacturing, has allowed for the recovery of
upstream industries (machinery, IT, business services) and the development of new
activities. Over the 2008-2016 period, the added value of the economy increased by
2.0% at current prices, corresponding to a 5.3 percentage point contraction in
volume, and over six points below the 2007 peak. This modest growth is entirely
explained by the progress of some service activities, while added value in industry
(particularly construction) and telecommunications decreased significantly. Within

manufacturing, there was a strong recomposition, with the decline of traditional
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‘made in Italy’ activities (textiles, clothing, home furnishings, tiles, furniture, lighting,
and white goods), except for food, and the growth of chemicals, plastics processing,
pharmaceuticals, and, in recent years, the automotive and machinery sectors. These
changes have been reflected in the business demography (entry and exit of operators
from the market), dimensional changes in individual economic units, and market

behaviors.

The Italian economic system is characterized by a comparatively high number of small
and very small operators: in the industry and market services sectors (excluding
financial activities), there were 3.6 million active enterprises in Italy in 2015 (almost
300,000 fewer than in 2008), compared to 2.4 million in Germany (where they
increased by 500,000). Including personal services, the universe of enterprises
reached 4.2 million units in 2015. The reduction in the number of active enterprises
between 2008 and 2015 particularly affected manufacturing and construction (-
70,000 and -123,000 units, respectively, corresponding to 15.0% and 19.0% of the
2008 stock) and, among size classes, especially the smallest operators, often
individual firms. In association with the simultaneous reduction in employment
levels, apparent productivity and added value per enterprise both showed relatively
high variations. In particular, between 2011 and 2015, three-quarters of the
reduction (150,000 units) was borne by individual firms. These still represent the
majority (almost 63%) of productive units, comprising artisan businesses (18.8%),
small retail (20.6%), professional activities (15.7%), and a residual share of other self-
employed workers (7.6%). Among these categories, commerce and crafts have lost
economic units, while professional activities have grown. Enterprises in the strict
sense, although a minority, generate three-quarters of employment and nearly 87%
of the added value in the system. This complex composition of the productive system
corresponds to an equally intricate network of relationships that companies maintain
with other entrepreneurial entities or institutions: collaboration links or, more simply
for self-employed workers, diversification of their clientele's characteristics
(businesses/private individuals, number, distance). In the Italian manufacturing

system — and particularly in the district experience — subcontracting represents one
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of the most widespread forms of network economy. From the Istat structural surveys
(Sci-Pmi), it is possible to identify subcontracting companies as those where at least
80% of revenue originates from processing on behalf of third parties or on
commission. In 2005 (and similarly in 2008), subcontracting companies represented
19.2% of Italian manufacturing companies. In a general context of reduction in the
number of manufacturing companies between 2005 and 2015 (about 15% fewer) and
particular suffering in traditional sectors, those with a prevalent vocation for

subcontracting decreased by 35.0%, accounting for just over 14% of the total.

The comparison between the trends of subcontracting as a source of revenue (also
decreased by about 35%) and production costs offers a complementary indication,
suggesting the possibility of a partial replacement of local suppliers with foreign ones.
The reduction in the traditional role of subcontracting networks seems to be, at least
in part, structural. Considering sales to final consumers, the vast majority of individual
firms operate only locally, within their region of residence. Only a residual group has
a clientele in more distant areas: associating the range of action with added value per
worker (labor productivity), these operators turn out to be the strongest. Labor
productivity increases with the number of clients among other businesses, in all three

aggregates, also controlling for size.

For professionals, in particular, about half (332,000) work without employees (one
worker) and generate over 90% of their turnover only with other businesses (Business
to Business — B2B), of which over 110,000 have only one client: among these, the
median level of productivity, net of sectoral characteristics, is about 17% lower

compared to those with two or more clients.

The crisis has not substantially altered the structural characteristics of the Italian
productive system. Italy continues to be characterized by a large presence of micro-
enterprises (with fewer than ten employees), amounting to about 4.2 million. Small
or very small companies represent, according to Istat, 95% of the total productive
units and employ about 7.8 million workers (47% against the 29% European average).

On the other hand, Istat highlights a particularly modest share of larger companies
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(over 250 employees; 0.1% of enterprises and 19% of employees). According to Istat,
this fragmentation, only partially mitigated by the presence of business groups,
results in a very small average size (3.9 employees per enterprise compared to a
European average of 6.8 employees), a highly simplified ownership structure (63.3%
of individual companies), and a share of independent workers more than double the

European average.

Over 93% of Italian enterprises with employees, equal to about 1.542 million units
out of 1.644 million total, have fewer than 15 employees. However, only 37% of
workers are employed in these companies, while 63% work in larger enterprises
according to the INPS Observatory on enterprises in 2016, which states that about
79.48% of the total enterprises belong to the 1-5 employment positions class.
Enterprises with 16 or more employment positions represent 6.22% of the total but

provide 63.35% of total jobs.

Among the characteristics of Italian companies, influenced by the dimensional
elements highlighted, there is often undercapitalization, which potentially makes the
financial structure fragile, threatening the system's stability and exacerbating the
already mentioned issues related to financing costs and access to credit difficulties.
As shown in the figure, on average, Italian companies are financially more fragile than
their European counterparts, with particularly high short-term exposure, low reliance

on debt securities, and an equity component significantly below the average.

In addition to structural aspects, as highlighted in the literature review, institutional
incentives play a fundamental role in attracting investments. In recent years, this
topic has become increasingly central to Italian foreign policy. In 2014, a ‘Plan for the
Extraordinary Promotion of Made in Italy and the Attraction of Investments in Italy’
was adopted, identifying subjects and entities responsible for this task. In this
context, an interministerial committee for attracting foreign investments was created
to promote investment opportunities and strengthen the presence of foreign

companies in the territory in synergy.
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A central role in investment attraction policies has been given to ICE-Agenzia, tasked
with implementing the Promotion Plan. Recently, an agreement between ICE-Agenzia
and Invitalia laid the foundations for creating a working group to strengthen the
construction of the offer for investors and coordinate their activities to increase the
capacity to attract foreign investments. The Conference of Regions ensures the
necessary coordination with territorial structures responsible for investment

attraction.

For guiding and facilitating the action of the government and local entities, creating
appropriate synergies, the Interministerial Coordination Committee for the
Attraction of Foreign Investments, established in 2014 (with the decree-law 133
known as Sblocca Italia), has been operating for several years. The Committee is
chaired by the Minister of Economic Development or their delegate and includes
representatives from the Ministry of Economy and Finance, the Ministry of Foreign
Affairs and International Cooperation, the Ministry for Simplification and Public
Administration, and the Permanent Conference for relations between the State,
Regions, and the autonomous provinces of Trento and Bolzano. Specifically, the
Committee formulates proposals on operational methods to strengthen and make
more effective the activities of attracting foreign investments to increase national
competitiveness and coordinates the activities of administrations and public entities
regarding the realization of foreign investments. It also collaborates in drafting an
annual report to Parliament. Finally, the Committee reports to the Ministry of
Economic Development on the activities carried out, highlighting any specific critical
issues, delays, or non-compliance by administrations and public entities involved,
identified during the investment implementation phase. In its activity, which also
involves examining specific cases of significant foreign investment projects in Italy,
the Committee has facilitated the coordination of the procedures of the competent
administrations, promoting the adoption of administrative simplification measures
provided by the legal system. This function has been appreciated by investors, who

have reported it to the press on several occasions.
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The new reality defined in the field of investment attraction has created the
conditions for establishing a department within the Agency to carry out all activities
that favor the increase of foreign investments in Italy: promotional actions such as
the ‘Invest in Italy’ roadshows, organization of seminars, online promotion through
the development of the Invest in Italy and Invest in Italy Real Estate portals,
participation in international fairs, creation of investor guides, preparation of sectoral
notes, training of actors involved in the investment attraction process, and support
for investors' needs. A strategic asset of the new setup is the establishment of nine
desks abroad, in the main financial and commercial centers, to intercept potential
investors, map their international development plans and needs, and provide support
throughout the investment cycle. After the opening of the first desk in Istanbul
(October 2015), eight more desks have been activated, including Hong Kong and

Beijing. The desks' activities are coordinated with Italian diplomatic missions.

A new geopolitical century: the Case of China

The investment strategy of China from 1990 to 2021 presents a nuanced case study
in the evolving dynamics of international economics and globalization. This period,
inaugurated by China's accession to the World Trade Organization (WTO) in 2001,
marked a paradigmatic shift in China's economic policy, transitioning from a largely
insular, state-controlled system to an increasingly open, market-oriented model. This
shift, however, was not simply a binary transition from autarky to openness; rather,
it was a complex, strategic manoeuvring within the multifaceted landscape of global

economics.

China's entry into the WTO served as a catalyst for its deeper integration into global
value chains (GVCs), signifying a deliberate policy shift towards embedding the
Chinese economy within the global trade and production networks. This integration
was underpinned by a series of targeted industrial policies, designed to strengthen
China's competitive position in key sectors, particularly in technology and
manufacturing. The Chinese government's approach was marked by an emphasis on
state-led development, leveraging state-owned enterprises as key instruments in this

strategic economic transformation. A notable feature of China's economic strategy in
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this period was the adoption of a dual technology standard. This approach involved
the development and promotion of indigenous technological standards and
frameworks, alongside the adoption and adaptation of international technological
norms. This dual-standard strategy facilitated China's technological ascendancy and
secured its strategic autonomy in the global technological arena. It exemplified a
form of techno-nationalism, where technology was not only a means of economic
advancement but also a tool of geopolitical strategy. Post-WTO accession, China's
role in the global economic order evolved from being a passive participant to an
active shaper of global trade dynamics. This evolution was characterized by a
strategic shift towards localization and territorial competition. Such a shift
demonstrated China's nuanced understanding of globalization, where the benefits of
global integration were balanced against the imperatives of maintaining local

economic sovereignty and fostering technological self-reliance.

In recent years, China's growing economic influence has propelled it to the forefront
of the deglobalization narrative. Contrary to the early predictions of globalization
theorists, who envisaged a world of diminishing state influence and eroding national
boundaries, China’s approach underscored the continued relevance of the nation-
state in the global economic system. It began to champion a new form of
globalization, one that was more reflective of its national interests and strategic

objectives.

China's investment strategy from 1990 to 2021 represents a critical case study in the
complex interplay between globalization, localization, and state-led economic
development. It highlights the dynamic nature of international economic relations
and the role of state policy in navigating and shaping these relations. This case study
provides valuable insights into the mechanisms by which a major economic power
can simultaneously engage with, adapt to, and redefine the global economic order,
offering a nuanced perspective on the processes of globalization and deglobalization

in the contemporary world.
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Methodological note

Since there are no data available to date on the phenomenon of Chinese investments
in Italy, the first exercise done for the drafting of this work was to reconstruct a
database as complete as possible on Chinese greenfield acquisitions and investments
in the last twenty years. In order to do so, a parametric search was carried out on
business intelligence software from Bureau van Dijk (Zephyr initially for the collection
of financial and strategic data on acquisitions, Orbis for greenfield investments and
the collection of the financial statements of subsidiaries). The database contains the
main financial and balance sheet data of the companies involved, useful for the
evaluation of the business impact of the phenomenon (as detailed in the fourth
chapter), as well as the qualitative description of the rationale of the operations that
allowed to reconstruct the main strategies behind the investments. The qualitative
data available have been enriched with elements deduced from the press review on
acquisitions of the last decade. Later, through contacts with the Beijing ICE Agency
during the period spent in China to complete the work, the dataset was compared
and integrated with an authorized extraction from the REPRINT - Politecnico data.
Finally, the evidence for the qualitative interpretation comes from the interviews
carried. The interlocutors for the case of the port of Trieste were: the ownership and
management of P.L.T. (Piattaforma Logistica Trieste), Trieste Marine Terminal and
the company Francesco Parisi Casa di Spedizioni S.p.A., the Executive Director CCCC
International, the Europe General Manager of the CCCC International Marketing
Department, the head of the CCCC Europe Office. Further interviews involved a
partner of Pedersoli Law Firm (legal advisor for several acquisitions including Pirelli
and Ferretti), a Project Manager of Danieli Metallurgical Equipment China, the
Finance and Economics Officer at the Italian Embassy in Beijing, the Financial Affairs
Officer at the Italian Embassy in Beijing, the Legal Officer of the Italian Embassy in
Beijing, the ICE China Network Coordinator, the FDI ICE China Desk Director, the
research team of the Galileo Galilei Chongging Institute, the Vice Consul General
Consulate of Italy in Chongging, the General Manager of Chongqing Chuanyi

AnsaldoBreda JV, the General Manager of SWM Srl (today motorcycles of the
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Chongging Shineray motorcycle group), the Director of the Chongqing branch of the
China-Iltaly Chamber of Commerce, the Vice President of the Italy-China Chamber of

Commerce in Beijing.

A political framework

A superpower is a country capable of projecting its influence around the world and,
possibly, in several geographical regions at the same time, becoming global
hegemonic. Differently from what has been and still characterizes already established
superpowers, China is less inclined to use a widespread military presence, preferring
instruments of an economic and financial nature, which also include the significant
influence of the central government on trade flows and foreign direct investment.
Since the beginning of his presidency, Xi Jinping has progressively redirected his
foreign policy to complement the economic initiative with a more incisive diplomatic
action to protect Chinese interests in the world, increasing his international exposure,
at the same time in offensive and cooperative modes, with the proposal of an
alternative model of international cooperation centred on infrastructure, economic

development and controlled liberalism.

The external projection of the Chinese economy has continued to grow and diversify,
as can be seen from the development of the weight of exports on world trade, their
composition, now with higher added value than in the past (Hallward-Driemeier and
Nayyar, 2018), and the amount of foreign direct investment and international credit
lines granted by Chinese financial institutions. This evolution takes place against the
background of China's only partial transformation into a market economy: the
contradiction between China's growing weight on global markets and the continuing
role of the State in directing its economic decisions (including through the leverage
of publicly owned enterprises and banks) is at the root of growing tensions with
trading partners. In Europe, the increase in Chinese direct investment has triggered
the debate on whether foreign acquisitions, especially those from non-allied
countries and in sensitive sectors, should be subject to a preventive screening

process.
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The construction of the ‘New Silk Road’ (Belt and Road Initiative, BRI) responds to the
real need to effectively manage an important production overcapacity, strengthen
trade and diplomatic relations and strengthen the infrastructure in the Eurasian and
African region, with potential positive impacts on the expansion of trade flows and
economic development in the areas concerned. However, the BRI is the main tool at
the disposal of China's strategy to establish itself as a global power, and is increasingly
perceived as such by its economic partners. Indeed, the initial enthusiasm generated
by the initiative seems, particularly in recent months, to be replaced by a more wary
and cautious attitude on the part of some countries, particularly in view of the danger
of having to make heavy concessions in Beijing. The immediate reference is to some
vulnerabilities that international institutions had already highlighted in the past
regarding the financial and environmental sustainability of the proposed
investments, as well as the substantial lack of respect for international standards and
best practices. The BRI is perhaps the most striking and publicized example of China's
strategy in international relations, based on trade and investment but characterized
by an evident asymmetry. In the 19th Congress of the Chinese Communist Party in
2017, a political narrative was presented where Mao Zedong was celebrated as the
architect of China's revival post the 'century of humiliation,' Deng Xiaoping as the
initiator of its economic growth, and Xi Jinping as the leader affirming China's global
stature. The ‘Made in China 2025’ initiative, launched in 2015, represents a decade-
long strategy to bolster the manufacturing sector in high-value-added industries. This
plan, formulated by Beijing, aims to reduce China's reliance on foreign technology,
with aspirations to emerge as a global leader in international markets by the mid-21st
century. The strategy involves integrating technologies like big data and cloud
computing into global value chains and shifting domestic companies' focus towards
quality, efficiency, sustainability, and innovation. Specific goals include innovation in
manufacturing, integration of IT with industry, fortifying the industrial base,
promoting Chinese brands and internationalizing production, developing eco-friendly
production methods, and achieving technological dominance in ten critical economic

sectors. In MIC2025's early stages, foreign products and technology gaps remain
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significant, offering international players opportunities in Beijing’s innovation drive.
The plan also encompasses a dual approach to international technical standards,
selectively adopting them, particularly in less strategic sectors or where domestic
technology, like 5G, is advanced. Wiibbeke et al. indicate varying adoption levels,
from 70% in core technology industries to 50% in MIC2025's key areas. In cloud
computing and big data, compatibility stands at zero, influenced by industrial factors
and national security concerns over information flow control. Foreign investors face
challenges like forced technology transfer and intellectual property exchange for
market access, with government cyberspace control impacting digital business
applications and data transfer, risking government surveillance and requiring data
encryption codes and local storage. The MIC2025 initiative has directed substantial
capital into prioritized industrial sectors and smart technology via centrally and
locally funded programs. Policy directions come from Beijing, but local governments,
vying for central subsidies, drive actual implementation, risking resource
misallocation and overcapacity. For instance, in robotics, the German think tank
Merics estimates provincial targets for 2020 exceed domestic demand by sixfold.
Many Chinese companies, the target of these advanced technologies, predominantly
employ unskilled labour, resulting in an industrial policy driven by quantitative goals
rather than investment profitability. The central government's robust mobilization
and generous public funding also distort foreign markets. One method to accelerate
China's technological advancement is acquiring technology and knowledge through
foreign direct investment (FDI), mainly via acquisitions. The increase in purchases of
European companies in MIC2025's key sectors raises concerns in advanced
economies about policy-driven large-scale technology transfers. Publicly owned
investment funds play a growing role in high-tech sectors, often masquerading as
private enterprises behind opaque corporate structures, making ultimate ownership
hard to discern. Chinese investors' competitiveness in Europe is bolstered by state
banks' soft loans, a privilege not always available to European counterparts. From
2005 to 2017, according to China Global Investment Tracker data, China's FDI rose

dramatically, with a sectoral shift reflecting new needs and the Belt and Road
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Initiative's (BRI) influence, particularly in retail, service provision, and transportation,
as energy investments relatively declined. Geographically, investment inflows to
Europe have increased, aligning with China's strategic interests in transportation,
technology, and tourism. The 2017 investment drop signifies a Chinese focus on
prioritized sectors, curtailing less strategic operations, partly driven by fears of capital
flight impacting currency stability. The Asian Infrastructure Investment Bank (AlIB),
founded in 2014 by the Chinese government, primarily finances Asian infrastructure,
with extra scrutiny for non-regional projects. By the end of 2018, AlIB had funded
numerous projects, gaining top ratings from international agencies. The BRI,
spearheaded by Xi Jinping, seeks to enhance Asia-Europe connectivity through
infrastructure projects. It's seen as a move to foster trade corridors and project China
as a cooperative power, with a focus on emerging economies in infrastructure
development. The BRI, encompassing various cooperation forms, aims to promote
sustainable development, a fairer global economic order, and controlled liberalism,
contrasting with the post-crisis Washington Consensus. As of March 2018, significant
funding had been allocated to BRI-related projects by entities like the China
Development Bank and the Exim Bank. Chinese commercial banks and state-owned
enterprises, including the Industrial and Commercial Bank of China, are also deeply
involved. Data from the Chinese Academy of International Trade and Economic
Cooperation and the US-based CSIS suggests substantial Chinese investment in BRI
countries, with ongoing project funding reaching significant amounts by the end of
2017. The BRI's second phase focuses on 'soft' infrastructure, aiming to attract
private capital. Despite China's intentions to portray a positive image through the BRI,
concerns in Europe and the US persist regarding political and economic hegemony,
financial sustainability, and adherence to social and environmental best practices.
The IMF's Lagarde highlighted challenges in project necessity assessment and
financial sustainability, with studies showing BRI's potential to reduce trade costs and
transport time. Hillman points out the high percentage of BRI infrastructure projects

awarded to Chinese companies
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The evolution of Chinese FDI

Having laid the foundations for the framing and contextualization of the
phenomenon, the heart of the reasoning wants to be the analysis of the evolution of
Chinese investments in Italy, the trajectories covered and the impact on companies.
Since there are no complete data on the phenomenon to date, the first exercise done
for the drafting of this section was to reconstruct a database as complete as possible
on Chinese greenfield acquisitions and investments in the last twenty years. To do so,
a parametric search was carried out on business intelligence software from Bureau
van Dijk (Zephyr at first, OrBRI for greenfield investments and the compilation of the

financial statements of the investee companies).

As illustrated in the description of China's economic and strategic restructuring since
the adoption of the opening policy, in the decade following WTO accession, the
volume of Chinese outward investment has increased exponentially. In a decade,
from a total closure and absence of outgoing investment, the volume of outgoing
investment exceeded 200 billion in 2016. Obviously, the trend is affected by
macroeconomic conditions and market dynamics, and can be explained in terms of
geographical distribution. The outflows of the People's Republic of China are now
comparable in scale to the United States and the aggregate values of the European
Union. China, which became a net investor for the first time in 2015, is now the
second largest foreign investor, as shown by the annual UNCTAD data (2018), and

despite the slowdown, it seems to be soon able to compete for supremacy.

After the United Kingdom and Germany, Italy is the third European country of
destination for Chinese investments, thanks to a countervalue that exceeded 15
billion at the end of 2018. In the last year, the countries with the highest growth rate
of Chinese incoming investments are the United Kingdom (+4.7%), Sweden (+3.3%),
France (+1.9%), followed by Italy and Bulgaria (+1.6%). The widening of the
geographical distribution of operations has highlighted how the downward parabola
that can be seen in the graphs above, finds its reasons not so much in a downsizing

of the importance of European markets as in a clear policy implemented by the
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government to rationalize financial operations abroad. As early as the second half of
2016, in fact, Beijing began to review FDI regulations to stem the growing activities
of private companies interested in acquiring companies or shares in companies
belonging to sectors considered not of primary importance for the central
authorities. The crackdown responded to the government's desire to limit the
uncontrolled outflow of capital and control the availability of liquidity, at a time when
the economy was beginning to show the first signs of slowing down and foreign
currency reserves were shrinking dangerously. This change led first of all to a
categorisation of the investment sectors, in order to focus the financial operations
conducted by their companies on the area’s most consistent with the national growth
strategy. To this end, in August 2017, the government announced the formulation of
new Guidelines for the Regulation of Investment, jointly promoted by the National
Commission for Development and Reform (CNSR, the body responsible for
formulating and monitoring economic policy) Central Bank, Ministry of Commerce

and Ministry of Foreign Affairs.

Revising the internal investment structure established since the 1990s, the recent
framework reclassifies Foreign Direct Investment (FDI) into three distinct groups, as

outlined by Manenti in 2019:

-Endorsed Transactions: This category includes investments in infrastructure linked
to the Belt and Road Initiative and those that advance Chinese industrial growth and
the export of technological know-how. It covers sectors like high-tech, state-of-the-
art manufacturing, and research and development; in the energy field (oil, natural
gas, and alternative sources) aligning with national priorities; investments in the
financial sector aiding Chinese banks in establishing branches and networks overseas,
as well as in trade, cultural, and logistic services; in the agri-food, timber, and

livestock sectors.

-Conditional Transactions: These are investments that seem to be at odds with
government policies and hence are subject to heightened scrutiny by the relevant

authorities. Included in this group are investments in nations or regions lacking
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diplomatic ties with Beijing or those in states of war or turmoil; in areas such as
entertainment, sports franchises, cinema, and real estate; funds or investment
platforms aimed at speculative purposes; investments in outdated equipment and

technologies or those not complying with environmental law standards.

-Forbidden Transactions: Under this classification, regulatory and supervisory
oversight by authorities is at its peak. This encompasses investments that may
endanger security or national interests, such as unauthorized exports of military
hardware and technology, technologies or products barred from foreign sale,
ventures in the gambling industry, and broadly, any investment contravening

sanction treaties signed by the Chinese government.

The approval process for Chinese foreign direct investment varies whether the
enterprise is private or public. Approval at local, provincial or national level depends
on the size of the investment. Approval by the National Development and Reform
Commission (NDRC) is required for investments over USD 300 million in the resource
sectors or over USD 100 million in other sectors. For investments below these
amounts, approval by the Provincial Development and Reform Commission is
sufficient. When it receives a request, the NDRC has five working days to decide
whether to grant it. If accepted, the request is approved or rejected within 20 working
days. Subsequently, the Chinese investor must apply for approval from MOFCOM
(Ministry of Commerce), the body responsible for the management and supervision
of overseas investment. The approval by MOFCOM will be subject to a preliminary
examination by the provincial level of MOFCOM itself, which has ten additional
working days to decide. After obtaining approvals from NDRC and MOFCOM, the
request passes to SAFE (Public Foreign Exchange Administration) for the transfer of
foreign currency funds abroad. This is the last step in the approval process, which can
take up to two weeks. Further approval by the State Council is required when the
investment concerns countries or regions which do not have formal diplomatic
relations with China, which are subject to international sanctions, where there is a
war or other uprising or where the investment is destined for an industry of a

sensitive nature. If the company wishing to invest operates in an industry with its own
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regulatory authority, it may need to obtain further approval from that authority. It
has been reported by the lawyers involved in the interviews that during the
negotiation process, the presence of complex procedures and the difficulty of
predicting the final outcome of the process, often leads to a significant use of down
payment instruments in the transaction. Financial vehicles in Hong Kong were often
used to circumvent some of these burdensome procedures prior to the new
settlement. The harmonisation of the system explains the decrease in Chinese

investment from Hong Kong.

A new trend

The economic relationship between the People's Republic of China and Europe is
experiencing a noticeable cooling, as evidenced by the multiplicative signs of
declining Chinese investments in the continent, a trend confirmed by recent data.
Notably, there's a significant exception in the electric vehicle battery sector, where
Chinese investments in Europe continue to grow, diverging from the general trend.
This exception, however, also highlights tensions in the relationships between Beijing
and Berlin, with the German automotive industry feeling threatened by China's
determination to penetrate its domestic market. The most recent figures illustrating
the state of China-EU relations, particularly in terms of foreign direct investment, are
telling: Chinese investments in the EU fell to 7.9 billion euros in 2022, a 22% decrease
from 2021, reverting to levels last seen a decade ago. For the first time, direct
investments, such as the opening of new factories, have surpassed acquisitions of
existing European companies. The counter-trend sector, however, witnessed a 53%
surge in Chinese investments in Europe for electric vehicle battery manufacturing,
becoming the main focus of Chinese capital flow into Europe. Over the last five years,
Chinese investments in the EU in this sector have exceeded 16 billion euros, with
plans like the one by CATL to build the largest Chinese battery factory in Europe in
Hungary. Major Chinese electric vehicle manufacturers are also considering direct
establishments in Europe, a move accelerated by Brussels' decision to phase out fossil

fuel vehicle sales by 2035.
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This slow separation between China and Europe, and to an extent with the United
States, is further complicated by trade figures. Chinese imports dropped by 7.9% in
April compared to the same month the previous year, indicating a less vigorous
economic recovery than anticipated and a market less receptive to Western
consumer goods, with the notable exception of luxury products from groups like
LVMH and Hermes. The slow divorce has multiple causes. On the investment front,
the reduction in Chinese acquisitions of European companies might stem from a less
tolerant climate in European capitals and new governmental controls on acquisitions
in strategic sectors. It seems the People's Republic is drawing consequences from the
new geopolitical climate, reorienting its relationships primarily towards BRICS

countries (Brazil, Russia, India, South Africa) and other emerging nations.

In terms of foreign trade, a prominent victim of this gradual separation is Germany.
For decades, China was a voracious buyer of German technology, from machinery to
automobiles. Now, it increasingly poses as a direct competitor, aiming to replace
'Made in Germany' with its own technologies, both domestically and in other

markets.

In 2021, the pattern of global investment saw a significant deviation in China's
approach, contrasting with the worldwide resurgence in foreign direct investment
(FDI) flows. While global FDI flows, as reported by the United Nations Conference on
Trade and Development (UNCTAD), soared by 77 percent, surpassing pre-pandemic
levels, China's outbound non-financial investment experienced a marginal 3 percent
increase, reaching USD 114 billion (EUR 96 billion). Moreover, China's global
outbound merger and acquisition (M&A) activities experienced a decline, reaching a
14-year low with transactions totalling just EUR 25 billion. This represented a 9
percent fall from 2020 and a substantial 45 percent decrease from 2019. Several
factors contributed to this lack of recovery in China's global outward FDI. Since 2016,
there has been a downward trend in China's overseas investment, influenced by
domestic restrictions on outbound capital flows and heightened global scrutiny of

Chinese investments.
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Additionally, the adherence to a strict zero-Covid policy in China hindered cross-
border travel, adversely affecting deal-making activities. Furthermore, the intense
competition in the global M&A market posed a challenge for Chinese investors, likely
disadvantaged by their limited international experience and emerging regulatory

concerns in other countries.

In 2021, Chinese foreign direct investment (FDI) in Europe witnessed a resurgence,
escalating by 33 percent from the low of EUR 7.9 billion in 2020 induced by the
pandemic, to EUR 10.6 billion. This surge occurred despite China maintaining
stringent outbound capital controls, ongoing travel limitations due to the pandemic,
and the activation of the EU's FDI screening mechanism. Nonetheless, the levels of
Chinese investment in Europe are still modest when compared to the peak of EUR 47
billion in 2016. The increase in investment for the year 2021 was significantly
influenced by a single major deal: the acquisition of Philips’ domestic appliances
division by Hillhouse Capital, a private equity firm based in Hong Kong. This
transaction, valued at EUR 3.7 billion, constituted about one-third of the total Chinese
investment in Europe for that year and ranks as the sixth-largest Chinese investment
in the continent. However, the prominence of such sizeable transactions in a period
of generally reduced investment volumes complicates the task of discerning stable,
enduring investment trends. Moreover, a number of substantial acquisitions
announced in 2021 were eventually not completed. Gopher Investments abandoned
their multi-billion EUR proposal to acquire Playtech, a British gambling software
company, although their intention to purchase the financial trading division of
Playtech in 2022 remained. Similarly, Tencent's anticipated takeover of the British
video game firm Sumo Group was delayed due to investment screening procedures

in the United States, with the completion of the deal anticipated in 2022.
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Figure 5 Annual value of completed transactions in Europe, in EUR billion. Source: MERICS

While Chinese mergers and acquisitions (M&A) saw a growth of 26 percent, making
up 69 percent of the total investment (EUR 7.3 billion), these figures were still
beneath the levels seen before the pandemic. The real outlier was greenfield
investment, which soared to an unprecedented EUR 3.3 billion. In 2021, the major
EUR 3.7 billion deal where Hillhouse Capital acquired Philips' home appliance division
positioned the Benelux region, particularly the Netherlands, as the foremost
beneficiary of Chinese FDI, capturing 35 percent of the total. Conversely, Germany
and France observed a downturn in investments, with France's intake shrinking to
EUR 509 million from the previous year's EUR 872 million and Germany's figures
descending to a six-year low of EUR 1.5 billion from EUR 2 billion. The United
Kingdom, however, experienced a revival in Chinese investments, which surged from
EUR 1.4 billion to EUR 2.1 billion, recovering from a ten-year nadir. The cumulative
investments in Germany, France, and the UK, the trio of Europe's largest economies,
constituted 39 percent of China's total investment in Europe. In 2021, private Chinese
firms strengthened their dominance in European investment, contributing € 9.3
billion, which accounted for 88 percent of China's total investment in Europe. This
was an increase from the 83 percent share they held in the previous year. On the
other hand, the investment volume from Chinese state-owned enterprises (SOEs)

decreased by 10 percent, falling from € 1.4 billion in 2020 to EUR 1.3 billion in 2021.
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This reduction marked their lowest share of total Chinese investment in Europe since
2001, at 12 percent. Moreover, Southern Europe saw a 36 percent escalation in
Chinese FDI, amounting to EUR 1 billion, with Spain's energy sector alone attracting
EUR 600 million from Chinese state-owned companies. In stark contrast, Eastern
Europe's investment receipts contracted sharply by 74 percent to EUR 385 million,
following a substantial acquisition in Poland the previous year that had momentarily

boosted the region's figures.

Cumulative value of transactions in Europe, in EUR billion (by country,
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Figure 6 Author's elaboration on MERICS data

In the Northern European region, Chinese FDI maintained a steady pace, totalling EUR
1.2 billion, with Finland attracting a robust EUR 891 million. This influx was largely

due to the significant acquisition by Shenzhen Mindray of the Finnish medical
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equipment manufacturer Hytest Invest OY for EUR 560 million. Meanwhile, Chinese
financial engagements in Ireland, though modest, peaked at their second-highest
historical value of EUR 238 million, largely propelled by ByteDance's (TikTok)
continued expansion into a data centre located within the country.

Chinese investment in Europe has seen a notable pivot from mergers and acquisitions
to greenfield investments, which have traditionally dominated for two decades. In
2021, greenfield investments climbed to EUR 3.3 billion, a 51 percent increase from
the previous year and a significant jump of more than 240 percent from the average

levels between 2015 and 2019.

FDI by invester type, in EUR billion, percent share
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Figure 7 FDI by investr typ, in EUR billion, percent share. Source: MERICS
Now, with a substantial portion of China’s FDI in Europe funnelling into greenfield
projects, the investment landscape appears quite altered from previous years. The
shift isinfluenced by Chinese companies' expansion as they seek to extend their reach
beyond an increasingly competitive domestic market. For instance, CATL is branching
out to capitalize on its significant global market share in the EV battery sector, and
firms like TikTok are looking to further deploy their brands in high-growth areas. The
necessity for Chinese companies to establish a local presence in sectors where

products are impractical to ship due to costs is also driving this shift. For example, in
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the battery industry, it's more cost-effective for manufacturers to build plants closer
to the growing European EV market. Additionally, compliance with European
regulations, particularly in the ICT sector, necessitates investments in local
infrastructure to ensure regulations such as GDPR are met, which includes the

requirement for data to be stored within Europe.

Greenfield investments also provide Chinese firms with the opportunity to tap into
Europe's rich innovation ecosystem. Companies are leveraging these investments to
partner with European research institutes and industry for technological
advancements. Moreover, greenfield investments typically encounter fewer
regulatory obstacles and are generally more welcomed by local communities due to

their economic benefits, such as creating jobs and generating tax revenue.

Reflecting a global shift, China's investment strategy is increasingly favouring
greenfield projects, as seen in significant initiatives across Asia and the Americas. For
example, Envision AESC is establishing battery plants in Japan and the United States,
and CATL is involved in substantial investments in an Indonesian lithium battery plant
and is exploring opportunities for a battery plant in North America. This trend
signifies a strategic move by Chinese firms from a historical focus on acquiring assets

to establishing global production sites.
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Foreign direct investment in Italy

The trend in the volume and growth rate of Chinese investments is constantly
increasing. However, the slowdown in the process over the past year, due to the
contraction in growth in the Chinese market and the implementation of restrictions
on foreign investment, remains significant for the reasons explained above. Notably,

302 investor groups are present with holdings in 652 Italian companies.

The turnover of the China Company in Italy, considering the total number of
participated companies and greenfield investments as reconstructed by the ICE

agency, is around 19 billion and employs 33,602 people.

China Hong Kong Total
Investor groups 218 84 302
Italian investee companies 525 127 652
Employees 27.041 6.561 33.602
Turnover 15,054 ml€ 4.007 ml€ 19,061 ml €

Figure 9 Chinese investments in Italy. Author's elaboration

At a first analysis, however, one element is immediately apparent. Looking at the first
25 transactions ordered by deal value, it can be seen that 12 out of 25, and 7 out of
the first 10, were purely financial transactions, with holdings below the 10%

threshold indicated by the IMF as a requirement for the definition of foreign direct

investment.

Nome Acguiror Nome Target ne
Incremento quctada 20.343%a 5.655.647.000 €

1 MARCG POLS INDUSTRIALHCLDING SPA (CHINA NATICNAL CHEM IT PIRELLI & C SPA 100% e Chirmica, plastica, prodotd nen metallic

2 STATE GRID INTERNATIGNAL DEVELGPMENT CO., LTD CN CDP RETI SRL Cuota di mincranza 35% 2.101.000.000 € Gas, Acqua, Elettricity

2 HNAGROUP CC., LTD CN GE SEACT SRL Acquisizicne 100% 1.925.511.010 € At servid

4 PEGPLE'S BANK of CHINA, THE CN ENI SPA Quota di mincranza 2.102% 1.243.710.000 € Energia

5 SILK RCAD FUND CN ALTGSTRADE PER L'ITALIA SPA Quota di mincranza 5% 1.255.000.000 € Concessioni autostradall

& PEGPLE'S BANK of CHINA, THE CN INTESA SANPAGLO SPA Cuota di mincranza 2.005% 1.002.070.000 € Banche

7 PECPLE'S BANK of CHINA, THE CN ENELSPA Quota di mincranza 2.004% B04.653.000 € Gas, Acgua, Elettricits

& PEGPLE'S BANK of CHINA, THE CN ENELSPA Quota di mincranza 2.071% 804.291.000 € Gas, Actjua, Elettricith

9 PECPLE'S BANK of CHINA, THE CN UNICREDIT SPA Quota di mincranza 2.005% 772.887.000 € Banche
10 HUTCHISGN WHAMPOA LTD HK H3G SPA Acquisiziche unknown stake %o 600.000.000 € Poste e telecamunicazioni
11 PEGPLE'S BANK of CHINA, THE CN ASSICLURAZIONI GENERALI SPA Quota di mincranza 2.014% 480.365.000 € Compagnie assicurative
12 HAIER EURGCPE APFLIANCE SCLUTIC NS SPA CN CANDY SPA Acguisizione 100% 475.000.000 € EHettrodomestcl
13 HUTCHISCN WHAMPOA LTD HK HUTCHISGN 3G ITALIASPA Quota di mincranza 1.6% 470.000.000 € Poste e telecomunicazioni
14 BEUING WANDO NG MEDICAL EGUIPMENT COM PANY CN ESACTE SPA Acquisiziche 100% 400.000.000 € Macchine, apparecchi mecchanici e attrezzature
15 SHANGHAI ELECTRIC POWER CO., LTD CN ANSALDC ENERGIA SPA Quota di mincranza 40% 400.000.000 € Costruzioni
16 SHANGHAI ELECTRIC GROUP CC, LTD CN ANSALDO STSSPA CQuota di mincranza 40% 400.000.000 € Macching, apparecchi mecchanici e attrezzature
17 SHANGHAI ADVANCED RESEARCH INSTITUTE - CHINESE ACADEMY CN NERVIANC MEDICAL SCIENCES SRL Acquisizicne 90%1 200.000.000 € Altri servid
18 20CMLIGN HEAVY INDUSTRY SCIENCE AND TECHNCLOGOY DEVE CN COMPAGNIA ITALIANA FORME ACCIAIG SFAcquisizicne 100% 271.000.000 € Macchine, apparecchi mecchanic e attrezzature
19 SUNING HOLDINGS GRCOUP CO., LT CN FC INTERNAZICNALE MILANG SPA Acquisizicne 58.55% 270.000.000 € Altri servid
20 CHINA CINDA ASSET MANAGEMENT CG., LTD CN PIRELLI INDUSTRIAL SRL CQuota di mincranza 38% 266.000.000 € Commerd o
21 PEGPLE'S BANK of CHINA, THE CN TELECCM [TALIA SPA Quota di mincranza 2.081% 250.729.000 € Poste e telecomunicazdoni
22 BANK of CHINA LTD CN ENELSPA Quota di mincranza 0.52% 236.273.000 € Gas, Acqua, Elettricith
23 YUELCONG INDUSTRY CC., LTD'S [TALY SPY CN BUCCELLATI HOLDING ITALIA SPA Acguisizione 85% 1%5.500.000 € Macchine, apparecchi mecchanid e attrezzature
24 PECPLE'S BANK of CHINA, THE CN FIATSPA Quota di mincranza 2.001% 191.618.000 £ Macchine, apparecchi mecchanic e attrezzature
25 SHANDONG HEAVY INDILSTRY GRCUP CG., LTD CN FERRETTI SPA Acguisizione 75% 178.000.000 € Macchine, appar%:s mecchanid e attrezzature

Figure 10 First 25 financial transaction. Author's elaboration



These include the Bank of China's participation in ENI, Intesa Sanpaolo, ENEL,
Unicredit, Telecom, FIAT, the Silk Road Fund in Autostrade per I'ltalia (it should be
noted that this transaction is the only explicit one in Italy without recourse to the
construction of additional intermediate vehicles). These transactions are based on
speculative utility calculations and not on an industrial or political strategy, regardless
of sector or target positioning; for this reason, these investments have been excluded

from the strategic analysis.

However, it is interesting to note that almost all of them are above the threshold
beyond which it becomes necessary to disclose the operation as significant holdings
according to CONSOB provisions, as if they wanted to mark a presence and to give
visibility, even political, to the operations. It is therefore not surprising that among
the major operators in terms of value and number of acquisitions are the large public

financial groups (as shown in the table), first and foremost the People's Bank of China.

Nome Numero deal Deal value Deal value

migliaia di medio migliaia di
Euro Euro

1|People’s Bank of China, The 16 6.445.307 402.832
2|Guangdong Dongfang Precision Science & Technology Co., Ltd 4 88.385 22.096
3|Guangzhou Stonex Surveying and Mapping Technology Co., Ltd 3 12.220 4.073
4[Shenzhen Han's Laser Technology Co., Ltd 3 10.488 3.496
5|Mandarin Capital Management SA 2 271.000 271.000
6|Oceanic Gold Global Ltd 2 61.500 30.750
7|Loncin Motor Co., Ltd 2 41.110 20.555
8|Sundiro Holding Co., Ltd 2 30.000 30.000
9|Qinhuangdao Tianye Tolian Heavy Industry Co., Ltd 2 24.500 12.250
10|China National Chemical Corporation 2 18.418 9.209
TOTALE 38 7.002.928 194.526

Figure 11 Major operators for value and number of acquisitions. Author's elaboration

The table below shows the first 50 direct investments in Italy by value of transactions.
In first place we find Pirelli, with the 2015 operation worth a total of over 7 billion
euro, which led ChemChina to acquire control of the company, kick-starting an
important and complex plan to reorganise the tyre business of the two groups. At the
head of the group there is now a new holding company under Italian law, Marco Polo
International, indirectly controlled by ChemChina with 65 per cent and also owned
by Marco Tronchetti Provera's Camfin with 22.4 per cent and by RosNeft's Russians

(who indirectly entered Pirelli's capital in 2014) with 12.6 per cent.
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Figure 12 First 50 Chinese direct investments in Italy by value of transactions. Author’s elaboration
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The new holding company currently controls Pirelli Tyre (through Pirelli & C.) and
Prometheon Tyre Group, a company incorporated at the end of 2015 to which the
activities of the Pirelli Group in the heavy vehicles sector (trucks, buses and ‘off the
road’) have been transferred. Pirelli Tyre then took over the activities of the
ChemcChina subsidiary, China National Tire & Rubber (CNRC) in passenger car tyres,
thus increasing its production capacity in China from 7 to over 12 million units per
year. The reorganisation plan provides for the activities of Prometheon Tyre Group
and CNRC to be transferred to Aeolus, a company listed on the Shanghai Stock
Exchange of which CNRC is the main shareholder and in whose capital Pirelli will also
become a shareholder. Aeolus will become the fourth largest player in the segment
in terms of turnover and the only one entirely specialised in this sector; it will have a
global presence, thanks to the geographical complementarity of its partners'
activities (Prometheon Tyre Group has brought its factories to Brazil, Egypt, Turkey
and China, a market where the new player will be the undisputed leader) and will be
able to cover all market segments, from the highest thanks to the positioning of the
Pirelli brand to the standard ones, thanks to the contribution of the other activities.
The operation is by far the most important ever carried out in Italy and Europe in
terms of size. In second place is the acquisition of SEACO container leasing and its
fleet of over one million TEU for almost 2 billion euros by Bohai Leasing Co, a
subsidiary of HNA Group. In third place was the transfer of the Fumagalli family's

Candy to the Haier Group.

As highlighted, Italy is considered an interesting destination in Chinese strategic
plans, both commercial and geopolitical. In recent years Chinese companies have
shown particular interest in investing in Italy, attracted by the important advantages
linked both to the local specialization of industrial agglomerations (characterized by
specialized production such as mechanics, textiles, clothing, household appliances
and the automotive sector) and to the size of the domestic market and the strategic
location for access to Europe. The presence in Italy of small and medium sized
companies, financially ‘accessible’, has facilitated the acquisition operations, through

which Chinese investors can have access to high value intangible resources,
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fundamental to establish themselves on Western markets: image, brands, research,

innovation.

Geographically, Chinese investments are strongly concentrated in Northern Italy. The
Lombardy region hosts the largest number of investments, most of them in the
metropolitan area of Milan, the preferred destination of Chinese companies,
reflecting the general attractiveness of this region which hosts half of the foreign
direct investment projects in Italy (Mariotti and Mutinelli, 2017). Milan is particularly
attractive for companies in the service sector. There are the two branches of the Bank
of China, the first established in 1998 and the second opened in 2010. In addition,
the Industrial and Commercial Bank of China (ICBC), the world's largest bank in terms

of market capitalization, also opened a branch in Milan in 2011.

The second Italian region that attracts Chinese FDI today is Emilia Romagna for its
traditional specialization in machinery, then Piedmont for manufacturing in the
automotive sector. Investments in other regions are made in different areas of

specialization, namely whitegoods in Veneto, and logistics in Campania and Liguria.

The way in which Chinese investments enter ltaly has gradually evolved. The first
wave of investments in representative offices was mainly characterized by greenfield
investments on a small scale, then acquisitions with a constantly higher value took
place and lastly greenfield investments oriented to the market, to the increase of the
Chinese export capacity, seem to be again established for growth. In the financial
sector, Chinese companies present in Italy carry out activities in support of the
internationalization of domestic enterprises. These include Bank of China (present
since 1998), Industrial and Commercial Bank of China (since 2011), China UnionPay
specialized in credit cards, China Milan Equity Exchange operating in corporate
consulting. In mechanics, it is the search for brands, knowledge and technology that
drives Chinese acquisitions. These include the Qianjiang Group, a manufacturer of
scooters and low displacement motorcycles, which acquired Benelli. The automotive
sector is full of examples of greenfield investments: Yuejin Motor Corp, a commercial

vehicle manufacturer allied with Iveco, which is part of the historic Nanjing
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Automobile Corp. (Nac); Chang'an Automobile (the fourth Chinese manufacturer,
allied with Suzuki and Ford); Jac Italy Design Center (controlled by the Jinaghuai
group, partner of Pininfarina). Also worth mentioning are Haier and Hisense, among
the main world players in the household appliances sector; Zoomlion, a pioneer in
the Chinese construction machinery industry, which acquired the Italian Cifa; Shig-
Weichai which took over 75% of Ferretti, the world's largest producer of luxury
yachts. In clothing, Chinese companies see trade opportunities to and from
Italy/Europe. Among the investment cases: in 2007, Hembly, the main operator in the
distribution of fashion products in China, acquired the historic Italian sportswear
brand Sergio Tacchini; Jinjiang Nankai Garment operates in Rome in the wholesale
trade and Zhejiang Xiongfeng Holdings in Milan in clothing design; Qingdao King
Street invested in Italy in order to establish business partnerships with Italian
companies to distribute Made in Italy products in China. Finally, the logistics and
ports sector should be noted. Italy is a strategic bridge to Europe, the Balkans and the
area of the Commonwealth of Independent States (CIS), for which the multinational
groups Cosco, China Shipping Company and CCS have been present in the country for

years.

Looking at the composition by number of employees and enterprises of Chinese
investment, in first place by number of enterprises services, followed by
manufacturing industry and energy sector. With regard to the number of employees,
in first place manufacturing industry (72%) followed by trade (11%) and services
(15%). It should be noted that the overall weight of manufacturing and services has
increased over time, although the distribution is almost constant. Obviously, these
elements are determined by the employment characteristics of the sectors, as well
as the scale of operations. Compared to the number of enterprises, on the other
hand, in first place are services (32%), which are growing considerably, followed by

manufacturing industry (24%) and the energy sector (22%).
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Greenfield investments

Among the greenfield investments, looking at the data of the first ten interventions
by number of employees, the large groups in the Chinese electronics and
telecommunications sector stand out. Among the most important investments:
Chint, a leading company in electrical products, which has started its European
holding in Veneto; Huawei, which has relaunched investments in broadband through
an alliance with Vodafone and has concentrated its research on microwave
technologies in Milan; Zte, which has specialized in telecommunications equipment
and smartphones. Italy boasts one of the highest mobile penetration rates in Europe,
and Huawei has created three branches in Italy: in Rome, Milan and Turin. Huawei
Technologies Srl is China's largest greenfield investment to date in Italy, with 773
employees and a turnover of over one and a half billion. In terms of size, it is among
the top 150 companies in ltaly. Paradoxically, if, as it has been explained in the third
chapter, the policy adopted today is to favour greenfield investments rather than
acquisitions in order to favour a positive impact on the number of employees and
increase the number of economic activities, these are the most delicate ones from a

security point of view.

Ragione sociale Gruppo Fatturato

Dipendenti

Migliaia di Euro Ultimo

1 HUAWEI TECHNOLOGIES ITALIA S.R.L. HUAWEI INVESTMENT & HOLDING CO., LTD. LABOR UNION COMMITTEE 1.566.035
2 YANFENG ITALY AUTOMOTIVE INTERIOR SYSTEMS S.R.L. SHANGHAI AUTOMOTIVE INDUSTRY CORPORATION (GROUP) 117.005
3 ZTE ITALIA S.R.L. ZTE CORPORATION 170031
4 ZTE ITALIA SERVIA S.R.L. ZTE CORPORATION 36.427
5 WISDOM PROFIT (ITA} DEVELOPMENT S.R.L. SHANGHAI LNINOBLE TRADING CO., LTD. 336.810
6 LEDVANCE SPA HARMCNY CORE (YIMWU) PHOTOELECTRIC TECHNOLOGY CO., LTD 85.860
T CHANGAN AUTOMOBILE EUROPEAN DESIGNING CENTER S.R.L. SIGLABILE IN CHANGAN EUROPA S.RL.  SOCIETA' AUTOMOBILISTICA CHANGAN DI CHONGQING S.P.A. 30.573
8 LENOVO (ITALY} S.RL. LENOVO GROUP LIMITED 307181
9 COSCO SHIPPING LINES (ITALY) S.R.L. COSCO SHIPPING HOLDINGS CO., LTD. 31810
10 AQSEPTEMCE GROUP SRL. ZHONGTAI CHUANGZHAN (SHANGHAL) INVESTMENT PARTMERSHP (LIMITED P/ 38.998

Figure 13 Main Chinese greenfield investments in Italy. Author's elaboration

For example, Huawei currently owns 15% of the basic patents for the 5G
infrastructure, whose implementation through Chinese companies has already been
blocked in the United States, Australia and New Zealand due to the risks of espionage

through data collected by the technology.
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Among the large groups among the ten, also the Lenovo distribution channel and the
Italian branch for port logistics of Cosco. Analyzing instead the total sample of 161
operations, the most relevant sectors are electricity and gas, potentially sensitive to
supply policies, wholesale trade, to open distribution channels to China's enormous
production capacity, professional services and engineering. There are many cases in
which the presence of an operational holding company's registered office for the

European continent is noted.

M Electricity and gas

Dlstrlbutlnn fDr Sector W Wholesale trade
Holding company

B Other professional services

B Engineering and architectural studies,
technical analysis

H Rental

B Machines and mechanical devices

H Production and transmission of audio and
video

M Retail trade

W Constructions

B Other business support services

Figure 14 Distribution of Chinese greenfield investments in Italy by sector. Author's elaboration

The investment strategy

Chinese investments consistently aim to penetrate competitive markets, acquiring
market access, technologies, and expertise. This study, focusing on Italy, reveals that
Chinese investments predominantly seek new market opportunities (market seeking)
and strategic assets. Specifically, Chinese FDI in Italy is drawn to the unique

production skills prevalent in the Italian economy.

Regarding market-seeking investments, Italy's appeal to foreign investors stems from
its status as the world's seventh-largest economy and its membership in the
European Union. Huawei's investment in Italy, for instance, was significantly
influenced by the market's size and potential. Originally a distributor for global
multinationals in China, Huawei's global expansion initially targeted neighboring

countries, then Russia and Africa, before entering more advanced markets to
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enhance its international reputation, as noted by Simmons (2008). Since 2000,
Huawei has launched several high-value activities in Europe, including R&D, training,
and design, establishing its regional headquarters in the UK and investing in Italy to

expand its market, enhance its brand, and conduct R&D.

The rise in Chinese exports led major logistics firms to invest in Europe through joint
ventures and strategic alliances, initially setting up representative offices and then
greenfield investments. As these companies gained capacity and market influence,
they began acquiring European firms and investing in new infrastructure projects. In
the Italian logistics sector, companies like China Ocean Shipping Group (COSCO) and
China Shipping Company, ranking among the top global shippers, have made
significant investments. Recent investments include Suntech Power Holdings, the
largest photovoltaic module producer, opening a sales office in Milan. Pietrobelli et
al. (2011) highlighted Suntech's investment in Italy, driven by the market's growth
potential and government economic incentives. Hisense, a leading appliance
manufacturer, also invested in Italy to enhance its European presence, product
image, and brand promotion. Chinese companies view Italian consumers as
discerning and sophisticated, making Italy a strategic test market for products
tailored to European preferences. Haier's investment in Italy, as Pietrobelli et al.
(2011) observed, was driven by the desire to acquire strategic assets in design,
production, and management. Haier, a global leader in household appliances,
established Haier Europe in Varese in 2000 to coordinate sales and marketing across
Europe. The company's acquisitions in Italy, such as Meneghetti and Elba, and the
purchase of Candy, reflect its strategy to circumvent EU tariffs and tailor products for
the European and high-end Chinese markets. The decision to locate in Varese was
influenced by the area's strong appliance manufacturing tradition, benefiting from a
pool of specialized labor and suppliers. The specialized automotive cluster in Turin
was a key factor in the investment decisions of Chinese automotive companies, Jac
Anhui Jianghuai and Changan. These firms established R&D and design centers in
Turin to enhance technical know-how, particularly in design. Turin offers advantages

like superior design capabilities and cost-effective, highly skilled human resources.
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These investments align with Chinese car manufacturers' strategies to diversify from
the competitive domestic market and acquire new strategic assets. In the realm of
brand acquisition, Chinese FDI often targets established brands to gain recognition in
foreign markets. Lenovo's acquisition of IBM's PC division is a notable example. In
Italy, acquisitions like Benelli by Quianjiang Group and Elios by Feidiao follow this
trend, aiming to leverage existing brand recognition and facilities for high-quality
production and market access. Management experience is another area where
Chinese companies, particularly those with limited international exposure, seek
growth. An example is the Hengdian Group (HG), which opened its first European
branch in Milan to acquire marketing skills for export and explore new investment
opportunities. The Italian leadership plays a crucial role in introducing Western
management practices to HG's Chinese management team, a trend also evident in

the acquisition of the Salov Group

The evolution of the strategy: 1998-2011 data

Motivation Percentage
Asset seeking 31 32,63%
Market seeking 64 67,37%
Total 95

Participation Percentage
Equal 5 5,26%
Majority 82 86,32%
Minority 8 8,42%
Total 95

Analyzing the rationals of the operations reconstructed in the database, it is possible
to observe the main dynamic characteristics of the strategic trajectory of Chinese
acquisitions. In the first investments, from 1998 to 2011, the mode of entry was
mostly through majority acquisitions, and although the number of private investors
was higher, the main investments were made by state-owned enterprises. Market

seeking strategies accounted for 67% of transactions and asset acquisition strategies
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lower average value.

Parent company industrial sector by ownership
No. Percentage

Industrial Sector

Private 63
Automobiles &amp; Auto Parts 1 1,59%
Construction Materials 1 1,59%
Diversified Trading; Distributing 34 53,97%
Household goods 3 4,76%
Investment Trusts 1 1,59%
Machinery, Equipment &amp; Components 9 14,29%
Renewable Energy 2 3,17%
Specialty Retailers 1 1,59%
Telecommunications Services 3 4,76%
Textiles &amp; Apparel 4 6,35%
Transportation, Ground 4 6,35%

SOE 32
Automobiles &amp; Auto Parts 1 3,13%
Chemicals 1 3,13%
Commercial Services &amp; Supplies 1 3,13%
Construction &amp; Engineering 2 6,25%
Diversified Trading &amp; Distributing 7 21,88%
Homebuilding &amp; Construction Supplies 2 6,25%
Machinery, Equipment &amp; Components 12 37,50%
Marine Services 4 12,50%
Specialty Retailers 1 3,13%
Transportation, Ground 1 3,13%

Total 95

Entry mode by ownership

Participation by ownership

Type No. Percentage Participation No. Percentage

Private 63 Private 63
Acquisition 27 42,86% Equal 0 0,00%
Greenfield 36 57,14% Majority 59 93,65%
SOE 32 Minority 4 6,35%

Acquisition 20 62,50% SOE 32
Greenfield 12 37,50% Equal 5 15,63%
Total 95 Majority 23 71,88%
Minority 4 12,50%

Total 95

for 33%. Again, although numerically larger, market seeking transactions have a

95



57% of companies entered the country through greenfield investments, compared to
37% of public enterprises. This divergence explains the data on the type of
participation and sectors of entry. Almost all private companies entered with a
majority stake, against 72% of public companies. During the period, only SOE
undertook joint ventures. Private companies were mostly concentrated in the trade
and distribution sector, which accounted for 54% of the interventions. Then, in
mechanics and mechanical components (14%), textiles and transport (6%). Public
companies, on the other hand, acquired assets in the mechanical sector in 37% of
cases. The second sector of intervention is trade and distribution (22%), followed by
maritime services (especially with COSCO interventions), with an overall share of
12.5%, and the engineering sector. The geographical destination is consistent with
these data and with the overall picture identified in the previous paragraph, with
almost all investments in the north and with Lombardy and Piedmont in the lead with
a big break. In 82.5% of cases, private companies invested with dominant motivations
due to market seeking variables, and in 17.5% of cases asset seeking. Public
companies on the other hand, in 56.3% of cases for asset seeking strategies and in
44.7% market seeking. Although we are talking about a limited number of
investments, only 95 between acquisitions and greenfield in thirteen years, it seems
that large public groups were entrusted with the task of the most onerous
investments in the search for technological assets and brands, while at the same time

beginning to build a network for the opening of a new market.

The evolution of the strategy: 2011-2018 data

The number of minority shareholdings and joint ventures has increased over the last
decade. Historically and still today, it is impossible for Italian companies in China not
to have a Chinese partner for at least 50% of the capital, and the joint-venture is used
as a scheme to appropriate the technical capacity of the company that relocates to
China. Historically, this has been the way in which China has acquired and absorbed
and replicated the capacities of foreign countries, also in the case of Italy. Other
mechanisms are instead underlying the joint venture in Italy, which have more to do

with the reciprocal opening of new market channels. In the reconstructed data, 177
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operations are considered in the decade, 106 undertaken by private individuals and

71 undertaken by SOE (a ratio not significantly different from that found in the

previous series). It is interesting to note that there are relatively more public

enterprises involved in investments in minority shares.

Participation by ownership
No. Percentage

Participation

Private 106
Equal 5 4,72%
Majority 90 84,91%
Minority 11 10,38%
SOE 71
Equal 3 4,23%
Majority 58 81,69%
Minority 10 14,08%
Total 177

While acquisition remains the most widely used method of entry (in 57% of private

company operations and 58% of state-owned companies' investments), greenfield

investments are increasing as a result of an overall strategy more oriented towards

opening up new markets or new segments of existing markets, as illustrated in the

summary table. To date, 53% of investments by private companies and 59% of

investments by state-owned companies are attributable to driver market seeking.

This is in line with what was described above with China's overcapacity management

strategy. However, the issue of investments in assets remains very relevant,

especially in the fields of Italian excellence and technology, as explained by the new

Made in China 2025 repositioning plan.

Entry mode by ownership

Type No. Percentage
Private 106
Acquisition 60 56,60%
Greenfield 46 43,40%
SOE 71
Acquisition 41 57,75%
Greenfield 30 42,25%
Total 177
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Motivation by ownership

Motivation No. Percentage
Private 106
Asset seeking 50 47,17%
Market seeking 56 52,83%
SOE 71
Asset seeking 29 40,85%
Market seeking 42 59,15%
Total 177

Figure 15 Author's elaboration

It is therefore not surprising that it is still the mechanical and mechanical equipment
sector that is the first recipient of acquisitions (38%), followed by the service sector
(13%) and the textile sector (10%). The distribution and wholesale sector remains the
first for the number of greenfield investments (25%), followed by the energy sector
(17%) and the professional services sector (11%). The breakdown of groups by
ownership in the sectors is homogeneous. The mechanical sector is first in the
destination of both investments by state-owned companies (24%) and private
companies (24%), followed by wholesale trade (17% and 15%) and the energy sector
in the case of state-owned companies (13%) and services in the case of private

companies (8%).
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Nature Target major sector Total
Food 2
Other services 13
Banks
Chemistry and chemicals
Wholesale trade 10
Construction 4
Acquisition Shipbuilding and railroad construction 1
Electricity and gas
Hotels &amp; restaurants 2
Tanning, textile and apparel industries 10
Machinery and mechanical appliances 38
Metals &amp; metal products
Engineering and architectural studies, technical analysis
Transportation and logistics 3
Total Acquisition 101
Other business support services 2
Other professional services 8
Paper and paper products 1
Chemistry and chemicals 1
Retail trade 1
Wholesale trade 19
Construction 1
Shipbuilding and railroad construction 2
Publishing and printing 1
Instrumental electromechanics 2
Greenfield Electricity and gas 13
Gesitone, waste disposal and recycling 1
Holding 6
Machinery and mechanical appliances 4
Hire 3
Plastic products 1
Audio and video production and transmission 3
Telecommunications services 2
Software and computer services 1
Engineering and architectural studies, technical analysis 3
Transportation and logistics 1
Greenfield Total 76
Grand total 177
Properties Target major sector Total
Food 1
Private Other ser\{ices - 9
Other business support services 2
Other professional services 5
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Banks

Paper and paper products

Chemistry and chemicals

Retail trade

Wholesale trade

Construction

Shipbuilding and railroad construction
Publishing and printing

Instrumental electromechanics
Electricity and gas

Gesitone, waste disposal and recycling
Holding

Hotels &amp; restaurants

Tanning, textile and apparel industries
Machinery and mechanical appliances
Metals &amp; metal products
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Plastic products
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Telecommunications services

Software and computer services

Engineering and architectural studies, technical analysis
Private Total 106

Food

Other services

Other professional services

Chemistry and chemicals

Wholesale trade 11
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Construction 2

Shipbuilding and railroad construction 2

Instrumental electromechanics 1

SOE Electricity and gas 9
Holding 4

Tanning, textile and apparel industries 3

Machinery and mechanical appliances 17

Hire 1

Audio and video production and transmission 1

Engineering and architectural studies, technical analysis 4
Transportation and logistics 1
Transportation and logistics 3

SOE Total 71
Grand total 177

The results are consistent with the evolution described, although the involvement is
to be interpreted by also weighing the value of the transactions (according to the
ranking described in the dedicated paragraph) and not only the number of

transactions.
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The evolution of the strategy: 2019-2022 data

The years 2019-2022 marked a pivotal era in the landscape of Chinese investments
in Italy, signifying a notable shift from the preceding trends. In 2019, the investment
patterns remained consistent with the previous years, characterized by a robust flow
of 'asset seeking' investments. These investments were predominantly aimed at
acquiring significant assets across various sectors in the Italian economy, ranging
from manufacturing to high technology and services, to infrastructure. This phase
was reflective of Chinese enterprises striving to expand their economic influence in
Italy through strategic acquisitions.

However, the advent of 2020 brought about a drastic shift, primarily triggered by the
COVID-19 pandemic. The health crisis led to an immediate and substantial reduction
in global economic activities, creating an unprecedented atmosphere of uncertainty
and instability. In this new setting, Chinese companies were compelled to reconsider
their investment strategies in Italy. They transitioned from an aggressive asset
acquisition model to a more focused strategy on preserving and strengthening their
existing market presence.

This strategic shift was further accentuated by the increasing global trend towards
deglobalization and economic decoupling. Faced with a global landscape where the
protection of strategic assets became increasingly paramount, Chinese investors had
to navigate an environment where traditional acquisitions became more complex
due to emerging regulatory and political barriers. Consequently, there was a pivot
towards 'market seeking' and 'greenfield' investments, with Chinese companies
looking to establish new enterprises or expand existing ones in Italy, rather than
pursuing large-scale acquisitions.

Entry mode by ownership

Type No. Percentage
Private 26
Acquisition 11 42,31%
Greenfield 15 57,69%
SOE 21
Acquisition 10 47,62%
Greenfield 11 52,38%
Total 47
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Motivation by ownership

Motivation No. Percentage
Private 27
Asset seeking 9 33,33%
Market seeking 18 66,67%
SOE 20
Asset seeking 8 40,00%
Market seeking 12 60,00%
Total 47
Nature Target major sector Total
Acquisition Food 1
Other services 1
Chemistry and chemicals 1
Wholesale trade 4
Shipbuilding and railroad construction 1
Electricity and gas 1
Hotels; restaurants 1
Tanning, textile and apparel industries 2
Machinery and mechanical appliances 7
Metals; metal products 1
Engineering and architectural studies, technical analysis 1
Total Acquisition 21
Greenfield Other business support services 4
Other professional services 2
Instrumental electromechanics 4
Electricity and gas 3
Waste disposal and recycling 1
Holding 1
Machinery and mechanical appliances 3
Hire 2
Plastic products 1
Audio and video production and transmission 1
Telecommunications services 1
Software and computer services 2
Engineering and architectural studies, technical analysis 1
Greenfield Total 26
Grand total 47
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Properties Target major sector Total

Private Food
Other business support services
Other professional services
Wholesale trade
Electricity and gas
Waste disposal and recycling
Holding
Hotels; restaurants
Tanning, textile and apparel industries
Machinery and mechanical appliances
Hire
Plastic products
Audio and video production and transmission
Telecommunications services
Software and computer services
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Instrumental electromechanics
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Concurrently, there was a subtle yet noticeable change in the nature of Chinese
investment entities. The period saw a slight decrease in the active role of state-
owned enterprises (SOEs) and an increase in incentives for private vehicles. This shift
indicates a nuanced diversification of investment approaches, with SOEs still
conducting larger operations but an increased reliance on private enterprises to drive
investment strategies. This trend aligns with China’s broader economic policy, which
encourages a mix of state and private sector participation in foreign investments to

optimize risk management and leverage different strengths.
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This new phase of Chinese investments in Italy was characterized by a greater
emphasis on sustainable and long-term development. Chinese investors
demonstrated an inclination towards investing in projects that offer a stable and
sustainable return, rather than chasing high-risk, potentially high-reward
opportunities. This approach resulted in a reduction in the total number of
operations but also meant that the investments made were more aligned with the
needs and priorities of the Italian market, as well as with the national policies of
China.

In this context, there was an increased interest in sectors such as renewable energy,
digitalization, and advanced technological infrastructure. Chinese investors began
seeking opportunities that not only provided economic returns but also contributed
to their image as responsible and sustainable development partners. This included
investments in projects that promote technological innovation, sustainable
development, and job creation, aligning with the long-term growth objectives of both
Italy and China. Moreover, the period witnessed a nuanced approach towards
navigating the Italian regulatory environment and public sentiment. Chinese firms
started to invest in sectors that were less sensitive from a geopolitical standpoint,
avoiding industries that might trigger regulatory pushbacks or public resistance.
There was a noticeable effort to blend into the local business ecosystem, with
Chinese investors collaborating more closely with Italian partners, engaging in joint
ventures, and actively participating in local community development initiatives.

The shift in investment strategy also reflected a broader change in China's global
economic policy. Amidst increasing international scrutiny and trade tensions, there
was a discernible trend towards diversifying investment destinations and focusing on
countries perceived as more welcoming or strategically important. Italy, with its
strong industrial base and strategic location in Europe, presented an attractive option
for Chinese investors looking to mitigate risks and maximize opportunities in the
changing global economic landscape.

The four-year period from 2019 to 2022 marked a critical phase of adaptation and

reorientation for Chinese investments in Italy. While the COVID-19 pandemic
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imposed unprecedented challenges, it also presented an opportunity to rethink and
restructure foreign direct investment approaches. This period saw a decrease in
traditional 'asset seeking' investments but an increase in 'market seeking' and
‘greenfield' operations, marking a strategic adaptation to the new global economic
landscape, characterized by unique challenges and evolving geopolitical dynamics.
The period from 2019 to 2022 marked a critical phase of adaptation and reorientation
for Chinese investments in Italy, signaling a significant shift in China's foreign direct
investment (FDI) strategies. This evolution reflects a broader shift in China's global
economic policy, in response to both internal challenges and global ones, especially
the COVID-19 pandemic and rising international trade tensions.

During this period, there was a subtle yet noticeable change in the nature of Chinese
investment entities. There was a slight decrease in the active role of state-owned
enterprises (SOEs) and an increase in incentives for private vehicles. This shift
indicates a nuanced diversification of investment approaches, with SOEs still
conducting larger operations but increasing reliance on private enterprises to drive
investment strategies. This trend aligns with China’s broader economic policy, which
encourages a mix of state and private sector participation in foreign investments to
optimize risk management and leverage different strengths.

The new phase of Chinese investments in Italy was characterized by a greater
emphasis on sustainable and long-term development. Chinese investors
demonstrated an inclination toward investing in projects that offer a stable and
sustainable return rather than chasing high-risk, potentially high-reward
opportunities. This approach resulted in a reduction in the total number of
operations but also meant that the investments made were more aligned with the
needs and priorities of the Italian market as well as with the national policies of China.
In this context, there was an increased interest in sectors such as renewable energy,
digitalization, and advanced technological infrastructure. Chinese investors began
seeking opportunities that not only provided economic returns but also contributed
to their image as responsible and sustainable development partners. This included

investments in projects that promote technological innovation, sustainable
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development, and job creation, aligning with the long-term growth objectives of both
Italy and China. Moreover, the period witnessed a nuanced approach towards
navigating the Italian regulatory environment and public sentiment. Chinese firms
started to invest in sectors that were less sensitive from a geopolitical standpoint,
avoiding industries that might trigger regulatory pushbacks or public resistance.
There was a noticeable effort to blend into the local business ecosystem, with
Chinese investors collaborating more closely with Italian partners, engaging in joint
ventures, and actively participating in local community development initiatives.
Additionally, sustainable investments have emerged as a strategic approach for
Chinese firms to penetrate the European market while circumventing the risks of
economic decoupling. By focusing on sectors that are environmentally and socially
responsible, Chinese companies are positioning themselves as key players in the
European market, fostering collaboration and integration in a rapidly changing global
economic landscape.

The shift in investment strategy also reflected a broader change in China's global
economic policy. Amidst increasing international scrutiny and trade tensions, there
was a discernible trend towards diversifying investment destinations and focusing on
countries perceived as more welcoming or strategically important. Italy, with its
strong industrial base and strategic location in Europe, presented an attractive option
for Chinese investors looking to mitigate risks and maximize opportunities in the
changing global economic landscape.

The four-year period from 2019 to 2022 marked a critical phase of adaptation and
reorientation for Chinese investments in Italy. While the COVID-19 pandemic
imposed unprecedented challenges, it also presented an opportunity to rethink and
restructure foreign direct investment approaches. This period saw a decrease in
traditional 'asset seeking' investments but an increase in 'market seeking' and
'gsreenfield' operations, marking a strategic adaptation to the new global economic

landscape characterized by unique challenges and evolving geopolitical dynamics.
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The impact and implications of Chinese investments in Italy

The data collected and the analysis of previous studies allow a first interpretation of
the business implications of Chinese investments in Italy. In order to assess the
characteristics of the acquired companies, 56 target companies between 2010 and
2018 have been taken into consideration, for which the main financial data have been
reconstructed: Pirelli, Ansaldo, CIFA, Ferretti, FC Internazionale, Giochi Preziosi,
Esaote, Fosber, Candy, ValueBiotech, Ladurner Ambiente, Marcopolo Yachts,

Nerviano, CMD Costruzione Motori Diesel. See appendix for complete data).

In order not to consider distorted effects due to the great variance in the values and
absolute variations of the data, it was decided to see the elements only with respect
to the sign of the variable, negative or positive, presented by the companies. At the
last financial statements before the acquisition, 68.5% of them had a positive EBITDA,
57.5% a positive EBIT, but only 48.2% a positive operating result. These elements
suggest an imbalance in the financial structure, with charges that in many cases make
the result of a positive operating performance negative. Even though the presence of
negative operating performance indicates the potential forimprovement in industrial
terms and synergies of many of the groups, the injection of liquidity, the increase in

critical mass for access to credit and the decrease in the cost of financing are benefits

of the entry of the Chinese partner for the entire sample.

Variation EBITDA EBIT Net profit
pre-acquisition pre-acquisition pre-acqusition

68 5% 57,4% 48,2%

Figure 16 Impact of the investments. Author's elaboration

From the perspective of a domestic rating agency, CRIF Ratings (2017) carried out a
study aimed at verifying the effects of the entry of Chinese capital on the financial
strength of a sample of Italian SMEs. In particular, 40 companies were examined, with
a turnover of less than €500 million, subject to an acquisition of control by Chinese
groups between 2010 and 2015. The number of companies analyzed is lower than

the entire population of Italian companies acquired by Chinese companies; this is
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because the study by CRIF Ratings excluded the companies of larger economic size
(with a turnover of more than 500 million euros), entries in the share capital with
minority interests, acquisitions that took place in years that do not fall within the
2010-2015 time window and, finally, all transactions that took place through
companies controlled by Chinese Groups but with registered offices in countries
other than the Republic of China. Two thirds of the SMEs in the sample considered
operate in manufacturing, in line with the investment policies suggested centrally by
the Chinese government. The research clearly shows the benefits on the financial and
asset structure of the sample already one year after the entry of the new Chinese
majority shareholders. At an aggregate level, the companies considered show a
reduction in leverage, measured by the ratio of financial debt to EBITDA, to 1.9x in
the post-acquisition year from 5.7x in the pre-acquisition year. Similarly, the ratio of

financial debt to shareholders' equity also improved, rising to 0.5x from 1.9x.

The clear benefits of Chinese capital entering the financial risk profile of the SMEs
acquired are justified by injections of financial resources which have resulted in a
strengthening of capital levels and a simultaneous reduction in financial debt.
According to the results of the sample examined, SMEs involved in Chinese
investments had immediate benefits in terms of financial and capital stability. The
acquisition strategies pursued by Chinese groups on the domestic production fabric
are often accompanied by significant injections of liquidity for the benefit of equity
and debt. On the debt side, the net financial indebtedness (i.e. net of ‘cash’) of the
sample decreased by 69%, a positive trend that characterised 77% of the SMEs
acquired. The immediate benefit on the financial-equity balance is also evident from
the equity dynamics: the net equity of the sample grew at an aggregate level of 25%
between the post-acquisition year and the year before the M&A operation and this
trend involved 62% of the companies in the sample. One year after the acquisition,
however, the advantages are not yet evident from the point of view of marginality:
the Ebitda margin remains substantially stable compared to the year in which the
acquisition took place and down compared to the previous year. However, this is

compatible with the medium and long term time horizon in which the benefits

108



deriving from the industrial and commercial synergies that drive M&A operations
emerge. Considering that most of the Chinese acquisitions in Italy have only recently
materialized, the coming years will be decisive in assessing the impact of these
operations on the Italian production structure also in terms of value creation and
income generation capacity. In the same way, one year after the acquisition, no
significant changes in terms of investment propensity emerge: within the sample, the
ratio between Capex (Capital Expenditure) and turnover, an indicator usually used to
measure companies' ability to invest, remains around 4% in line with the pre-
acquisition year. The majority of investments are in tangible assets, while intangible
assets play a marginal role. Within the sample, patents, trademarks, licenses and
concessions play an absolutely residual role with respect to the total value of the
assets available. In particular, the weight of patents remains stable below 0.5%. On
the other hand, trademarks, licenses and concessions cumulatively represent 2% of
total assets in the year after acquisition, up compared to 1.3% in the year before
acquisition; in this latter regard, however, it should be noted that this increase is
attributable to what happened in a single entity which, following the acquisition,
recorded a significant increase in the value of licenses. According to CRIF Ratings,
these data show that, in choosing the target SMEs to acquire, Chinese investors look
only marginally at patents, trademarks, licenses and concessions. Contrary to what
often happens in the acquisitions of large Italian companies, in SMEs investors are
looking for know-how that is difficult to codify, made up of professionalism and
experience, which is not recorded in the company's financial statements, even
though it is a typical ‘Made in Italy’ product carried out by many Italian small and

medium enterprises.

NFP/EBITDA NFP/Shareholders' equity EBITDA Margin
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Figure 17 Impact of the investments. Author's elaboration
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Figure 18 Impact of the investments. Author's elaboration

Foreign investment is an important element for the growth of a country. They also
bring valuable capital to those companies whose small size does not allow them to
be competitive on international markets and introduce innovative working methods,
as well as greater familiarity with distant markets that would otherwise be difficult to
penetrate. Foreign investments are therefore an opportunity for industrialization and
economic growth, both for the investor and the recipient country (according to a win-
win solution logic). Foreign investments appear indispensable in a productive system
like the Italian one, largely based on small and medium enterprises (SMEs), when the
traditional financing channels (banking and internal sources) are insufficient. Most of
the Italian companies that have overcome the long period of economic crisis in recent
years have succeeded thanks to their ability to innovate and internationalise, even
with greater openness to foreign investment. Attracting direct investment, in fact,
means increasing capital flows in the Italian production system, characterized by a
high propensity for technological innovation and particularly advanced know-how,
increasing employment levels and investment in research and development. In most
cases, the interest of investors is to leave production and especially research and
development phases in Italy, benefiting from the complementarity between the
propensity for innovation and technological excellence of Italian companies and the

operational capacity that potential partners guarantee.

A 2019 study by KPMG for the Leonardo Committee investigated the impact of
mergers and acquisitions on the economic and financial performance of a sample of
40 companies acquired in the decade 2005-2015. The companies considered showed

positive effects on both turnover and labour productivity.
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The same study also analysed the impact of M&A flows on the main macro-economic
aggregates of a significant number of countries. Also in this case, the econometric
analysis showed a significant indirect impact on GDP. Although not only Chinese
companies (which are in any case the majority) are considered, the impacts
considered apply regardless of the nationality of the investment. The growth as a
result of the operation, both in terms of size, expressed as average assets (with an
average growth of 6.4% of the targets against 4.7% of non-targets); in terms of
economy, expressed as turnover (with an average growth of 7% against 4.6%) and
productivity, expressed as the ratio between average turnover and average number
of employees (14.7% against 1.7%). However, it should be noted that the result with
respect to productivity is also determined by a lower growth rate of the average

number of employees.

3y post M&A Average revenues | Average assets Productivity Average
CAGR n. employees

Target 7,0% 6,4% 14,7%

Figure 19 Impact of the investments. Author's elaboration

Extending the analysis looking from the database just the variations to one year of
Chinese acquisitions in Italy in 2012 (considering the eight cases Zago SPA, Sixty
S.P.A., Aerospace Industries SRL, Plati LATI Elettroforniture SPA., C.R.N. S.P.A,,
SAFOP S.P.A,, Ferretti S.P.A.), there is an increase in shareholders' equity in 63% of
cases, a significant increase in turnover in 75% of cases, an equal number of
companies with positive and negative changes in the number of employees and total
assets. Obviously, the interval is very short does not allow to appreciate the synergic
and economic variations, the negative result in the operating result is more
indicative on the state of health at the time of acquisition than the outcome of the
operation, the negative ROE is explained by the greater weight of the equity

denominator after the intervention of the new shareholder.
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38%

62% 37% 25% 50% 62% 50%

Figure 20 Impact of the investments. Author's elaboration

Variation Shareholders | Revenues Total Assets | Net profit Employees
funds
63% 75% 50% 38% 50%

The KPMG report shows a direct and positive impact of M&A operations on labour
productivity and thus indirectly on GDP. Also the qualitative analysis of the study of
some cases (including Zoomlion-Cifa, which will be discussed in the following
paragraph) shows how quality, exclusivity, design and artisan know-how linked to

brands are the main attractor of foreign capital

The post-acquisition constants identified by the cases are: a greater degree of
openness of the companies and greater growth, an extension of the life of the brand,
an enhancement of ‘Made in Italy’ production, the recapitalization of the target
company as a success factor. There are different governance structures
implemented, depending on the different investors. According to the report, foreign
operations have therefore, although weak, positive impacts in micro and
macroeconomic terms, there is therefore no need for corrective measures but
rather the need to implement tools to encourage the opening of Italian companies
to foreign capital and partners. The effects are also positive in terms of
entrepreneurial culture. In fact, a culture of extraordinary operations, specific skills
on acquisitions, a predisposition and openness of the top management towards the
management and management of cultural deference, and an aspiration to growth
are developing. Fundamental, however, for the effects to be positive, is that there is
consistency between the rationality of the operation and the corporate strategy. It
is important that the operation is an opportunity to consolidate the company's
business, an entry or diversification consistent with the pre-operation ‘core’
strategy. The entrepreneur and the management must be ready to open up, also
towards the possibility of several consecutive operations and the management of a
dimensional growth that could be exponential. An ad hoc team for operations, a

competent advisor, the choice of the right timing and a good supervision of
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corporate functions are fundamental for operations to be win-win for the bidder and

the target, for the creation of industrial value.
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Figure 21 Impact of the investments. Source: KPMG

The study ‘Italia Multinazionale 2017’ commissioned by ICE-Agenzia also comes to
encouraging conclusions: the performance of foreign-controlled companies in Italy
shows a higher value added per employee than the national average; 96.4 thousand
euros per employee in 2014 (97.9 thousand in 2015), which rises to 109.9 thousand
(111.9 in 2015), if only foreign-controlled companies are considered, compared to
63.7 thousand for the national average (62.6 thousand for companies with 20 or
more employees). The largest productivity gaps in favour of foreign-controlled
companies are found in utilities, transport and logistics services and social and
personal services; there is also a significant gap in manufacturing industry (28.7 per
cent, rising to 45 per cent if only foreign-controlled companies are considered). This
evidence is consistent with the theory and the internationally conducted checks on
the superior performance of IMN subsidiaries compared to domestic companies,
thanks to the increased skills, technologies, managerial skills and scale and network
advantages. However, the measurement of the gap must be considered with some
caution, as it may result from even significant effects of sectoral and dimensional
composition. The table illustrates the dynamics of foreign equity investments in the
last decade in the different business sectors, for total equity investments and
controlling interests only, respectively, allowing us to outline the main trends that
have characterised the recent period. In the period 2005-2015 the highest growth
rates, with reference to the various indicators used, concern the sectors of more

recent internationalisation, starting from initial levels that are generally very
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modest: utilities, construction, accommodation and catering services and personal

services, agriculture.

For the purpose of another assessment, only 100% Chinese acquisitions on Italian
companies are taken into consideration, because an interest lies specifically in
comparing the Chinese organizations with the Italian one operating in the same
sector.

In this regard the database AIDA has been used to gather together information about
Chinese investments in Italy. In order to extrapolate just 100% acquired Chinese
enterprises four criteria have been selected on the database, namely subsidiaries
with full Chinese ownership, turnover above 10,000 (in order to make avoid missing
data), active legal status and with available 2018 data. Based on those limitations a
sample of 68 fully owned Chinese enterprise has been retrieved from AIDA.

In order to compare these results with the specific Italian sector performance two
steps have to be undertaken. At first, all Italian companies (with more than 10,000
Euro on revenues) belonging to each category of the ATECO codex as the 68 Chinese
enterprises have been grouped together based on the economic activity performed.
Subsequently, the mean of each ATECO category is calculated separately. This
calculation will permit the comparison of the Chinese enterprises with the average of
the same Italian economic sector. In addition, the Chinese enterprises in Italy are
investigated in terms of Greenfield investments. Based on the methodological
proceeding our research on AIDA extracted 68 fully owned Chinese firms in Italy. In
this regard on Figure below, the Chinese companies’ head quarter location is
depictured. Showing that the majority of Chinese companies reside in Milan and

Turin, which are important commercial centers of the Italian economy.
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Chinese companies are distributed across the Italian territory, showing, however, a

larger concentration in Northern Italy. This particular feature can be seen on figure.

The primacy is given to Lombardy, which is supposed to be the region that contains

the largest number of Chinese enterprises. Emilia Romagna and Piemonte share the

second place on the podium. The third place is assigned to Vento. All other regions

showed either a low or null percentage of Chinese enterprises in the regional

territory.
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Figure 23 Author's elaboration
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In regard to the economic activities carried out by those Chinese enterprises, Table 1

summarizes them providing a description of the activities performed. By looking at

the percentages of each economic activity carried out it can be seen that more than

35% of the enterprises do operate in the wholesale excluding motor vehicles and

motorcycles. About one tenth is working in the manufacturing of metal products and

manufacturing of machinery and equipment.

Apparel Packing; Leather & Fur Packing 1%
Manufacture of Chemical Products 4%
Manufacture of Basic Pharmaceutical Products and Pharmaceutical Preparations 1%
Manufacture of Rubber and Plastic Items 1%
Manufacture of Other Non-Metallic Mineral Processing Products 1%
Manufacture of Metal Products (Excluding Machinery and Equipment) 9%
Manufacture of Computer, Electronic and Optical Products; Electromedical Equipment,

Measuring Equipment and Watches 3%
Manufacture of Electrical and Household Non-Electrical Equipment 1%
Manufacture of Machinery and Equipment Nca 13%
Manufacture of motor vehicles, trailers and semi-trailers 4%
Manufacture of Other Transport Equipment 3%
Furniture Manufacturing 3%
Wholesale and Retail And Repair Of Motor Vehicles And Motorcycles 3%
Wholesale (Excluding Motor Vehicles and Motorcycles) 37%
Retail Trade (Excluding Motor Vehicles and Motorcycles) 4%
Film Production, Video and Television Programs, Music and Sound Recordings 1%
Activities of Architecture and Engineering Studies; Technical Tests and Analyses 1%
Scientific Research And Development 1%
Advertising and Market Research 1%
Other Professional, Scientific and Technical Activities 1%

Figure 24 Percentage of Chinese enterprises per economic activity (ATECO Code). Author's elaboration
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The remaining economic activities listed in Table are less frequently chosen by
Chinese companies. The reason why this is the case falls outside the scope of this
research, which is merely about making a comparison between Chinese enterprises
and the Italian average financial and economic performance of the same industry. In
order to make a comparison a number of different Indexes have been retrieved from
AIDA. In particular general indexes have been selected such as Returns on Equity
(ROE), Returns on sale (ROS), Returns on investments (ROI), Debt/Equity ratio,
Debt/EBITDA ratio, quick ratio, current ratio, fixed assets coverage index, financial
charges over revenues and interest coverage ratio. In addition, a few other indexes
have been selected which are specific for monitoring the indebtedness and level of
debts of the organization (Indebtedness, amount of debts to banks (%), long term
leverage, short term leverage, degree of independency from third parties (%), Index
of financial independency). While these indexes have been easily extracted from
AIDA for Chinese enterprises, for the comparison with the Italian Industry average
values had to be calculated for each ATECO number.

In particular from the comparison it emerged that on average the Chinese companies
use a more efficient financial leverage.

Chinese companies result to be less capitalized: they have a higher debt/equity ratio
(1.30 versus 1.29), a lower equity ratio (27.4% versus 28.4%) and a higher gearing
ratio (18.68 versus 18.57). Consequently, the index of financial independence and the
index of independence from third parties of non-Chinese companies is higher (28.39
versus 27.48 and 0.83 versus 0.75 respectively).

With respect to the duration and structure of the debt there are no significant
differences, and in both cases the short-term debt ratio is around 0.90. The fixed
asset coverage index is higher for non-Chinese companies, 0.70 versus 0.71. Non-
Chinese companies are slightly more liquid with a current ratio of 1.58 versus 1.56
and a quick ratio of 1.22 versus 1.19.

Debt, however, is used efficiently as shown by financial and profitability ratios.
Although Chinese companies have a higher debt bank/turnover ratio (0.12 versus

0.11) and a higher interest expense/revenue ratio (0.73 versus 0.71), the
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Independency from third parties

Interest expense/revenue ratio

debt/EBITDA ratio is lower (2.16 versus 2.17) and the interest coverage ratio is higher
(31.83 versus 30.84). From the point of view of the companies' performance, the
Chinese companies are stronger: on average the ROE is 8.01 versus 7.66, the ROl is
2.76 versus 2.75 and the ROS is 8.01 versus 7.66.

Chinese Companies don’t benefit from a greater capitalization but are characterized

by more efficient use of debt, although they are slightly less liquid.

Main Financial Ratios

Fixed Assets coverage index

Financial Independency

Gearing ratio

Bank debt / Tunover
Long-term debt ratio
Quick ratio

Current ratio

Short-term debt ratio (%)

Interest coverage ratio

Equity ratio (%)
Debt/Equity ratio
Debt/EBITDA ratio

ROI
ROS [
ROE |
0 5 10 15 20 25 30
B Non-Chinese Companies average B Chinese Companies average

Figure 25Comparison between Chinese and Non-Chinese Companies main ratios. Author's elaboration

Previous studies on direct investments in the capital of Italian companies (CRIF
Ratings, 2017) have shown how Chinese acquisitions contribute to the capitalization
of Italian companies. Although the results of this research seem to be
counterintuitive, they are explained by the fact that 100% Chinese companies are

almost entirely branches or subsidiaries of multinational groups that adopt capital
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structure optimization strategies with a focus on economic performance. It is
however important to underline that differences and deviations in the data are not
significant and that the structure of the companies within the activity clusters
considered is homogeneous. It is also relevant to consider the limitations of a
comparison with the parameters adopted to define conclusions on the characteristics
of Chinese companies. The dataset only takes into consideration companies with a
100% Chinese ownership. Nevertheless, there are a significant number of
multinational group controlled by Chinese with minority shareholder from overseas;
the majority of the Chinese investments abroad are concluded through either
vehicles based in countries such as Hong Kong to benefit from non-bureaucratic or
fiscal advantages or through existing European subsidiaries of Chinese groups. From
a methodological point of view, the data provides an instantaneous picture of the
economic and financial situation of the companies, thus is not possible to appreciate

its evolution over the years.

Assessing New Paths

In the immediate future, it is anticipated that China's Foreign Direct Investment (FDI)
into the European Union will sustain its current diminished levels. The ongoing and
emerging restrictions on Chinese outbound investments continue to play a significant
role. However, this does not completely eliminate the possibility of a surge in
investment in 2022. With current investment volumes at a low, identifying distinct
trends is difficult, and any major transaction could significantly alter China's
investment pattern, whether in terms of country, sector, ownership, or type. For
now, the era of substantial Chinese investment in Europe seems to be on hold.
Several critical elements will shape China's investment flow into Europe in 2022.
Domestically, China's strict capital controls, a key reason for the reduction in global
outbound Chinese FDI since 2016, are likely to persist unchanged. Stability,
encompassing economic and capital flow consistency, will be a focus for China's
leadership, especially during the 20th Party Congress and in light of decelerating
economic growth. China's unwavering zero-Covid policies will continue to affect its

global economic interactions. With a rise in Covid-19 cases within China, ongoing
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international travel restrictions are expected for much of 2022, hindering the pace of
business transactions and complicating due diligence procedures. As China
experiences slower growth, international investments, especially in certain sectors,
may become more attractive. Chinese firms facing local competition in decelerating
sectors might pursue expansion into foreign markets. In terms of technology policies,
China is likely to maintain its crackdown on specific tech sectors, particularly
consumer and digital technologies. Nonetheless, European openness to Chinese
venture capital (VC) investments may keep VC interest in the region strong. EU-China
tensions, following the March 2021 sanctions and Beijing's December 2021 trade
embargo on Lithuania, will likely continue to influence their bilateral relations in
2022. With ongoing Chinese sanctions against EU lawmakers, the EU-China
Comprehensive Agreement on Investment (CAl) is expected to remain stalled
throughout the year. The geopolitical impact of the Ukraine war on China’s
investment activities depends on the conflict's progression and China's position
regarding it. The war has already sparked intense discussions in Europe around
critical infrastructure and resilience, potentially leading to heightened scrutiny of

Chinese investments in sectors like infrastructure, transport, and energy.

3. MANAGEMENT OF GEOPOLITICS AND INSTITUTIONAL IMPLICATIONS

Analyzing the structure and appealing traits of the Italian economic system is
essential for understanding its investment allure. Highlighting Italy's strengths
showcases various elements that make it an attractive destination for investment. To
begin with, Italy ranks as the world's eighth and Europe's third-largest economy,
boasting a significant internal market of 60 million consumers and a per capita GDP
nearing USD 36,000 (IMF, 2018). In terms of household debt, Italian families exhibit
one of Europe's lowest levels, holding debt at just 76.4% of disposable income (OECD,

2016) — substantially less than in many other European nations.

Italy serves as a crucial access point to a vast consumer base, connecting to 500

million individuals in the European Union and an additional 270 million across North
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Africa and the Middle East. The country is also a hub for outstanding research and
development, with fifteen Italian universities being ranked among the top five
hundred globally in major international lists. This reflects Italy's position as the fifth
globally for the average citation count of its scientific publications. The innovation
capability of Italy's small and medium-sized enterprises (SMEs) is noteworthy; they
exceed the European Union average in terms of introducing strategic, product, and
process innovations. Italy also stands out in the protection of intellectual property,
evidenced by its high number of applications for international industrial design
registrations and its third-place ranking for trademark applications in the agri-food
sector. In the manufacturing domain, Italy is Europe's second and the world's
seventh-largest economy, with a significant trade surplus of 103.8 billion dollars
(WTO, 2016). Specifically, Italy's manufacturing balance is fifth worldwide, at 99.1
billion USD (Istat, 2018). The pharmaceutical sector in Italy is particularly robust, with
both national and multinational companies thriving, making Italy the second-largest
production hub in Europe, following Germany and surpassing France, the UK, and Spain.
In terms of energy efficiency, Italy's manufacturing sector leads with advanced
technologies for raw material processing, utilizing less energy than comparable
industries in France, Spain, and Germany (Istat, 2018). Additionally, Italy is a global
frontrunner in renewable energy and domestic electricity usage from these sources,
surpassing Spain, France, and Germany with a 13.7% energy savings rate. Investing in
Italy grants access to a unique pool of intellectual and specialized knowledge,
covering diverse strategic sectors like machinery, automation, fashion, design, food,
and culinary arts. Recent years have seen Italy welcoming foreign investments in
critical areas such as energy, networks, telecommunications, and transportation.
Lastly, Italy's rich cultural heritage contributes to its attractiveness as an investment
destination. The country ranks as the fifth most popular tourist location globally

(UNWTO, 2018), offering a blend of historical, artistic, and cultural experiences.
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The Italian competitive system

Our country's position in the international rankings is growing, as evidenced by the
world's most important research institutes. Among the most important reports when
it comes to attractiveness and competitiveness is certainly the annual report
published by the World Economic Forum on the competitiveness of countries. The
work stems from the application of the competitiveness paradigm of a system
developed by Porter with the contribution of Sala i Martin, and considers various
aspects that influence and determine economic performance, and that consequently
have an impact on the attractiveness of a system. The aspects considered are
summarized in a general index and are divided into twelve pillars: institutions,
infrastructures, digital capacity, macroeconomic stability, health, skills, product
market, labour market, financial system, market size, entrepreneurial dynamism and

innovative capacity. Italy is ranked 31st overall and 17th in Europe.

More analytically, Italy reaches heterogeneous levels in the analyzed fields. It ranks
56th for the quality of its institutions: the incidence of organized crime, the low
effectiveness (130th place) of the legal system, regulatory interference and the low
efficiency in regulating legal disputes, which sees the country in 137th place out of
140 classified countries, have a decisive weight in this result. Particularly positive, on
the other hand, are the digital participation, the freedom of the press, the homicide
rate and the administration of the territory. The overall infrastructure is in 21st place,
and the percentage of electrification, air connectivity and rail density stand out. Our
transport network has about 6,900 km of highways, 1,000 km of high-speed rail links,
with ports that can accommodate the large cargo ships that ply the Mediterranean
(as will be discussed in more detail in the last chapter). The parameters of digital
adoption are uniformly good, the country reaches the fifth place for the quality of
health and macroeconomic stability, although inflation is stable, there are potential

risks for the dynamics of debt. In terms of skills, the country has a good performance
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in the ratio between teachers and students in primary education to a good quality
professional system 44th place and 56th place for average years of schooling. Fifth
place in the world instead is for market dominance in the market of products where
it has a good index also with respect to tariffs even if it performs badly due to the
complexity of the system and the distorting effect of taxes and subsidies on
competition. The labour market results to be among the first in terms of efficiency
with respect to redundant costs, for the quality of the regulation of workers' rights
and internal labour mobility, but strong limits result in the flexibility of wage
determination, in hiring and dismissal practices, in the relationship between father
productivity, in the level of taxation of labour, in the level of employer-employer
cooperation, where in any case it is placed over the 100th position. In the financial
system, the ease of access to domestic credit for the private sector ranks 35th in the
world, the quality of insurance premiums ninth, but the access to credit for small and
medium-sized enterprises, which constitute the productive heart of the country, the
low capitalization, the solidity of the banks, and the percentage of non-performing
loans on the total portfolio are extremely critical, beyond the 115th position. Italy is
the 12th largest country by extension in the domestic market, and the percentage of
imports compared to GDP is particularly low. As far as entrepreneurial dynamism is
concerned, it ranks 14th in terms of the quality of the regulatory system on
insolvencies, around 30th in terms of the time it takes to open an economic activity,
and from 70th to 90th in terms of the attitude towards entrepreneurial risk, the cost
of opening an economic activity, and the growth of innovative companies. Decidedly
critical are the percentage of companies that adopt destruction models and the
ability to delegate authority. The country ranks 22nd overall for innovative capacity,
a particularly relevant and interesting fact to consider. In seventh place for scientific
publications, ninth for the quality of research institutions, fourth for the quality of
district development, 19th for the number of registered trademarks, 22nd for the
number of patents, 27th for research and development expenditure, 39th for the
sophistication of consumption, even if it is worse in multi-stakeholder collaboration

and diversity of the workforce. According to the Global Innovation Index 2018
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published by the World Intellectual Property Organization (WIPQO), which records the
innovation indicators of national economies, Italy ranks among the top 50 countries
in the world, in 31st place for the innovation rate of its economy and businesses.
Among the strengths of Italy, the GClI, highlights the quality of the health service, the
large size of the market, the capacity for high level innovation and good
infrastructure. According to the Report, in order to further develop the potential for
innovation it would seem necessary to strengthen digital adoption, while the private
sector should be more open to new business models and destructive ideas, as well as
developing a more risk-taking entrepreneurial culture. The Report points to
important areas for improving performance in the modernisation of the financial
system and the public and administrative sector. Poor performance in these pillars
translate into insufficient resources to finance innovative investments and a high
degree of bureaucracy that stifles business activity. Another issue that is strongly
highlighted is that of macroeconomic stability. Although public finance seems to be
under control overall, high public debt and a high degree of uncertainty about the
future management of fiscal policy may further increase the cost of access to capital

for the public sector and private companies.

The entrepreneurial structure in the Italian system: strengths and

weaknesses

According to the latest Istat Report, during the period of the great recession (2008-
2013) the Italian economy suffered the loss of a substantial part of its production
capacity. At the same time its structure has evolved. The moderate recovery of recent
years, driven by manufacturing, has allowed the recovery of industries upstream of
the supply chains (machinery, IT, business services) and encouraged the development
of new activities. In general terms, the weight of individual activities has changed
over time, due to the evolution of domestic and international demand and, together,
relative prices. Over the entire period 2008-2016, the value added of the economy
increased by 2.0 per cent at current prices, corresponding to a contraction of 5.3
percentage points in volume, and by more than six points compared to the peak in

2007. This modest growth is entirely explained by the progress of some service
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activities, while the value added in industry (particularly construction) and, among
services, in telecommunications has fallen substantially. There has also been a strong
reorganization within manufacturing, with the loss of weight of traditional Made in
Italy activities (textiles-clothing, home furnishings, from tiles to furniture to lighting
technology and white goods), with the exception of food, and the growth in
chemistry, plastics processing, pharmaceuticals and, in more recent years, the
automotive and machinery sectors. In the production system these changes have
been reflected in business demography (entry and exit of operators from the market),
in the size changes of individual economic units and in market behaviour. The Italian
economic system is characterised by a comparatively high number of small and very
small operators: in the industry and market services sectors (excluding financial
activities) there are 3.6 million companies active in Italy in 2015 (almost 300 thousand
less than in 2008), compared to 2.4 million in Germany (where they increased by 500
thousand). Widening the audience also to personal services, the universe of
enterprises reaches 4.2 million units in 2015. The reduction in the number of
companies active between 2008 and 2015 concerned in particular manufacturing and
construction (-70 and -123 thousand units respectively, corresponding to 15.0 and
19.0 per cent of the 2008 stock) and, among the size classes, especially the smaller
players, often coinciding with sole proprietorships. In association with the
concomitant reduction in employment levels, apparent productivity and value added
per company both showed relatively high variations. In particular, between 2011 and
2015, three-quarters of the reduction (150,000 units) was borne by sole
proprietorships. To date, these still represent the majority (almost 63%) of
production units and are made up of craft businesses (18.8% of production units),
small businesses (20.6%), freelance activities (15.7%) and a residual share of other
self-employed workers (7.6%). Enterprises in the strict sense, even though they are a
minority, generate three-quarters of employment and almost 87% of the added value
of the system. To this articulated composition of the productive system corresponds
an equally articulated network of relationships of various kinds that companies have

with other entrepreneurial subjects or institutions: collaboration links or, more
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simply for the self-employed, diversification of the characteristics of their clientele
(companies/private individuals, number, distance). In the Italian manufacturing
system, and in particular in the district experience, subcontracting represents one of
the most widespread forms of network economy. In a general context of a reduction
in the number of manufacturing enterprises between 2005 and 2015 (about 15% less)
and of particular suffering in traditional sectors, those with a prevalent vocation for
subcontracting have been reduced by 35.0% and, at a high altitude, to just over 14%
of the total. A comparison between the performance of subcontracting as a source
of revenue (which also fell by about 35 per cent) and production costs offers a
complementary indication that local suppliers may be partially replaced by foreign
suppliers. The reduction in the traditional role of subcontracting networks seems to
have, at least in part, a structural character. Considering sales to final consumers,
almost all individual firms operate only locally, within their region of residence. Only
one residual group has a customer base in more distant areas: by associating the
range of action with the added value per employee (labour productivity), the latter
are the strongest operators. Labour productivity increases as the number of

customers among other companies increases, in all three aggregates, also controlling

by size.
Size Companies Total employees Average size Turnover
0-9 4,085,324 (95,2%) 10,337,425 (37,7%) 1,8 746,406 (25,3%)
10-19 130,714 (3,0%) 3,252,985 (11,8%) 13,1 316,544 (10,7%)
20-49 51,610 (1,2%) 3,012,533 (11,0%) 29,8 348,871 (11,8%)
50-249 21,716 (0,5%) 4,180,457 (15,2%) 96,8 612,235 (20,7%)
250-more 3,601 (0,1%) 6,665,498 (24,3%) 925,9 926,748 (31,4%)
Total 4,292,965 27,448,898 3,8 2,950,803

Figure 26 Dimensional profile of Italian companies. Author's elaboration on ISTAT data

The crisis has not substantially changed the structural characteristics of the Italian
production system. Italy continues to be characterized by a large presence of micro-
enterprises (with less than ten employees), which are about 4.2 million. The small or

very small companies represent, underlines ISTAT, 95% of the total production units
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and employ about 7.8 million people (47% against 29% in the European average). The
Institute, on the other hand, highlights a particularly modest share of larger
companies (over 250 employees; 0.1% of companies and 19% of employees). For
ISTAT, this fragmentation, only partly mitigated by the presence of enterprise groups,
results in a very small average size (3.9 employees per enterprise compared with a
European average of 6.8 employees), a very simplified ownership structure (63.3% of
sole proprietorships) and a share of self-employed workers more than twice the
European average. More than 93% of Italian enterprises with active employees, or
about 1,542,000 out of a total of 1.644 million, have less than 15 employees. But in
these companies only 37% of the workers work while 63% are employed by larger
companies; about 79.48% of the total number of companies belong to the 1-5
working positions class. Enterprises with 16 or more jobs represent 6.22% of the total

number of enterprises, but provide 63.35% of the total number of jobs.
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Figure 27 Financial structure of European Companies. Author's elaboration on Ministry for
Business and Made in Italy

Among the characteristics of Italian companies, conditioned by the dimensional
elements highlighted, there is often an undercapitalization that makes the financial
structure potentially fragile, threatening the stability of the system and exacerbating
in a vicious circle the already highlighted problems related to the onerousness of
financing and the difficulty of access to credit. As shown in the figure, on average
Italian companies are financially more fragile than their European counterparts, with

a particularly high short-term exposure, low recourse to debt securities and an equity
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component significantly below aver Italy's economic landscape is defined by its
unique composition of productive, institutional, and corporate clusters, which
collectively form an integral part of its national system. These clusters, often referred
to as 'Industrial Districts', are a hallmark of the Italian model, particularly prominent
in sectors like fashion, automotive, and machinery. This setup is distinguished by the
presence of numerous small and medium-sized enterprises (SMEs), many of which

are family-owned and highly specialized.

The strength of these clusters lies in their collaborative nature. Businesses within a
cluster often work closely, creating a synergy that fosters innovation, efficiency, and
competitiveness. This collaborative environment is further enhanced by the
institutional framework in Italy, which supports these clusters through policies and
initiatives aimed at fostering growth, innovation, and internationalization. When it
comes to protection systems and supply chain governance, the Italian model stands
out for its emphasis on quality, craftsmanship, and the protection of intellectual
property. These aspects are crucial in sectors like fashion and design, where the
'Made in Italy' brand is synonymous with high quality. The governance structures
within these clusters are often a blend of formal and informal mechanisms, where
traditional business practices coexist with modern management techniques. This
blend helps in creating a resilient and adaptable supply chain, capable of responding
to market changes and global challenges. Moreover, the Italian system's approach to
governance encompasses a strong regional dimension, where local governments and
institutions play a significant role in supporting and regulating these clusters. This
regional focus ensures that the unique needs and characteristics of each cluster are
addressed, allowing for tailored strategies that contribute to the overall strength and
sustainability of the national economy. The Italian system, with its productive,
institutional, and corporate clusters, represents a unique model of economic
organization. It combines the agility and innovation of SMEs with robust governance
and protection systems, creating an environment that nurtures quality,

craftsmanship, and global competitiveness.age.
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Governing in the decoupling economy

In the modern economy, characterized increasingly by a trend of decoupling, the role
of government and the strategic application of ‘golden power’ are becoming integral
to shaping global economic dynamics. This shift towards decoupling, where nations
or regions strategically reduce their economic interdependence, especially in vital
sectors such as technology and trade, reflects a reorientation of economic policies
and practices. In this landscape, the concept of 'golden power' gains prominence,
highlighting the state's ability to intervene in private sector activities, particularly
those considered crucial for national security or economic stability. Governments are
leveraging this power to safeguard domestic industries from foreign takeovers and
influences, a move that is especially pertinent in sectors like technology and

infrastructure.

Simultaneously, the integration of Environmental, Social, and Governance (ESG)
criteria is emerging as a significant element in this decoupling process. ESG
considerations are increasingly influencing how countries, particularly in regions like
the United States and Europe, approach economic relationships and supply chain
dynamics, especially in contrast to the strategies adopted by Asian economies. This
divergence in approaches is shaping new geopolitical economic landscapes. ESG
criteria are also redefining value chains from a geopolitical perspective, shifting the
focus from traditional value-based metrics to those that encompass broader risk
considerations. This redefinition involves assessing and integrating risks related to
environmental impact, social responsibility, and governance practices into the
evaluation of supply chains. This approach is gradually transforming how businesses
and governments perceive and manage global supply chains, emphasizing
sustainability and ethical considerations alongside economic factors. Incorporating
these dynamics into public management and fostering dynamic capabilities within
organizations and governments are crucial for navigating this evolving economic
landscape. It requires a balance between protecting national interests and engaging
in global economic activities, all while adhering to ESG principles and managing the

complex web of interdependencies that define the modern global economy. This
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balance is essential for ensuring long-term sustainability, security, and

competitiveness in an increasingly fragmented yet interconnected world.

Redefining the supply chain based more on risk than on value represents a significant
shift in how businesses and governments approach global commerce and supply
chain management. Traditionally, the primary focus of supply chains has been on
maximizing value — this includes optimizing efficiency, reducing costs, and
maximizing profits. However, recent global events such as the COVID-19 pandemic,
geopolitical tensions, and environmental challenges have highlighted the

vulnerabilities inherent in this value-centric approach.

In a risk-focused supply chain model, the emphasis shifts to identifying, assessing,
and mitigating potential risks that could disrupt the supply chain. This approach
considers a range of factors, including geopolitical risks, environmental impacts, labor
practices, and cybersecurity threats. By prioritizing risk management, companies and
governments aim to create more resilient supply chains that can withstand various

disruptions.

This paradigm shift involves a more holistic understanding of the supply chain,
recognizing that factors like political stability, sustainable practices, and ethical
sourcing can be as critical as cost and efficiency. It necessitates a deeper collaboration
between different stakeholders in the supply chain, including suppliers,
manufacturers, distributors, and consumers. Incorporating risk management into
supply chain strategies also means investing in diversification of suppliers and
sources, building redundancies, and developing contingency plans. Advanced
technologies such as Al and blockchain are increasingly used to monitor supply chain
risks in real-time and ensure transparency. Redefining supply chains around risk
rather than solely on value is not only about mitigating threats but also about seizing
new opportunities. It allows businesses to align more closely with evolving consumer
expectations around sustainability and ethics, adapt to regulatory changes, and be

better prepared for unforeseen global events. This approach, while potentially more
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complex and costly in the short term, aims to secure long-term sustainability and

resilience in a rapidly changing global environment.

In the contemporary global landscape, the concepts of public management and
dynamic capabilities have become increasingly essential, particularly in the context
of leveraging 'golden power’, integrating state management with intelligence, and

enhancing the corporate function of strategic oversight.

Public Management and Dynamic Capabilities in the Context of Golden Power
and Legal Instruments

Public management today is not just about administering government functions; it's
about actively shaping and influencing economic and geopolitical landscapes. This is
where the concept of 'golden power' becomes crucial. 'Golden power' refers to the
authority that governments hold to intervene in private sector activities, particularly
in sectors deemed vital for national security or economic stability. This power, when
exercised, can influence decisions regarding foreign investments, mergers, and
acquisitions, especially in strategic industries like technology, telecommunications,
and defense. The dynamic capabilities of public management involve the ability to
adapt, integrate, and reconfigure internal and external competencies to address
rapidly changing environments. In the context of 'golden power', this means
governments must be able to quickly assess situations, understand the long-term
implications of foreign investments, and respond effectively to protect national
interests. This response is not just reactive; it's about anticipating future challenges
and opportunities in the international business environment.

Since its implementation in October 2020, the EU investment screening regulation
has led to heightened scrutiny of foreign investments, prompting the establishment
and revision of investment screening regimes across Europe. By 2021, 18 out of 27
EU member states had implemented legislation to scrutinize foreign investments, a
significant increase from just 11 in 2017. Moreover, all but three EU countries are in

the process of setting up or updating their screening systems.
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From the regulation's enforcement in October 2020 to June 2021, 11 EU member
states, under the new EU FDI regulation, flagged 265 transactions as potentially
problematic, with about eight percent of these involving Chinese investors.
Referring to the Chinese case we analyzed, a majority of the high-profile cases where
Chinese investments were examined pertained to critical infrastructure and strategic
dual-use technologies. The focus was particularly sharp on acquisitions in the
semiconductor industry, a sector where China is striving for self-reliance from foreign
sources. Notably, Italy halted two such acquisitions in this field.

One prominent case in 2021 was the Italian government's scrutiny of the 2018
acquisition of Alpi Aviation, an Italian drone manufacturer. This case typifies both the
significance and constraints of investment screening frameworks. Alpi Aviation was
acquired by a consortium comprising CRRC and a group linked to the Wuxi city
government, through various intermediaries. Despite legal mandates, the
transactions weren't initially declared to Italian authorities.

The Alpi Aviation case garnered public attention in September 2021, amid
investigations by the Italian government into potential breaches of regulations
concerning military material sales. The sensitive nature of this deal underlines the
value of screening systems in preventing the cross-border transfer of dual-use
technology and knowledge. However, these mechanisms might not always

successfully capture smaller transactions like Alpi's, which could bypass regulatory

oversight.
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Figure 28 Selected cases of screened Chinese investments in Europe, 2020-2021. Source: MERICS

Integration of State Management with Intelligence: Information Apparatus in
Enhancing Industrial Competitiveness

The integration of state management with intelligence has become a critical aspect
of modern governance, particularly in economies where the line between economic
and national security threats is increasingly blurred. In this scenario, intelligence
services play a pivotal role in informing government decisions. This information is not
just about traditional security threats but also encompasses economic intelligence —
understanding global market trends, potential economic threats, and the strategies
of foreign entities and governments.

State managers, equipped with this intelligence, are better positioned to make
informed decisions. This could involve crafting policies that protect critical domestic
industries, negotiating international trade agreements, or developing strategies to
enhance national competitiveness in key technology sectors.

In the corporate world, the function of strategic oversight has evolved to become
more encompassing and complex. Today's corporations operate in a global
environment fraught with geopolitical tensions, supply chain vulnerabilities, and
rapid technological changes. Strategic oversight in this context means continually
assessing these external risks and aligning them with the company's internal
capabilities. This function involves not only risk management but also identifying new
opportunities for growth and innovation. Corporations must navigate an array of
international regulations and policies, adjust to shifts in global trade dynamics, and
invest in technologies that provide competitive advantages. Strategic oversight thus
becomes a key function that ensures corporations are not just compliant with current

regulations but are also resilient and adaptable to future changes in the global
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market. In conclusion, the integration of public management and dynamic
capabilities in the modern era is marked by a nuanced understanding of 'golden
power', the strategic use of intelligence in state management, and the evolving role
of strategic oversight in corporations. These elements collectively define how
governments and businesses navigate the complex and interconnected landscape of
the global economy, emphasizing the need for agility, foresight, and a comprehensive
approach to both opportunities and challenges.

To accurately identify the fundamental structural conditions necessary for improving
the placement of Italian industry within the global market, it is crucial to reflect on
the current state of global geopolitical and geoeconomic structures, especially in a
period of significant crisis. This era is marked by the transition from a unipolar model
led by the United States to a fluid multipolarism with regionalist characteristics.
Through this lens, we can more clearly discern the essential features of the
international network of productive, economic, and commercial relationships.
Industrial competition is inevitably shaped by the evolving power dynamics among
geopolitical entities. Today, this competition has become the primary battleground
for international players. Since the fall of the Berlin Wall and the dissolution of the
bipolar structure, geostrategic military competition has given way to economic and
technological competition. This shift has moved the conflict to a plane that is in many
ways more complex and nuanced.

For these reasons, it's apparent that institutional support for the industrial sector is
intrinsically linked to the need to protect the peaks of economic excellence. These
are increasingly threatened by attempts at external interference, as well as the need
to penetrate new markets, which are the focus of intense global competition.

The level of attention to these issues varies depending on the cultural sensitivity
expressed by the relevant leadership groups. It seems more than appropriate to
consider, and where possible, to learn from the experience of major economic
powers. These countries have consistently and structurally supported their industrial
realities through the use of information services within well-established

organizational mechanisms.
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Significant experiences in countries like France and the United States, which have
devised and continue to refine sophisticated systems of informational and
operational support for their productive activities, are particularly notable. The
success of strategic planning, both in the political and economic/industrial spheres,
is based on the quality and quantity of information provided to the decision-maker.
The more sensitive the acquired information is, the more it will be protected, and
even more, efforts must be made to counteract entities attempting to capture it. The
trend of shifting international competition towards the economic profile has led
some countries, already by the end of the last century, to rethink the internal
structure of their information systems, incorporating compartments exclusively
dedicated to economic intelligence.

A heightened sensitivity to the subtler aspects of power systems construction has led
to a significant deepening of certain study topics, with strong operational
implications. These include the study of unconventional conflict, in the forms of
cognitive and economic warfare, now more relevant than ever due to the strong

influence of the media and the ease of transmitting and manipulating information.

Economic Intelligence and Corporate Organization

In most Italian industrial realities, economic intelligence is currently associated with
the concept of security, positioning it alongside activities related to physical,
perimeter, cyber, ICT, or travel security. This has led to a somewhat internal and
defensive interpretation of economic or competitive intelligence, more aligned with
counterintelligence apparatus and activities. While this view certainly finds
resonance in organizational theory, it needs to be expanded and updated for a
broader understanding of the competencies inherent in economic intelligence. In
particular, a coherent organization of informational apparatuses at the corporate
level should result in a reconfiguration of internal structures (and often the same
organigrams) through the establishment of intermediate and interconnected
decision-making sections. These would funnel functions responsible for market
strategy development, short-medium, and long-term planning, as well as geopolitical

and geoeconomic analysis.
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Proper understanding and full utilization of economic intelligence tools require first
and foremost an external projection of corporate decision-making apparatuses. In
the last decade of the last century, the United States implemented a complex system
of economic intelligence, establishing dedicated bodies such as the NEC, NCIX, and
Advocacy Center. The need to revise the structures currently prevalent in the Italian
industrial system becomes even more apparent when considering the tendency to
focus exclusively on the analysis, sometimes superficial, of open sources (OSINT),
underdeveloped or even entirely outsourced. Organizational structures of this kind
present a dangerous flaw, perhaps not immediately perceptible: they prevent the
industrial reality from understanding some fundamental components of the market
and structuring itself consciously within it, thus remaining at the mercy of cyclical
fluctuations and strategies planned by international competitors.

To address this range of issues, various organizational schemes could be adopted, as
long as they are aimed at involving informational mechanisms in the determination
of market strategies. An interesting model can certainly be found in the corporate
organization of Finmeccanica SpA. Here, we find a direction, known as the Chief
Security Officer — CSO — (constantly interfaced with a Study Office whose analysis and
research work is extremely valuable for the holding) where the typical aspects of
preventive control are combined with geopolitical-geoeconomic analysis, and
significant emphasis is placed on the processes of information gathering and
processing. The particular needs felt by the Defense and Aerospace giant inevitably
reflect on the internal organization and lead corporate structures to be structured in
such a way as to adequately face the market.

A similar high articulation of informational and strategic functions can be observed in
important realities such as Eni, where economic intelligence reaches, in the Italian
context, very high standards of effectiveness and efficiency.

Having established that the concept of economic intelligence should not be totally
equated with that of security, the further problem arises of the hierarchical
classification to be attributed to corporate intelligence structures and, even more,

the issue of identifying figures to interface with the Information Services. Under the
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first profile, we know that the role of security apparatuses is so important that
responsibilities related to such functions often converge at the highest decision-
making level. As a typical example, consider the placement of the CEO at the head of
Security Management, a fairly common circumstance in Defense and Aerospace
companies: the sensitivity of the core business requires the involvement of the
highest corporate level in security issues. This model presupposes continuous
dialogue between the decision-making body and the security structure, as well as a
cascading articulation with the entire executive managerial structure. The overall
picture is then completed by the coordinated and joint activation of all those figures
that pertain to corporate security scenarios: Crisis Management, Risk Management,
and Business Continuity Management.

Regarding the identification of figures responsible for managing the interconnection
between the industrial reality and the Information Services, as already mentioned,
the delicate aspect of selecting and controlling the individuals within the corporate
security apparatus responsible for receiving and activating inputs from the
institutional system becomes apparent. It seems clear that, if necessary, the Agencies
should be the first to pronounce on the possibility of collaborating with a given
subject rather than another. Similarly, it seems almost natural to think that the
subjects appointed to interface with the Institution through the maintenance of
exclusive, personal, and secure relationships are likely to hold top roles within the
relevant corporate function, precisely because of the delicate task of information
exchange they are called upon to perform.

The need to protect the informational patrimony of individual industrial realities
must respond to a broad and comprehensive vision, from which to extrapolate a
context on the whole of the prerogatives and needs of the entire Italian industrial
sector.

Often, indeed, the type of interventions required is common to several sectors, thus
emerging the possibility of ordering the perceived needs in the field of
counterintelligence through individual categories: protection of know-how,

protection of sensitive products and goods, safeguarding of critical infrastructures.
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More specifically, counter-espionage activities in the industrial field represent the
central and most delicate moment of a wide range of needs that the intelligence
community must meet to ensure the indispensable prerequisites for the progress of
productive activities.

In this sector, the theme of cooperation between Information Services and corporate
security emerges particularly. Given the fluidity that characterizes the work of the
Agencies in the Information System for the security of the Republic, it must be
premised that it would be difficult to imagine formal or static mechanisms of
interconnection between the two worlds. If, on one hand, it is clear that the Internal
Information and Security Agency is responsible for intervening to prevent and
counteract aggression against the patrimony of Italian industry, in a typical economic
counterintelligence perspective, on the other hand, it would be quite problematic to
hypothesize rigid connection structures that force such an Agency to interface
directly with the interested corporate counterpart. To overcome this phenomenon,
it could be envisaged the possibility of implementing the competencies of certain
structures within the Security System, which are already responsible for relating with
the industrial world: think for example of the UCSe for operations related to the
release of the NOSI, the NOS and the activities of control regarding the protection of
classified information. In a system that responds to an organization of this type, the
UCSe could play a role of filter between the work of the Agencies and the corporate
structures called upon to ensure industrial security. Such a filtering function and
channeling of information would clearly require the respect of very high standards of
‘trust’ by the interested parties, as well as the construction of secure, exclusive, and
personal relationships with the key figures of corporate management. Thus, the
themes of economic counterintelligence impose the deepening of different
problems: organizational and managerial, executive and control. Under the executive
profile, economic counter-espionage can take root in the set of activities classically
used by Information Services: counterfeiting, disinformation, intoxication, and
counter-sabotage can be valid tools to counter and respond to attempts of aggression

from the outside.
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In fact, mere protection, understood as the activity of identifying and countering
informational attacks, would avoid the risk of external interference, without,
however, exploiting the opportunity to short-circuit opposing intelligence
apparatuses. The appropriate use of disinformation, for example, through the
dissemination of news wholly or partially intoxicated, would serve to mislead and
circumvent opposing strategies, up to the point of using them to one's advantage, as
happens with reference to the counterfeiting of agents or collaborators infiltrated,
once identified and properly framed.

It would be correct to assert that the techniques normally used in ‘strategic’
intelligence could find an almost perfect reflection in the economic world: what
changes are the territory of the conflict and the actors, not the tools and purposes of
the action. Among defensive activities, particular attention must then be devoted to
the world of critical infrastructures, a notion very broad and increasingly often
associated with the theme of cyber threat, especially in the forms of cyber warfare.
In this regard, it appears more than necessary to observe that the concept of ‘critical
infrastructure’ refers to a range of circumstances much broader and more complex,
to which the theme of cyber attack occupies a partial space. If, indeed, it is true that
through networks serious blows can be inflicted on the life of any minimally
computerized industrial reality, it is equally true that the most significant damages
can still be caused through the material aggression of those infrastructures
considered critical because they are susceptible to paralyzing the entire productive
activity if attacked: think of actions aimed at interrupting water supplies or even
sabotage of electricity networks through tampering with the supports of overhead or

underground lines.

The New Challenges of the Italian Intelligence Community

The current historical moment assumes a strongly innovative connotation due to the
multiple geopolitical, geoeconomic, and financial changes that daily present
themselves on the world stage, contributing to accelerate and complicate the chaotic
framework of strategic relations among the actors of the International Community.

Faced with the challenges imposed by such changes, the Information System for the
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security of the Republic, in the new institutional framework outlined by law
124/2007, has intended to update its organization, in order to pay increasing
attention to the latest frontiers of intelligence. The traces of the dynamism with
which the Italian Information Services attack the new threats to security are clearly
visible in the constant effort to open up to the academic world and the scientific
community, in the dissemination of an intelligence culture that brings the Italian
citizenry closer to the institutions and, above all, through the introduction into the
intelligence glossary of new concepts, previously little used, today increasingly
present in info-operational activity: economic-financial intelligence, energy
intelligence, competitive intelligence, protection of ‘scientific, economic, and
industrial interests of Italy’.

If in the past the collection of information took place in the perspective of the
relationship, albeit competitive, between States and sovereign organizations,
responding to geostrategic dynamics, nowadays international attention focuses on
new types of management and aggregation of real power, which flows with novel
characters into private multinationals, into the virtual management of the financial
market, into the neo-allocation of energy resources, increasingly determining for the
competition of a geoeconomic and industrial nature.

The complexity of the overall picture entails, as a direct consequence, a continuous
updating of the objectives of the national intelligence community and the
identification of new strategies, which take into account the interaction with public
and private organizations operating in the markets, as an immediate expression of
the national interest. The Information System for the security of the Republic has the
task of actively contributing to the construction of a true national network, capable
of anticipating and facing the challenges of globalization, so as to enable Italian
industrial realities to respond to market challenges and manage competitive
processes. In this context, the concept of system becomes the central moment of the
efforts of updating and evolution on which the attention of the Italian intelligence
community focuses, as the challenges to be faced are no longer confined to the state

universe, but, crossing institutional boundaries, spill over into the set of productive,
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industrial, and commercial relations, which take shape in an environment
increasingly devoid of conventional territorial delimitations.

The intelligence operator is then required to have the ability to immerse himself in
this fluid and dynamic world, to speak the language of the financial analyst, to protect
industrial secrets from espionage carried out by agents of competing countries, to
possess that set of knowledge and systemic spirit, which make possible the
confrontation in a community in which he can recognize himself and recognize the
actual scope of the most sensitive sectors for national security. Likewise, the
intelligence operator must have the ability to support strategic planning aimed at
expanding into new businesses by Italian industry, to be able to structure and nurture
that set of contacts that constantly accompany the Italian economic operator on
markets never known, never explored.

The polyhedricity of the behavioral and relational approach required of the
intelligence operator turns out to be, in truth, the same that nowadays must be
possessed by the entire set of figures to whom is entrusted the management of
security in private realities: it is precisely in this observation that the idea of the
system previously mentioned materializes: national security, informational support

to competition on international scenarios represent the fulcrum.

The New Challenges of Management

Navigating the rising tide of geopolitical risks has become a critical concern for CEOs
globally. The fraying of the post-Cold War international order, characterized by
Western-led institutions and liberalized trade regimes, necessitates that business
leaders integrate geopolitical risks into their strategic frameworks, akin to digitization
and climate change initiatives. Geopolitical risks, manifesting in trade wars, economic
sanctions, and regional conflicts, can disrupt supply chains, impact market access,
and alter competitive dynamics, posing direct threats to operational stability and
long-term growth prospects. For instance, ongoing trade tensions between the
United States and China have resulted in increased tariffs and regulatory scrutiny,

affecting multinational corporations operating in both regions.
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To mitigate these risks, CEOs must adopt a proactive stance towards geopolitical
events, understanding the broader geopolitical landscape to anticipate potential
disruptions. This enables companies to prepare for adverse scenarios and identify
opportunities arising from geopolitical shifts. Establishing dedicated geopolitics
teams within the organization is an effective strategy. These teams, composed of
experts in international relations, economics, and political science, supported by
robust data and analytics capabilities, monitor geopolitical developments, analyze
their impact on business, and advise senior leadership on strategic responses. Such
teams provide valuable insights into emerging risks and opportunities, such as
identifying alternative supply chain routes in response to trade disruptions or
suggesting market entry strategies in politically stable regions. By integrating
geopolitical analysis into decision-making processes, companies enhance their
resilience and agility in the face of uncertainty. Leveraging advanced data and
analytics is crucial in assessing geopolitical risks. Predictive analytics, scenario
planning, and risk modeling help companies quantify the potential impact of
geopolitical events and develop contingency plans. Predictive models can forecast
trade policy changes or geopolitical conflicts, enabling companies to adjust strategies
accordingly. Additionally, data analytics can monitor real-time developments and
provide early warning signals, allowing companies to respond swiftly to emerging
threats and capitalize on new opportunities. By utilizing data-driven insights, CEOs
can make informed decisions that align with strategic objectives while mitigating
geopolitical risks. Integrating geopolitical considerations into the overall business
strategy is essential for long-term success. This involves aligning strategic goals with
the geopolitical realities of the markets in which the company operates. Businesses
can diversify their supply chains to reduce dependency on any single region,
minimizing the risk of disruption from geopolitical tensions. Furthermore, companies
can engage in strategic partnerships and alliances to navigate complex geopolitical
environments. Collaborating with local firms, governments, and international

organizations provides valuable support and enhances market access, helping

142



companies build resilience against geopolitical shocks and strengthen their
competitive position.

Building a comprehensive geopolitical risk management framework involves several
key steps. Risk identification and assessment require identifying potential
geopolitical risks and assessing their likelihood and impact through qualitative and
guantitative methods, including expert analysis, scenario planning, and risk
modeling. Monitoring and early warning systems should be established to track
geopolitical developments in real-time and provide early warnings of emerging risks,
using dashboards and data analytics tools. Strategic response planning involves
developing plans to respond to identified risks, including contingency planning,
scenario analysis, and response strategies to mitigate potential impacts. Integration
with business strategy ensures that geopolitical risk management is aligned with
strategic objectives and integrated into decision-making processes. Stakeholder
engagement with government agencies, industry associations, and local communities
builds support and enhances the company's ability to navigate geopolitical risks.
Regular review and adaptation of the risk management framework ensure its
relevance and effectiveness amid changing geopolitical dynamics.

As geopolitical risks continue to rise, CEOs must prioritize these challenges alongside
other critical business imperatives. By establishing dedicated geopolitics teams,
leveraging data and analytics, and embedding geopolitical considerations into their
strategic framework, companies can better navigate the complexities of the global
landscape. This proactive approach not only mitigates risks but also positions
businesses to seize new opportunities in an increasingly interconnected world. In the
current climate, CEOs face new challenges due to the evolving nature of geopolitics
and heightened expectations. Many corporations now surpass the economic scale of
the nations they operate in, wielding considerable influence. This elevates them to
the status of political entities, often perceived to be driven by political objectives. The
frequent transition of individuals between CEO roles and top political positions in
both developed and developing nations has reinforced this view. Consequently, when

business leaders are regarded as potential political figures, there's an expectation for
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them to display political acumen, even while they're primarily in corporate roles.
CEOs are increasingly expected to react swiftly and publicly to political events via
social media. In the pre-social media era, it was acceptable for companies to maintain
a neutral stance or withhold comments on political matters. Nowadays, any CEO who
appears disconnected from political issues of public concern risks being perceived as
distant or insincere. Moreover, company boards are less inclined to accept changes
in 'external conditions' as excuses for underperformance. Post-Brexit, for instance,
firms impacted by the fluctuation of the British Pound faced rigorous scrutiny from
their boards about their preparedness and potential mitigation strategies. Boards are
also taking a more active role in addressing non-traditional business risks like climate
change, cybersecurity, and ethics. The inability of management to fully assess or
predict a novel risk is no longer considered a valid excuse. CEOs are now expected to
have geopolitics included in their risk registers, along with comprehensive mitigation
and response strategies. Another complex challenge for CEOs is engaging with
employees and customers on politicized issues. Some stakeholders expect the
company to publicly align with their stance, which can be polarizing, while others
prefer a more neutral approach. In essence, CEOs must adapt to these new demands
and challenges posed by the contemporary geopolitical landscape.

A Chief Geopolitics Officer forms an essential part of the executive team, bearing the
sole responsibility for addressing the impact of political dynamics on the business's
interests. This role involves close collaboration with specialized experts, especially in
government and public affairs, and integrates with other key areas like Strategy and
Risk to ensure a comprehensive understanding across the company. Historically, the
existence of a dedicated government or public affairs team was deemed adequate.
However, in the current environment, this is just the beginning. Such professionals
are highly efficient when dealing with well-defined issues and when there is
transparent and open communication with government entities. The handling of
industry regulations and technical standards often still aligns with this approach.
However, in today's climate of intensified geopolitical complexities, these teams

require more robust support and broader connections to be truly effective. This
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means that CEOs should actively engage in government and public relations roles,
including meeting with officials and maintaining a visible media presence, rather than
relegating these duties to their teams. Such direct involvement lends external and
internal legitimacy to the government affairs team. For a government affairs team to
be fully utilized, it needs to be closely integrated with the company's strategy,
business planning, risk management, and public relations activities. Typically, this
level of integration and effectiveness can only be achieved by someone in the CEO
position due to their overarching perspective and influence. Key indicators of a
successful collaboration in this context include the development of flexible business
strategies that can adapt to changing scenarios, the centralization of geopolitical
considerations in market entry and business adjustment decisions, and the
incorporation of geopolitical risks into the general risk register, rather than treating
them as an isolated category. In essence, for businesses to thrive amidst political
uncertainties, it's crucial to have an individual dedicated to steering through political
fluctuations. Otherwise, business strategies might overly rely on quantitative metrics,
failing to account for the practical implications and realizations influenced by political
factors. Understanding current business activities and their vulnerability to
geopolitical changes is a crucial element for CEOs, especially if these considerations
haven't been actively addressed before. One effective approach is to perform a
geopolitical stress test on the company's strategies and upcoming initiatives. For
instance, many businesses could face severe consequences from a global shutdown
of transportation or communication systems, a scenario increasingly plausible amid
growing geopolitical tensions. Conducting a stress test can help assess the impact of
such disruptions. CEOs can review their company’s three-year business strategy and
simulate a range of scenarios, either separately or collectively, to evaluate their
company's exposure and adaptability. In terms of the financial model, core aspects
like interest rates, tax rates, and tariffs could undergo significant changes due to
political or regulatory alterations. For example, businesses might experience a
twofold increase in operational costs for cross-border transactions, similar to what

many companies faced during Brexit. Other scenarios might include large fluctuations
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in global currencies, stock markets, or commodities due to monetary policies or
geopolitical tensions. When considering the business model, aspects like the
geographical presence, product appeal, and customer base could be significantly
influenced by geopolitical factors. Possible scenarios include losing access to crucial
markets due to sanctions or political disruptions, new regulatory limitations
impacting products or supply chains, and a notable decrease in customer confidence.
The operating model is also susceptible to geopolitical events. Critical elements like
core processes, technology, and operational infrastructure might face substantial
instability. This could manifest as a complete halt in cross-border travel for a week,
mirroring the potential impact of a global health crisis or sudden changes in
immigration policies. Another scenario is the doubling of transportation time and
costs for goods, a likely occurrence in geopolitically sensitive areas like the Strait of
Hormuz, a major oil transit route. Such stress tests are not only insightful but also
manageable in terms of resources. They can be integrated into regular business
health checks as part of an assurance exercise. Geopolitical risks, now increasingly
relevant, should be included in the company's core risk management framework,
alongside other emerging risks like climate change and cybersecurity. Regular
assessments of geopolitical risks and opportunities are now vital for business
resilience. More importantly, companies should develop and integrate appropriate
responses and contingency plans for various scenarios into their overall strategy. To
effectively navigate the complexities of geopolitics, businesses should go beyond
conventional mass media sources and invest in specialized geopolitical forecasting
and analysis tools. Relying solely on news coverage and analysis, which are readily
accessible and free, might seem sufficient, but the constant flood of information and
commentary in the 24/7 news cycle necessitates a more discerning approach. In
today's information-saturated environment, distinguishing between fact and fiction,
sentiment and strategy, and discerning meaningful decisions amidst the drama is
increasingly challenging. There are tools designed to assist businesses in real-time
navigation of this complex landscape. Specialized teams of political analysts, focusing

on real-time political developments and their business implications, offer valuable
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support. If politics is indeed central to business decisions, as suggested, then the
quality of geopolitical information and insights accessed should be on par with other
critical business areas. For instance, just as investment teams use specialized financial
information services instead of relying solely on internet searches or casual meetings,
decision-makers should be equipped with top-tier geopolitical intelligence from both
inside and outside their organization. Additionally, it's not just the fast-evolving
geopolitical landscape that needs monitoring. It's increasingly crucial for businesses
to deeply understand not only their customers but also other influential stakeholders.
This involves analyzing their sentiments, how these sentiments are evolving, and
identifying the geopolitical risks most relevant to their behaviors. Understanding
these factors is key to mitigating risks and seizing potential opportunities. For
companies to effectively grasp geopolitics, it's essential that they have access to high-
quality data and insights, ensuring that their teams are well-equipped to make

informed decisions in a rapidly changing geopolitical environment.

4. CONCLUSIONS

The concept of deglobalization represents a significant shift in the path of
globalization, not signaling its demise but its transformation. This change is especially
important for countries like Italy, renowned for their rich cultural legacy and
distinctive economic frameworks. Deglobalization is about rethinking global value
chains and economic systems with a focus on resilience and strategic alliances rather
than solely on cost efficiency. In this new phase, the emphasis moves from global
expansion and cost reduction to strengthening economic systems and developing
resilient, sustainable value chains. This approach demands a thorough understanding
of geopolitical dynamics and strategic alignment with partners who share similar
values and economic interests. The concept of ‘friend-shoring’ is pivotal, advocating
for the creation of supply chains in friendly or allied nations to reduce the risks
associated with geopolitical conflicts and supply chain interruptions.

In the context of deglobalization and the realignment of global value chains,
Environmental, Social, and Governance (ESG) standards are emerging as more than

just a commitment to sustainability. They are becoming a fundamental strategy for
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survival in today's complex geopolitical landscape and for preserving the high-value-
added societies characteristic of mature economies. For European and Western
economies, adopting ESG standards is not just a response to growing social and
environmental pressures. It's a strategic move to navigate the constantly changing
geopolitical environment. ESG standards have evolved into tools for mitigating
geopolitical risks, such as instability caused by conflicts, political changes, and
environmental crises. Integrating ESG standards into business operations is a step
towards preserving high-value-added societies in mature economies. These
economies, marked by high levels of development, innovation, and well-being,
require an economic model that values not just quantitative growth but also the
quality of life, social justice, and environmental sustainability. This shift towards
sustainability and social responsibility helps maintain and enhance life quality in
advanced societies, ensuring that economic development does not come at the cost
of environmental and social well-being. Adopting ESG standards by European and
Western economies is not merely about environmental and social sustainability; it's
a multidimensional strategy that addresses geopolitical challenges, preserves and
enhances high-value societies, and ensures a more equitable and resilient economic
future. It is a crucial response to the challenges of the current geopolitical and
economic climate.

We analyzed China as a primary actor and driving force behind the phenomena
discussed. Spanning four decades, China's transition from the world's manufacturing
hub to a significant geopolitical force has profoundly impacted its global interactions,
particularly with Italy and Europe. We have described China's political evolution,
which in the space of twenty years has gone from being a country with an agricultural
economy to becoming the leading economic power, through the development of an
enormous industrial capacity. It is precisely this overcapacity, as well as the
redefinition of the global value chain, that is among the determining factors behind
the most ambitious plans launched by the Chinese government. Above all, the Made
in China 2025 strategy to reposition China in the high value-added segment of the

latest technologies, and the Belt and Road Initiative, the huge infrastructure
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development plan to develop global connectivity and find secure employment for the
accumulated foreign exchange reserves by favouring its enterprises through the
streamlining of export channels. Finally, the new phase of 'deglobalisation' described
above has also led to a partial retreat of China's foreign exposure.

This path is highlighted through a detailed analysis of 319 operations in Italy from
1991 to 2022, demonstrating China's strategic adaptation to capture added value in
a changing global economic context marked by deglobalization. China's approach
during this period represents a nuanced shift from traditional investment patterns to
a strategic redefinition of its global value chains. The concept of 'friend shoring,’
which emphasizes creating supply chains with politically stable and economically
aligned countries, emerges as a critical strategy to minimize geopolitical risks and
ensure more stable economic engagements. This strategic realignment is a response
to the evolving dynamics of global trade, moving away from a pure manufacturing
focus to a more complex, multifaceted geopolitical role. The repeated patterns
observed in these operations in Italy indicate China's efforts to integrate itself into
the global economic system more profoundly, leveraging its position for maximal
geopolitical and economic gains. For European countries, particularly Italy, this
evolution presents new challenges and opportunities, requiring a recalibration of
economic strategies and policies in response to China's growing influence. China's
transformation and strategic adaptation in the era of deglobalization signify a major
realignment in the global economic order. The insights from the analysis of China's
operations in ltaly provide a comprehensive view of how China has adapted
strategically to capture added value in diverse forms, highlighting the importance of
adaptability and foresight in the rapidly changing global economic and political
landscapes.

With the change in Chinese policy, Italy's position as a destination for Chinese
investments has also changed. From international openness, interest in our country
has grown over time. In the light of the literature, and through the analysis of the
original data collected through business intelligence software, the investment

strategy in our country has been highlighted. On the one hand, market research,

149



driven by the size of the domestic market, EU membership, the opportunity to
develop a better capacity to respond to more sophisticated consumption, the
improvement of brand reputation to open up new segments. On the other hand, the
search for strategic assets such as brands, design capabilities and technologies in
mature sectors. Due to the characteristics of the Italian economy, investments are
increasingly market-oriented rather than aimed at the acquisition of technological
assets, and are developed in the strongest sectors of manufacturing, with a
geographical distribution consistent with the structure of production districts.
Paradoxically, at the moment it is precisely greenfield investments (apparently of
more direct benefit to the system's economy) that are the most delicate from a
security point of view due to the nature of the sectors involved, such as the IT
infrastructure of the 5G. However, it must be emphasised that Italy still receives
significantly less Chinese foreign direct investment than other European countries,
and that the largest transactions in Italy have been pure financial investments, far
from strategic operational or industrial assessments. The phenomenon, as
highlighted, has slowed down in recent years, due to new regulations for approving
investments in China and the implementation of stricter screening systems in
European countries. There are indeed risks of a strategic nature that need to be
guarded against, including through a judicious adoption of the recently developed
legal instruments of golden power. However, the impact on the companies involved
seems positive overall. Indeed, it is intuitive to believe that the potential creation of
synergistic value and growth of the target is a precondition for an acquisition to occur.
The structure of Italian companies, which are on average extremely small and
undercapitalised, is a further significant element to be considered when assessing the
determinants and impacts of the phenomenon from a corporate point of view. As
shown, the performance of the acquired companies in terms of dimensional growth,
financial solidity, productivity and results improves. The research clearly shows the
benefits on the financial and capital structure of the sample already one year after
the entry of the new Chinese majority shareholders. At the aggregate level, the

companies considered show a reduction in leverage. The clear benefits deriving from
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the entry of Chinese capital on the financial risk profile of the acquired SMEs are
justified by injections of financial resources that translated into a strengthening of
capital levels and a simultaneous reduction in financial debt. However, the non-linear
effects on employment will require further investigation and may be elements to be
taken into careful consideration. In addition, the reconstructed database does not
yet allow the extent and effects of divestments to be fully appreciated and assessed.
From an organisational and cultural point of view, the phenomenon also represents
an opportunity for growth for our entrepreneurial fabric, but it has its pitfalls. As we
have seen, strategic coherence and the ability to harmonise often profoundly
different systems and defuse management and operational asymmetries are
fundamental elements from a business point of view if the players involved are to
benefit from the operations.

The thesis highlighted the vital role of strategic intelligence in navigating this new
economic environment. Strategic intelligence extends beyond simple data gathering;
it involves the analysis, interpretation, and application of information to make
proactive, informed decisions. For Italian companies, this entails actively
understanding global changes, identifying potential risks, and capitalizing on
opportunities while protecting their distinct values and competitive position.
Adjusting to deglobalization and the reconfiguration of global value chains offers
both challenges and opportunities for the Italian economy. Adapting to this new
model requires a comprehensive approach that encompasses economic, political,
social, and cultural factors. Safeguarding the ‘Made in Italy’ brand in this era goes
beyond economic protection; it is about upholding and promoting a cultural legacy
that has global resonance. The focal point of action in the realm of economic and
financial intelligence is undeniably the comprehensive economic-productive system.
In all its diverse facets, this system assumes a central and pivotal role in determining
the nation's economic growth and social well-being. The state of this system holds
the key to the state's capacity for growth, and it is characterized by a significant
presence of foreign capital and corporate entities interwoven into the fabric of

entrepreneurship. In this context, the Information and Security Agencies of the
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country take on an exceptionally strategic role. They are tasked with a proactive
mission, one that is both novel and delicate, as the vitality of businesses and
livelihoods hinges closely upon their actions. It is evident that progress has been
made, and there is a growing recognition of the immense value at stake.
Nevertheless, it is essential to acknowledge that there is still substantial work ahead.
Timing is of the essence, and this issue remains of paramount strategic importance
for the national interest. The crux of the matter lies in defining the concept of national
interest comprehensively. Beyond safeguarding the market and the production
system, there is a legitimate space to protect the reputation of a nation renowned
for its exceptional manufacturing, technological prowess, and competitive innovative
capacity. To bridge the gap between businesses and the geo-economic dimension, it
is conceivable to establish an institutional space, a structured database, to collect and
integrate the technological, scientific, and industrial expertise of the nation. This
initiative would serve as a tangible step towards aligning the broader strategic
interests of the state with the specific strategic interests of the private sector. It
harmonizes the geo-competitive dimension inherent to the country's economic-
productive system with the geo-strategic corporate dimension within the
competitive arena.

In the new landscape, characterized by the increasing complexity of global economic
dynamics and the rapid pace of technological innovation, the ‘Dynamic Capabilities’
of the State play a crucial role. This concept goes beyond the efficiency of public
administration, extending to a broader perspective that concerns the protection of
national value and the industrial system. State Dynamic Capabilities represent the
ability of government institutions to adapt agilely and strategically to changing
circumstances. This capacity is essential for addressing emerging challenges and
seizing opportunities in a world where the physical and digital realms are increasingly
interconnected, often referred to as the ‘phygital’ space. It includes the ability to
formulate effective public policies, coordinate the actions of various government
agencies, and take timely measures to protect and promote national interests. In the

context of global value chains, State Dynamic Capabilities are particularly crucial.
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Value chains have evolved from simple production lines into complex global
ecosystems, influenced by geopolitical, technological, and environmental factors.
Therefore, States must be able to intervene strategically to protect the value
generated by national businesses and ensure the stability of the industrial system.
These capabilities extend beyond the efficient management of public resources and
encompass the promotion of innovation, the creation of an investment-friendly
environment, the protection of intellectual property, and the promotion of the
resilience of critical infrastructure. Furthermore, State Dynamic Capabilities should
be directed towards building international partnerships and managing geopolitical
relationships to foster economic cooperation and mitigate risks. An example of these
dynamics is the growing emphasis on diversifying value chains and minimizing
geopolitical risk. States are encouraging businesses to reduce their dependence on
single suppliers or foreign markets, promoting the resilience of national value chains.
State Dynamic Capabilities are a critical element in a context where the complexity
of economic and geopolitical challenges requires an agile and strategic response from
governments. These capabilities not only contribute to the efficiency of public
administration but also play a decisive role in protecting national value and the
industrial system, while ensuring economic security and long-term prosperity for the
country. Their effective implementation requires a strategic vision, collaboration
between the public and private sectors, and constant adaptation to changing global
circumstances.

The evolving role of the state extends beyond traditional governance and
administration, encompassing a dynamic and multifaceted dimension often referred
to as the ‘managerialization of geopolitics.” This concept underscores the imperative
for government officials and managers to possess a comprehensive understanding of
geopolitical dynamics and actively engage in shaping the geopolitical strategies of
their nations. One of the central tenets of the managerialization of geopolitics is the
bidirectional relationship between businesses and the state, encapsulated in the
concepts of ‘business toward the state’ and ‘state toward business.” This reciprocal

interaction holds significant implications for both the public and private sectors and
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is underpinned by several key rationales. First and foremost, businesses have a vested
interest in geopolitical stability and favorable international relations. The intricate
interplay of global politics can have profound ramifications on supply chains, market
access, and the overall operational landscape for businesses. Consequently, it is
imperative for businesses to adopt a proactive approach in collaborating with the
state to ensure that their interests are effectively represented on the international
stage. This collaboration may encompass close engagement with government
agencies to navigate intricate geopolitical issues, advocate for trade policies that align
with their objectives, and address challenges associated with political risk,
particularly in regions characterized by volatility. Conversely, the state plays a pivotal
role in nurturing and enabling businesses to flourish in an increasingly intricate
geopolitical environment. Governments are entrusted with the responsibility of
formulating policies and regulations that foster an environment conducive to
economic growth and international trade. They bear the responsibility of
safeguarding national interests, which often converge with the interests of domestic
businesses. This entails the protection of intellectual property, the enforcement of
fair competition practices, and the mitigation of geopolitical risks that may imperil
the stability of the business environment. Geopolitical management risk looms large
in this context. Both businesses and governments vulnerable to a myriad of
geopolitical risks. These encompass trade disputes, predatory practices, sanctions,
political instability, cyber threats, and more. Effectively managing these risks
necessitates a collaborative approach, with businesses and governments sharing
information, insights, and strategies to mitigate and respond to these multifaceted
challenges. Furthermore, the imperative for training and education in geopolitics is
becoming increasingly apparent. Managers, whether in the public or private sector,
must be equipped with the knowledge and skills requisite for navigating the
intricacies of international relations. Geopolitical competence is no longer a niche
skill but a fundamental requirement for decision-makers in a globalized world. It is

through ongoing education and training programs that managers can bolster their
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geopolitical acumen and adeptly handle the complexities of the modern geopolitical
landscape.

Managing Geopolitical Risks underscores the inextricable linkages between
businesses and the state in addressing the multifaceted challenges and opportunities
presented by contemporary geopolitics. This paradigm emphasizes the imperatives
of collaboration, proactive engagement, and robust risk management to ensure the
stability and prosperity of both the business environment and the nation as a whole.
As the geopolitical landscape continues to evolve, the ability of businesses and
governments to adapt, collaborate, and strategically manage risks will be pivotal in
determining their success and resilience on the global stage. The managerialization
of geopolitics in a corporate setting is a multifaceted concept that extends beyond
traditional business practices, demanding a nuanced understanding of the interplay
between global political shifts and corporate strategy. This approach requires
businesses to constantly adapt and evolve in response to the geopolitical landscape,
influencing their core operations, governance structures, and financial strategies in
profound ways. In terms of core business activities, this shift necessitates a
comprehensive reassessment of a company's offerings, market strategies, and
operational models. Companies must be agile in adapting to geopolitical changes,
which could involve diversifying into new markets or sectors, innovating products to
align with the demands of a changing geopolitical environment, and restructuring
operations to mitigate risks associated with geopolitical instability. When it comes to
governance, integrating geopolitical awareness is complex and multifaceted. It
demands a thorough understanding of global political shifts and their potential
business impact. This integration requires a proactive approach in risk management,
identifying, assessing, and mitigating geopolitical risks as part of the company's
broader risk management strategy. It also necessitates a governance framework that
is flexible and responsive to the fast-changing global political climate, ensuring that
the decision-making processes are informed and agile. Financially, the awareness of
geopolitical dynamics compels companies to adopt more nuanced and sophisticated

financial strategies. This involves safeguarding assets against geopolitical risks and
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strategically positioning the company to capitalize on opportunities arising from
geopolitical changes. Financial planning and projections need to incorporate
potential geopolitical scenarios, ensuring that the company remains resilient and
financially stable even in the face of geopolitical turmoil. In essence, the
managerialization of geopolitics in business requires a comprehensive, forward-
thinking approach. It involves a deep understanding of the interconnectedness of
global political events and their direct and indirect impact on business operations,
governance, and financial planning. This approach positions companies to not just
survive but thrive in a global environment marked by constant geopolitical change.
The depth of this approach lies in its ability to integrate geopolitical insight into every
aspect of business strategy, ensuring that companies are prepared and proactive in
the face of global political shifts. Understanding the managerialization of geopolitics
within a business context requires a deeply nuanced and comprehensive approach,
significantly affecting the core business operations, governance structures, and
financial strategies. This profound shift in perspective mandates a continual
reevaluation of the company's primary activities in light of the global and local
geopolitical dynamics. Businesses need to meticulously analyze how geopolitical
trends impact their operations, which involves examining the influence of these
trends on various business functions and their interactions on a local and
international scale. In managing core business activities, companies must adapt to
the changing geopolitical landscape, assessing the impact of these changes on market
demands, supply chain stability, and competitive positioning. It's crucial to
understand how geopolitical events might disrupt or open new avenues in different
markets, necessitating a flexible and responsive operational strategy. The
relationship between ownership and management also becomes more complex
within this geopolitical context. Achieving a balance between shareholder interests
and the strategic decisions made by executives requires a governance structure that
is adaptable and informed. This structure must be capable of navigating the
complexities of the geopolitical climate, making strategic decisions that consider both

immediate and long-term impacts. Financially, the focus extends to understanding
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how global geopolitical dynamics influence financial flows. This includes a strategic
approach to financial planning and investment, where risks and opportunities
associated with geopolitical changes are carefully evaluated. Companies need to
adapt their financial strategies to protect and maximize returns in a volatile
geopolitical environment. The awareness of the managerialization of geopolitics in
business demands an all-encompassing approach that integrates geopolitical
understanding into every aspect of business strategy and operations. It requires a
resilient and adaptable business model, strategic foresight, and robust
communication channels to navigate the complexities of a dynamic global
environment successfully.

Integrating an awareness of geopolitics demands a more sophisticated and mature
approach in business management. This involves rigorous and ongoing analysis of
global economic variables and their impact on business decisions. Companies must
be able to forecast and react to economic fluctuations caused by geopolitical events,
integrating this understanding into their budgeting, investment, and growth
strategies. Moreover, a deep comprehension of geopolitical trends allows businesses
to identify new market opportunities and mitigate risks, maintaining a competitive
stance in an ever-evolving global economy. This geopolitically informed economic
management requires a blend of financial acumen, operational flexibility, and long-
term strategic thinking. In the Italian economic context, dominated by small
businesses, the concept of geopolitical management extends far beyond mere
business management, becoming a crucial issue that also involves intermediary
bodies and supply chains. Small businesses face the challenge of integrating
geopolitical strategies suitable for their scale and nature. This includes the
development of specific tools and approaches that consider geopolitical dynamics,
not only at a global level but also locally. In this framework, the development of
hybrid vehicles between the public and private sectors becomes fundamental. Such
tools could facilitate greater synergy between state policies and business strategies,
creating a favorable environment for the strategic positioning of small businesses in

the geopolitical landscape. This hybrid approach could offer small businesses
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resources, knowledge, and support networks that would normally be beyond their
reach. Moreover, adopting a geopolitical approach allows small businesses to better
navigate the complex global market environment, identifying opportunities and
threats more effectively. This geopolitical understanding could help small businesses
to direct their marketing strategies, product development, and market expansion in
a more informed and strategically solid manner. Ultimately, the integration of
geopolitical management into Italian small businesses is not only a necessity but also
an opportunity to strengthen their position in a rapidly changing global economy. This
process requires innovative thinking, collaboration across various sectors, and strong
institutional support to ensure that small businesses can thrive and compete

effectively at an international level.

158



5. REFERENCES

Amendolagine, V., Amighini, A., & Rabellotti, R. (2017). Chinese Multinationals in
Europe, Understanding China Today, pp. 233-245, Springer, Cham.

Amighini, A., Chiarlone, S. (2005). Rischi dell‘integrazione commerciale cinese per
il modello di specializzazione internazionale dell‘ltalia, Rivista di Politica
Economica, 95 (7-8), pp. 63-86.

Amighini, A., R. Rabellotti and M. Sanfilippo (2008). L’avanzata degli IDE cinesi in
Italia, Rapporto ICE 2007-2008, Roma, Istituto per il Commercio Estero.

Amighini, A.; Rabellotti, R.; Sanfilippo, M. (2009). The Rise of Multinationals from
emerging Countries. A Review of the Literature, Emerging Economic Regional
Powers and Local Systems of Production: New Threats or New Opportunities?
Working Paper Series, 4/09.

Anand, J, and Delios, A. (2002). Absolute and relative resources as determinants
of international acquisitions, Strategic Management Journal 23, pp. 119-134.

Andersen, O. (1993). On the internationalization process of firms: A critical
analysis, Journal of International Business Studies 24(2), pp. 209-231.

Andersen, O. (1997). Internationalization and market entry mode: A review of
theories and conceptual frameworks, Management International Review
37(SPI/2), pp. 27-42.

Anderson, E., Gatignon H. (1986). Modes of Foreign Entry: A Transaction Cost
Analysis and Proposition, Journal of International Business Studies, Vol. 17, N. 3.

Antkiewicz, A. and Whalley, J. (2006). Recent Chinese buyout activities and the
implications for global architecture, National Bureau of Economic Research
(NBER) Working Paper 12072, NBER: Cambridge, MA.

Ascani, A., Gagliardi, L. (2015). Inward FDI and local innovative performance. An
empirical investigation on Italian provinces. Review of Regional Research, 35(1),
pp. 29-47.

Athreye, S., Kapur, S. (2009). Introduction: The Internationalization of Chinese and
Indian Firms — Trends, Motivations and Strategy. Industrialand Corporate Change,
18(2), pp. 209-221.

Baker, M. G., Wilson, N., & Anglemyer, A. (2020). Successful elimination of Covid-
19 transmission in New Zealand. The New England Journal of Medicine, 383(8),
e56.

159



Bala, R., Yeung, M., Laforet, S. (2012). China's outward foreign direct investment:
Location choice and firm ownership, Journal of world business 47.1, pp. 17-25.

Barisitz, S., e A. Radzyner (2018). The New Silk Road: Implications for Europe,
Policy Note N.25, January.

Bartlett, C. and Goshal, S. (2000). Going global: Lessons from late movers, Harvard
Business Review 78 (2), pp. 132-142.

Beebe, A. (2006). Going global: Prospects and challenges for Chinese companies
on the world stage, IBM Business Consulting Services: Beijing.

Bell, J. and Young, S. (1998). Towards an integrative framework of the
internationalization of the firm, in G. R. Hooley, R. Loveridge and D. Wilson (eds.)
Internationalization: Process, Context and Markets, Macmillan, London, pp. 5-28.

Bénassy-Quéré, A., Coupet, M., Mayer, T. (2007). Institutional determinants of
foreign direct investment. World Economy, 30 (5), pp. 764-782.

Bencivelli, L., Tonelli, F., Coco, A., De Marchi, R., Furgeri, A., Ghirga, M., Ginefra,
P. Giraudo, A., lezzi, S., Longoni, S., Majnoni d'Intignano, G., Marconi, D., Marra,
A., Musu, 1., Sales, E., Tartaglia Polcini, R., Trebeschi, G., Zanotti, and A., Zucchini,
A. (2019), La proiezione internazionale della Cina nell'era di Xi Jinping [China’s
International Projection in the Xi Jinping’s Era], Bank of Italy Occasional Paper No.
502.

Berger, B. and Berkofsky, A. (2008). Chinese Outward Investments: Agencies,
Motives and Decision-Making, CASCC Briefing Paper, 172.

Biliang, Il., e Zhuang J. (2015). Knowledge Work on Excess Capacity in the People's
Republic of China, ADB Consultant's report, Proiect Number: SC 103697, luglio.

Biscop, S. (2019). European Strategy in the 21st Century: New Future for Old
Power. London: Routledge.

Blonigen, B. A. (2005). A review of the empirical literature on FDI determinants,
Atlantic Economic Journal 3, pp. 383-403.

Bonaglia, F., Goldstein, A., Mathews, J. (2007). Accelerated Internationalization
by Emerging Multinationals: the Case of White Goods Sector. MPRA Paper n.
1485.

Botri¢, V., Skufli¢, L. (2006). Main determinants of foreign direct investment in the
southeast European countries. Transition Studies Review, 13 (2), pp. 359-377.

Bown, C. P. (2019). ‘The 2018 US-China Trade Conflict After Forty Years of Special
Protection.” China Economic Journal.

160



Branstetter, L. and Lardy N. (2006). China's embrace of globalization, National
Bureau of Economic Research (NBER) Working Paper 12373, NBER Cambridge,
MA.

Breda, M. (2019). Nessun allarme su Pechino. La rassicurazione di
Mattarella, Corriere della Sera, 14 marzo, p. 6.

BRIwas, R. (2002). Determinants of foreign direct investment. Review of
Development Economics, 6 (3), pp. 492-504.

Broadman, H. G. (2001). The Business(es) of the Chinese state, The World
Economy 24(7), pp.849-875.

Brgdsgaard, K. E. (2020). Chinese investments in the European Union: Strategies,
policies, and public debates. Journal of Current Chinese Affairs, 49(1), 1-20.

Bronzini, R. (2005). Industrial Districts, Agglomeration Economies and FDI in Italy,
in Bank of Italy, Local Economies and Internationalization in Italy, Rome. Published
in Italian. In Signorini LM, Omiccioli EM (eds.) Economie locali e competizione
globale, Bologna.

Bronzini, R. (2007). FDI inflows, agglomeration and host country firms’ size:
evidence from Italy. Reg Stud 41(7), pp. 963-978.

Brown, M. e Singh, P. (2018). China's Technology Transfer Strategy: How Chinese
Investments in Emerging Technology Enable A Strategie Competitor to Access the
Crown Jewels of U.S. Innovation,

Bruns, E., Ohlhorst, D., Wenzel, B., & Koppel, J. (2011). Renewable energies in
Germany’s electricity market: A biography of the innovation process. Springer
Science & Business Media.

Buckley, P. J. (1988). The limits of explanation: testing the internalization theory
of the multinational enterprise, Journal of International Business Studies 19(2), pp.
181-193.

Buckley, P. J. (1990). Problems and developments in the core theory of
international business', Journal of International Business Studies 21(4), pp.657-
665.

Buckley, P. J. and Casson, M. C. (1976). The Future of the Multinational Enterprise,
Palgrave, Houndsmill.

Buckley, P. J. and Chapman, M. (1996). Theory and method in international
business research, International Business Review 5(3), pp. 233-245.

Buckley, P. J., & Ghauri, P. N. (2004). ‘Globalisation, Economic Geography and the
Strategy of Multinational Enterprises.’ Journal of International Business Studies.

161



Buckley, P. J., Clegg, L. J., Cross, A. R., Liu, X., Voss, H. and Zheng, P. (2007). The
determinants of Chinese outbound foreign direct investment, Journal of
International Business Studies 38(4), pp. 499-518.

Buckley, P. J., Cross, A. R., Tan, H., Liu, X. and Voss, H. (2006). An examination of
recent trends in Chinese outbound direct investment, CIBUL Working Paper,
Centre for International Business Studies University of Leeds, Leeds.

Buckley, P.J. and Casson, M.C. (1976). The Future of the Multinational Enterprise,
Homes & Meier, London.

Buckley, P.J., Clegg, J., Cross, A.R., Liu, X., Voss, H, Zheng, P. (2007). The
determinants of Chinese outward foreign direct investment. J Int Bus Stud 38, pp.
499-518.

Buckley, PJ, Cross, A.R., Tan H., Xin L., Voss H. (2008). Historic and emergent trends
in Chinese outward direct investment. Manage Int Rev 48(6), pp. 715-748.

Cai, K.G. (1999). Outward Foreign Direct Investment: A Novel Dimension of China’s
Integration into the Regional and Global Economy, China Quarterly, 160, pp. 856-
880.

Camarero, M., Tamarit, C. (2003): Estimating exports and imports demand for
manufactured goods: the role of FDI, European Economy Group, Working Paper,
22

Carlson, S. (1975). How Foreign is Foreign Trade? A Problem in International
Business Research, Uppsala University.

KPMG (2019), L’apertura del capitale delle imprese italiane a investitori
internazionali: la dimensione del fenomeno, le implicazioni per il Paese, le policy,
Rapporto Comitato Leonardo-KPMG

Casarini, N. (2019). Italy's response to China's Belt and Road Initiative: A balancing
act? The International Spectator, 54(4), 43-56.
Casarini, N. (2021). The COVID-19 pandemic and Chinese FDI in Europe. IAIS.

Cavusgil, S. T. (1980). On The Internationalization Process of Firms, European
Research, Vol. 8, pp. 273-281.

Chan, A. (1995). Chinese Enterprise Reform: Convergence with the Japanese
Model?, Industrial and Corporate Change, 4, pp. 449-470.

Chellaney, B. (2017). China's Creditor Imperialism, Project Syndicate, 23 gennaio.

Cheung, Y-W.; Qian, X. (2009). Empirics of China‘s outward direct investment.
Pacific Economic Review, 14 (3), pp. 312-341.

162



Child, J. and Rodrigues. B. (2005). The Internationalization of Chinese Firms: A
Case for Theoretical Extension?, Management and Organization Review, 1(3), pp.
381-410.

Chopra, S., & Sodhi, M. S. (2004). ‘Managing Risk to Avoid Supply-Chain
Breakdown.” MIT Sloan Management Review.

Clegg, J., Voss, H. (2012). Chinese overseas direct investment in the European
Union. Europe China Research and Advice Network, London.

Clegg, L. J., & Voss, H. (2018). Chinese Outward FDI as a Stimulus to Research in
International Business.

Coase, R., e Wang N. (2012). How China became capitalist, McMillan.

Cozza, C., Rabellotti, R., Sanfilippo, M. (2015). The impact of outward FDI on the
performance of Chinese firms. China Economic Review, 36, pp. 42-57.

CRIF Ratings (2017), Gli effetti dello ‘shopping’ cinese sul profilo finanziario delle
PMI; Rapporto novembre 2017.

Cui L., Jiang F. (2009). FDI entry mode choice of Chinese firms: a strategic
behaviour perspective. ] World Bus 44(4), pp.434—444.

Culem, C. G. (1988). The locational determinants of direct investment among
industrialized countries. European Economic Review, 32 (2), pp. 885-904.

Cyert R., March J., (1963), A Behavioural Theory of the Firm. Englewood Cliffs, N.J.:
Prentice-Hall

D’Amelio, D. (2019). Porto di Trieste. Roma conferma. La Cina punta sulla
piattaforma, Il Piccolo, 1 febbraio, pp. 2-3.

David, P. A., & Bessant, J. (2013). The Economics of Innovation. Cheltenham:
Edward Elgar Publishing.

Davies, A. (2014). Foresight in government: Developing anticipatory governance.
Government Office for Science.

Davies, A. (2014). Foresight in government: Developing anticipatory governance.
Government Office for Science.

Davis B., e Wei L. (2018). China Prepares Policy to Increase Access for Foreign
Companies, The Wall Street Journal, 12 dicembre. httDs://www.wsj.com/artjcles/
china-js-preparing-to-increase-access-for-foreign-companies-
115446223317?mod=hp lead DOs4

163



De Forcade, R. (2019). Italia al terzo posto in Europa per gli investimenti dalla Cina,
Il Sole 24 ore, 27 febbraio, p. 31.

De Leonardis, L. (2008), Le determinanti degli investimenti diretti esteri in Italia
nel settore agroalimentare, Working-Paper Universita di Bologna

De Mello, L. (1997). Foreign Direct Investment in Developing Countries and
Growth: A Selected Survey, Journal of Development Studies, Vol. 34, No. 1
(October), pp. 1-34.

De Propris, L, Driffield, N. and Menghinello, S. (2003). Localised Competitive
Advantages and Local Industrial Systems in Italy, Birmingham Business School
Working Paper, pp. 2003-29.

De Propris, L. and Diriffield, N. (2003). FDI, Clusters and Knowledge Sourcing,
Birmingham Business School Working Paper, pp.2003-14.

De Propris, L., Driffield, N., Menghinello, S. (2005). Local industrial systems and
the location of FDI in Italy. Int J Econ Bus 12(1), pp.105-121 D.

De Soyres, F., Mulabdic, A., Murray, A., Rocha, N. e Ruta, M. (2018). How Much
Will the Belt and Road Initiative Reduce Trade Costs?, World Bank Policy
Research Working Paper n. 8614, October.

Deng, P (2009) Why do Chinese firms tend to acquire strategic assets in
international expansion? J World Bus 44(4):74—-84

Deng, P. (2004). Outward investment by Chinese MNCs: Motivations and
Implications, Business Horizons, 47 (3), pp. 8-16.

Deng, P. (2007). Investing for Strategic Resources and its Rationale: The Case of
Outward FDI from Chinese Companies, Business Horizons, 50, pp. 71-81.

Deng, P. (2009). Why do Chinese firms tend to acquire strategic assets in
international expansion?. Journal of World Business 44.1, pp.74-84.

Denisia, V. (2010). Foreign Direct Investment Theories: An Overview of the Main
FDI Theories. Volume 2, Issue 2, December 2010, Academy of Economic Studies,
Bucharest.

Dicken, P. (2015). Global Shift: Mapping the Changing Contours of the World
Economy (7th ed.). New York: Guilford Press.

Ding Q., Akoorie M., Pavlovich K. (2009). Going international: the experience of
Chinese companies, International Business Research 2(2), 148—152.

Dunning, J. H. (2014). Location and the Multinational Enterprise: A Neglected
Factor?, Journal of International Business Studies, 29, 1, pp. 45-66

164



Dunning, J.H. (1979). The determinants of international production, Oxford
Economic Papers, Vol. 25, November, pp. 289-336.

Dunning, J.H. (1980). Toward an Eclectic Theory of International Production: Some
Empirical Tests, Journal of International Business Studies, n. 11, pp. 9-31.

Dunning, J.H. (1980). Toward an eclectic theory of international production: Some
empirical tests. Journal of International Business Studies, 11 (1), pp. 9-31.

Dunning, J.H. (1981). Explaining the International Direct Investment Position of
Countries: Towards a Dynamic or Developmental Approach, Weltwirtschaftliches
Archiv, 117 (1), pp. 30-64.

Dunning, J.H. (1981). International production and the multinational enterprise,
Allen & Unwin, London

Dunning, J.H. (1988). Explaning International Production, Unwin Hyman, London.

Dunning, J.H. (1988). The eclectic paradigm of international production: A
restatement and some possible extensions, Journal of international business
studies 19.1, pp. 1-31.

Dunning, J.H. (1993). Multinational enterprises and the global economy, Addison-
Wesley, Wokingham.

Dunning, J.H. (1993). Multinational enterprises and the global economy, Reading,
U.K.: Addison Wesley.

Dunning, J.H. (1995). Reappraising the Eclectic Paradigm in an Age of Alliance
Capitalism, Journal of International Business Studies, 26, pp.461-492.

Dunning, J.H. (2000) The eclectic paradigm as an envelope for economic and
business theories of MNE activity, International business review 9.2, pp. 163-190.

Dunning, J.H. (2008). Multinational Enterprise and the World Economy, Edward
Elgar Publishing.

Dunning, J.H. (2013). The role of foreign direct investment in a globalising
economy, PSL Quarterly Review, [S.1.], v. 48, n. 193.

Dunning, J.H., Lundan, S.M. (2008). Multinational enterprises and the global
economy, 2nd edn, Edward Elgar, Cheltenham.

Dunning, J.H., Narula, R. (1996). The investment development path revisited:
some emerging issues. Book: Foreign Direct Investment and Governments
Catalysts for economic restructuring. Routledge Studies in International Business
and the World Economy.

165



Dunning, J.H., Norman, G. (1979). Factors influencing the location of offices of
multinational enterprises. London: Location of Offices Bureau and Economists
Advisory Group

Duysters, G., Jacob, J., Lemmens, C., and Jintian, Y. (2009). Internationalization
and Technological Catching Up of Emerging Multinationals: a Comparative case
Study of China’s Haier Group, Industrial and Corporate Change, 18(2), pp. 325-
3409.

Ebel, R. E. (2002). The Geopolitics of Energy. Washington, D.C.: Center for
Strategic and International Studies.

Erramilli M. K., (1991), The Experience Factor in Foreign Market Entry Behaviour
of Service Firms, Journal of International Business Studies, Vol. 22, N. 3.

European Commission. (2022). The impact of the Russian war in Ukraine on EU
energy security. Retrieved from https://ec.europa.eu

Ferdows, K. (1997). ‘Making the Most of Foreign Factories.” Harvard Business
Review.

Filatochev, I., Strange, R., Piesse, J. and Lieu, Y.C. (2007). FDI by Firms from Newly
Industralized Economies in Emerging Markets: Corporate Governance, Entry
Mode and Location, Journal of International Business Studies, 38 (4), pp. 556-572.

Filippov S, Saebi T. (2008). Europeanisation strategy of Chinese companies: its
perils and promises, University of Maastricht, UNU-Merit working paper series no.
2008- 055.

Florida, R. (2002). The Rise of the Creative Class: And How It's Transforming Work,
Leisure, Community and Everyday Life. New York: Basic Books.

Faramondi, A., Majocchi, A., Monducci, R., Rungi, A. and Ruocco, A., 2023. Le
imprese estere in Italia: tra segnali di ripresa e nuovi rischi globali. Rubbettino
Editore.

Fontana, L., Franco, M. (2019). Noi e la Cina, un patto limpido, Corriere della Sera,
13 marzo, pp. 1, 2, 3.

Franco, C., Rentocchini, F., Mazetti, G.V. (2008). Why do firms invest abroad? An
analysis of the motives underlying Foreign Direct Investment. SSRN, Working
Paper 1283573, pp. 6-7.

Fubini, F. (2019). Roma procede sulla Via della Seta, Corriere della Sera, 11 marzo,
p. 12.

Fukuyama, F. (1992). The End of History and the Last Man, Free Press, 1992.

166



Galluzzo, M. (2019). Messaggio USA: non lasciate entrare Pechino nel porto di
Trieste, Corriere della Sera, 7 marzo, p. 12.

Galluzzo, M. (2019). Non solo memorandum. Tra Italia e Cina previste fino a 50
intese, Corriere della Sera, 14 marzo, p. 6.

Galluzzo, M. (2019). Porti, banche e siti Unesco. Il testo dell’accordo tra Italia e
Cina, Corriere della Sera, 13 marzo, p. 6.

Gammeltoft, P., Fasshauer, K. (2017). Characteristics and host country drivers of
Chinese FDI in Europe: a company-level analysis, International Journal of
Technology Management, 74(1-4), pp. 140-166.

Gao, L. (2008). Determinants of China’s Outward Foreign Direct Investment, paper
presented at the CEA (UK) Conference China's Three Decades of Economic Reform
(1978-2008), 1-2 April 2008, University of Cambridge, UK.

Gattai, V. (2009). Dissecting Chinese ODI: Dragon Multinationals in Italy.
University of Milan-Bicocca. Working paper series. n.175.

Gereffi, G., Humphrey, J., & Sturgeon, T. (2005). ‘The Governance of Global Value
Chains.” Review of International Political Economy.

Gereffi, G., Humphrey, J., & Sturgeon, T. (2005). The governance of global value
chains. Review of International Political Economy, 12(1), 78-104.

Giuliani, E., Pietrobelli, C., Rabellotti, R. (2005). Upgrading in global value chains:
lessons from Latin America clusters, World Dev 33 (4), pp. 549-573.

Goldstein, A. (2007). Multinational companies from emerging economies.
Composition, conceptualization and direction in the global economy, Palgrave
Macmillan, London.

Hanemann T., Huotari M., Kratz A., Chinese FDI in Europe: 2018 trends and impact

of New  Screening Policies, Merics Papers on China, Marzo
2019, https://www.merics.org/sites/default/files/2019-03/190306_MERICS-

Rhodium%20Group_COFDI-Update_2019.pdf

Hay, F., Milelli C., Shi, Y. (2009). Chinese firms enter Europe:
some empirical evidence. In: Wu Z (ed) Financial sector reforms and the
international integration of China. Routledge, London, pp 198—214.

Heide, D., Hoppe, T., Scheuer, S., Stratmann, K. (2018). EU ambassadors band
together against Silk  Road, Handelsblatt Global, 17 aprile
https://www.handelsblatt.com/today/politics/china-first-eu-arnbassadors-band-
together-against-silk-road/23581860.html?ticket=ST-301480

Helpman, E. (2006). Trade, FDI, and the Organization of Firms, Journal of
Economic Literature, Vol. XLIV, pp. 589-630.

167



Hennart, J.F.M.A. (1977). A theory of foreign direct investment, Maryland,
University of Maryland.

Henry, S. (2018). US spare rare earths in China trade war, Financial Times, 16
luglio. https: //wvw.ft.com/content/a776dd74-bb26-lle8-94b2-17176fbfI3f5

Hillman, J. (2018). China must play fair over BRI contracts’, NIKKEI Asia Review, 6
febbraio.

Hillman, J. (2018). China's Belt and Road Is Full of Holes, CSIS Briefs, settembre.

Hillman, J. (2018). China's Belt and Road Initiative: Five Yea rs Later, Statement
Be/ore the US-China Economie and Security Review Commission ofUS Senate, 25
gennaio.

Hillman, J. (2018). The Belt and Road’s Barries to Participation, Center for
Strategic and International Studies, 7 febbraio.
https.//reconnectingasia.csis.org/analysis/entries/belt-and-road-barriers-
participation/

Hogan Lovells (2017), An Overview of the Italian M&A Market Report, settembre
2017

Holbig, H. (2009). Remaking the CCP's Ideology: Determi nants, Progress and
Limits under Hu Jintao’, Journal of Current Chinese Affairs, 38, 3, pp. 35-61.

Hong, E., Sun, L. (2006). Dynamics of internationalization and outward
investment: Chinese corporations’ strategies. China Quart 187, pp. 610-634.

Howorth, J. (2007). Security and Defence Policy in the European Union.
Basingstoke: Palgrave Macmillan.

Hurley, J., Morris, S. e Portelance G. (2018). Examining the Debt Implications of
the Belt and Road Initiative from a Policy Perspective, Center for Global
Development , CGD Policy paper n. 21, marzo.

Hymer, S. H. (1960). The International Operations of National Firms, a Study of
Direct Foreign Investment, PhD Thesis, Massachusetts Institute of Technology,
Dept. of Economics.

Hymer, S. H. (1960). The International Operations of National Firms, a Study of
Direct Foreign Investment, PhD Thesis, Massachusetts Institute of Technology,
Dept. of Economics.

Istat (2018)a, Rapporto annuale 2018. La situazione del Paese,
https://www.istat.it/storage/settori-produttivi/2018/Rapporto-competitivita-
2018.pdf

168



Istat (2018)b, Rapporto sulla Competitivita  de  Settori
Produttivi, https://www.istat.it/storage/rapporto-
annuale/2018/Rapportoannuale2018.pdf .

Jinping, X. (2019). Un patto strategico insieme all’ltalia, Corriere della Sera, 20
marzo, pp. 1, 8, 9.

Johanson, J., Mattson, L.G. (1988). Internationalization in Industrial System-A
Network Approach’, in Buckley P.J., Ghauri P., (ed.), The internationalisation of the
firm. A Reader, Academic Press.

Johansson, J., Vahine, E., (1977). The Internationalization Process of the Firm. A
Model of Knowledge Development and Increasing Foreign Market Commitment,
Journal of International Business Study, 8, pp. 23-32.

Kang, R.P. (2008). The internationalization process of Chinese multinationals.
Institute of World Economics & Politics-Chinese Academy of Social Sciences
(CASS). Book: Chinese Multinationals, World Scientific, Singapore.

Kaufmann, F. (1995). Internationalization via co-operation: strategies of SME,
International Small Business Journal, Vol. 13, n. 2, pp. 27-33.

Kenderdine, T., Ling, H. (2018). International Capacity Cooperation—Financing
China's Export of Industrial Overcapacity. Global Policy, 9 (1), pp. 41-52.

Kimball, W., e R. Scott (2014). China Trade, Outsourcing, and Jobs, Economie
Policy Institute Briefing Paper n. 385, dicembre.

Knickerbocker  (1973). Oligopolistic Reaction and Multinational Enterprise,
Cambridge, MA, Harvard University Press.

Krotov, I., & Djak, M. (2022). The implications of the Russian war in Ukraine for
the European Union and China. Global Affairs.

Kynge, J. (2018). Chinese contractors grab lion's share of Silk Road projects,
Financial Times, 24 gennaio. https.//www.ft.com/content/76be0Oc-0113-1le8-
9650-9c0ad2d7 c5b5

Lagarde, C. (2018). Belt and Road Initiative: Strategies to Deliver in the Next
Phase, discorso tenuto in occasione della conferenza congiunta IMF PBoC, 12
aprile http: //www.imf.org/en/News/Articles/2018 /04 /11 / sp0412 18-belt-and-
road-initiative- strategies-to-deliver-in-the-next- phase

Li Zhaoxi (2008). China‘s go global policy. Chinese multinationals. World Scientific,
pp.31-48.

169



Li, P. P. (2007). Toward an integrated theory of multinational evolution: the
evidence of Chinese multinational enterprises as latecomers. J Int Manage 13. Pp.
296-318.

Li, P.P. (2007). Toward an Integrated Theory of Multinational Evolution: The
Evidence of Chinese Multinational Enterprises as Latecomers, Journal of
International Management, 13, pp. 296-318.

Liu, C. Z. (2007). Lenovo: an example of globalization of Chinese enterprises,
Journal of International Business Studies, 38, pp. 573-577.

Liu, H., Li, K. (2002). Strategic implications of emerging Chinese multinationals:
the haier case study. Eur Manage J 20 (6), pp. 699—-706.

Liu, X., Buck, T. (2009). The internationalization strategies of Chinese firms: Lenovo
and BOE. J Chinese EconBus Stud 7 (2), pp. 167—-181.

Liu, Y., e Sun, T. (2013). Local Government Financing Platforms in China: a Fortune
or Misfortune, International Monetary Fund Working Paper pp. 13-43, ottobre.

Lund, S., Woetzel, J. Windhagen, E., Dobbs, R. e Goldshtein, D. (2018). Rising
corporate debt: Perii or promise?’, McKinsey Global Institute Discussion Paper,
giugno.

Luo, Y., Xue, Q., Han, B. (2010). How emerging market governments
promote outward FDI: experience from China. J World Bus 45(1), pp. 68-79.

Ma, G. (2006). Sharing China's Bank Restructuring Bill, China & World Economy,
vol. 14, n. 3, pp. 19-37.

Magee S. P. (1977), Information and the Multinational Corporation: An
Appropriability Theory of Direct Foreign Investment, in Baghwati J. N. (ed.), The
New International Economic Order, pp. 317-340, Cambridge, MA: MIT Press.

Makino, S., Lau, C.M., Yeh, R.S. (2002). Asset- Exploitation versus Asset Seeking:
Implication for Location Choice of Foreign Direct Investment from Newly
Industrialized Economies. Journal of International Business Studies, 33 (3), pp.
403-421.

Makoni, P. L. (2015). An extensive exploration of theories of foreign direct
investment. Risk Governance & Control: Financial Markets and Institutions 5.2, pp.
77-83.

Manenti, F. (2019), Oltre la BRI: gli investimenti cinesi nell’Unione Europea, Report
Centro Studi Internazionali

March, J.G. (1991), Exploration and exploitation in organizational learning.
Organization Science, 2(1), pp.71-78

170



Marconi, D. (2018). Currency comovements in Asia-Pacific: The regional role of the
renminbi, Pacific Economie Review, 23, pp. 150- 163.

Mariotti, S., Mutinelli, M. (2008). Le Multinazionali dei Paesi Emergenti in Italia.
Econ Polit Ind 35(3), pp. 181-187.

Mariotti, S., Mutinelli, M. (2015). Italia Multinazionale 2015, Rubettino Editore.

Mariotti, S., Piscitello, L., Elia, S. (2010). Spatial agglomeration of multinational
enterprises: the role of information externalities and knowledge spillovers. J Econ
Geog 10, pp. 519-538.

Mariotti, S.., Mutinelli, M. (2017). Italia Multinazionale 2017. Le partecipazioni
italiane all'estero ed estere in Italia, Rubettino Editore.

Matthews, J.A. (2006). Dragon Multinationals: New Players in the 21st Century
Globalization, Asia Pacific Journal of Management, 23, pp. 5-27.

Mazzucato, M. (2018). Mission-oriented innovation policies: Challenges and
opportunities. Industrial and Corporate Change, 27(5), 803-815.

Meixner M., Warneck F., Morvannou P., Mestre A. (2016), La politica
d’investimento della Cina: conseguenze per i lavoratori, Report Syndex Gennaio
2016

Milelli, C., Shi, Y. (2009). Chinese Firms enter Europe: Some Empirical Evidence. pp.
198-214 in Wu, Z. (ed.) Financial Sector Reforms and the International Integration
of China, London, Routledge.

Milner, H. V., Tingley, D., Xu, C., Chilton, A. (2018). The Political Economy of Inward
FDI: Opposition to Chinese Mergers and Acquisitions, Chinese Journal of
International Politics, 8(1), pp. 27-57

Monti, E. (2011), Le strategie di internazionalizzazione delle imprese distrettuali:
un’analisi comparata di tre diversi sistemi locali di produzione in Emilia-Romagna,
Working-Paper Universita di Bologna.

Mucelli, A., Spigarelli, F. (2010). Integration problems in Chinese overseas M&As:
a case study approach, paper presented at the second ‘Emerging multinationals’
conference, Copenhagen, 25-26 Nov. 2010.

Mutinelli, M., Piscitello, L. (2011). Italy: Inward FDI and its policy context, 2011 in
Italy of Inward and outward FDI country profiles, second edition 2013, by Saurant,
K.P., Mallampally, P. and McAllister, G. Vale Colombia Center.

Mutinelli, M., 2023. Lo scenario internazionale e la posizione dell’Italia. Universita
degli Studi di Brescia.

171



Nayak, D., Choudhury, R.N. (2014). A selective review of foreign direct investment
theories, n. 143. ARTNeT Working Paper Series.

Nicolas, F. (2009). Facts and Fallacies about Chinese Direct Investment in Europe,
Chatham Hourse Briefing Paper, June.

Nicolas, F. and Thomsen, S. (2008). The Rise of Chinese Firms in Europe: Motives,
Strategies and Implications, paper presented at a Research Workshop on Chinese
Investment in Europe, Chatham House, London, 17 September.

Peng, M.W., Wang, D., Jiang, Y. (2008). An institution-based view of international
business strategy: A focus on emerging economies. Journal of International,
Business Studies, 39, pp. 920-936.

Penrose (1956), Foreign Investment and the Growth of the Firm, Economic
Journal, N. 66, pp. 220-235.

Pezzotti, M., & Li, X. (2020). Italy-China cooperation in the fight against COVID-19.
East Asia Forum.

Pietrobelli, C., Rabellotti, R., Sanfilippo, M. (2011). Chinese FDI strategy in Italy:
the ‘Marco Polo’effect, International Journal of Technological Learning,
Innovation and Development, 4(4), pp. 277-291.

Pietrobelli, C., Rabellotti, R., Sanfilippo, M. (2013). What Drives
Chinese Multinationals to Italy?, in Geography, Institutions and Regional
Economic Performance, pp. 397-414. Springer, Berlin, Heidelberg.

Pisani, N., & Ricart, J. E. (2016). ‘Offshoring of Services: A Review of the Literature
and Organizing Framework.” Journal of Service Management.

Poggetti, L. (2017). One China - One Europe? German Foreign Minister's Remarks
Irk Beijing’, The Diplomat, 9 settembre. https: //thediplomat.com/2017/09/one-
china- one-europe-german-foreign-ministers-rernarks-irk-beijing

Poncet, S. (2007). Inward and Outward FDI in China, in Greenaway D., Milner C.
and S. Yao (Eds) China and the World Economy: consequences and challenges,
Palgrave, Londra, UK.

Porter, M. E. (1985). Competitive Advantage: Creating and Sustaining Superior
Performance. New York: Free Press.

Porter, M. E. (1990). The Competitive Advantage of Nations. New York: Free
Press.

Quer, D., Claver, E., Rienda, L. (2011). Political risk, cultural distance, and outward
foreign direct investment: empirical evidence from large Chinese firms, Asia
Pacific J Manage (Published online 13 Jan 2011), pp. 1-16.

172



Razeto, S. (2019). Porto, infondati i timori di colonizzazione cinese, Il Piccolo, 17
marzo.https://sfoglio.ilpiccolo.gelocal.it/aviator.php ?testata=ilpiccolo&newspap
er=ilpiccolo &edition=gorizia-monfalcone&startpage=1&displaypages=2&is

Reed, W. R. (2010). Chinese overseas M&A performance and the Go Global policy.
Economics of Transition, vol. 21, Issuel, pp.157-192.

Rosenthal T., Spigarelli F. (2015), Gli investimenti cinesi in Italia, working-paper,
Universita di Macerata.

Rudd, K. (2018). How Xi Jinping Views the World - the core interest that shape
China's behaviour, West Point, marzo.

Rui, H., Yip, G.S. (2008). Foreign acquisitions by Chinese firms: a strategic intent
perspective, ] World Bus 43(2), pp. 213-226.

Santevecchi, G. (2019). L’Italia sulla via della seta irrita Washington, Corriere della
Sera, 7 marzo, p. 12.

Santevecchi, G. (2019). Xi in missione a Roma con 70 capi d’industria e una mappa
di 4 Paesi, Corriere della Sera, 10 marzo, p. 8.

Sarcina G. (2019). Stop a informazioni e materiale sensibile. Cosi la casa Bianca
vuole isolare Roma, Corriere della Sera, 13 marzo, p. 5.

Savelli, F. (2019). Banchine e cantieri: la Cina fa il suo ingresso dal porto di Genova.
L’accordo a fine marzo, Corriere della Sera, 11 marzo, p. 12.

Schillemans, T., & Smulders, R. (2020). Public dynamic capabilities: A new
perspective on the adaptiveness of public organizations. Public Administration
Review, 80(4), 597-606.

Schmitz, H. (1995). Collective efficiency: growth path for small-scale industry. J
Dev Stud 31(4), pp. 529-566.

Schneider, F., Frey, B.S. (1985). Economic and political determinants of foreign
direct investment. World Development, 13 (2), pp. 161-175.

Schuller, M., Turner, A. (2005). Global Ambitions: Chinese Companies Spread their
Wings, China Aktuell-Journal of Current Chinese Affairs, 4, pp. 3-14.

Seaman, J., Huotari, M. e Otero-lglesias, M. (2017). Chinese Investment in europe
- A Country-Level Approach, ETNC, dicembre.

Shaik, S., e Tunio, S. (2017). Pakistan ramps up coal power with Chinese-backed
plants, Reuters, 3 maggio . https:llwww.reuters.com la rticle | us-pakistan-energy-
coal/pakistan-ramps-up-coal-power-with-chinese-backed-plan ts-id
USKBN172019

173



Sheffi, Y. (2005). ‘The Resilient Enterprise: Overcoming Vulnerability for
Competitive Advantage.” MIT Press.

Simmons M.S. (2008). Huawei technologies: the internationalization of a Chinese
company, in Alon, I, Mcintyre, J.R. (eds) Globalization of Chinese
enterprises. Palgrave Macmillan, Houndmill, pp. 194-207.

Skylar Mastro, O. (2019). The Stealth Superpower - How China Hid Its Global
Ambitions’, Foreign Affairs, gennaio/febbraio.

Small, A. (2018). The Backlash to Belt and Road, Foreign Affairs, 16 febbraio.

Spigarelli, F. (2009). Le multinazionali dei paesi emergenti: gli investimenti cinesi
in Italia. Economia e Politica Industriale.

Spigarelli, F. (2012). Chinese Investments in Italy: Is the Wave Arriving? in
Advancing Technologies for Asian Business and Economics: Information
Management Developments, pp. 119-142. Gl Global.

Spigarelli, F., Alon, I., Mucelli, A. (2013). Chinese overseas M&A: overcoming
cultural and organisational divides, International Journal of Technological
Learning, Innovation and Development 2, 6 (1-2), pp. 190-208.

Stening, B.W. (2008). Determinants of FDI Entry Mode Decisions of Chinese MINCs,
paper presented at the AIBAIB Annual Meeting, 30 June-3 July 2008, Milan, Italy.

Taino, D. (2019). Investimenti cinesi. | perché della frenata, Corriere della Sera, 14
marzo, p. 31.

The Economist (2018), China has a vastly ambitious pian to connect the world, The
Economist, 26.

Tobin, K. C. (2018). ‘Opening Statements’, in Hearing on China 's Belt and Road
Initiative: Five Years Later, Hearing before the US - China Economie and Security
Review Commission, One Hundred Fifteenth Congress, Second Session, 25
gennaio.

Tseng, C. S. (1994). The Process of Internationalization of PRC Multinationals in
Schultte, H. (Ed.) The Global Competitiveness of the Asian Firm. Macmillan:
Basingstoke, UK.

UNCTAD. (2021). World Investment Report 2021: Investing in Sustainable
Recovery. United Nations Conference on Trade and Development.
Verbeke, A. (2020). ‘Will the COVID-19 Pandemic Really Change the Governance
of Global Value Chains?’ Journal of International Business Studies.

Vernon, R. (1966). ‘International investment and international trade in the
product cycle', Quarterly Journal of Economics 80, pp. 190-207.

174



Vernon, R. (1966). International Trade and International Investment in the
Product Cycle, Quarterly Journal of Economics, vol. 80, n. 2, pp. 190-207.

Voss, H. and Zheng, P. (2007). The Determinants of Chinese Outward Foreign
Direct Investmen’, Journal of International Business Studies, 38(4), pp. 499-518.

Wang Gao (2008). International marketing strategies of Chinese multinationals:
the experience of Bird, Haier, and TCL. Chinese multinationals. World Scientific,
pp. 99- 126.

Wilbbeke, J., Meissner, M., Zenglein, M. J., lves, J. e Conrad, B. (2016). Made in
China 2025 - The making of a high-tech superpower and consequences for
industriai countries’, Merics, dicembre.

Wong, C. (2011) The Fiscal Stimulus Programme and Public Governance Issues in
China, OECD Journal of Budgeting, vol. 20, pp. 11-33.

World Bank. (2022). Global Economic Prospects: Supply Chain Disruptions and the
War in Ukraine. Retrieved from https://www.worldbank.org

World Economic Forum (2018), The Global Competitiveness Report 2017-2018,
http://www3.weforum.org/docs/GCR20172018/05FullReport/TheGlobalCompeti
tiven essReport2017%E2%80%932018.pdf

Wright, M., Westhead, P., Ucbarasan, D. (2007). Internationalization of Small and
Medium Sized Enterprises (SMEs) and International Entrepreneurship: A Critique
and Policy Implications, Regional Studies, 41.7, pp. 1013-1029.

Wu, F. (2005). The Globalization of Corporate China, The National Bureau of Asian
Research, 16(3), pp. 1-29.

Wu, M. (2016). The 'China, Inc.' Challenge to Global Trade Governance, Harvard
International Law Journal, vol. 57, pp. 1001-1063; Harvard Public Law Working
Paper N. 16-35, maggio.

Xiong, W. (2018). The Mandarin Model of Growth, NBER Working Paper n.25296,
novembre.

Yeung, H. W. and Liu W. (2008). Globalizing China: The Rise of Mainland
Chinese Firms in the Global Economy, Eurasian Geography and Economics, 49 (1),
forthcoming.

Yi, K. M., (2001) The Nature and Growth of Vertical Specialization in world Trade,
Journal of International Economics, 54, pp. 75-99.

Yiu, D.W., Lau, C. M. and Bruton, G. D. (2007). International Venturing by
Emerging Economy Firms: the Effects of Firm Capabilities, Home Country

175


https://www.worldbank.org/

Networks, and Corporate Entrepreneurship, Journal of International Business
Studies, 38(4), pp. 519-540.

Young, S, Hamill, J, Wheeler, C and Davies, JR (1989). International Market Entry
and Development. Strategies and Management, Harvester Wheat Sheaf-Practice
Hall

Yuefang S., Liefner I., and Wang T. (2013). Foreign direct investment with Chinese
characteristics: A middle path between Ownership-Location-
Internalization model and Linkage-Leverage-Learning model, Chinese
geographical science 23.5, pp. 594- 606.

Zaheer, S. (1995). Overcoming the liability of foreignness. Academy of
Management Journal, 38, pp. 341-363.

Zhan, J. (2013). Latest Development in FDI Trends and Policies. Investment.
Enterprise and Development Commission (5th session), Geneva, 29 April, 2013.

Zhang, K. (2005). The Why, Where and How of Chinese Companies Outward
Investment Intentions’, Asia Pacific Foundation of Canada, 5, pp. 1-36.

Zhang, L. (2016). Rebalancing in China--Progress and Prospects, IMF Working
Paper n.183, settembre.

Zhu, X. (2012). Understanding China's Growth: Past, Present, and Future, Journal
of Economic Perspectives, vol. 26, n. 4, pp. 103-124.

176



6. APPENDIX

11 FUhC ThADINE 1A 1A SR
TOMAKITAILA SR
SIOCTARE TH 1A SR

P BATITRY RAARMTT I ITA Y SR
ARITRONIZ ITA Y 1

C0.hA TLED, CORSORID hA PO CTARD TORMINAL COhTATMDRS

G0 M
ANCUARD | CCISTICS SERYEES ITAL Y 5P
CRECOh SOChTIFIC WAL S 4

T MIRCACSICh SRI

CATC SR

10k hE0h 01 0O THEC RAChCANIER | SH
CROWR WOTR 0¥ADC SH

AICH CURCEE TRADING SR

Ohdis 3R

FLSTEL

B3 RA

ChNA HIFPRC ITA 0 4C0h O 0 SR
10b haDh 0 CCTRC ITAL Y S

FARKI FROTURACHC $FA

BADSTITT I TAlls 013 TRBLTSh SO TR 5PA
BAICR IITA 1 B IIARTS F4

Taranra Canmnar Tameral Sph

BAICR A0CITAI TRADINC P4
OORYCSH

BAICH AT CRRAATION & PF WhACES SH
ShAC CURCET 5.1,

CLRITAL BRI

TRADCI OCISTICS 5RI

14 REG3CTEOhO T I Tallh SR
BACG T OO CURCFE SH

ALY ALY SR1

TOCKTR ORI L TRICS ITALLA SR
oar sH

10C1KA TOCkhol 0¥ SH

[Tyl TN

1 DA D ITAL Y1 SRI

OGRESFF ADICR ITAL W SR
SAM-BURCESS MILARD SR

WA TOCK hid O2ITS ITALW 3R
COGA0h ITAIY SH

BAWRIDhAND FARTURATHCS TA L SPA
3 CTTRONIGY O4S TRIA D5FA

S TA TURIF IO 1| 500 SPORT 1

WA 1T Y OCSKCh ThTR SR

ChdhTAh AT OROBIIE UREFCAR O CSKhIE ThTCRsRI

ARG ITAllA S
MISThCITAI Y51
BINTSTAR SHIChT I TANA $Fh
ALE IMFIARTI SR
BT R
BT A T 14 SH

P Curapa $ph
SURWARD INTCARATICHA
BOME Y ITAL I

Hh 200k D4 ROFE 3.RL
MARRACTALS ITAl 14 SH
WOKAT 0T 30 R
TICITH Y

kA TTALYSRI

S kAllAR LRI
'l M S
BARDRAYMACDICAL ITAL Y SR,

AITI 4 CURCFD
SURTICK POWIR TALYC0L SR1
CARFCHTIRIA 5. ARTCHIC 34
CARFCTCRIA 5. TTRAC 1

ORI

ALTO 313 T0 SR

A CARDA SPA

S A RAITRG M

CFAFIARTS SR

A PUbES @I

COMP ACHIA ITAIIARA TORKE ACTAID - T SPA
DI C SF

L1 T

CFATERO A1

BISS0 BT O STRMCCSH

Frives Induwrla S

TURF ChIFRCHA SH

ETIC F5CRWAT SH

STRCID TACCkIh] I TCRRA TIChAL $Fh
OLAIFIASTSRA

IFAR ALK ShI.

TR A SOIAR IITAIY SR

A< CACTh CRERCY WAl W SR
DALA FICTA" ik T3 30

04 AR CRCTh TOCHhOH DCYSPA

ANThYO! | IS TS R

Ok 0 MITOITAL A T4

AhSTIT1 VI AhCSRI

Ao WAY ASSAUTO SH

THIN A SC0AR [TAIT) OCYCIC AT SPA
KM EH

SI0CWIREICA KACACHEST SFA

L lar
Carsparia
Iiurh

L lar
lare kar
Crelb-hureama
Flarvanne
Flaranne
L lar
lare kar
Crelbhoreagna
lare kar
1 are kar
Ik
Flarante
Tanana
ligura
g
Fugla
arra
Crelb-hureama
L lar
lare kar
1 are kar
g
Tanana
Flarante
Cabbra
Lo kar
lare kar
Lo kar
Marrha
L lar
lare bar
L lar
lare kar
Iigura
Tanana
L lar
L lar
Flavanne
Flaarnne
Crellb-horeagna
Flavarne
L lar
Flaranna
karrha
L lar
lare kar
L lar
arra
Tanana
L lar
lare kar
133k
Flarante
lare kar
L lar
L lar
lare kar
low b
Lo kar
L lar
L lar
lare kar
L lar
lare kar
1 are kar
L lar
Ty
L lar
lare kar
Flaarnne
arra
Flavanne
L lar
Trldl -t arach Sl
Flavanne
g
133k

1 are kar
137k
g
L lar
133k
Crelbhoreagna
L lar
Flaranna
L lar
L lar
Crelbhoreagna

Irdinmah
Irdunmian

Irdinmah

Irdinmah

Irdunmian

Irdunman

Irdwnmian

Irdunman

Irdinmah

Irdunmian

Indinman

Irdunmian

Irdinmiah

Irdinmah

Cyddkal Caraurear Cach & ardrat
Flrandah

Tabaw are v urdea vl anvian
Irdwnmian

Irdunman

Irdwnmah

Irdinmah

Cyddkal Caraurear Cach & ardrat
Irdunmian

Irdinmian

Irdunmian

Irdinmiah

Irdinmah

Irdinmah

Indinman

Irdinmah

Irdwnmian

Irdinmah

Irdinmah

Irdinmah

Irdinmah

Clal Cararar Cacch L ard et
Irdinmian

Irdwnmah

Irdunman

Irdinmah

Irdinmah

Clal Caraurear Cacch Lard et
Takae arv e rdea e S arvdv
Clal Caraurear Cacch Lard et
Irdinmah

Irdinmah

Indinman

Irdinmah

GrickBrath

GrtckBrath

Irdinmah

Irdunmian

Irdinmah

Irdunmian

Irdinmiah

Irdwnmah

Irdinmiah

Cyddlal Caraurear Cach & ardrat
Tabaw are v urdea vl anvia
Chlal Caraurear Cacch Lard et
Irdinmah

Irdwnmian

Irdunman

Irdinmah

Irdinmian

Cyddkal Caraurear Cach & ardrat
Clal Cararar Cacch L ard et
Irdinmian

Irdinmah

Irdunmian

Irdinmah

Irdinmah

Irdwnmian

Irdinman

Irdwnmian

Irdinmah

Irdinmah

Irdunmian

Irdinmah

18
Chlal Caraurar Cacch LEard et
Cydlal Caraurear Cach & ardrat
Cyddbal Carurear Socch I iardoat
Irdinmah

Irdinmah

Irdwnmian

Irdinmah

Cnanry

Irdinmah

Irdinmah

Irdunmian

Chlal Caraurar Cacch LEard et
Irdwnmian

Irdunman

Irdinmah

Induwtal ek an
Indumal Sand it
Induwtal ek an
Induwtal ek an
Indumal van i
TRnpm
TRnpm
TRnpm
Induwtal ek an
Indummal Casih
Induwmal Coeh
Indummal Casih
TRnpm

Induwtal Samd

Cyilleal CarmuarFraduen
Invuresne Tann

ke o reunbearn Jardow
TRnmm
Indumal Tan a1
Induwtal ek an
Induwtal Samd

Cyilleal CarmuarFraduen
TRnpm

Indumal Sand it
Indummal Casih
Indumal Sand a1
Induwtal Samd
Induwtal Samd
Tranpom

Induwtal 1and an
Indummal ran a1
Induwtal Samd
Induwtal ek an
Induwtal Canch
Induwtal Canch
Aurary s b & Aura Farn
Indumal Sand a1
Induwtal dard
Indumal Tan a1
Induwtal Samd
Tranpom i

Ranlr

Tk ady re b3t 3w
ikl Camu arPraduen
Induwtal Samd
Induwtal samd e
Induwtal e
Induwtal Samd
Charvkah
BAinanal R aar v
Induwtal ek an
Indumal Sand it
Induwtal Samd
Indumal Sand it
Indumal Sand a1
Induwtal dard
Indumal Sand a1

Cyilleal CarmunarFraduen
ke o reunbearn e
kel Camu arPraduen
Induwtal e
Indumal Sand it
Indumal Sand it
Induwtal Samd
Induwmtal amd ran

Cyilleal CarmuarFraduen
Skl Camu arPraduen
Indummal Casih
Induwtal Canch
Indummal Casih
Induwtal Cash
Induwtal Canch
Indummal Cassih
Indumtal Cech
Indummal Cassih
Induwtal Canch
Induwtal Canch
Indummal Casih
Induwtal Canch

Crare

Ranlr

Cyilleal CamunarFreduen
Cydleal CarmuarFraduen
Induwtal Samd
Induwtal Samd
Indumal Sand it
Induwtal Canch

Crare

Tranpom i

Induwtal Samd e
Indummal Casih
Aurary s b & Aura Farn
Indumal Sand it
Indumal Sand it
Induwtal Canch

Top Investments 1998-2022

DlvariHad Trading £ Dhrrurng
Dlvantaed TRdig & Ohmirng
DlvanHad Trading £ Dhrrburng
DlvariHad Trading £ Dhrrurng
Dlvantad TRdig & Ohmiurrg
[LELTFEN. T

[LELTFEN T

Tranaps madan, Cr aund

DlvariHad Trading £ Dhrrurng
MAThI A DU L Car e n
B3N any, Cquiaranr £ Can ponenn
ELT YRR AT T T Y,
Tranaps maan, Cr aund

DlvanHad Trading £ Dhrrburng
kaunahald geodh

Irsarmewnr Trunn

Tad aw crereuand 2 ot dand e
Tranaps maan, Cr aund

Dlvantad TRdig & Ohmiurng
Dlvantad Tading & Ohrburing
DlvanHad Trading £ Dhrrburng
kaunahald geodh

[LELTPEN R

Dlvantd TRdig & Ohmirng
B3I A Cauan e L Car e n
Dlvantad TRdig & Ohmiurng
DlvanHad Trading £ Dhrrburng
DlvariHad Trding £ Dhrrburng
Tranapa man, Cr und

DlvariHad Trding £ Dhrrurng
Dlvantad TRdig & Ohmiurng
DlvanHad Trading £ Dhrrburng
DlvariHad Trading £ Dhrrurng

ki aihin any, Cquiareanr £ Car porenn
ki aihin any, Cquiareanr £ Car porknn
Auraryshilan £ dura Fam

Dlvantad TRdig & Ohmiurng
Dlvantad Tading & Ohrurng
Dlvantad TRdig & Ohmiurng
DlvariHad Trading £ Dhrrurng

ki arine dand an

s dainy Rl

Tad iy rund 3 ety S
Tt £ ApRaral

Conwmumon £ Crogdre s g
Conwnumon £ Crogdre s g
Dlvantad Tading £ Ohmiaurng
DlvariHad Trding £ Dhrrburng
Charlah

CanTumMan Mardah

DlvariHad Trading £ Dhrrurng
Dlvantad TRdrg & Ohmirng
DlvariHad Trading £ Dhrrurng
DOlvantd TRdig & Ohmirng
Dlvantad TRdig & Ohmiurng
Dlvantad Tading & Ohrurng
Dlvantad TRdig & Ohmiurng
kaunahald geodh

Tad aw crereuand 2 ot dand
T £ ApRaral

Comvrewndal sandon £ Suppien
Dlvantad TRdig & Ohmiwrng
Dlvantad TRdig & Ohmiurng
DlvariHad Trading £ Dhrrurng
DOlvaribud Tading I Ohmiuring
barestulding & Con i on juppisn
Bl A & o T T o Supple
MBI DU L Car i n
ki aihin any, Cquiareanr £ Car porenn
M3 Cauan e L Car e n
ki aihin any, Cquiareanr £ Car parenn
ki aihin any, Cquiareanr £ Car porenn
BTy DU e L Gy e m
3 an, Cquprane L Carpardnn
MBI DU L Car i n
ki aihin any, Cquiareanr £ Car porenn
ki aihin any, Cquiareanr £ Car porknn
B3I DU L Car e n
ki aihin any, Cquiareanr £ Car porenn
Flanass 3bl Ty

iy Rl

Taarln £ Apparad

Taarln £ Apaarad

DlvariHad Trading £ Dhrrurng
DlvariHad Trding £ Dhrrburng
Dlvantad TRdig & Ohmiurng

ki aihin any, Cquiareanr £ Car porenn
Flanass 3bl Ty

Trarapa maran, Cr cund

DlvaniHad Trading £ Dhrrurng
ELTYLR AT T T Y
Aurarychilan £ dura Fam

Dlvantad TRdig & Ohmiwrng
Dlvantad TRdig & Ohmiurng

ki aihin any, Cquiareanr £ Car parenn

11E FUhC ITRADRS 1T0
CHInA CONCRA TCQehod CCY 1RO LR kD101
FERIX CROUFITD

COI0RE A IhOUS TR

v AMTROHE INTCRAATION AL | TO,

COGED - HIh A CCTAR SHIPFIRG CROUF 00,
COGED - HIhA CCTAR SHIPFG CROUF 00,

VARCUARD | DCISTIC SERVICES KK ITD.  Bangkard
10T MTCRhATIONAL | T, bongRang
10 khs0h CIDCTHIC bangkard
IDkh30h CICCTRIC bongkang
10 khs0h CIDCTHIC bangkard
CROWH WOH OWED O OIhGS 1 TD bangkard
AR SROUFCORF. shandarg

SIh¥U WChCOOH| ld OIheS 1 TO. stan ghal
BUTlhi0h WakEOh 1 TD bongKang
KUTlhi0h Wk Ok 1 TD bon gKang
CO%A0 - HIhA DCTA R SRIFFIRG CROUF 00, Gl
1CkhSOh CICCTHC [T
BUT S 0hich Wk ok 1 TD bongKard
SkAhCkAl BACSTT O CROUFCORP. stanghal
kAITH CROUFCORF. handang
CO%A0 - HIhA QCCAR SRIFFIRG CROUF 00, Ring
bAITH CROUFCORP. shandarg
W04 OhC O DCTRIC CROWF G0, 1 TOL Tralbrg
bAITH CROUFCORP. shandarg
S0RAI SO DL TR bt A UTACTORNS WTCRA Shanghal
C.CRITD bon gKang

CORCNT STAR manapainesmartonal s | TE Cuangdang

Dl ROFT SRR IC5 1 T bon gKang
MOGEOO INTERAATIChAL ITD. BongKard
hih RO skhhE CROUF GO, 1 TO. Thafbing
O THOKIC L STRIC C0 1 TO. bon gKang
ocraho bongKang
18CITohe 20170 thngu
CohilwheS CROUF 0.1 T, Traibng
IThowe e
0B CROUFSC, ITO. shanghal
1CkhSOh CICCTHC [T
KUAWE TC Sehd S2ITS Cungpding

CE60 - elhh GICAR SkIBEhC CROUR 30, shanghal
BUTGIRE0n WARE DR | TD bangkard
BUTGIhE00 WAREDH | TD bangkard
WONTHOU BATAN SHOCS COu ITO. Trajbng
ARBULIARCHUALAUTOROBICCO I TD.  dnbal
ChAhk WTCRhATIOhAL SRS Hangaing

CHACKR WARXNG CRAMCS MO STRA CO Clangdang

CohCOAD MISTh3E AIRC OhOITIOKER G0, 170 shandarg
CHOM D IhA CROUF CORF, wadfrg
ORACOR L STRONC MAGHINGRY Q0.1 TD.  Thrin

1ETAS hAkhUTACTURInG | T bongRang
RAIOCA CROWP Cunn g
buran Surasard Incallgans bunan

HURAR 2 hWARD IRTCHIICCNT RAWCHINERY € bunar

KOREEY RTCRNATICNA k04 DIhG BongKard
K03k SROUF b4 DIhEE | RATID bongKard
CHIhA RANKE TA § CORFORATION e
FACKIZ I TCRhATIChAl CROLF Thafbing
T Carpon rion Cungpding
M1 CROU P TD waire
Chiha 3 AZINICATION S000TY g
CHARCI TOORIIOh bunan
AIRORA Y RACDICAT IWTOR ATIORAL I TD CAnnd
kAITIAR 0. 1TD Thafbing
SUR T POWER BOADIG 5 G0, 1T, -1
ChAhCdoh TOOMII D bunan
CHARCIH TOOMIICh bunan

1K TOCHhOd 0 B0 DS (T, BongKard
ChAhCdoh TO0RII D bunan
CHARCIH TOOMIICh bunan
ChAhCdoh TOORII D bunan
ChAhCdoh TOORII D bunan
CHARCI TOORIIOh bunan
CHARCA TOOKIIOR burnan
CHARCI TOORIIOh bunan
ChAhCdoh TO0RII D bunan
ChAhCdoh TOOMII D bunan
CHARCI TOOMIICh bunan
ka1l atar Tarhoo kg Cungpding

SHARCHAIQHADRI SO0 ARChIRCY SOCCEL  shangtal

CHARCE TOOMIIOh bunan
WERE Y RTCRRATIONAL KOH OThE bongRang
skl CROUFITD Eadfrg
ChOhECihe HFAR ThOUSTRY IZROUFR S, 1T Thangaing
Thiha 500 4 shrgu

NIRCH CRCCh ChERCY BO8 DR COREARY 1T kb
Thaflang "W reon g Alrelune Indunimh 12 Ird Thajbng

10K S01AR &, 1T0 bngl
A Thal IhT 5 | SCETISS CROUE Trajbng
THOIIARC CEOY kil B1hE CROUESOMPRhY] Thajbng
AhSEAR IRCh £ STOT] CROUF CORF, Hagning
hAR YART Q1Ah AUTO 00 0% A5 DRRER & baran
THINA S0 4 [CIY-T
CHINA hATIChA CHOMICAL SORF. Badprg
ShAhCh A B OGTE D CROLFCORE. stanghal

Syella | Canurear Soadh I Sand o
Irdunm b

Syl | Canurear Soad I Sand o
Syl | Canurear Soadh I Sand o

Syl Conwn bouwhdd Coad Frivare
I wr bl Cacd by irdrs, Cquipresns £ Sore p 500

Syl Conwn Taorwn £ A el Frivare
Syl Conwn bouwhdd Coad Frivare

Indinntih 1P| Coaiad W1 Ry, Cauigreass £ Care @ Privara
Indinntih TRR PR BTG e

Indinntih TRR PR BT e o0
Indinntih TRR R R BT e Frivara
Syl Conurear Soach £ Sadoin Syl Conwn bouwhdd Coad Frivare
Indinntih 1P wT ] Coaiad WY Ry, Cauigreass £ Care @ Privar
Indunntih I wT bl Conced ey Hireky, Cquiresnr £ Core p Privare
Indinntih 1w ] Coaiad W1 Ry, Couigreass £ Care @ Privara
Indinntih TRnmurnAnkn Tanparnann, Cramd Frivara
Syl Conurear Soach £ Sadon Syl Conwn bouwhdd Coad Frivare
Syl Conurear Coach £ Sandrin Syl Conwn Tasrdln £ dpm e Frivare
Tala 7 Sanvkn 3 on 1 sarvican Frivare
Tala 1 Sanvkn 3 on 1 sarvican  Frivare
Indinntih TRR PR BT e o0
Indinntih 1P wT ] Coaiad W1 Rk, Couireass £ Gt @ Prvar
Talw SErr a an 1 darvioan  Frivare
Ea v bararbl beiraral Funur kdars b £ bAning i
Syl Conurar Soach £ Sadoin Syl Conwn bouwhdd Coad Frivare
Indinntih TRR R BT e S0
Ol Cauraar Cotech £ Sardcn  Cyelal Conin ol whdd S Frivara
Indinntih 1T ] Coaiad W1 Ry, Couigreass £ Care @ Prvara
Ol Couraar Catech £ Sardcdn  Cylal Conuin ol whdd S Frivara
Tarhn clogy Taurhovad oy Cqu 5 sk on duimar £ 3 arelvard ut Frivare
Syl Conurear Coach £ Sandrin el Conwn Tasdln £ Apm e Frivare
Indunntsh Tanporanan LT ne e Frivare
Syl Conurear Soach £ Savdoin Syl Conwn bouwhdd Coad Frivare
Ol Couraar Catech £ Sardcdn  Cylal Conuin ol whdd S Frivara
Syl Conurear Coach £ Samdre Syl Conwn bouwhdd Coad Frivare
Syl Conurear Soach £ Sadoin Syl Conwn bouwhdd Coad Frivare

Irdinmh b
Irdinmh b
Oyl e urear Codch I Sand
Tarhnclody
Syl S anurear Sodd I dand
Irdunmh b

I wr bl Caced htay vy, Cquiresnr £ Core p Privare
I wr bl Caced htay vy, Cquiresn £ Core p Frivare

Aurary a1 d Aurare ikt £ AuraPam o6
Tarhrvd gy CaL G rereunk adar £ O #alqulg Privare
Syl Conwn kouwhdd Coad Frivara

Iruwr il Cancd Ray Hrry, Cauipreare £ Corv @ Privari

Talar 1 iendan 3 ont sarvkar  Brivare
Irdinmh b Tanparnarkan birnaerdon i3
Talaw, Tiaa 3 ont s ar  Frivara
Talaw Tiaa 3 on 1 s ar  Frivara
Oyl I Canurear Codch L Sandran  OyelAlConun Taarin £ wpm rd Frivara
Syela | Conurear Coach £ sandon  Aurory et & huror chil £ AuraFam sof
Syl Conurear Coach £ sandon  Aurory chbat & huror chile £ AuraFam sof
Cyela I Conurear Coadh £ samian  Oyelal Conun Mol E Canamdan 3 Frivark
Syela lCanurear Coach £ sandon  Oyelal Conwn kouwhdd Caa i3
&4 hararbly kil havkal 3
&4 hararbly RAraral Fnaur Caramuron kb ram b Frivara
Syela lCanurear Coach £ sandon  Oyelal Conmn kouwhdd Caah Frivara
Oyl I Canurear Codch £ Sandran  CyolalCon i B whad guid Frivara

Irdinmh b
Irdunm b

Oyl e urear Codch I and
Syl S anurear Sodd I dand
&4 hararbly

Syl | Canurear Soad I Sand o
Talar 1 ienda

Ik wr bl Canced oy vy, Cquiresnr £ Core p Frivare
1T ] Sl W1 Rk, Couireass £ Care @ Privara

D8 e urvar Coch £ Sarran
Indinmts h

Indunmts b

bairtvan

Indinmts b

Croargy

Indunmts h

Indunmts b

Indunmts h

Indunmts h

Indunmts b

Indinmts b

Indunmts h

Indunmts b

Irdinmt h

Indunmts b

Indunmts h

Indunmts h

Indunmts h

Indunmts h

Croarey

Indunmts h

Dyl | onurear Coach & Sandnn
Sk S anurear Conch £ Saninn
Dyl | onurear Coch & Sandnn
Croangy

Croirgy

Indinmts b

Croargy

Indinmts b

Oyl | onurear Coch  Sanrn
R

O8I anurear S £ Sarran
Croargy

&4 hrarkly

5 dv hbararkly

Ol Conn Tas it £ AR rad Frivara
Sl Sonmn Taardun £ A el Frivare
Poliraral Funcur kA h £ RAINE S0
Syl Conwn bouwh dld geod Frivare
3 on 1 sarvican  Frivare
Oyl Conn Tas it £ AR el Frivara

I wrhr] 3oy o rervardal senn £ Supplan 300
I wr bl Cacd Moy irdrs, Cquipresns £ Sore p 506
bt S bl ars R i £ SupRl Privars
Ik wr bl Canced oy vy, Cquiresnr £ Core p Frivare
Crargy Pt bl s Crargy Frivare
Induwrhr] Caced kb Hrary, Cauipreane & Core p 300
I wr bl Cacd by irdrs, Cquipresns £ Sore @ 50C
1P AT ] Coaiad 1y Rk, Couireass £ Care @ Privar
Induwrhr] Cacd bty Hrry, Cauipreane & Core p 300
Ik wr bl Cacd Moy irrs, Cquipresns £ Sore @ 50C
Induwrhr] Caced htay Hrry, Couipreane & Sore p 300
I wrhr] Caced bty Hrry, Cauipreane & Core p 300
I wr bl Cacd by irdrs, Cquipresns £ Sore @ 506
Irdu Tl Cacd bty Hram, Cquiprears £ Cors p 00
I wr bl Cacd by irdrs, Cquipresns £ Sore @ 50C
Induwrhr] Cacd bty Hrry, Cauipreane & Core p 300
Induwrhr] Cacd kb Hrry, Cauipreane & Sore p 300
Ik wr bl Cacd by irdrs, Cquigresns £ Sore @ 50C
I wr bl Conced oy vy, Cquiresnr £ Core p Privare

Crary Fan i bl ALy Frivare
I wr bl Cacd by irdrs, Cquipresns £ Sore @ 50C
Syl Conwn Tao et £ Apm el Frivare
Sl Conwn Taorwn £ A el Frivare
Aurors bl £ durcry chilan £ AuraFam Frivare
Crargy Fuan s ki Crvargy Frivare
Crary Fan i bl w Ly o0
I wr bl Caced htay vy, Cquiresnr £ Core p Privare
Crary Fan i bl ALy Frivara
Tanpornran Tanpararan, Sraund Frivare
Aurors bl § durcry chlan £ AuraFam Frivare
Piraral Funcur kA h £ RAING S0
Aurory bt § Aurcty chlan £ AuraPam  Privane
Crary Fan i bl w Ly Frivara
Tharkalt  havkal 00
beirara| Funcur kdars b £ kning i

i b iy
= Fqual
i b iy
i b iy
i b oy
L0 Mrann
Tk iy
i b iy
i b iy
i b oy
w1 b iy
A4 b oy
i fory
0 b iy
i b iy
1idh bt iy
21 kb iy
7 ki fory

Mrann
b iy
TRk
i b iy
i b oy
0k fory
Lokt ey
i b oy
i b iy
0k iy
i b oy
0k fry

by
i b iy
i b iy
b b ey
i b iy
i b oy
% Cqual
i b iy
i b iy
i b iy
i b oy
i b oy
Lo bt ey
i b oy
i b iy
i b iy
44 Mrariny
i b iy
21 kb iy
i b iy

(LT
i b iy
i b iy
i b oy
i b oy
i b iy
i b oy
1ix Cqual
i b iy

by
Lo b ey
i b oy
i b iy
i b iy
= Cqual

031 Mrarn
i b oy
i b oy
i b iy
a0 o for iy
i b iy
1 i Cquat
L3 Mrariny
Tk ey

10433 brarny
20 Mrann
b iy
i b oy
i b o iy
i b oy
i b oy
i b iy

by
Tk iy

by
i b oy
T ey

Ky
i b iy
i b iy
2 Mrariny

T bk rhr e abn g
Tl A3 b g
1 Bdarkar wabin g
T Bdarkar wabin g
T A3 b g
I A3 b
147 A3 b
147 A3 b
T bdarkr e abin g
T AT
IR AT
Tl A3 b
Tl A3 b
a3k sk g
a7 kg
a3k sk g
a3k skl g
U A3 sk
Ul A3 sk
il kA rkar wabing
o hdarkar skl g
o hdarkar skl g
S A3 b
WG A3 b
TG A3 s
G A sk
00 3k sk g
00 3k sk g
T AT sk
o b3k sk g
S A3 b
o b3k skl g
o b3k sk g
T A7 kg
T A7 kg
U ATk
e A3 sk
tx bk sk g
e A3 sk
O 3k sk g
O 3k sk g
N A3 sk
U A3 b
e A3 sk
RS 7 kg
AT 7 kg
OSB3 sk
xS 3k skl g
AT AT
T ATk
007 k3 rkar skl g
T A3 sk
007 k3 rkar skl g
T A3 sk
T A3 sk
7 bk skl g
T A3 sk
T AT kg
007 hdarkar sk g
T AT sk
a3k sk g
s A sk
s A sk
a3k sk g
T kA rar b
a7 kg
LA AT
LA AT
a7 kg
LA AT
a7 kg
a7 kg
LA AT
T AT Pk
LA AT
a7 kg
a7 kg
LS AT
a3k sk g
s A3 sk
AR AT
a7 kg
a3k sk g
tars b3k skl g
tars b3k sk g
U A3 sk
arh 1 kg
e A3 sk
tars b3k sk g
10 kdarkar wabin g
N0 AT
E TSP
I kA3 b g
ST kA3 b g
F0I1 hdarkar wabing

CraarHukd
M
CrawrHukd
CrawrHukd
M
M
Ml
M
CrawrHukd
Avquiiran
wiquiirian
M
M
CrawrHukd
Aiquiirian
Aiquiirian
Aiquiirian
Ml
M
Avquiirian
CrawrHukd
Aiquiirian
Avquiiran
M
M
M
CrawrHukd
CrawrHuid
wiquiirian
CrawrHuid
Ml
CrawrHukd
CrawrHukd
Aiquiirian
Aiquiirian
Avquiiran
Mk
Avquiirian
Avquiiran
CrawrHukd
CrawrHuid
Avquiiran
Avquiiran
Avquiiran
CrawrHukd
CrawrHukd
CrawrHad
CrawrHuid
Avquiiran
Avquiiran
CrawrHukd
M
Aiquiirian
M
M
CraarHukd
M
Aiquiirian
CrawrHuid
M
CraarHukd
Avquiiran
M
CrawrHukd
CraarMaid
Aiquiirian
Avquiiran
Avquiiran
Aiquiirian
Avquiiran
Aiquiirian
Aiquiirian
Avquiiran
Anquiran
Avquiiran
Aiquiirian
Aiquiirian
Avquiirian
Aiquiirian
Avquiiran
Avquiiran
Aiquiirian
Aiquiirian
CrawrHukd
CrawrHuid
Ml
Aiquiirian
Avquiiran
CrawrHukd
Aiquiirian
Avquiiran
Avquiiran
Ml
Avquiiran
Aiquiirian

177



LTI

bl AL S . £l LW WA B ] | R0 | LS. RAPPFETE b IS C A0Sy Ik 25 1EEL 0L 10 =n
DO T u

AT W CERIEA S MARLF A iAW - HOHIF A
REWEMH ZPA
WATH IELE TP I LERT. MIRSAL
FRRLUACIPA
FLAFE| 1D AP ZPA
FRFFASLE CARL T0 5P
[T, LTS
A EMRIZPA
ILCMHORIPOC IE ARL
FLAN EIE1 1A TR AR SF A
FIFRLU S5 EH I Tt MI AL
DUEMEIZAL
CE FERAISAL
PNCORIIALTSA L
EAZAL
LT CELLA RO W LA P
LML LCE | AL MO TR OEEL LM SPA
IPA

ML bk E AL PR L CE P
MCHCPOA| IERIFC AL
T IPA

EMDALI SPA
ELOAEL FOPE AL

1K TCERE ICSS AL

CILC L ChCREERRE-SAL
FRRARBERL DI | ZAL

CTETYY

-HTTIETYY

IFEFFESAL
TOCEIAPROL | ITH I SRR S PA
W SAL

001V O | A 1D S AL

LTI HECTARCR. W FWLINCEL I AL

CapR-

E v A ICiAL Ch EMICAL R,
Shlh MELEL |RCCACUP CCL LD 1
IR AT LAY CHOUF D0 LI (Gh IS WG 1
NI RGO L D

BAFhI FOO CACWA CELID a1
£ MW A FOAL O LHICAL COFP,

v A CiAL Ch EMICAL COR.

hESTAOF O.LA

CAMILAADCALP DD LID

LR RACH GAC IFKE CoLLID

T hOAR ECACURED, LD

WEEATAOF 0L

0CWC-F AYC-PRLC (00 SORACE. 3 | ACPW LG D0 L
T AL DD e W LS C P TR P TR

Ll

RS | ThE PAUIEC L LIARCRL LD
WEICAL EDUPMER] C0. LID

AERIAL HALCAOLPLID

EFOA| I ELUCER| EDUPHER| £0L LD

LI IWC- LIS | AW SCEAC £ 2 IR0 WL C0L LD

51 BELi 0 COLTK Iy WCE I | ER bk I AL L IWCS O L

DALMY WO A TRELP

BLLE SIAA I CFwh WAL O L 1D

1. WA R 0T W LR £ LI

CAAC WA AhCTLLID

£ HOn CDWG ST WO DRCIT L C T LD

ThikTh HE TS | Ped MATELICALE D, LD

DAERI hThINCARIAL
£ E T LI Ht T CLSIAY SEWE. 2 IEChh 200 beoiem
C MW WA FOAL O CHICAL COFP,
I CACUR CORPORA | ChL D
WEEATAOF 0L

EFOA| I ELUCER| EDUPHER| £0L LD
CHWHUANTIAD W TR ICLibh b BT RLSIRVED. LD T80 beokm
AL Yot A TP

MRk e
TRk e
N0
W0 e

W m
Bk e
N0 CimAne

FTLTT Y
TN e
MO
TN e

MERRE
e
0w wre
IR CimA.

I RCimA.

0w
W s
I RCimA.

I hmcweee
N0 CimAne

0w
N0 Cameine

e
I mcweee
Mmoo
T e
IMERR
Mmoo
FTTY
e e
I mcweee
HT LY

Top Investments 2010-2022 (ICE Integration)

Com A

LA
CEWCAA
FoRl
[Ty
TR

ML
1M CAREE
LTV
1 ICAFAERE D
ALTCORELLTHL,
LA

ML Harr
CATIGIF R OO ER bane
L o

MEERDh s
TR Farm
(2 s
[
ML
WD
L
TAh |MDHACALTG | e
[T LT [

MIIARVEREID  Iwas
BN DR

i
Presruiu
Pradwcos bnis, ol o
(LRI
Ta M ukao
O nidra
CorrmLca NI Gos NI RO I e
Presruiu
Corrmecalmioocacodie s
Praw o I E
L 0 L 000 R P L . P

ke -

U cH ek

el L

PrAW O B R FYUH L B PR IO e Loy e A 2T
ELLT

Zeruroren
Praw o Hiucoo Bkt

e L i kLo
(U T WY T

LA (T
TAR WU L SHA Do
MO, s

LA [
CTRICFARNGA  Gimum
LR arr
RERAT (=
IEAER BT e
MEOTLA o
VRO, o

AT e

m.C. Pk
Camd macndan scidusm

Bl e oAl 1 A0 L M LI TR LGP D P e o R el el
Rokod

Prqdvoes mivos ]

Fubm!

Tawn oo e man e o ok dend ko

e c o . Lom s TELL an

s wa
Eorromelins omrm hom T dormoe s v b s s 1o
r

F
L IR

Froaw o saius mee pe vl orm i
M
Cavimad
Mrar e rbauen

e . il wlescund” W ple e e g

reyre

[ T e
ML L P L
Compe whol Fo s i mk
Come whs o mas o mk
Covmwalrnru

Covm cale proc
LT T LY
Farmusin

s b nen e ki rma L
rom

ML T L PR
At el

s b e n e s i L
Covmuwalrprus

ML b AL UL
[T S
Lnoscesmi ruishemds ek
Ml ok ek
ML P L PR L
Chrms u b

e e e a o mh rm
L owersm e e e b
Incde

AR Rl
L T R PR L
Foake ek

Colsmn
Colsmnrsrinciran
bk

hoey

Lnos e e e b
Fiomhr rek:

s b e n ek i L
Covmuwalrprus

ML b T L PR L

s b aen e sk i L

e

Polag e ol oo . e - bgnins mpa b o prak:
Eorrme otk
misepu i Py

LKL LRI U P R

Fusin w
Com um calermcn Labeokne coledem
Hirtaks sy
Corrme caley o
caretn Fulalas

. loainmasn

sirakn v sl e
- ol

rom e e m

Chrusn b
Daraluben

[T T e
Fiomhr r k-

hisgo

Covmucalencus

s b nen e i L

Fathussce sirakn peu o bcioraiomsiu

Crrrma pun

T WL A DN L

Fraw o oe Lowmic npmim i eckgas

Crrrmeca oy CoacmL i IS )

ot nrar e

Crrrmecaling ocmp ool o m ForeLp
P pa ek

Kl 11 R e

a0 me O e e el el Lol sk
e

Kot u i o
Wi’ DIRC e Lr rm L ] R

Praw o il e ¢ s
Cochwriirdies mm by
Wl 10 omce e

I T
Elelormuaras b wrme s
Covmuwalrprus

hormr

Thurw e pmuE L EpR
Covmuwalrprus

ML T L P

Covmualracu
s b aen e i rma L
ALmu bl e
Coismnrnarincir an
Farmissh
Covmuwalrprus

Inde

Exicm wlarm

ML P AL UL
Elelioran o ledncrmensicn

ARl
Cicn prlalmm s sbesbin

Plowmin e o e
ML P A L PR L

YEEY

AeEu B s HREPEE Yyl UEa uBE S

SE2gE=

2ACE  ERRY o 2o B ER SR EEE A EURRREYBES S OB HEEER2IBLER

s

B dky

r

r

3k F

L3mn
TET
Ll
[
[E)

(S H]

alal

EEEERH I EE R R TS



CATMARI AL
TAL

AT IALT R WLIAL

CLAG | AR SAL

EETRRCCE | I DRI D ASAL
GFERIA TAL.

LEMIRSZR A
PWAC DL SIAALL DICHAST0- PO 5.0 AL
FEM IEE ZAL

FELKLFAIACSI AL

WAL . 1 1SR 1L B 1AL DA ES ARRIICLIAAER (- bLALE A T sk E R WG AT £ LI

M L IERA AAL O W AE ARLSALL
ADTEF | LWCETRCLFDMIAIAL
CLIMZAL

EIKi |EChWOADH AL
FRREFAASIELTIZAL

REWAT LS. ELIFDPR AL
LALARLR A (L3 FA

FELCE O FC LS Al B AH SR L

2 MICAMAIDWALT AL

1 I AL IR BE A LI SR L

FLTE 1PA

C4T1IW ML A LSRR TAL

LN ALDRC AR O F ORI kKT 3 TN DRSS AL
LIWE. FTRALLS | AL 5P A

LI ITARGZAL

[~3-TCFLUTH

AL

MITAL
ZE UL COWSIRLEIKR S SAL

R I IEF IR SAL

IOUA FOLYIAL

FUENTSRL

1A% IR AT AL R s ORED W SAL

Colm
Code

IATOUT IHa Tk YL A Pl CAIELECRIC R OWRCh 302 Cokde
WV RATOHELLE RTh ECOF B Cobde

4 I8 IECLIL ok
L AR DV ATO 2 ACCESTNESEN L0 20 Cokde

BADSR 2 SIELLOD.LID ES1 Mecamm
R NG SOOI PR W USIAT SERCES ECPReial Cokde
FAP AL 3300, LD "L Cokce
B Cokde

LW | S0l Tk k] | L LD B Cobde
CMEACAL E.CRCER| G vEChbER | WOLGIRYVECLLID  NIE Cokde
Tk W W PRELTR. P CHACHE.CT LI I Cokde

EY]
DAL AW AT, IDUR R AT W LSSIRT EDLL 1D Colm
o TCMUCh bR RO LSIRY TERES ECthra  Cokde
PEWAT Y LS. (U SM0U DL 1D
T RRE-SA U R4 Y I LSIRT SRR R 3 ECH
ELan £ LD

#PFL CCh ML FAL | LA C2n LI
A CAOLPCTRPCR AR LD E

ZHORCAIS CERCE KAl 1ECHWOADE TR COLLID
AL

ot | FALE M ALE TRP.
FLLL FORI LW BA A SLID
ECTI0h LOUPE R | D0 LID
T 150 POWEAR LR & 00, LID
WOLTRCA LEC RECADWPCD.LE
P ANC o SO LI A I LSIAT SRR CE 2 KL £
I ot | FWALE FEME ALE TRF.
Ch DR CINR LR CCACPE D LD
CANL DM CIN LI CCAPC DL
I ECoR
ACECAPIAL
A LEh| Al I ECURER | 0L 1D
ot s  FWALE MM ALL TP
MW A ECCADC AL CWCSL AN G CCLF CoL 1D
THC R PUTINE ROV IR IECRWOLDGT DORLL I
1L o,
BAOTR O SIEELOD.LID
FLUMA SRCWBARC DL T
AOLIFAS bk E0.L10
EX Il ALICA4 1k ECHWOLOE O01.LIO

h et hlivlath s K CACUPL 1D

EONCAIS CERCE A IECHWCAD TR COLID
POAEACHA WAIFAES| Eh ChELARG PO IDhL
FED S1ThE b |£ECU ILAE E0. LD
CRLSZh | HOEPRE

RSN | FIOEPA

b EHE FEYCRLID

DA CLOGAL CTI 1 A I C0. LI

T L0 POWRAR LN & 02, LID

ENORCAI CERCE AA IECRWOADET TR COLID
1 WA WG PN ERIPFLY COL L1

T IEO POWEARCLON = 00, LI [
il AW IWAIE. IDARR RS MY W LSIRY EDLLID TIAN el
T W MATEROLLFAS N E0.L 1D
ZHORCAI CERCE RAll [ECHWCADE TR COLL 1D
240 T ST DT LID

el Ci

T AAC- U P T I LSIAT SCER (3 KL ML
O RS JH U R4 I LSIAT SRR S & ECHh £
I W W I LG A SRICA RS DWW K C0.L NS Coldc
ENOMCAI CERCE AM IECRWOADET TR COLLID
AR ERE ACTOOLL I -
CNOMCAIS CERCE M IECHRCACAY (RO COLID A4 Cokde
Tk IE0 POWERRCLON O 00, LID B Cobese
Tk G0 FOWERRCLN 5 00 LID -
Ch RS JH U PR RDLSIAY SRR S ECHh 231 Cokde
T 150 POWERRCLR O 00 LID T

N0 Omemn
W o
B Omelnd

N s
WV hasvon

[
elurodee
mr

R
IR OE VA Bpr
W0 LT RO b e

L STTTY

AR DT

FTET

VAT

)

AOb

FE_ 1.3

CY

ARV

TR LA IE.

FELIELE

LAESA ERE  Coiran

FECOC RELL LML Ao pe ol

LA b

LAPHLIND  Poks

AR b AT Faan

Ly Ao

AR o

ERERn, Arasm
o

CRSALEE CHO ik ok s

T -

L b

MR owin

ALDEH AT Fusca

" £

Fams stasmmkannotel
A an s, e
Cormmuc sl mis gicaimiecs ma by £

ke i 11 Il wraard
Fronmm s h s ek

Lrciw e mpehier
Cer s m s rmie

AR R T

ol

Fruh s resk
LTMTT TET P ST
Cormaceinigic

[T DY 2 TN, WYL
Alnywwipcia ces

P el

Cvadom ralrmslcs i s on o sk

Frttavo RN cCIdiuitr U
PN e e
Fubln 2pin i b B beley

FICH e e

P
Fausce +rnbrwrke
P A ol |

Folary
e T T
[ S e

T
c
L b L
Frach s rabepoit s

D A LS WL
Cobwem

L b L
o aralrmcs s g on sk
Alnumwipckaces

.-
Eabbm ey smcaph o poedem sacilusm v rulshp oy ciracll e ree o

o
Zerwrnicr e el ol on mie ieor m okl

n ™
Zabm bunidin b prridadine s ke
Corrm) [ N I LIRS O T T

O LY ML T |

Corp e 1l g v v
Decay e, pramvcass weal niiLd B iy b e
Thgen okl

Pk i 11 I B A

Corvmusaleg oo un pa s bisen b el o

130a P WpRLE L

takiBRRE L. L

EAirroate

it o rpeneed cecaw

Alnymwipckace
Casdem. s ralen s s g on ek
Abeg)Lbe sincarl

Ermgu el s
Corperas s Fm s p e
Cormacalrans

Cormacalrpns

L b
LT TE TP T ST AT
EHCrm e
Prahsrasmenis

Al ke

P e

Haubre ppan i
Cormacalvpos
Chumtas

P

Arvm i sy
AL

Coriemiccamrns tmb W O
Corwmursi rod separbidocli

Al oL
Folartsaka-

Cormmuc sl mi koo mln ruh
Lockrsermb e samh s
by el Ll

NTFTPry T30

[T Y 2 TR, TN
Alnymwipckace
Sclinarnemw o

o
[T e TR, TN
Cobwem

fuerc B -dcon

BEEY Tt 2ozl

Jo =%

Bedob

2D

T

Dow ot =

LY

BeBul-od

——CECCDUNCORD —BEOD D

cepocccumuneccbl oo ue

L=

el s

i

T

[T
I
£

ey

[y

15,0

BEEEEE TR T T T

179



ALFNES TR BRL

GRATLEIRRL

SOLRELLE ENERGR SRL
LTE0LREBHTERL

ME TR TON ROUERETO SR L
EXLREESEL

O ENER DR BRL

FOFUNENE, 00 BR.L

Fi NER TOMILERL.

EEUNG NS F ALHOLD NOEF.L
ELROERZOMERA

WGk S RLYERL

CESHENOF LROSRL

EEUCEBRL

CMCER [ DEL CHEMTITRAD MGBEL .
MEEELERL

0 JETANITIL NFEHOMCOMFINTERL
ESLNEHORE BRL

DHHM MILYERL

TTHL R F; O NENCAIFR COLED BE D IREERLRMEN T SE.L.
FEMMZOEEL

SEY EIMEENRLF EMONTE SRL
CFECHEMERG TRLTERL
20MEAIALF EDROMTEOLEF ONER SR L
20MEACTRLF AL Z0URF OWER SR L
20ME{TRLSCLA Z0UEPOMER ZRL
LFERL

CUMAREENE SRL
LADLEMER, EDNFCHE BRL

COF RETRF A,

LADLEMER FHAMCESE, L

PUTTGEEO0A HER.L

COUADA MALYER L

FERRETTINTERMI TOMILHOLD NOEF 11,

1, FFEF, CO-MIESTREEF 1.
WERNATONAL T 0F: TCHF IRLEF A,

W G0 FOLO NERHA TORAL TALYSF 6.
WILCHE (TAL') NES ENTERL

NEFR EfiHD BEL,

SAMERL

DRIV BRI LAIMICERENTER L
FRDIOCNI LR BRL

C0F: W - CONECRZD P LE F; CERCHE SLIMATER RLIUANG: T
KERLFE ROLEUMWIES TEROPE SR L
EUILD NG SR CEBERL.
HEHDROEH KAGE - NOTHWIE SRL

CNH MNTRESILITD SR, L

TR M OCCHER.L

Fi it EUR:OFE R.AD CENTER SR L

FUfi LD ERIEERL

SUMEERER MLYERL
ARECED E R EUTONEF A

WEALET L ANT ES EHNK 10T neonin
TTOL ) CRRCS FAMG UECOL IFE REOU R FEE L

K NEETREE DB ERL

KN S EREREH

LN BLROFE 5R,.L

SHINGH HIRCHELEC T CHLAFPLANES 00, LT, 153

SHINGA TYNOFR FAD NOCOLLT

CHMA MAT DML CHEMCAL COFF,
W-GRIEERIZHON 00 LT
DELIWELTH

AN MGEHOUCANLD L0 FATHDM 3 CE e, BR00, L TD l

FUSHONCINCEF TE{FIR ERG TIL MTED
P FE NHORE GROLF Nc

DHHM

.lmrmmnlmme 8]
AZH MRE NGLT .
CHINGEHA 200ML DN HEAWY MILETR YECERCE 3 TECHN l n
HIFEONSOLAR ECHND LOGHCD, LD

JRMEELIZONGTCD, LT
JRNBEIZONGHICE, LT

JRMEELIZONG )

SHINGHI MIVANED REEMCH NETITUTE
CHINGEHA 2000L DN HEALY MOLETR VECENCE 3 TECHM2A I
CHINGEHA 2000L DN HEALF MOLETR VECENCE 3 TECHM B1IR
DELINELTH I Conkoko
HM MAT DML CHE AL C0FF
S E R D CORFORATIONOR CHA) (530) A
CHINGEHA 2000L DK HEAL MOLETR VECENCE 4 TECHM #
FOMER CHM MR, HES TEMGINEER, W3 CORF CRATDWL B
K MGEN TH ECOLOGLULEMGNEER OGO COLLTD
EHINDONGHEN " NOLEEE TR OLF C0L,LTD lEin.lEDt-u!!
AGCCAFTIL AT
SN HOLD NS EROUF £, LT "
CHING MAT DL CHE WAL COFF.
WOLCHELECT: [ GROLF OO, LT

HAMEZHOUEL TES MIESTUENTCO.LTD
HUCHM

CHMA MAT DML CHEMCAL COFF

KERUFE ROLELWECUFRENTOD. LT
SHINGHI NIVANED REEMCH NETITUTE

MAMTRAG CUPN A TOMOELE AES0REER 00, LTD
JHN BHOUF COFFORA TOMLTD

ZHE.IME F: Fiy HOLD M3oholf 00, LT

DETFOF; Tk OLF

DL N WERDE CROLP

FOTONLOUOL NTE:MG TOMALHE Y MILE T ESCD, LT
MIOLOWSELEC T, C GROLF 00, LT

CRECHROUR CORF.

QNEOADK
MADEA B60UF GO, LTD

LN LINMITURIL MGFED ENTECORF.

ECHIOWF HF TRLTERL

F U EONEUROFE N, Bk 30 ke
TREMEREROOF RFSSRL

L MIEETRENTIZE. L

SHFF RE ELECROND TECHMOLOGER L
SFF RE MUST ALEMIMEE R NGGRL
ECHNDGENE TEEHOLD NABERL.
MIOLORE! ML HOLD MGnof 0UF BRL,
METECHE T BRL

2ZTE MLAERIE BEL

CHMI HANOLICON THA C TG 3 BMGNEER MG C0FF.
DFERL

HM BNETER Nf L NES00RF OF A TOWL D,

HI NN ELNEE COMPONTL T

VIEROLF) GO, LT
SHENHEN ECHIOMIPHERCELTIAL G0, LT,
FU ECHOLOSTLT
ZHOMGLITCERCE D TECHNOLOGH OROUF COLL T
HOTIORK MESRENTEROLF
N MO0 ONGEICH FRECEDNREMAIC LR Mo, LD,
N NAOONEEICH FRECEDNREMAIC LR NAC0LLTD.
SHINGH IEHLN BXOHENGNEER N3 00, LT
MILOWGELECT, G GROLF 00 LT

WP C MOLETR T MIESTREMT

ABCCAFTL (IR
ZTE CORF. I Conkoko
NP -CHMA N TOMILFE ROLELMCORF. Cankall
SHIMDONID M THEHENG FOOD N)Lenvsnumaum: W Donkd

CHM BN TR NG RLMESO0RF LT
HI MM ELNER OO, LT

B Renki
20 Brenki
2F Brenki
TE BRLnk
HE BrEnki
HE Branki
£ E Aotz
b Ao
e orenkd
b A caion:
E Aot
EE menki
B E Aot
1 Aot
HE renki
2 E Aoqiton:
¥ menki
b Bmenkl
21 Brenki
21 Brenki
2T Brenki
21 Grenki
2 RNkl
AE Brenki
2F Brenki
TE BRLnk
B Brenki
RS
BF BrLnki
hE Grenkd
1 renki
1 Brenki
HE menkd
EE menki
21 Aot
T renki
0 renki
N menki
¥ menki
b menki
HE BRenki

Trare Frbbrhakn: dpirts, N, b STaaminp bethape ki Frodotin oerk: pestiche
) Froduned s sdiin Energin sitnine
Cesttns, STRBTA: ¢ rickggh dd Rl
e Ekcizivon Energe setrine
Cisttne, aTRlTA: ¢ rickggh dd Rl
Como Mgy Lmshing Commerchs oY
st TR ¢ rick g dd Rl
Gt STRAT: ¢ kg dd Ml
e Fritrioakn: duinbn b Wectin: « oersccimecznid
e Frbbrknzkn: dpreumeid &4 umee dut Fill =i pro Remkonnd
R 2 corme £l AN 2o Rzkaed
bl Deskn, produkne s ammerebanakn: d-eal « pozmdpes b il zruidpro berkonnd
Fogls Fabtrbaakn: dgealndrirel Chimiz dbes:
[T Cartl commered Commerck: 4tk
M Commesckd prsdl ik Cmmenck BT
[ F Commerch BN nrom
Eiln Commesck Mg bt G grom
[ o,
Commerck bR ngoy
Fomn Commerch eingay btk «booeme G e
Frame SApp AP g o TR 2O stk
Tedme SnbiTent e deoumskne de e diaaviced o ol Dbk dcan et < 2a
e Frodmine d energisetiicn Energh sethie gea
e Renkmmakon: 4 oo ot Energe et gea
[ Fenkzmakon:  uncomp: Beuntekc: Energl detthne e
e Fenkumakon: d uncomp: Beuntekc Energh detthne e
[ LETYSEST
Conert oM ¢ STERTE ORI 1IN pahTlod st aTElT ¢ rickggh dd Rl
BokmnEsaen Exnikhedabtingued st SRl ¢ rickggh dd il
Fon Reeccols il kA pesicokd Gt SRl & rickggh dd Rl
e Hebdng dperbed peo i mrotd e Hodng
Fome Hekdng Holding
Eskmnaaen Hobing oo Hidm
Todn Hidng
e Hebing dpatedpasdon Hidng
L) Holding
Ereain Hodng
e WM debe Todeind percpeakns: (okng) Hidy
e WM dede Todeind perecpekn: (uing Hidy
Mok Hebing dpeitedpeden . Hidng
L] 4al sl
nkezmndin Mobkggls £ h2aion o perhn d semiiTchl kgl
e i Mokl
e Teemmiztort mdRokhe: Frocdmkn: treamimbon: d s o
[ Flormegpe Rt e 3pge
e ST, Floercn ¢ 3Anco
[ FIpermakne: « mrutermion:  mecchine d WTpkg: gl Fiborea, Mot ik, 4 meecchine « ok amare
Tedms ProTe-y am, S0 At ¢ archibekn, bl ek
n S0 At ¢ archibekn, bl ek
Como Frodtle menubl £l « ok
bl enld e, =0H
Fom Gusthone d e Gl ¢ pterimenk:
Gnm Commerchil de b d Iberomtknl s K=t cerccemdt Commerds il
hhodn Commerck BRngres:. AMecchine, bo e el briced, e e Cmmenck BT
[ ComiTesch BNngreem: dispparecchibre deiche  ebe) Commerch BN nTom
e pertm Commerch BN nTom
e Commerck N Commerch: BRino.
Framn: St NN G G T
) COMTECh BN et  emsere: ol Gk T
e COmTErchyd QHTRreTo dre e AComerch Blingroy
e Commerch Rngr: Amedined ACmench BT
el s Do e
e Mormgeenicimuling e Energe setitae o
[ Hobang ane iy
e Hobng oy
[ Haang Hodng
[ Heang Hodng
[y Hobna drestedcedon Him
Ereain seppitment ezenil perimpenl g Mechine: pptrsohimecnntd
Ereain Lot mecceken Frodotiin ekl
e TekTmrbzkmt Senz el epmurkzdon
[ Enginesing =nkce S0 A ¢ archibekn, bl ek
Fam Do i Eid dingegnesie « archbeus, sned i
Fomn Teeportoeereod pemegger Tegticl gt
Roms Rty Tumtic gtin

Current search settings
- priority given to the most r
- exdusion of companies with no

Definition of the Ultimate Owner:
- minimum pe

- UO can have no shareholder identified

recel

cent accounts available
t finandial data and Public authorities/States/Ge

ntage that must characterise the path from

all its sharehold

LTH
og
om
o

ogn

OOEFHNOKNOOENEO-OCOO0&4-000CO0OCOCOCOCOOA-OCOOOOO--sao00-@@Go@a

Lm
am

2m
am

am

1am

- LLH L1}
- L1} LLH
- o
R o o
R g
g0 N
- g
- oo
wm oo
'm - -
- - g
Lm - R
Lm - R
zm - -
am - -
zm - R
am - R
Lm - -

ogo
opz
om
o

a subject Company up toits Ulimate owner: 50.01%

s hav

an unkn

wn percentage



!Em_ mxar cackar

Targat numbar af amplayaas]
Lact il

%
‘
g

A
i

' '~ T e e P P S FL REEP mn-mnlm.nmmnu: T Lol
F T2 L 5L A0 r Puraklehl o L ARG A Oie ekv e Tearld ey 2y Ll il ra
a r AV S r A S Gl PR b xHoay, ol o) sk ey o Lk s L. ¢ il e -
- w AT S r Pkt FLEY AN Al | e Tl ra )
H w FHA L DERLRSF T e b A Lok um Tl a
& o MR A L EHES 3R r Al Gl i Cabor v T pasker, v e Lk s Ll -
? [ LU FA VUM TR AL SFH, r Pkt FLEY PLEGE L L [T ik LA M
T 5 LML HOI DL GROUP L0, 17T 1] TLH FHAHIL 11 MO SFY, r Pkt Pk 75 P e P it Caber vl [T [T -
4 el NUEIGGBEAE R L2, IF 05 FAIY 5Py r LTINS, FAIK, 7. r A i Gl i x| s ey [E T o
10 R SHEDGL KA HOUTRY CROUP ., I T o] TLREMEF, r 25 P e PLMA L SH T L Pl e, P, e PR I LiFary bl il
1 N IKHRK AR 1T w FCM DAL b A SF r Gl M b e [ETe ™ )
v ALz 16 R (0, 11T o FEZIIMLETA r Gl LTI, FE T G Lk Ll "~
12 Wt THLIPHL MG, T 1] U DN R CRAPHT AN o reranica g LA PALE T [T Ay u
1+ el LI SLIFRAALTL LA Cis, 11T T IO 3 r Gl RN bk, iy, kT, e Ul e i Lk s Ll 1
15 Ritann WAL WESE I T RIS 3 r b i L by, ool o) b ey Srmme [
16 etk VAMDAR LA AL BARTHE FS NS00, SAAE: w | RARSEFALA KT 3F4. r Gl TR i Fumiea 41 Ay Al e =
17 R MRS APOARCS SFA r AR F r e rania FrT P Teld rwp oy )
1 LI TRAMCA 4 I w CRL NG O ke AP r Gl Frry Py Teld wmp 2y w
1 Tl CAVMCENHG DB AL FRE RS T d SN i | T i PR r Gl M b xHoay, ol o) sk ey Capim [CZN R X
R ] GAVBACTML! CAMIA A MG A LT 530§ Ca T T 10T S r b i b G [ETET P [
P WK GAVMGEHG DB AL FRE CERGMS DT d T O OCK L | T T TR r T FRTET TP RPN Capim [T n
F et A GG G I o L R r Gl e T o e [EyrrY -
Fry, TR TG R4, 17D T e L RARMH ORI T SF. r Gapba A LTI T, R R Capim [P i
o vt CRATH LR, I T H GFUPR M FAS L SR RO NS T L okl e d LT "
35 N CBBWACIAS TMAT 1ol MM A HAEIT L | T T SCHSEL r Gapla e N o ke i Lriebars -
36 R SHMGHARRL (T FAIMLSL (0, 11D T 1l ALBL L RATKHR b D LA LE AETCMMAL KPS R r Gl M b oty o s, ey Capim mLifary s )
27 W FIDNLLICMCHORGY L, 17T H ¥ d SLIFEFY T L] bl e Lo e LT P LR s o
i el TG CFOR:L0, 17D T e L RARKH LRI T SF. r ol i e s K e 5 g e Kl b wHapsoaly e s, ey Capim [P i
T PN U7 WO WO (T W ATTRD T e D K L LT R e L T Y LT e LiFarg e u
a0 LIV | LR 0, 1T 2] WACHT OLSLOAC HAHA CFS S Rl r Ll W P e L N e L T Y 1P e By d Pk s el [rLifarsg i w
™ U GE WPl VL CH (Y | RO O DS 11T T NILK A HER SR r A il Gl M b oty e s, e ey Rk e b, ip, g e Remardude -
25 SACHHAH 1T w UMD 0 O P S HODG PRI DL b PR AL PR TS r Pkt L VA G, e Chay LT "
22 Sertaan LIV PRC I H WY L0, 1T 1] WACHHIL (THTES B AUTALIURG 5P, r Pkt i b HMH WS ) LT Ly L i)
2 WHRA THOHCH HL AT HUL CROLFLAL 11T H (T T r Pkt L T e e ik L u
FER T STRAH RN w F LGS, r Pkt FLLY LT e L e "
26 W VMGG DO AL PR CEROHS L J T CHHOICY Ll | 1] O DF2FL r Pkt b T L [ L T -
17 W EIL TR c/LHH COFORnHIT H EIFMK.3R r Pk P e L T e T L Remrrdiin o
a0 W WA T CHWHG ML STUOH L T 1] WALDNER r Pkt FLLY NG S ] i Tewld cwy oy L] *
20 SHIPHHIIT LI CHR 1T 1] WA T Pkt P75 P e b [T L] x
0 LRAATH G w FRAMMIASTTL T M T A R AL LT p T S L R Remrrdiin "
=1 UVHCTHOL ST 5 LERT MM AHD WAPFRG T CHE Q0,1 1] STOHCYSR r e b SH WS iy [T Lt LA ¢ il rs =
2 GAVMCENHG DB AL, FRE RS T d T SO i | T o FERLMACEIR SH. r Wiy b Gl SR b by, sl o) sk ey i Xl "
+2 LIV PRCEH WY L, I H WACHHIL (THTE B AUTALIUAG 5P, T i e L B S LT SMA S i LTS e LFar L i
22 UYL SO 5 UERT M AHD WAPFR T CHE Q0,11 1] STOHCYSR r Pk P P P e LG WS i LT Lt LA il ra =
25 Wrlct! WAL T bl PV, r [Ty Gl L b e Lriefars M
+6 Wtrmk OBV TV Tl MHHE A HOE Y L, | 1] EDCH LR SR T e b T, S L [T AP u
27 TG SUPWL 56 . L CH G s, IS o [T r iy b Gl FEETTT SR T e Capin Lk L 5
i COECRADCI CHENT P, r M i, 1 r e T Gyl A LM e d e Capim N
+o Karicy SLARYICH I H WRFLOPUI YRS SR T P e T, T L e [T [T 1
o W SRALPRACE ML A SR r R r Gl N L by, ool o) arkaas ey Crv i nava bk s Pl Lk s L. ¢ il e u
3 L A w ATLMLF RS TAT IR SR r Gl Jindl Havkd woses Al e )
£ LR G0 5P LY COMAY w BRI N LBAMA A M LR 5P v Gl A Nk Tane, co g gy L i Fary Aoty Pl ®
53 wrHr NMAINFOEHE AR WY Cas, 11D o AP L CATRSAL LR O ALY S r gl e [ET R, R T [T T T Lk salera [
S Telmisl BRI L A TABE, DN TS HG s, 1T T ST r Gapba A Kl Tonke, coing gy e iaha G Farinsim H
55 SRCHBLEN 1T w 1DnsE v Gl A JN G, ¥, Oty PrT Tumied 41 Ay vt -
] LA SYRD BT KCH W Y L, I o WEALLRIR 36 r Gl T i -
37 W GAVBACTVGL SPGHY 5 SR W AN W PR T CHR O, 11T T SO r Gapba A LI b by, ool o) arkaas ey G Lk s L ¢ il e =
E ALIwGSRIRLD, 1T i 7 MG L T LU b AL W TS | T v gl A 1M bAkd PalpE PrT [y “
4w S KLV AL W LA FEEH L, | T T NAICRATCHS R r Gapba A [T R Capim [T N
i WG VROHHATHAY w CARCAMIISEAS DRI T L AN o d "
6 e TGN RSl | T w FAIT ADIE CARIBG3FY. v b U Tk, oty gy o1 vt bk e Pl rLisary e e
£ ok IO WL R d I EER Ca I T ITRGMBI R r eiyaie % Gl S G carke G lgudriomira +
£ eEN OO WYL RY J O AL LT H AWTRLHF R T vy e P e M ok LT Tl ra %
] WAL GRS KT CH A (1, 11T w B3R r T Gl A M Ok, s, kT, M U AT _
£ L LML S8 5 ODAT T OO (0,1 H 1 G RSB r e T LI N ok d e TR E)
B WM TEHGYHG HHCHA HYL 20 CH WL L, T H IH ST SH r e P e O ve "
57 wim WALR GRIURLORSTRALH w WG, r A b R b by, ol o] s ey oy _
£u S SHHGMITAGTTD G COFFURACH w AT FA PO& FALFOH COHTL 5P r T L Ao d e Tt ra “
£ CHHP, CLDAH SHIPHG CRILF) LI D o] LOHANL O . T M D LT [T T -
70 W A LA SHIF G CRIUR) L0,IFD i COMFABCE TTRMAMI WHRL WD 10 HF LR r e T gl A i _
71 SO FALAAA TSP, r FADAHAFARST GAGHA FLVAAT DLOWPOUND 3 HHCHAI O, I, T PR T P e P P, e, kT, M AT "
T LRLLF (0,1 H NCHD EF. r Pkt P e P eyl P ey LT ik LA "
72 K FESPRINLS Y r VLTI P45 ALFAc FHIRARY RKHES S r Pkl PLI P by, el ek e .
L A0H LALRY LR T w 1 DADSL P W05 r Pkt FLLY Ao d e "
5 A LT RRLRLHLE w LT 04550 CAL RO FIIH S Y r Pkt b P T iy, "
T KRN oL IFTRSAPH I w FAER r Pkl PLI o Gy .
77w SMIELHOSH. r SUMBDGAHOE KA HLRHMOHA 51 r T P e Ao d e 1P By d Pl i Ll "
7u ik CRALH ChIoD T RRAT 1B 11D w GUKCILRL r A Gl o d il Lk s Ll 4
7 WARARH LA WHILDA L S w AL CLRRPE COF RANES 3 r Lkl b [T Lk Ll =
G0 PN WSS w WYEDRIGARRL | DR 5P, T e N b R Teoke, ey L bt svun )
o) e SHCIHHL ARG AL 1T T FREVLSRAS Lo, DR r Akl PLTTE P Fonibe, ooy gy e b o1 marva bk s Pl "~
o BALCFIUR COREACHIT w LORIACE] LEHSH, r Pkl 7 b P T, croieg gy e sk Pl b, ar e v 1 bk ke avun ra
G i ILMAE:CARFA) WAL L HE 1T w FRCEA] WasE r s T e W5 Gl P Fonbe, ooty gy e ks Lnnd v a8 Lk L g i L
PR KN L3 LAY s, TS [ FLCINTER 3% CILRAA BEULANGH MLV T W NAT IR LE 5 LM r A gl e Pt Che ph, m, ke, e il e Capim N
FER ] ¥LAFA L ARLILCH B w FRAKCE S0 S r M ke 2 b P Feoe, cring gy e eskn ra
g e T MDA TR 1P w MR AF r A PLTTE P Chorik, sy, kT, e Ul e bl g e e, e [T L
a7 1M TR PO S 1D w FARMALCA (i L3R r A i b b G e Lifary e u
Gl HENC| CHCS KL A P L L, I H g A% U ATHILRS r Lk teranva P Cherkik, sy, okt ey ol e G ra
o INCE (T 0L e MY ) AL R r Ao Gl Pt b aHoay, i mbaas, ey o +
a0 L8 O i 1T i F AR SR r A Gl " ke Fie v rotdy e N
4, i HLDARICRL NN AT CEOLR T w WL REETICECILN 5P v A Gl " Wk v Lt LA -
LR T CRTHERL r BRLIIN L3R r Ao it 15 Gl Pt Che i, i, ke, e il e (713 Lk el “
23 el MG CEUF COMPRE 0RO 1D T AL LIRS 085 SR, r A Gl [IYTF R Rl b, e e Tido'morls Chllr P e ol
s wirtch A YRAILOUA ECM G, 1T w CHRRD A EE v e PP P T iy 2, 0 G [T -
LER T WECHLGRAR- L0, 1T [ CINTT 3P, r A il Gapba A P Loy, sosly o) akas ey Capim S E
2 vl L0 SHPRML LRSS I w FLCITRITRAA SF T et L LT [T LT [FTETE =
a7 e n¥iAzm w 1 L R v A PP [Ty g [ rTo T -
w0 BB LR T WEF R 1 CHHL I T LA R r s Gl L s Rk e b, p, g e Remardudes el
2 HOHCAFT A 0,1 W TEMLIER T et 2 e a P ook, ey L Tewld cwp 2y ik LA &

181



Deal rationale Top 100 operations

& s B T. saluahil
1 WEACD POLCIREL ST T PRELILC PG  Eopion i f RSk, @ TI0r
4 MM GROUPCE, LTE 00 G ECOEA o 1007 [E-ETrg
| WEERFLACKT SPRLE T ol 3Pt o aelon 1t T
4 WELG WA GRS O PO APy ek 1t = iyprcnr
% MR GH ELECTRC F 0 ERSRLCO N PG S Wil OO
b M Gh SCERC T Oy RS T CEL 51 Eapliion S8 T
' GOLDNGR 3AEGAC L COWPLGHIL el | txpddion 1876 Mo
T ki oL GG O O FC M TRRRATIORGLF b opddion b S0
T YLFLORGRELSTRY (T BT CTLLATIH AL daplon i =
™ AHALTRGHTEW DY FERARTTISR o TR, L

Taru Pk e nr aio T T. ghenrlibk,
ke, MUY, [tk Firobtdt il proahr L Gbur LS WL

OOhr dinc s Frur Ll oy

Wachinary; sipeans, ¥ Corara s

Wachiruary, sy, (LTl rydig

Conimuak ComaTau

C gt ol

ne

L

ks e

M0 .6 i ARG ol i 8 Tl Rkl o KT, ol e ol LIy e 0 [l [T ek £ WL, i ik 1o A, SIS, s 3 L
ok il i i ko[, 4 gk, G, P il ki T, | AL i Liru sl o P o L o .8 2 s ity chrabibi e L L L puk L Al PTE & 2ok riitus, L

T T
TE208 6 8 el o o i ol Tt b G uary b s dn (e M L1 i e PO .0 LA 15 30k, L e of 42 bk, L0 Tk L i
Fdacrcn oLt Ko, Pl kot Wordackor ot o e i kol T i, P Copure bl Dol i awcrcka o | s InF il P tn chl s s i '
obblascds, S0l bt ll TS T kol rcolackord | g il Tk a2 ackord L Ak du 1S01A oL =St (1A, L ok 4 bt druraluss da JP)
ke ribua et 2 ™ Hrus & prcsbans ¢y Lot a3
0 e A o o by | 4T .l A1 8, Ch s ol Pk 0 SRy
a. ik, L il BLA. G ackorey s 1 ripuac o praod el 1

s 0 sl 101t P ol e s e A LR 1T SHOTHNG B,
i1l ch o Pk kil kg, cclla.s s Chae Chiru, b ararass mmnvuwnumrAuammmquAugmnumh.whmmd

L L A TSRS Pl 2 kil A oy Bl O Tl 3 8 15 A o Sk el S8 52T, T 16 1kl P Sk, W05, 155 A Dl Sk i L

wm-mwwum.uWn-nmn.wwummmcuhuumﬁnu:mu.mm“nmm-?\:ﬂo.muuh:kmmmmammmm:unmjmndmuu:uw
B dhars llcoua 5 plorl.

e ordiach a1 1 P, 1, bl i 1 o 13 0001y okl 8 el TS50 ki &3 o

mu&Tmﬂ\-mma&wwmmmmmdrm-.mnmnMmMaunnnmsnmunnnmhu-dﬂs‘mu.mmlhdmnlﬂnmlmnnnﬂu‘ 1T 1 oDl s
A T 15 W

T15010 5 i rrradaas o A P s rsani P Mnr-ﬂ.nu-ummmmnﬂ:nnmmnmm dpuickora dul i Tulnbl k FrT AN

pkrdrbarral. Prdlird o d o i 4k O 112 i, rbclkad o
o huPral v o

Capl Coperain aSaral WA 5, Lt o B i o Gl o B ki, ol Lk s o ek 5wl o il 6 S

a
TDW 11 M ol (S e | Lt WL kel S o o ol L s Wi L et s L sl bt T N
rAlrdd Al lrchuc | bk

e Pagdalors d GE a1 ad o sl e b

T i agiud hy 4u@mqrm.|:n|mu mumunum|.c-nr-muauummuuu.ua:;:«uwaua\munlmuu;uwa
mlickird La rare ke ks

WISa I e, mmammmn;smam

Ligulwiarcs

(21 P Ftnuor, B dak b ruL st Wrs

Wachinany, sepipeeans, ¢ Burk

Cobar auk s Coaran

Wahirary, gy, iuTiars, racvdrg

Lonburdabing

m

»a

Wchiruany deplpeans, | PUER: b i (1 AL 2 agnafie el

1 T Furyuull rvirasa him o [abv.a dedy par C oy S I conaacda kals, [ur:
ARG L drcarsarin ] LASEAN o PAME G A B, Wt T il i |l sl
Pl mourcasc ity npunboluml moarcats 1170 i o chu L g Hadar o L bl 4 0t et arurcorlguabo Tl d TR 1240w lard 4 Qe vl K daughobdarts
-, &l gl Hrpan -
Lo Lo, L s, clla raa nmnulmmnuc«—whh: w da
ol sttt
LA s rrwradaas s o s 0021113 G g Furacaal i o C arhy s H s Eurigu il dakora St duulr s Hadr T Eopdare Hd dry

T 7 | pecues duae e b Lk o -spar cartoc g d e L curca ¢ mled bk cue
L, WK TIAR SR et quut siedul oL g e | Sapiard 643, Rorird e P Hga W, Wt Lid,
ﬁnwmm-:&hﬂ.mm@wah\ -'.u\.rurhnkmw i ruar, bt Fu 3 b sk ollend h rsoaairbucls| ikl sk,

) Lrud Bl d Flacmanics Calid Aniam
mm|rrnntnnnmmnnumuﬂammmummml il ot N o el

b Watuarand Calidy i Wk d el Cob T, Sl LW €L AFTI, dhirghd Tt raeand
vyt C ndamuhanmnmuwmwmm-hwkmmﬂm adonl . ik dal it

Ty umlnmam
s nrmmuunm-n-n

18 s 2018 Pl b sirard s o cha Pa ot T . s Pavr Ca, L1 O Pl i f LN (L5056l 90l s Bl T S, Ll
ol e d & rarl aabrcay il Fork obrbairo g Pt £ o aric, e it MU Lk o ke, Rl el daa ol

Tosmd ks e 3 i, I
[ Mwmhudnrlu:ﬁmmmﬂﬂlMI'\whumdwwaﬂ-ﬁw:mﬁhhlkmﬂﬂml Tk 4 de el dum, Pl ba rchu e dus dut, il sccalnlrad dx

Idnt
HNi=iiam mnn

umnmmmmammmma et ol ki b i b s ol S|

Cintaly

B30 11 T ¥ Gusodan, Db A b O I TH e i hat e, il A ikt bt ST T Pt L -turdla b Wlladraain o 1]
ditiucaa uuuwaumu’mmmmmduhmmhmmwm»uahd

0 1 11T | e g st haraend g i U0 o £ ik | R

radia| g s grrad baks e deds G 11 Th muwnaudmnnu. il ki ki R bt araad s oy ATAAA0Y K, m.ﬁwan-mhwmmmmtmuununmw
larbire e b WAL L e bl Al g 4§ AR Tl gl g i 10

[P

Fuit et e e, & gl ELR A0t sy 1o a3 i b i e 2 Ll i et

At W G rkoaarih & ik bkl
Dronpari, chcan ikl s dreil
puickard = *

mnmﬂmm\cmmn'nn'rmuu\..u-m.nnnm-mnu..-@mmMmrMmhmm..yMn.mrmmcam.m-.mmmlmmm.ymwmmrxm,wummdpnmunxmmmnmumm
sl = r i quar; aruth [arard Wl

phobil o st s i) sl nnw-mlmmdm Changuu: mmnhmm‘mm frmbetri iy ot i o il sl bl

PRI (R o) s Corraral, B Cotiri)  DF, UGN It G i C e Tcmon Sahd o it dTodel S Skt 17| o gl T, 0 i A i L, s i ol sl by e

CFEi amg riarakond bord,  duld s srd . S0 il b L ot e ek i e 1 i s e -0 s e, 060 PRt abradon, U 71 A, bl aurucen o Heary sl e

sk ko, vt i, b b e oy e ighly Chunghe B T el Sbpar b Dy et 2o cart e o ol roskdand by Bl i

i Ar e L T Tl [t P W kb AL Al Ao I8 ATty 1 ok ) i . CF, b 0P b e [ A 5 Ht & AP, Lk A LS et 4.t b,

et b b i Rl T B s S it o Pt ookt gt S i ool s P G Totpes LR s G S ot i P s

AT ot b, Il At AR L O ZGARN d cl  d h cd ho ¢ pd a ad

o i
O xalsi g b Fikch Thehr, P inasarucl crudes P dang, O s €416 4 o s ad s Wik Thohr P iy Lk FC i P, habilan,
ikt *TH Fult sty il S H A G fGabg Co Ll e TR bkt OV ) walirg
A e 1 | e ey o1 a1 b i b Ttk okl ek b
SR Pk b B o el Th 00, DN 12 b P st ST M GG o, L b ] e 3 e P S o St GALSES [ G 1 P I TV i . I Ko B Sl Pl cd 4 M L | S0 i S Faamoakrad S
b ard i ro Tt iyl s L i odcd gl S o Pl I ke i S W Thhe il o b b Pr ki o P ik, Tt il salated 4 0003 leasa T AT Pl b b aalt s e,
a1 e s o raar WL b gt
ikt b, Tha Dol i s skl
Satla i Chiruy b gulr) Fictph parkd o e dha o b
TH yrrard MR gh i G o it
L
vmmmnmwmmwauu
s rurdhn

dubogera . bdddara coukd b
e e et Il e a1 L 0P e sl i i FC 40 Lirch

O a1 v i i G 0 ol e e oo o Bl kg o0, 3 L, b sy s e
) bl gt ad had Sl i Sy 0" i a0 L, T ) S5 A St b 21T B o o0 Tl P i b 2 ]
skt arittad humanwmnum

01 R A C A Thk i 17 B 2 bl o o Lt oo A AL S0, e L b
m-munuunuumhxuhlmamnuuuuhuuulhmuu A d, bt £ it it st el e e a1 ekl
I conaurmed . i c sl o i atad.

0 11711 § e ] bl AL A 0 s M ol e i Chd 3 C AP 1Pt 1l P B b 1 G, Pl L B o il 1l (i Pl T ]
wadongindunny o, Lid Ldar b sgmesrs, usd o iy vl mlw.wummhnxq.hﬂwm.ul..huuumuuumlmcwmmdulr-kmmm.hum.ﬁs
PG, Lo, kgt Waary i P G2 o card 1l i |l I, Coraumaniy PRy LM i e e
i I aaccal alh d e a Wainbar

O, D61 TH Wt I it il b ¢ o0l o7y DV

O 25010011 b Lidh, I} b A o FaTn S, 3 Cam sy Ladybuibded | LEARY i AL L T C e s W ity B
Hkn ki orad LA il s raatd Fuugcn i, ok br e o W o oo a St archors P ickaary ‘Gt ket o i i g by a1 1
bl . ol b ol b
i . bt bt b gl b ey dbrdng, b Uil b i, o CHs e b, bl i, B ks .l havs b, sl

it gt ad s Farad b o baaing e ol by hanchang. The crachcm Ctabt e C30k M el Sarssake e Pt rirs it ik conmepanedia roured @ guar cure of
thamurs b B mw.mmnﬁwmmmmmu s 1 ool B i i alandici, Th i ot e e i o Ml o P 0 dhurahidany s b Chiruts pissaresars. b o b da

by pumnmmuurmnm ThFetal ik o . 0 e i P LT, ol AL PR P ar el i Al e ihurn) 4 TR 50k, ity W gk
presp—— Prchaad gk o chad ki W ek, Th kil b kot 3 vl i e b it 0 P ell e

e ] mmm

dad Oy w113 Wl dal &2 hath bttt marord i Parmall sk 2, Theaich abueind JTUR 4% -Ilmnmn-ulyhu-nurm 8 i iU el b diy
s e g s Farm | 1o g 3 Wil ul G il s 3 T3 s card I aamet Ity mesear sl Fumburracam, b P o g Lskual
- Fawan ulgq_mmmuaspgm|mamnxmmmnmmgmnunm

FUR 0 T il i s 8 Tl bl 8 arand £ LA 1 el o,

trurdal amroah Al bk pad, Taaing &
ALl o | sty Pl i 2 c e | adcirg
Pl 7| bl sy sty roareta

182



n

LIChROCK €8 MAL LTIkk

&FOLLE TRE CO0, LTICK

THEIk hGIkhl B aCh

LU WERRELT

ORI CEFITEL P |,

W ST L S S 1

AL LOW ATl b L gy

GO oG EAG o

LT CHMOL O Ry

Gl DTG o

TG GOUD A 06 L1k

LORKTCR 0, LT o

HODETS Bk THLE GROLF C o

AT O T E T O

kil B S AR

FEIRTERRAT R ALE ke bnorky suba d 185

FRELLIMBLZTRIAL 5 Hnorky aubs 1tn

EFFECEW SRL bruslibin 12é4n

DALLA FETS YACHTS 5 braukblor 184

LADURRER AHEERTE braukbbs i

FERRSACE P b bruslibin TE TS

CREDITE Ol RO G b

e

1Knin, i

fErEreey

FOMEER 2F8 Grunlihos HT ndte
LEMTES e Grdulibke S1T e
FOGEER ZFE [TFAFTETY NPT
GIOCH| PRETICG] &6 ey dube i s Insteee
CHD C0% TRUTIO R W braullls 553 e
GRUFPO OO S T bralilr 186 ayleeee
aFLISFE Mrory dubs L dEn peese
COMAR. COGTRUTD Braukils 186 [

Cuburasnkas

s Copaie

Chad 1, 1 bbar, p Lt Cop

lae ke, winiprser, drlnre, rey g

Coranior Copaus
Burka Flear il romp ary
Burka Flear il romp ary

lae ke, wanlprasen, i o o

Cubsraankad Comains

lar iy, HLRE § Cop Tl

klay iy, L, b PIRT, T TR

lar iy, HLR, § Cop Tl

Comains

Coanvie Comains

lar iy, HLR, § Cop Tl

Londuraliiblline

Londuraliiblline

Londuraliiblline

Narsichosniols

In

Trawdr ot tra g Bl n 3T

Lorburalikiar e

Tedrarailueed

Lorburalikiar e

CTL O

LiAaReru

[

L A T )

S BT PP,

e W TE o U
']

DAl Pl b it s s, bllenrl o4 e nll
e T T e e e

bt s by i e reame Ll e, o2l of Gy e of
it T e L

TP I A I P WL PR
gk sunky poki.

O iiatat il I apRouRre 1 S Ly Fleamelil ell
FErhd G R b ML G I P BB IR
o arn of
-

U AFRoART
B LI Y S P T
T L I o
et b et Hom Che 3,
.

o e AP BB
Alarghal Frevie Farkigle § 1o 3 or
i an s s L

b g FTee B 1P ot 1 el

repor bt e BTk Th ok iy ol bl K par o

11kt b FC e ko d e Wirc S0 8 dmied, o Wip il bames profwsalon sl foaballcnb oo, e Jpprod iy PR 154-té mdlor, ho b ar eul e dlis ko .
i R L P b 0 1SR BOA 48 GrAR 0w Ly mf i Wi iPd 3 TE Rl d e I B gy, B RGN e At

repor bt LonRork Capial b b kel aug st ofk #p iy coalitkon mbk HeErick Thoklric s J18 Pt b o ko o 3 ] o ara pa BUR 136 edlor. b ik ar doula e dliv kns.

o EINELR Rork SRR b Jois a2 a T RTre b Tk Tk I, o LT SIS pond CARTRE Ui, For e BUR G mmkor ¢ el ke,

Ut a1 okt T Co Lid 3t O Ritkond] T RabbwrCon, L bive airo 3 FIMamiorh 34 nieata®t 10700 a8 01 prota e paargar 278 v anlaion of Fledl e varbil irl, 3 bl
G P b P Tare G Pl e & IR Al R -n ki

o a TyreCon, L b i 2ian b 1 pa et sl 5L, 3 bller, Ryt st Rananrlal s
L L e apnlﬂuauﬂﬂ-h i CoMP I TG BT L of, Thi G217 1 2P B sl 31 O 1B, T2 ARl dd o DAY ST, 1L bt o 100 4 i
AMARL o TR S BT L [ 171K 10 Pl I T I | GM AR TG, e LA 00 C o R, RIIKCE 2] D P 2 R CoMedaben, 8 d SULE B U o Forsde Backirid
Corvumently, tuck u Tarel 1o ord un cbar anan Wilord 104 wiliof spctkery ompary. On womplon, il Tare el alloe? 5 36 por et bt e Uil I il b be duchd Tore wll b a2l 18 par o 1 auhe

O ST B br et pH .

(S ST PRPT AT S T

o0 bt ARk O e ron el Tym g Th by ol arsion, 38 bui oo (RRLINGSU 1 e 0w

O Bn 1Bnk b e it bt Thafe gkl PR skl o, L M ofuR e It hint Gpts, o LR, Rilydai snhph o el g e e Canreng tos Flrcn 3
R SABRIT ARk P ot e EdaChams aru LR | Bl ol b ab 1007 0k i o, b Cared S r2 2 vumme dy kol u 5
o v b e R R EaChens OF# o crabiwrsion , TR 66l el bupale fiom, FUR 33 mlllor il b puli ikl 0 gir apor ¢ cuplaelos, the naat FUR 57 llion wll b palt Loy Thee
awnmummmmwun o Compani 30 d WAL Db a1 I0d R Comrlealen SFRC a0,

T i ap b B 1R a1 R 1on B b ont et o8 1100,

O B TR e amp b # i 1h a1 Dl Pl avbna urd o Wb ortnu, e aoLibuses 30k iy orara BuR i byl
HATHI SRR Gt by TRHUF b0 WP GRAR, n# i d Ll P 3 o, 3200 1L Broah e, Th b M b 1Tl
Bepal b cadh.

P UHETES B rrdd Rl (R0 TR Gl B Bk ¢ oM L

1 bWl ik w1 B L i, 3 Chle b ai
Nt R b 1R R R e

EUE Y T

it #1 Wlar g Capll Haragaese 3 panrsabl nkk Toordloe buny b anary S olere ara Tochrology Co, Lig, bavesrrane 5 s e orara,
TP B - B 3 AP U T Bl ke Fol I MPIES (o d il for i aD1ke (TUR Termor, The 1)
warasrion Taombon mll b i 35T perrent b Lianrmen, ekl blCH ol b s renuille g 1 porvart, WM bbb b i s S nFaclo i pl, C
CAFR a1 FINE 0 0 d SRTRUE d by RlPare COph | R a1 S 00 d Tier e By I,
el e aegeston s TUR £ v s+ TE PARCHI LR (R MBI, MO B P P LU 0 Toomln Bl dmPid ST B0 I LI TR B M M TR I i d A

CF EMETUT b 1kt Bams WGPl MRy an i Farbarra Spd, b Bokgra
CTONTN PYLIFETY SRy

D!Mﬂa‘nl"’ln’ epsnes 1t Barra W, B
wron Jbadn I Th
Drunmnn-

-badd ba

Mhlon of

U ek oM pary froe Bume s Fopoliredl b e e pls Thies Mieu 1 oom ar of Farbu ey s 3 pt rioalt b s e Facko, siee i ar,

S earl e d B Wn L e et ke o ol aiar v, e R TR PRy B

0 rapon ka1 Karae Fanimen . Mgkt o be ism b Fab ol P roub aun a1 FUF e mallon. o th nbird sl o alt o

m.mu TRT B P WU, £ e et G P, M ST AP0 P WP il D I TP 0 ILMITH TP IR 20 M O FATEE 00, THEP ikt CRIE (0P d M, 01 RR rite | TF B 31 B 1 R et )
4wk pric e 1k b b ELR G pallloe b Anberd wal mom dbrkei.

e RI1 RIS CIR P INP i 1 S Bkl b ot Pl st C I AR b 08 AT 3 AN T I
ARFC Pt 1H20 R GEE S I B oM IRy ot b Chl s CEFC Brangy Co, Lia ks agret 1 v sl s TETT R voe

LT (=TT FITAPEYIYY
kil Fabar s, o e nbard sl e alis ki,

R B LT W amp b prt 1h a1 5 Loy Flearclil k] Lia M1oavanioe 2 mforiy @ikl Croabo al Fomgea p, b Forl Eabebuan barkieg dand o corpar & Theasal U bt 1001 0 porls Hyliess sl b oake P spproul. hofunker
ey

S Lomy Flearcll el srunies Spar vom 1 wah ol Criwbod] Foruge 3 iors omabisniiion of Jpprode sy FUR t-mllle.
I T S Loms FIIRV UL G 37 AN S0P O AU 2 Al ROAU R TR Frale g Tl Loy JF o] e 1

Furpaar Con FCRI The daal W12k & ron

P RUERT LY NPT R

bl wial B o pleti. 5 Lowry Flear il svus b

ke gt boki g oM PRy, Thib kit a7 kK T 3 romalaraice o ppcai aey EUR S6mlle

oo Diowgine y Provisdor 5 e s Tawbrclag 3 Con, Lia Faw agrs 20 whe 10 mBlor abare e Fosbar S8, 3 Luie a, 1ulebad i romgiom, splben, gluesa s e, 1rd aaiden s
b, THE b ¢ o A1 W EURE = El R ) i 22 it TRI0 R R P o Do OFd M 300 A R TR B R0 iUk
bt pgrcund by e SRR Raikord| D bopmr 1 ard Raors Commiliakor , i bl My of Communn, B 1t e larakor of Fomlg r Earbarg o

Faan e, dmlgrer, an
T (O FaPS Th il B2 T Bk
Chiea i Bgulion Cormide .

rigulinen Jpproul. The naraanks b
4 e a k.
P EIERI N ad JPFC P

[CULAET R PR TPy

P EGABEIS b i [ Y
vowalcaton T LR w624 ralloe, Gas FEP
TS

O IBETT W PP oA Pl 120 G 4o Dor JUP P dr Sl B TRl 3 Dy LI I A 100000 0 TPUIRIR L o B 001 0k I P b, 3 L, Babicbdied F0h 2000, JEA#d i PRI, IR0 U b PP WO TR, ikl
18 e e on B orl 5 O Bt 1P dmell B o 100 20 ool Gl et rog vt ey bl 10 et Fiomt bl 6o Carly b L, Wt S L b, e S Lur s ara b BB curic: The 1aal vordascalos & FUR
Frecila &ole o b Tar be s

Lot JPd B g Gy Lid R a0 dRI 361 R duk, nmu St d o LT A Wb o8 A d 1
Iodl ameeibiacanlbios Broag b s priuiepls s of T rdie

Pk 3 prosli e hor (e Tall i) 506 Tor 1
avdor (ki baraboliand Tok ana G ien pd ol rede 3 ubod S0 parcont wack. Fanbard sl mine sl

O 1B E
art F ookl 1ub 3 I 1 vom curmees
O B 1EZAIS N i el 1RI1IF WPkt BT RIS B, S0 R I RS e MR SIER SE N R ML L il R T
of ik FLR JEmllor Al b wabd 10pay &6 4 therent g PR sgpallon ol be bt 20 0 sk e seses, hoturbor dsla moe al ko .

AP G| O baP SRR G Lid IR G Gba B W IR E (MEAPS P i B an I G LTkl Ml Tl dd B i |,
bttt O Gkl ard Lakn: Weriln bk ik, Ovar Gk Global W Rkl 1drauiie 3 00 B ) b B R oy Gl Pakill W ELR ST B
pr b o furker | e k.

O BAERIES N i AP Ch F ot TRI1 M BT E Freokd |84 I L RS H Lk Rk d SMPH Jker coriHTIe § I Juk Mk i A
lawes Caphal Fura o 215 pdh for approalianey FUR 11,5 MBlon (hrough J # i suusblleb o ¢ ompary: vk Gedu Globul Lia. Felloming
4 PR LIl B SRR 8 Lk rd WM by ST 6 S1HR LLF

CF ETiBa1n b rraa ampoh Frut 1hat Gt bl ol 12 Farw o b ik Glork] Fraakon] on e mamaarion md 1t # el of of G Caphal Fura o S5 F mad panbil

Gley FIP raz kel Sp, 3 WL

STNTPIRPT

AP IR R

AN CRIRH IR bEPTo kel W alie kb i 1206 1 dbd i Gl od CHAH

Ut Bl el P L

cvrall M a3 EUR @ Mk,

&L T

a1 U R 10 b o

TGP Lk LI 0 T Gl | UL 1 LR b e CLra SR S, 1P SrPacke SR8
s 1o, i Lt el LTt b kb 10030 e 10 g Bt plal I i, e e Frac o il el

P SHETIIE B i Reaibd b3 oFdd0ani #1000 Clll Gl er IH 2ol Dl SR8 3 S Rbcl Lag
D P e LI

ORI LUEG B 0 3R 08 Bt BT LAl okt Do Lid B 1M 10 3 0 10 3 UL ANG I 00 3 5 P LT B C O 100 Mg 0 Gl R Th o] rom i ain W ELR o TSm R 18 ik 11 b gl
AR Bk TR LS50 AR OF GGMPHR, Lo cIF I cr o 1B ol S Fa et I OO O 1l Lor v ot M el P 0 Pk 0T o I e £ 0112 DD, TR IR 1 1RF D b | 1 db 2000 JFEeadL R (anbriaeaike b e bk b,

[[MISSPF¥IFTF FUFFRONTE IR TR )

i o i A,

o B rad Faponid 1 Ch My B o ar

GRpR oLl Spts 1 bl Rab-baind (1 e d WP bkl 3 rHkr L e

Bt E O bd P B IR L, LM 1 0 kP i 1

it 4 R I SR LLSE, 3 FoF b, LIB-Edd M P 4 A P,
wirtkos, Clrkuar guao Turye Tolin wll be 5L Lingsdt akard cer.

Bt LIy e,

(LIRS

NN T TP T PUT SYT R FLFPRR, LETE FRRTE TP P

PR M P LI Gy LI 0 R 30 AN 1B B CP LI I DO £, G2 kef | by 3P R LIPS, 1 FORTEMVD, W bd i LIPS 41 Bodh 00 Bk R0 i
FUR ITamBor, b argbal Frovie Fackagle g el aeavanine 2 2au bor | FUR S0¢,08600 aete orit by n‘.\u.u.

aakn can b alked 8 3 msie ofEUR o mlkn bk el b, cidow W paraley o approla fost harke | Deopre and R

L b kg Lm0 Mo 10 B . Taw pe Sabrd e, Thamions |
WU o Lo
APRCh Bt 1B RIS R o B b om P of S B 0T,

On ar BT b e

183



T CLEBAERRGY C 0, Ch ICFAWFLID GG Brunkblor bém ey LUk, sanpss

Cop s ook ATk Ao MR RN foran FLR 16 elon

Erlafomagraidcase. &l I CF & Walc 3pd, the b aarsils, lub b
.r.pm.-. kg S 1. M o 4 AN e ko .
P S TR 1 G Ml -»mn:nmwu«mnmuam:m 4 ar MWl Lt d, IUlba e b e e 1
Eb Wb o g 801 3 R B v oo aul Lirge ah e okl of 1 AT b are. Conrurme iy, Lorrle Motorle sien e g sl
ion M anb i i rng wlirom pprcaul. hoturber leioe sl o o bvem b

rlal pu by fon b oeraml, God 3

LOGTRKTOR O, LT ch CHO CO%TRUTIC A W Dbl Iene,

i EEE BUrHay, bR Lo DIl LT u

AT Ok RO Tk METERWOOD 56 bieorks subs o

Bk, wib st

ErEsRomgri Rkl O 1 L1 I oot S0, 3 R LUl ebi i it 0 T Rures puia ey skl o s
company Mo b Uncarobl d aes beieane Wi, Toul ronabsrnion b EUR (33sTe e caak, Wud 5 W bollen,

Il Fol TER Y L UL IR 18 ot THE R IALR W ARE B 12 IR PR ] oM 5108 B MPURIr O Forsie Furbar s,

2bou kDT Hay bleany Cory m. bkl KOT WS b g koral Lu
Wil ik ar Rabbasa oo e purn G rmre g ok m

AL I R, LR HBRR, DT HEC (el Rt ol ml;uu T
Hiem o Corirsrrsn, hala 110 ekopet a1 ara Ruirms Corrbaor ol FRC ara ciber oo
CnBdrai b ad aprch Fi by o acary bl roppls oo Sl

Th it O LI ech] TELESCOPE b1 Cipll et 0TS EUPHIRy, HEM A, CP ST MO FIRb | B R e 1 vl P, mu r.n-am 16N d T ARG DI SFI e Gy Lid 11005 B kLR Tl o Pardlem SR L., 3 TEAMG, Rl Eaid | Ty HIFMLIY T rnm 41k WEUR 1905 MBS B rad, o iR EUR S5 ol s
b 16 OM PRy I Ero B prodi gl e ot rop b rg i IEIUL Thi Bl n] FEEHEPM 3 52 e o0 dUke basbd o8 blage] Taloke ok I mitad rogiwrat caphal EUR 110,380, O romphiior Tl gl ok 310l 8 pare apt aubs b Wagel Tl opk.
bbbl kbl RGO drrlors

Dbt TWEREL TRkl O BLUE ERGHEERRG & & ialbks it L2 CT RPN L TN T TR e o S CRRC Copuaike L ol ik iorinelid CRPC TIFQGRIF CoLid JRd P rand DI Gl TarbRcdod 3 1Grck p B i L G ] I8 CFIP 2RI LR RIS P g B C el o 10, B 2

iy id Rhollul,-huu Bllway ko oot ot PR v & . CRRC Bk 0k bl 1 GO Co | Gobt b 3 SPare bt 20d CRC 1 15 o 1 Uk, e 10 e A T,
1 b 2, eRrIdad BE2 4ail lh el CUR 1n bR
P O 1 LTD bk LRDECLOGET C oMb i anlibior 1860 3 W Flildy  Copaie [ On 1 Binn Sl arF e ey 28 Rou pr 611 Rrough Bk ol anbala o S TR bkl Lid B R 3grit 0 37 anbtb s dmey of 1he malekoad ¢ ol bl b 5.1 LW P aoaclule sl iy prodss don profacia foes OFCEF Salar

Erargy bong keng CoLu ICECER bl o
i d W
Cn ATIBIE b aa aenoh peb o

4Pd CUR 2T pler o SFdRare R urbar daula

Al FCHIP S Rty Copdamils I a € rules muans] Pred sk Groap. Th b sdl condbarakis U CUR (RSBl B ike G o EUR L UEH B b

ik CECTF, 4 1op Chleais
ronglomaare, Lipoe vk
ANPNY A1 EWIE P G,

bl Fa pombte ol .

NPT Or TR S
haleur o RF, aune: Tl lor s paree
AU b Py opur o oo, 1rd T
bl 4 PR rErued JELRYE AR CECER, o i
Chia's K duisimrad arangs corglorura, Aoriaie
B Ty e L T

e L APy
asmcr AT SN gronk § paaser sl bes Europear
rurku,"
T s’ IS FRECH O oy WECk G CERTERS | slibior d6n ke, wupre, f Cop e BB aRomgralic ae: 115 o-;mm- Thaling PIG Frod Mkon bl ack b Cony Lt IRGE 20 poarcont (R20R Bad dranives 20 farventande e Wckleleg Corom bruinanmied SEd, 3 b obori, bbb b ol IR aRRI R g
Caanrar. hothrk o a2l b Lo,
24 Pobd by SR ACAT RIRIL R d] ke ol LSD 1S,

] HOTC MORRIGRL  raslibhr iddn ey BUrkieery, sanlpriers, hrelnre, neocleg LordaraliFask u 1 Th o graey Wbk Lo Groap Co. Lia Pad 2t It Mo Moriel Sel, v Trivdd 2k, Bl Bt Mosers de e e aranuening s e zmell]l iy, o e dare Srl iord oo e smilor of approes vy FUR 1 Blor. Funber seuls

STERUGTHAACHY TRCRGOLD S8 [RFRT LIy [ NI, T e S PR ITR, 3 b Ly o 50 LG Gk B, B0 DR B Tl 500, 3 Gerdid HGORR I, B1ReE dibd Gold R 40l d FRAM, 120 0 GeraMarailr of BUR 16 Ml | Glinird Fidihind P, Ta i
A TR Ea by .nm.ml; The M BRI HE R b AN R S 3

l
Lt Lot F FOFFLRCEESRL  Erdulibbr it6n it LUKy, bR, Lo Tl EHELRMIr R 1 O RGN IPRoARy i B R S W oy IR, The 431 i betaike O EUR
MEATIL# (RS TR b B R Rt ke AIHNH CELTTr Y
M wanlpru Cn LABTIE bt 2PRch ped 1B 1he
B GF FOUFERT MLt )y 154 ITELIG SRL bt HET e, i LUKy, bR, Lo Tl Flat o8 1 HTere E 20RR il HRE R DIF 191 LIS B i PPce Pk 1R20EHGE Dl pel (W B UP] Coporais L i, Wb i il A E PP 07 B o Bl R ] Gk o B PR 1] Il & TR Ciy i The
EL T 1 mulrouluuloull CHe Timon mbik oll b dabiled b b Lcummardy boki by w0 percamt aube ord 25 mllor dbane b BHGE
1P profutdl, Fatorm Comptliion bl lary of Compay & EsbGF § abpe ot IWRRIR 11 1

RO ThONGE M 2y MAGEx 2FL B aulblor 1B0n F Mackirany, saniprisen, i Fae il conp ary [Ty "

ST WGTNTELLIGEY £y RFELRL B aulblor ST TR B Cop [TEIp ST £ a1 (o D Lo# gb | o pllay 5 For 3 comdusaibon of
FUR T.TRHEEE. The conplakn U dafrid by DB FRrbamicrn BOT 10 P ICduE 3 (Wnbar T pat i PG b RGOS rorddsailn Badid of 120 PUA Pr] B T b ororl cbfe R O RPE . M 1M iete
ik,

Il L Gt ch FRMA MOLGTRE S8 beorks aubs|meae S s Murkirany, snpata ), b lure, ol Flaicr i Torlne On BT b ok Yup ey Gariy 3 b el P Ry R . b G e Bt Rl b b Frie s (o S e
FHL L P LR B P R S b s T NPT AL MR B of PrRUa chealey P S EUR ITE pirabare @
TR, b Lt 43y b rad biors b il rad JPPGAE i, ke cprabar 21 FUR 580051 The cpsraloe 100k plce or 1 1ETEH,

ClathThl ST S )y LTONEER it T et LUKy, bR, Lo Tl Limbarilkkeeaa dd#ll 3™ CF FUIEIIEN rdd JFFRPrd B0 Earda ke B RHE OF 1IIBIE B ndd B LPMIER § S ol & T bRl oy Ciry L I B K (W nbady el dbbMLIR 2hon Sor b Sl AP RUERIE T RS Cog L F1d o BHIB IR0 AN GERHCR LML Sir & SFL, 1 ke,

IR Pt O MBS W BT R TRt RSP P d HIPERY I AR H I G R | PURR LI RE, I8 PR SR IR b Al BT, Thid bl 5k M TUR Sl M P 70 FIl b TTOM (IR I T T Ik, OF Forp e G P o SR o R e
1 b Sachan
Lt Lot F FERRETIC GROUF 5P birorky dulémén et LUKy, bR, Lo Tl R H R P ik AR 11 B b ] b 1S b rad G AP o DA OR o Praddor S b & T PR ol 3 Cou L P2 dMR I8 SRS Cor i 10 DB 66 1 o6 el i1k I FHTAC GEs PSR, 1 VL 20, (Ulbai bt ol J, 0PI P 4 AL dicay ¢
A 3 R FHTHCGERFY  dnditd PUPL OB B, oM FAManc Ins Dol Ak b 0 LR S M. I 3008 Bt Fporid €1 b Cohg b 0 COPOUTHL dl ol N0 3 %, FURPSE A AN e P dlirknd b,
TG AR PR OH g LIECH MG CORTERS | CIpil IR 3 auk S0 LUrbiary, sL g, | Cop Tate T FEFRTRT T O RAIEI  IPRR i B B Rt d B b La ThqUry R0 Paclles Lskian Con, Lu b g 49 @ bl LIRS B BB FH B R
16 H0E O CARLIPE LT Pk ki A FIF L O DT ]IS EUR TELIR bR LT 34 P Bl (I b kb BB L6s i db aned 1) FUR S0 b, OF e pA o, THAURY RIS Prackion By R d dRaneld 1 ol P ra e st B8 F e 1 o]
nrieg. o knbark Breuros b..u urlm..
or Lirg R P s back Tl dbaned ordn P el X sraca P LIAIE W COM PR . TH b B d BT APt dp 1 1 F10 1 e sm
ALk B U ahare L TR e, The g RO vrwumum-mum- T a1 A Cor ura Ly nmm Froak LEE TS Py
ClathThl ST S )y LTONEER M P e T LUKy, bR, Lo Tl Limbarilkkeeaa dd#ll 3™ O L COF LI b Al 10 UPMIEE SR B T bt i Doy L ek JRA7H R 5000 Pl JPd RLRRR d T B ot G L R 24 B 1030 ren PRI I Sor e P, 3 kRnd, Ul AT
akbalbud o sparaicr. ni ars ekt c1] A AP IR 3G Rrriron b e SRLLIE pareand 3ra b Dsk Erba 6 par contl, This asal ik sl EUR 035m0k b aab, lpoe ¢ ouplale, Guargohos Somsa Surasky 104 bIpok § Tacbrclous milb ol 168 por
CHLdL B orss TREIEIRAIAKS st o b complatn by LB 1T, Conrura iy, e arg7hon Soesa 2 mesk g 1rd Mappey Tocbrol 3 dliceg med 10k [ caplul e Sonss.
[T ch HOhDG Ty Fd Llrorky uube ién T Cabarierke LidaReru - Or ST Horas Th arronrre Cr S ETi Woras Té Gy J Rors lulrbanes Jrieunes wles s Brod OReses prodncie aenks ey are a e tha b e Wel Fau acan b 3 18 pur b e ary foe ek e Com L Bunes or the wripars s abanecapdal of
kg W wo T waparakon b iba talie purke Fognin il e 1B P a1 ALk i 10 370K P 8 5y S T §ack b re i d P Raat 303 ek FEUR L8 Th o aal ¢ opalianaion sttt 5 ¥ Teara R Tiiich o kb ot i M riee dl ot .

ORI A0 T T T )y FOFR TECHCLOGY & & dulbkt 1T it BUrHay, bR, L0 Tl R H o e a P GRHBEN 1N rd Rt 10108 16 11 OO FRIRdd e TIPS TP Bt IR G, L1 F 20 DT 120N LR I T b clinds S, 0 Gl Yot 3, L sy T FrUIke UKy PRI, T 1
copabutidon FEUR & I5plkn. Mofurnbard sl b isk base rod st
P ESAEEL] N rdd PRk P TR0 IRl Rad Pt bkt b, TUPS TALIE B 04 30 WA L § 1B AURE E e TR Ry 1 3 o il bR o EUR 5 A, G AR H M i dl

TR SATE TR gy FFETOLD SRL eorky aulbsnbn frrs Mrhieany, snpau, f Cop i Lomtaraliibaris = v vl s A heirarainke ol seable  OF 1D UG B e b S Ele ke S Lid Rt of B0 18 et o LHuod 0 1 3w 0 e et sk b By PF S, 00 Bl i robad 7. Wi ki et PR AR The con it kon el b il By o

P PR R LILESHT B dd SPRE P2 1017 i Uk T R SAD G, L 1 of®22rPid bl UG 450 AP ELIAAFU | B2 00 VS0 IT, d01 30 I I It 0 12 AL E Pt LI I CACRS S, 3 U 2k TR b 1R L RUL B .
HPREIAR T, TR (o8 i 401 W EUR 5150 T, G 0 HIOE 1R, TR adl TRkt ol Bl SEp o 0 b IR § R Upe PR, S IR U 1rd ERIek My SR 100 A 5 R TS,
Cm T bad 2PRh b 1B 1ha IRt coMp e oo FIIERIT.

TP O CHEWT 37 ak CTECOL, LTH ke 1t 1T e Wi sk el 1 o Tt ra On i b a1 i ot bt D, Lt 30 St il CH Rl s B 3y Tk 10 R 3 [t i e callid b CTE Con, Lt b by, Ml s g b bk anrk ¢ o pary. The condusaibon U LR D slllos, oo |

om0 IR YE e mRIc JRR O d Rt BUR S e, U ™

ST T OO LT gy MERCOROLO YACK TS Cipll b miau o T i ki, sniprs 1, Cop T Lomtbarali bl 1 OF KA LLE Bl 30mok o R an S e Vb Co, L el 1 et 3 caphal of FLR 2 mdBor I vaad ic e 30 To ey s iom® i anbalalany elary opoks Vv b R, 3 WL, ulybad it ok s ssia e i opoks Vb gl copll wlllbe
bccutti fromt BUR 5606 o EUR Li% mlllow, by 505 porvant. Lipon rom phor, Supbing Sarbt mll hiss 31001 b wiitaet f LR L mllon, or ) 081 pat copt duths b Birvopol o'l

LA PRI TR, 7 BORTER e anlabior Tém e i Hrery, snlpaner s, § Ovs o micm Fare b | Lonburiliboess sl 1] aorg ST Frclion bLapuins urieg Col @ 10 bne s Tepar vaet e Do s G, thab b bt IR 3 B LI o 3 ¢ o0l o8 TR Sl e Blon. Thie romguary magh 1 By the ram

ik b, et ot 411 s o
P ddl B2 ORI h JP A0 JdbI 1 TE PP AUbEIF D1l B Eld LTy e d Plloe Tabp ks S TH PR 71608 cfl] B & B dir a8 LI 600 MOk dRIE DhRoph WS TN drdHIM cidte
PRVETINGSENS ke ETIEROE TURE TS FL becrky subanl.Tim  Hd incra. Thi aual copalesenikon 1 wunal 1o

AL sl B Or J 11110 Conpage L e cbllire Gokon arls Spé JRRck Rt (kb o6 0t 50.T5 P e anabt b Eoboeas Turkedca Florks 5, 3 Tapar | Rabob s G bos i rvommao i on sk i i, 1 wralic ko pis
i} it B (00 M et A

184




Target Financials

Fra-cwal Lagul opwra g

e | Pru-cual Lar el prafil & ler Las Pro-cua gl awlmaes Precdeal WL sharsbddees fueeds
h eug| th euR th EUR th euR

rechan FENTEY ERERY zaz -z TmaEe a.acs
S L L I L] L] [ o] I L]
Anzallo Eetiqe SpA 1114430 1 131374 Pt 1 V922 poiten 23233 Py 2 2 733 a9 1 128 449 H
oy ronerns [ [ oo, W D s W o WO SR S
Ferieil mpa 243391 E) 31999 Pt 2 3721 posithen AR aaativg + 439 o1 : EEE T L]
S S R G Negmie (UE S —
:?.Illclunnul: Hiam 191 138 + 4941 Nagativ 47 143 pcithin 32390 Napativg 1 HERLY 1 44129 L]
S Nogathe [0 P Mo [0 e
Eaanix Spa [EELTT] H 4197 Pocitiie 14 Megativae 24393 apativg 1 L] 137 121 +
rosi 2 € 200 [ | [ pasitig. [0 Megativo - [ poating [ | [ |
Fuma Indesd i X g8 11353 q LRI - PRSI a na LELLI- P T 1 [LERLL] 14 24719 11
e =y o) I [ positne. [0 [ positeo [0 [ positine. [0 I (N =] ]
ok T g a4i1a n 1220 it 12 227 pagativo a4 LRLLI- PRty : a4 331 21 1 22
v e [ [ e e [N EEL s
=L SN LT 11 79393 Nanatig 11 A7 pepativo 42 3 Nanativg 1 am L] [EIR-TH LH]
scren s e D R e [O003 e (OO0 DS DO00E [ham LOSsime Gos
Faii acie Carnan S8 LELE] K] A1 Pt " A4 Mepativo 1 1939 P 12 0 137 27 1309 an
T g O0H O g, [ [ES s s
Guadla Sph mal " 2393 Nanativg 47 227 pepativa 1 7339 Nagativg 47 2401 a EEEIEY 1
sy Cowm Posmw [ [ e [ T
Hre i 14071 L] 19 enatig a3 a U324 et + ar1az an RRTH 14
e e Comm o R o momw
Friziio Goap 3pa ELLEE a1 1390 Basitive L] 244 peeativa + P asitivg 29 21 EEtH 27
e e e EE e, R S o, [ o momm
CH O Caalianau Halan 4l am 21 9 P 7 9247 pepgtiva 14 ELLLN-PAers a a9 238 1 ELELH 1"
EE e v e m posts [ P DONNE DS s
Data Froa vasia S0 EERLY] 21 297 Nanativg 1 9194 e ativg 439 Nanativg - 1714 az 19277 1
st Comm oo WO [ e, Negmio (NS D R
Bralx Spa 272 27 1193 e 22 14097 positien 280 ponative 1 EEREL] £ 14942 24
st s G ot W e [ e [N s s s
0 AN Codiran 19711 2 [EXTI - PRI, 21 120 pocitien 21 221 poctivg L] 21 ana a4 aa04 B
Hemiann Wedrd Tucrea 17 134 an 1493 Nanativ n 222 pagativo am 7R panativg m ELIRT 11 ERLH za
T T L e T B I o
EFTTEI 12234 a1 193 pocitug a4 214 posithen B 1 Negativ a1 a1 41 1aza 1
S o [0E [ poe [ONNE WS s
EOF Emiopt SEL 1o a1 427 Pt az 330 prsitien 292 i an LIPS 2 aza -
[ L] [ posipn [0 [T regativo _ [ Rt [ [ I I [ |
Emainin il (LI} a7 (RS- P H 1242 positien 204 P ing 11 LY - 1 439 e
T R e SOUH e MO gme SOE S e s
ETTTYEL 1 a3 122 Negatiun +1 a 2922 Rapating 2 [LRIL] am 1 222 +
Edxa Trzhmology S0 LELE] *l 437 Positivin H 213 positien 2% Nagative EL] aaa 2 1830 2
o v 3 I I g B kg Negmo (O[S s o
Levilaz S8 4432 1 371 Pt [E] na 293 i & aran az 14930 21
TS e OO g [0 e DONNH [ s
Walei Gen Fower Sl 4317 +1 293 Pasitivg a1 2129 posithen 24 P citiug 24 19 aag 2 LET) 1
e o 3 e . e (S [ i Negmio (N EES OOEEEE e
Hages =il 234 7 3 Pt 29 VAT positieo & 133 i 1a (¥} 14 B -
OICIT toguve [ poe e [ QR B
Candy Sk ELE 4 "2 Basitvg 23341 ppEativo 1z 293 Napativg 41 zaa aia 1z 104 282 1
e Fostvo [OOE [ pegate [ e [OONE s s
Halo Ham T L n 1 Nagativg 44 1 Hepativa 244 panativg 41 1z + LRLH 14
s [ [ botmw [ i [ oo [ s s

L1 11 3 Negativ 42 21 pagativo 4 Negativ az 224 11 1 H 185

o e W OEiam, SR R O
walux Bolech 3 E L 21 1 14 Negativ a2 LLEFTIarvy 1 1 Negativ a aan 11 arm 2
DT Neanton [ [ e [ Nt (OO D s s

Oasaeq Eoiape il va na na va a 1a
P2 B e I



Non target Analysis

Nurmber af oo rmpanies

Dp=raling revenuws [Turnaver) 3.184. 205 EEE & 7316350 TEL TT1ET4S TiE E.5E4.635 EEE E.320.33d EE2 5. 34E.140 473 5. 71E.5EE 357 4.833.55% 2EE 4.424.178 221
F/L bemfare Lax 130.584  EEBE 1E3.586 7TES -32.376 Fii -19.58E  E45 -4345E EE2 -BE.EAS 473 -B3E.F1d 35T -23.27E 23D -1.244. 865 2211
F/L Tar periad [=hel incame] 104 . E2S BEG EY 5531 TVB: -101.73E F11 -EE Y13 B4% -124 705 =62 -10E 348 473 -4E5 5¥1 357 -62.2B5  IER -1.223.7m84 221
Caxh Naw 324.720 625 2EE. 47T TiD SESI0 EEE 23.247 =57 21.017 E1E 4%, 625 428 2E1.823 300 EE.d4d 245 -SE R4 2D
Talal a===Lx 7317338 EEE 204,370 TEE BATE ERRE  T11 ES¥4170 B4R E.23%363 EB2 EAT4.BE2 4TS L.D2T.EEQ 35T 4. EE2 420 250 4456 3R 221
Char=haklers [und= 2,282,101 EBEE 2.313.E11 FES 1240535 Fl1i 1162590 E45 SFE.L0M  EE2 1.001.465 473 E0d.371 3EF 201.12% 230 230 358 221
‘currenl ratia (&) 1,16 EBEd 1,12 757 1,17 7DE 1,22 B4l 113 E&D 1,10 472 1,07 354 1,07 2ET 1,17 221
PrafiL marqin | %) 2,0E EBEE 2,11 744 -b41  EBES -0,30 ElE -0E1 B34 -1,21 42E -ibg2 31l -0, 55 243 -2E,14 2D0E
ROE u=ing FfL befape Lax (%] .73 EBDT 2,14 BES 4,74 Edd 033 =73 -1,57 Eil -1,68 4321 2,57 322 -1,41 2EE -121,22 202
ROCE uzing P/L b=lare Lax (%) 7Bl 5D T BES S55E 4,82 SB3 229 513 141 462 0,12 341 -2%,3% 254 2,67 231 -1E 2B 1RS
Sahemncy ralia [Aesel based] [ %) 28,31 EBEE 28,20 TES 13,158 7il 1346 E45 1E63 E62 1E,61 473 10,04 357 1E4E 230 22,22 221
Price =arning ralia () n.a. n.a. n.a. n.a. na. n.a. n.a. n.a. n.a.
Mumber al =mplye== 15345 S4D 1E.D0F EDS 16.514 E554 14 ELE 4EE 134EE 401 12.553 311 12.71% 24% 11.282 133 12564 144
240 20,000
220
12, 000
200
16, 000
180
160 14, 000
140 12,000
120
10,000
100
2,000
20 !
&0 5,000
40
4,000
2,000
2009 2010 2011 2012 2013 2014 015 2016 2017
0
o 2004 2011 203 2014 2015 2016 2017

86



Murmibe raf oo rmpanies

Op=raling revanue [Turnaver) %154 205 E.¥I16.350 TT1E T3 B.56d 615 6.320.334 5. 348140 4424 175

F/L b=Far= Lax 130.584 EEE 1831.396 TES -12.376 Fiil -1 5EE B4R -4145E EE2 -BE. BT 47T -E36.Fld 357 -22. 278 230 -1.244 862 221
F/L far p=riad |=M=l incame] 104.82% EEE EFSE] TES -101.738 F11 -EEF1] B4R -124.7058  SE2 -10E. 348 4TS -483. 571 357 -62.2B5 BB -1.223.734 221
Caxh Naw 3124.720 B2% 2RE ATT  TiD RS20 EEE 53247 EST E1D017 E1E 4% 623 42E 2E1 EE3 300 EE.444 245 -EEERD AL
Tala| s===1= F21F IR EBEE EI0.ITD TEE BATEERE  Fi1 ES¥ATh B4 52333631 562 EAT4 . BE2 4TS E.0D2T.EE4 3JET 4.ERE2 420 230 4456738 221
Shar=hakers [unds 2.283.101 EBEE 2.111.E13 TEE 1.240.535 Fi1 1162530 E45 SFE.2Dd  EE2 1.001 465 4TS E0d4.371 35T 20i1.123 230 a0 ARE 221
“Curranl ralia [&] 1,16 EBEd 1,12 7FEY 1,17 JOE 1,22 B4l 113 E&BD 1,10 472 1,07 354 1,07 2EF 1,17 221
FrafliL margin | %] 2,0E EBEBEE 2,11 F44 -0,41 BRS -0,I0 BlE6 =051 534 -1,21 41E -10,%2 311 -0,5% 243 -2E,14 A0S
ROE u;ins &!L bealara Laz [ 3.3 BOF 3,14 EBES 4,74 Bd4 05 I3 -1EF Rl -1,68 421 2,57 322 -1,41 26E -121,22 202
ROCE wsing FAL belare Lax [ %) fE1 EID 7B ESE 4,82 EE3 223 E11 141 462 0,12 341 -23,1% B4 2,67 231 -k, 1 1EE
Cabvancy ralia [Aemel based) (%) 2831 EEE 28,20 TEE 13,15 Fi1 1346 45 1EEl EE2 1B E1 473 ib,0d 357 1E 46 230 22,22 221
Pru ear“ing ral'u [KJ n.a. n.a. n.a. n.a. na. n.a. n.Aa. n.a. n.a.
Mumbar al amplyeexs 15345 G40 1E.DOT  BOS 16.514 G5E4 14 BEE  4EBE 134EE 401 12,533 311 12,715 245 11,252 1133 12,564 144
240 20,000
eAl 18,000
200
16,000
120
160 14,000
140 12,000
120
10,000
100 r
8,000
20 '
60 5,000
40
4,000
3,000
2003 2010 2011 2012 2013 2014 2015 2016 2017
o
P 2008 20010 2011 2012 2017 2014 2015 2016 2017




-u

o

Sparaling
{Turnmvar) - Lanl avallahis
ymar
HUAWEITECHHOLOOCIER
ITALIA N.A.L.

IHORAM HICAD LA.L.
FEARETTI L.F.A.

COPCO INTERHATIONAL
ITALY BA.L.

VELYE EAR ITALIA N
WINGOM FROPFLT (ITA)
CEVELOFMENT LA.L.
LEHOVE (ITALY] DAL
EYHOEHTA CTALIA B.P.A.
IHFAOHT ITALY HOLCING
LF.A

CUFERCO COMMERCIALE
NSEINTA' FEA AIIGHIEEH
EIQLA CUFERCOS COMMERT
InaL P

UED ITALIA B.F.A.

ITH ITALIA LA.L.

META EYETH
KEY NAFETY R
O IM BIOLA KEE
IHTER HEGEA AHE
COMMUMICATION I
ACAMA ITALIA B.A.L.
YAHPEHA ITALY
AUTOHMOTIVE THTERIOR
EYETEHME K.A.L.
LECYAHCE L.

HINEHEN ITALLA NAL

]
-

=
=

=

TCT MORILE ITALY BA.L.
MIDEA ITALIA E.A.L.
EWINELEA ITALIA B.P.A.
HELKEHM NILICOMNI ITALIA
LR.L.

WIS TAILORED BLAMKE
ER.L.

QEHEATEC ITALIA B.A.L.
ROMACO BA.L.

Q.A.L.4a. LA.L

KUKA ROROTER ITALIA B.F.A.

oon AL
KEY BAFETY BYE
LA.L. IH FORHA
REVIATA KEE ITALIA
LAL.

ARCEHAGHE L.F.A.
HIKVINIGH ITALY LA.L.
LACURHER N.A.L.
TECHTAOHIC IMGUNTAINE
ITALIA B.A.L.

AQEEFTEHCE ORCUP B.A.L.
CONCO NHIFFING LIHE
{ITALY) L.A.L.

HAINR BURCFE TAACIHG
LAL.

PLATI ELETTACFORNITURE
NOCINTA' FER AIIOHIG, IH
LREVE PLATE ELE
TTROPORHITURE
AHETEEL VIGANG
ITH ITALIA NNRVIIC
CIFA MIXERN EAL
KEOLLAMT B.R.L.

NIR B.P.0.

HAIER A/ (ITALY| TRAGING
LP.A.

B ITALIA

A.L.
WAL,

WOLOMHA ITALY HOLGIHG
aRCUF BRL.
CHAHJAN AUTOHOLRILE

1.400.0T%
LLEN-=H)
G2E.0IN

LLE-N-1
LEEN T3

118.170
Terar
mears

J13.07%

J10.411
110,071
11,811
111.960

12L.0T1

12t.00%
or.are

or.anl
I%.I00
e
gr.aar
81.012
81301
80,372

ag.rar

49.tIg
20,871
4% 7IT
243,127

4T.I0%
243,011

243.0%0
41,940
90,391
ag.01r

48.038
1r.001

r.Ie

17007

Tr.an1
r.341
15.927
10,771
1017
Th.I0T

Ta.rmz

12.04%0

1.800.01T%
ER AL
T.748.000

T.7a%.007
LI E R ]

2.080.08%
4,867,210
5210111

%, 280.020

%.0I1.977
§.107.417
0,071,902
0.70T.971

0.207.00%

G.43%.700
G.813. 117

G.030.T0I
0,008,280
b.ITTLOTT
G.137.710
G.I0T.704
0.934.920
6.90%.TV1

T.0Q%.08I

7,000,411
9.0
TIIn.TER
bR S -]

rare.o?
nir.on

T.I0.800
r.am.o
7,231,982
T.4r1.00%

AL TN
T.800.71T

T.ROILN4AT

T.OEE.T3%

T.OTT.OTR
oy
rorarom
TIIT.A2
7,219,401
TIw2n

r.100.000

e

7,12
1,11
1,1
1,11

1,40
a,ar
a,4n
4%

9,24
a,27

a1z
0,tr
a,tr
a,1h
0,10
a,tn

1,01
HIB1
11,01

ot
[ H

au,rn
an,z8
[EE T

[T

[REH
[FE 1]
ag,0e
31,01

at,a2

53,40
an a4

HEH
[
aI,00
az,re
31,70
am,r1
H-EH

0,71

1,71
T
13,21
LERTY

rTan
TTAz

T
ra,n
T,
ar

AT
W

TN

Tt

rrae
rrar
Tr g
r1,00
TIND
riaz

LR

ELEY

13
1
14

CHAMOAM AUTDHCRILE
NURCFEAN DERIIHIND
CENTER B.A.L. RIOLARILE IK
CHAHOAH BUASFA LA.L,
DAHUA TECHNOLIOY ITALY
L.R.L
RNHELLI . 2. ERL
LHETALE - LF.A.

IADD EPA

FPE {IT) 1 ECCINTA' FER
AZIDHI

CHELTA LA.L.

AUTEPA BRLUTIZHE ITALY
LF.A,

EVOLUT B.F.A.

UCI NUE N.A.L.

UCI ANCUFERD B BVILU
L.F.A.

ELKEH L.R.L.
NURCHEE EL.R.L.

RICTENT ITALIA L.R.L.
UCINOAE B.A.L.
UCICENTAD LA.L.
ERIT L.R.L.

OYETAR ITALIA N.A.L.
HILAH ENTEATAINHENT
L.R.L.

UCINORD NET B.R.L.
COHRD ITALIA LA.L.
TECHHOONHETICN
ACCELERA B.A.L.
HUHI ITALIAKA
DAHUA ITALY LA.L.
LENDOVD OLORAL
TECHHOLDOY ITALY LA.L.
TIRIN B.A.L.

EWH HOTORCYCLEE LL.A.L.
VALHE LA.L.

EANHHERE WORKE

UEINORE CVERT B.R.L.

HAH COLLETTORI AL
AURCAM FANHIGN B.A.L.

JH COHENRIMA DEL CHINKMTE
N.F.AIM BIOLA JH CTC B.F.A.

HOTOROLA HORILITY ITALIA
E.AR.L.

HAOLIFICIO ALFINI B.R.L.
JUNHI ITALIA B.R.L.

L.E.T. ERL IN LIQUIBAZIGHNE

LADHETAL B.R.L.
EAEATIVEOD BCCINTA' A
RENFDHN ILITA' LIHITATA
FOTRAA' INNEAE ARRREVIATA
IM CAEATIVEDD H.A.L.

O.L.C.I.ANOINEERIMO B.R.L.

HERFHARHA LKL
EAFDE B.R.L.

AV/R HODA B.A.L.
HOVAVINION OROUF B
NEEEA INTERMATIOHNAL
L.R.L.

ENOIHEN BHOIHEERING
E.AR.L.

JOHHHMY FARHIDHN K.R.L.
OATE OOURHET ITALIA E.A.L.

ESRIHA INTERMATIOHN
HACHINERY LA.L.
CROAND OOLD ITALIA EL.A.L.

ELA Lk
33,472
292.3T1

a1.381
13,3492
a.crr
a1.812
11,67
ao.Tar
- T 5
12,081

1508
1,431
12,438
118438
1%, TND
%4200
T

m.are
w311
1.
19,1080

10,810
13,802
19,800
11,432

1.1

14,3434
mrag
1,472

1.
13.%3%

13,8431

13,111
13.140
13.BED
11,112
11,412

1man

11,007
10,0090

10,4142

;Lars

T.ON1.007

rEIL.ETY
I.010. 100
Le1I. g
1.064.177

-l - E R
118110

1140971
1.164.13%
1.1I%.121

naiame
1.311.472
I1.0%0.007
1.arr.1n
1.3%%.3%3
1130000
1035000
I.100.047

I.AIE. 190
1190807
131r.mr
.a1r.Am
1.9%1.317
I1.00I.000
1.914.B871

1.9%%. 180
I.014.4%1
1,633,831
1,890,071

I.WNI.001
1.671.807
I.WII.COX
1,063,991

1,576,171

1.011.17%

I.097.139%

I.G8I.011

1.Aar1.AT
I1.0I4d.9%0

I.0%r.04%
1.7oR.a11
1.Ta1.TrR
1711 MI%
I.TaNART
I.TAT.COO

I.TGI.TAE

1.7r2.ac0
1.7%0.000

L.IDC.NID

I.I1C. T

11

(X1
X
(T
.30

a8
£,

L]
£,a%
L34

£,a1
[ BF
£33
[
L1
£,a1
£,a1
£,an

1]
1]
£,ao
51
-1
811
-B11

-1
511
-1
511

-E1]
X1
X1
KT

AT
L
£,14

1]
-]

£,

10,00
10,74
10,30
10,41

10,42
10,73
10,30
10,00

1
1ran

1
1
1ra1
1r Ty
irr
1re1

FERT

11,11
15,12

11,43

Breakdown: Operating revenue {Turnover)
Last avail. yr - 933 companies {(100% = 9,952,875 th EUR)

FUAWEL | ECHNULUALES
ITALIA SR L.
(15.73%)

INGRAM MICRO S.R.L.
(9.62%)

FERRE S.PA.

(6.26%)
OTHER COMPANIES INCLUDELD: COFO0 INTERNATICNAL ITALY
IN THE GROUP- S.RL
(62.37%) (6.02%)

Lorenz curve

Concentration: Operating revenue {Turnover)
Last avail. yr - 933 companies {(100% = 9,952,875 th EUR)

/
§ e
- /
. v
i B
. v
o /

@ o 1o 20 30 40 S0 €0 70 0 a0 100

0 HuAWEI TECHNOLOGIES ITALLS S.R.L GinicoeMicient: 0.51

188



Tobla

1

1
1

1
1

1
1
1
1

1
z
I
z

Iz
z
Iz
z
I
I
z

-1
-1

3
-
-1
-
-1

-1
-1
-1

S

F
4
a
4
4
a
4
a
4
E

H]
2
2
H

2
L
2
L
2
B

-]
B

B
B
-]
B

P/L for paricd [=Mat incoma]
- Lont ovpilobla yaor

-

IMTER MEDLA AMD

COMMUMICAT ION 5.P.A,

I HUAWED TECHMOLOGIES

ITALIA S.R.L.

FERRETTI S.F.5.

INFRONT ITALY HOLDING

EXEY

5 PPE(IT) 1 SOCIETA' PER
AZIONI

b D08 =AL

VOLYOD CAR ITALIA 5.P.A.

KEY SAPETY SYSTEMS ITALLA

SR.L. IN FORMA

AEEREVIATA KI5 ITALIA

=R.L.

9 KEY SAFETY SYSTEMS S.R.L.
OINSIGLA KIS SR.L.

0 WOLOMNG ITALY HOLDING
GROUFPSR.L.

1 INGRAM MICAD SR.L.

I YAMPENG ITALY
AUTOMDTIVE INTERIOR
SYSTEMS S.R.L.

I AQSEPTEMNCE GROUP SR.L.

4 COSCO SHIPPING LINES
[ITALYY S.R.L.

= LCI SUD SR.L.

b SIR 5.F.A.

T WALME SR.L.

E DUFERCO COMMERCIALE
SOCIETA' PER AZIONI COM
SIGLA OUPFERCO COMMERT
IALE X.P.A.

9 SYMGEMTA ITALIA SP.A,

0 ZTE ITALIA SA.L.

1 EEIT S.R.L

I WISCO TRILORED ELAMKS
ER.L

= AMSTEEL YIGAND' S.A.L.

HUMI ITALIAMA - 5.P.A,

5 LTI MORD OWEST S.R.L.

b .R.EG. SR.L

T ACL Z.R.L.

E ZRGO SFR

? DAHUA TECHMOLOGY ITALY
SR.L.

D EIDTEST ITALIA S.R.L.

1 GATE GOURMET ITALIA SA.L.

ET

m -

-

I SWISSLOG ITALIA SP.A.
I RIOTINTO WEEEER S.R.L.

4 MOVAYISION GROUFS.F.A.

% LTI ROMA EST SR.L.

B CHIMA ERIDGE (ITALYY S.A.L.

T HIKWISIOM ITALY 5.R.L.

E KOLLANT S.R.L.

¥ FELICE CHIRD' IMOUSTRIA
MARMI S.R.L. (EMUMCIAEILE:
CHIRD' Z.A.L.}

O HRIER & /C (ITALY) TRADIMNG
=PA.

1 LEDWAMCE 5FA

I ADAMA ITALLA S.R.L.

I YUDD ITALY S.R.L.

CLIVET AIR SR.L.

% MONTECAYI S.R.L.

b ARTE STAMPA S.R.L

T OO0 (ITALY) S.R.L.

E LMETALS . S.F.A.

7 WINTEN ITALIA SAL

0 ELKEM SILICOMI ITALIG
=A.L

1 EURDCOLUMELS 5.R.L.

I ROMATO S.R.L.

I ELKEM S.R.L.

4 EMGINES ENGINEERING
SAR.L.

% DELTA S.R.L.

b AR DEMAG ML 3.F.A.

T JUSHI ITALIA S.R.L.

ECRS SR.L

¥ CIFA MINERST SAL

0 OLICOM IMTERMATIOMAL SAL

-

1 IDC ITALIA J.R.L.

I LEXMARK IMTERMATIOMAL
FR.L.

I CLIMITA EAWIERA ITALLA
FR.L.

4 WISDOM PROPIT [ITA)
DEWELDFMEMT Z.R.L.

% MEDIAPOWER SAL

b JIMIT SRL

T EEMELLID. J. ZRAL

B MIDER HEATIMNG AMD
WEMTILATIMNG EQUIFMEMT
ITALIA J.F.A,

20,904

4ZI.0%%
Iz.ape

11.e0Z

L.2a7

b.ZE3
3.L3E

2411

4. LEY

4. IE3
3.9I0

L]

nr

a0.904

BI.9ET
11k.442Z

1 ZE. D

154293
140,977
1408123

15Z.0Zk

156,714

10999
14917

1 LE.223
171962

17826k
17TE.ZTh
1EL.ZIT
1EX.EZT

16b.416
1EE.9TT
191290
195213

195149
197.06E
1 9E. 730
Z00.2E9
IOy
I0E.E9z
IM.TTR

IDb.OGS
I07.E1E

ZDE.239
ID9.BET
Zio.Tan
I1l.BIT
I1LIE9E

I15.ERE
I14.EEX
I12.E70

Z1k.EZ2

I1T.7T9
I16.L%
Z19.249
II0.34T
ZIl.0E9
II1.EDE
IIZ21Y
IIE14E
IIETIE
II4.3I0

IZI3.EEE
II2.4%5%
ZISNTE
IIh.2TL

IIT.04Z
ZIT.ARD
ZIE.OTT
IIE.SES
II9.074
II9.547

I50.005
IE0.4%3

I50.900
I5L.I5T
I5L.TSZ
IZZAIZ

IST.aabk
IILTET

I55.0LE

0,0z

B8
9,z

7,58
7,81
7,72

1,64

1,LE
1,54

1,43
1,38

1,29
1,72
112
1,0%

1,02
1,01
0,91
0,7

0,7E
0,7
DL
DL
0L
1Y
[T

0,51
D4E

D4E
044
D43
D&z
D&z

0,39
(R
0,39

0,37
0,38
0,34
0,31
0,z
0,z
0,ZE
0,z
0,z
0,z3

0,z
0,z
0,1
0,1

R1Y
pis
013
o1z

0o

L19L]
an,7s

=052

=z,
EEWE]
=7, BE

a9 e

3 -H

%11
bk, B2

B, ZE
BT,

BE 72
To1s
T
TIIG

TEI
T4 I
T8Iz
e

Th T4
TTAC
TELZ
TEEC
7942
T
1]

E1,04
E1,22

EIDl
BT 4%
EIEE
354
E%,72

B4 11
4,50
B, E5

E9,2E

E9,BS
E9,ES
90,08
90,27

9042
90,2

90,EC
90,97
91,12
91,28

91,41
91,82

91,k2

b9 LEMNOVD GLOBAL
TECHMOLOGC Y ITALY J.R.L.

7O MODMS INMOUSTRIES
EURDFE HEAD QUARTER SRL

T1 09/ ROBOTICS 3.F.A.

TIPISH & PISH SDCIETA'A
RESFDOMNSABILITA' LIMITATA

7T TROVOSIN SR.L.

74 COMPD ITALIA S.R.L.

T TIGIEFPE - S.R.L.

TE MARYIN MODA SRL

TT JOHNMNY FASHION 5.R L.

TE &M MOTORCYCLES S.R.L.

79 HOTEL GRIL PADDVA S.R.L.

ED FIERE RESOURCES S.F.A,
TCORRENTE SOTTO L' INSEGMA
CASHWERE WORKS

E1 MOTOROLA MOSILITY ITALIA
ER.L

B RADISION HOTEL MILAMN
SR.L

EX {¥ SOLAR 2 S.R.L.

E34 SESSA INTERMATIOMAL
ER.L

£ OO MILAM S.R.L.

EE ZTE ITALIA SERVIII SR.L.

ET GEMERTEC ITALLA SR.L.

EE MANSEL SOLAR S.R.L.

E9 KRALSS MAPFFED ITAL LAMA
ER.L

20 LIGHTING YEMICE PORT
ER.L

91 LOGICO DESIGMS.R.L.

29I TUSCIA ENERGIE
RINMOVABILI SRL

T KUKA RDOBDTER ITALLA S.F.A,

¥4 DESIGMN REVOLUTION SRL

F5 (REATIVESS SOLIETA' A
RESFOMNSASILITA' LIMITATA
POTRA' ESSERE ABEREVIATA
IMCREATIVEZZS.R.L.

9L KARLA OTTD JR.L.

F7 CLIMICAL ORGAMIIATION
FOR STRATEGIES X
SOLUTIONS SOCIETA' A
RESFD MIASILITA' LIMITATA

WE AURDRA FASHIOM ZR.L.

99 GESTIONI IMMODSILIARI
ALEERCHIERE S.R.L.

100 ¥ WHITE OMNE SRL

101 FEILD SYLWANIA ITALY 3.F.A,

10Z IM-EX J.R.L.

10T OYSTAR ITALIA Z.R.L.

104 LOUVRAE HOTELS ITALIA
ZR.L.

105 CHIMNT ELECTRITS ITALIA
FR.L.

10L ECOWA SOCIETA' A
RESFDOMSABILITA' LIMITATA
ABEREVIATA ECOWVA SRL

107 INTERMATIOMNAL
TIMEMEMEDLA UTI J.R.L.

10E OULIDECROUFS.R.L.

109 MAGLIFICIO ALFIMI S.R.L.

110 ECO SR.L.

111 FLEXIDER AL TOMOTIVE
ITALY S.R.L.

oo IZZ.TLE
)y IZT.LAE
IE2 IZT. M5
IET I IZh
e Ix3.208
a0 IX3.774
I IX2.0%E
IED IZ2.I9E
IME I32.550
Itk IT2.E1Z
e ITB.OLT
o IZE.ZO7
-y ITh. 241
Iz ITh.TE
nz ITB.ATE
o IZT.1ET
oo IZT.TER
197 IZT.2E4
197 IIT.TEL
1E7 IIT.9LE
1E2 IZE.1%%
1EZ IZE.FF2
e IZE.214
e IZE.L9Z
174 ITE.BLT
17z Im9.0m9
o 9.2
169 IX9.5TE
BT IT9.548
k4 Im.Tm
18I IX.ET1
122 z40.0Z7
1z 40,160
148 I40.3I8
14k 40474
142 Z40.B17
141 z40.729
140 40,599
138 Ia1.057
17k A1.ATE
138 I41.710
1= 41444
130 I41.274

Braokdawn: P/L bafara kox

0,11
0,11

o1l
ol
ol
0,10
oin
010
010
o010

0,09

0,0

0,07
0,08

0,05
0,05
0,05
0,05
0,07

0,07
0,07

0,07
0,0k

0,08
0,08

0,0k
0,08
0,0k

189

a7

1,89
<z,00

22,1
9I,zz
9I,zz
9z ,4%
92,23
9z,63
qz,7%
EEN-H

<z,.91

3,02

93,11
az,19
3,27
43,38
T 43
93,21
93,26
93 b8

93,7z
93,79

3,87

3,93
4,00

4,07
EERE

4,70
4,78

4,57
24,79

4,48
4,51
07
62

24 LE

-, 7E

79
24 B4
L.
w49

<2,00

Lozt ovnil. yr - B30 componias (100% = 335,553 th EUR)




Ta Az zIaddt A AEEEd d an

4 A2 1A EETFFELELL SEEETFFCCCSE N B R EEEES B BB~ kB EEES Baa

P LN P LA IR L R,
wrLmurs |
L L P PR L LT

L L LY P R R

ELUE T
MARILUN EL L

T T R AT T
Lo LR, LS L L
LI TR T}

T IO
AUNSUR P AIPURR A UIR P L
WA T

P B LN PRI AR

[FEITTITEE TRTTRT

A AR

AL L L. PP P LR AL LR B AL L IR
L]

A L A T T L A A B THRAAI B IR

AU W IR e
[T SR I T Ty PRAT )
[ETHTr TN
AUNSLRL T, PRI LA LS W LR |
AL VU R A IR

LREIRUI rAUE

A L A T T L A A B THRAAI B IR
Y U S T

PR AU IR LR LT T |
AL A ]
VAT R

AFULUSUR B LY LR A LT (TR, B |
A L A T T L A A B THRAAI B IR
AL T P B VTR T R |

AU USUR B LY LR A LT (TR, B |
LR

[Fr TP TPT TS TNRTIRFTE i
T T

PR T TR AT

[LIPTT TN
LA AT 1IN TALRI I B 1

[RTRUNEERE LT ST Y T )
E U T
LT TN TRy

A L ]
N
P T
A T

[L LTI TIST T AT )
[TRTTIM Y

A LT T R
LA TTE g YT Ty TS
LT

AN L LT I AL | 1
A L B LI
WA I TR IR
T L AP A

W BRIN VAR LT R

L AR VR

[CTETIT YT T TTOVY

L LA A LI LT UIRK B
A A T T

A EAALLE |

L I LT L R

wnuwT

TS LN L TH LA AR | W
AL LA L L I

CL LT TR

T TRy

-,
Riuras

n R, u

i,

UL

I I T YA T )

R RFTAUR N PR PR AALPE LT,
TRT PRI TR Y
LI U R

| P i,

RAU P, U U L YL AL P L P L
[T TTTT S
UL T Y

PR LR | -
T o LA A A T T,

CYTRY STy P ETT

-

[T

W

(MR

LA LT B T VY I VR R
LT
[T LT P
ERTRAL N M T
TREE M T I

TLu
VEI .

[ TTTIT
EITITILY O Pt
[T ATTYT. S

LY LT RIT USSR T T

T AP, | A T P T THAAN & AR T A | W
e

(LU IR YT FINTT P PR

(LT T Y

A

[ I
P N A R T
[LULST LY T YT T
(YT TITTT Ty 8
.
AT INMRNTVR B NS IS R I FANRAIN E | LTl | LA AN R LA |
PRI LN AN NN
[P ETITT Y

A A
I L P R HMVPS P PR NP R

[T
[LILTRTTUTINT N
'R TN ]

[TL LY AT
AV

" FUURL VIR AN N PILIEE UL, LR [ LA puE T [ WA vy . v

U
U
U
U
U
U
U
U
U
U
U
U
ST
U
U
ST
U
U
ST
U
U
ST
U
U
ST
U
U
ST
U
U
ST
U
ST
ST
U
ST
ST
U
ST
ST
U
ST
ST
U
ST
ST
U
ST
ST
U
ST
ST
ruura
ST
ST
ruura
ST
ST
ruura
ST
ST
ruura
ST
ST
ruura
ST
ST
ruura
ST
ST
ruura
ST
[T TR
ruura
ST
[T TR
ruura
ST
[T TR
ruura
ST
[T TR
ruura
ST
[T TR
ruura
ST
[T TR
ruura
ST
U
ST
[T TR
U
ST
[T TR

aiEur W
raiEur W
aiEur W
Ve
AN E

aiEur W
AN UL
(e
aIEuN

e L
AN L

LY FFTFres
aiEur W
AN U

L FFTETCRTLT TY
LyuRTaL AL
AN E

aiEur W
raiEun E

RAINUE W
raiEur W
RAINUE W
AN E

aiEur W
ROAINUE

PLE YFIRE NPT F AT EAN

AR UL
VA A i

I LTI LY
IR Y
AN W

MR A
VA A v

[T LT P TR Y

A I
AN E
RAINUE W
T IS

(L YFTFTs
I LTI LY

IR A
AN W
RAINUE W
RAAINUN WP
ROAINUE W 1T
RAINUE W
raiEun E
AN E
[LF YFTFITN
aiEur W
AN E
[LF YFIFY

(1L
e
(1L
(1L
e
(1L
(YL LAY N
e
(YL LAY N

(YL LAY N
wr

(Y TILA
(1L
R
e

(YL LAY N

WEERRI
e
WEERRI

[T CILA
R
[T
e
WEERRI
WEERRI
e
R
WEERRI
[T T
WEERRI
[T LI
R
WEERRI
[T LI
[T
[T
R
R
WEERRI
[T LI
R
WEERRI

WEER
WFER
[ L
wrEd
L
L

L

WFRR
L
WEE
L
WEER
WEE
L
WEER
HEE
WFRR
L
LT
(YL
L
WEE
L
L
(YL )

[ LT
WFRRIRE
(YL )
L
LU

LTEYC PLIFTIIY |

FECTIFECLIEY T RLILNUE I
CRTYRT TIPE MM ILSE T
FLL TN

FETTTUFRL T YRR L FUILNUE T

[T TEY PETE LN

VAATE AT
Lannr
ey
e
L IPTELLIEE IR LR T
aurrnunn
AUV BT E
ST R IR
EETTTRL DI Y NE IL RO T
© MR AT
T
CTIRL DIPE TR ILSE T
©RIATE F EEATIF
LFPTL DY IR
LTFUATFRL DI YL NE IL RO I
UM VTR BT
[UTTTLE T MR
FUFRRT OEY YL ILNUE Y
©RIATE F AEEATIF
[IELERT LI R
FYPE LOF MR LI
L PAATI AT
BALVLR  RERARIE RN
P RATE  REEATIFA R
PRI BNEATIEA R
LNV RPN
WEVIATE F QEEATIF
WEVIATE F AEEATIF
L VIR RERATI RN
QwIr raEven
FTTE DAF LR LR )
PN EIEE I LY
LT AT
FREEIATE F AEEATIF
T DR I Y
ET TR S
UL IR LW AR F I LT T
u

U IR LN AR F I LT T
EETURTE PE T
FRERIATE ¢ QEEATIF R
VRN F AEEATIF
LTOTETTLEFIT PR
ArECRR
WEIF RErTU AT
INLIN AR K T T
CLE MRS T
[LE R TR
T RO AT
R AT

(LTI
r VAT ¢ BEEAT I

r PR P

r LT R

r LTy

r (LN NP

r LI T L L)

r VAT ¢ BEEAT I

r PR

r e

H nMEvRR

r P F T

r INLIN AR W T T
H MEvRR

r INLIR AR W T T T
r INLIN AR W T T
H INLIN AR VT R T
r INLN AR BT T T
r (L T

H INLIN AR VT T
r [

r nEvnn

H (L PR

r VAT ¢ BEEAT I

r nnrt

H Py T

r [T P

r VAT ¢ BT

n e

r VAT ¢ BT

n LT LR

n (Y

r nEvnn

n INLIN AR U T T

WA vy
riviean
riviean
WA ey Ly
riviean
riviean
riviean
riviean
RILIVAR] RILARY, UL pUERR
riviA

WA Wy Ly

rvIeAR LuEY

riviean

WA Wy L
WA vy
WA
riviean
WA ey L

RIKIPAR] RINEY

riviean

rivIeAR LuEY

WRA WY LR

rIUIeAR LNEY

rivIeAR LuEY

RIKIPAR] RINEY

rIIeAR LuEY

riviean I F R T
riviean AT MY guren
WA Wy L

rvIeAR LuEY

riviean

riviean

RIKIPAR] RINEY

riviean
riviean
riviean
riviean
rivIeAR LIEEY
RIKIPAR] RINEY
RIKIPAR RINEY
rIIeAR LINEY
WA vy
RIKIPAR RINEY
rIIeAR LINEY
WRA WY LR
RIKIPAR RINEY
riivAR B
riviean
riviean
riviean
riviean
WRA WY LR
RIKIVAR] RINEY
RIKIPAR RINEY
RIKIPAR RINEY
RIKIPAR] RINEY

I F R T

riviean
WA vy FUE P FRUI R (LT
RIKIVAR] RINEY Iy
RIKIPAR RINEY [,
riviean

WA vy FUE P FRUI R T
riviean

RIvIEAR &

WIRA WU RINARST NE EYTRR Iy

WIRA WY RINARST, NE EYTER wrpry

WRA WA RINARST MV EVER
WhA Wy

RIVIFAT] R

nvivan

nvivan

iR T
WRA Wy
nIvivaAR
iR
WRA Wy
nIvivaAR
RIVIFAR] BECIERE PO E O |
RIVIFAR] RINAFST MV @WERA
nvivan
iR
RIVIvAR
WRA WY PR
RIVIFAT] R
RIVIVAR] LAMEE
nvivan W
WRA WY I A T

WRA Wy

WRA WY M

WRA WA RINARST MV EVER
RV L

RIVIFAT] R

WRA WY LA

RIIAR LauEe

RIVIFAR] RINARST MV @R
RIVIvAR LAY,

ra
ra

ra
ra

ra
ra

ra

ra
ra
ra
ra

ra

ra
LI}
ra
ra

ra

190



Table description

Country (all adresses) : China (CN) { Acquiror )
Country (primary adressas) : kaly (IT) { Target )
Curmrent deal status : Completed, Announced, Pending
Advisor role : Financial Advisor

Company role | Any

Ranking : deal wlume

Top : IO

Top 10 Financial Advisors

No of deal1

Adviior name No ofdeals with disclosed valuai

1 KPMG Corporate Finance & 3
2 Rothichild & Co. 5 5
3 Lazard d d
4 Morgan 3tanley 3 3
5 Goldran Sachs Group Inc, 3 3
& P Morgan 2 2
7 Deutsche Bank AG 2 2
8 Citigroup Ine. 2 2
9 Unicredit SpA 2 2
10 Cradit Suliie 2 2
TOTAL * 31 28

Total deal value
th EUR

5.844.739
9.552.587
8.211.647
10.753.587
8.922 587
8.652.587
7.581.158
5.833.647
5.675.647
3.267.940

74.296.126

Avarage deal valua
th EUR
1.948.246
1.910.517
2,052,912
3.584.529
2.974.196
d.326.294
3.790.579
2.916.824
2.B37.8B24
1.633.970

2.653.433

Pie chart

Breakdown of a variable across: 10 advisors of the group
Number of deals {100% = 31)

UIHEE ADVISURS LINCLULDED KFMa Corporal= Finance
IN THE GROUS (19.35%)
(6.45%)

Unicredit SpA,
(6.95%) =

e
\""x
Deutache Bark AG
(6.45%)
IP Morgan
(6.45%)

Goldman Sachs Group Inc. -~ ‘

(5.68%)

Citigroup Inc.
(6.45%)

Rothschild & Co.
(16.13%)

Morgan Stanley, Lazard
(9.68%) (12.90%)

Bar chart

Breakdown of a variable across: 10 advisors of the group
Number of deals (100% = 31)

4

3
0

-

T T




Table description

Country (all adresses) : China (CN) ( Acquiror )
Country (primary adresses) : ltaly (IT) ( Target )
Current deal status : Completed, Announced, Pending
Advisor role : Law Firm

Company role : Any

Ranking : deal volume

Top: 10

Top 10 Law Firms

No of deals

with disclosed Total deal value

Advisor name No of deals values

1 Bonelli Erede Pappalardo 3 3

2 Gattai Minoli Agostinelli & Partners 3 5
3 Shearman & Sterling LLP 3 2
4 Pedersoli Studio Legale 2 2
5 Clifford Chance LLP 2 2
6 Gianni, Origoni, Grippo, Cappelli &
Partners 2 2
7 Orrick Herrington & Suicliffe 2 1
8 NCTM Studio Legale Associato 2 1
9 Jun He Law Offices 1 1
10 Kirkland & Ellis 1 1
TOTAL * 21 17

th EUR
978.000

61.500
61.500
5.955.647
5.921.647

460,000
5.640
2.500

5.655.647
1,925,511

21.027.592

Average deal value
th EUR

326.000

30.750
30.750
2,977.824
2,960.824

230,000
5.640
2.500

5.655.647
1,925,511

1.236.917

Breakdown of a variable across: 10 advisors of the group
Mumber of deals (100% = 21)

Honelh krede Pappalardo
(14.29%)

CHHER MUYLISORE INCLUDED
N THE GROU
(4.765%)

Jun He Law Offices
(4.76%]

attai Mnoli Agostinelli &

Partners

(14.29%)

HCTM Studio Legale Assocista
(3.52%)

rrick Herrington & Sutd iffe
(3.52%)

Shearrman & Sterling LLP
(14.29%)

Gianni, Origeni, Grippe, Cappalli
& Partnars
(3.52%)

W

<lifford Chance LLP Peadersoli Studio Legale
(9.52%) (9.52%)

Bar chart

Breakdown of a variable across: 10 advisors of the group
MNumber of deals (100% = 21)

3.0

2.5

2.0
15
1.0
0.0
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o Target Financials
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‘Rumors’ (Zephyr)

HomowmoE e

e

11,
12,

w

20,
in.

a1,

s

22,
21.

e

24.
25,

i

26.
ar.

5.

io.
.

1601445742
1505246802
1805405457
1909510176
1905634157
19096 ISEES
MB064507 6

1941006622
1941017546

19410 26028
1941035303

1941042580

1541103328

"ansas2051

1909625999
"onsE333rL
105633385
1541145713

543021819
1541024174

azraLz

‘507278
1601056514

1601085725
"16011 34188

1601157257
1601166023
601237630

1601289639

1601307063
1601336711

‘1601344872
1601345410
1601373332
1601376661
601384214
1601418522
1601457678
1807144425

1909033515

08100818
1909148703
1905232532
1905255006
905410681

105485015

1905454255

1909156759
E01202532
1601202535

UNLISCLOSED CHINE 5E COM P Y

HH& SROUPCO., LTE

CALLAN WaN D& GROUPCO., LTE

HMICHEL W& N DE WLELE NV

ALIEAEA GROUP HOLDING LTD

FINCANTIERL SPa

HU&LAN EIOLOGICEL ENGINEERING COQ., LTD

RIETER [NGOLETADT &5

GUANGLONG 5454 PRECISION
HMAN UFACTURING CO., LTD

UNLISCLOSED [TALLAN COMPANY
CEFCCHINA ENERGY <O, LTD

SHENZHEN HET [NTELLIGENT CONTROL <O,
LTC:

SUNING HOLRINGS GROUP CO., LTE
CARREFOUR 54

NEW SH&REHOLLERS

SOCIETA ESERCIZL AEROPORTUALL SPA
SOCIETH ESERCIZL AEROPORTUALL SR
NIKE [N,

EOHATCAPITAL HOLD ING CO., LTC
UNEISCLOSED CHINESE [NVESTOR

SHANGHAT AUTOMOTEYE [N DUSTRY
CORPORATION [SROUR)

AJKANG GROUP SO, LTD
WOLONG ELECTRIC GROUP CO., LT

CHINA [NV ESTMENT CORPORATION
ZHEILAN G HAINING JINYT 50K S [NDUSTRY
CaLTe

CHINA [NV ESTMENT CORPORATION
CHINA COMGH [ANG [GROUF) ., LT

EELING AUTOMOTIVE [MDUSTRY HOLDIHG
4., LT

HMARCTEQAGLLA SRy

CHINESE FUNDS
[NWESTORE

UNH&MED CHINESE FASH KON GROUP
E&WERIZCHE MOTOREN WERKE A&
E-L&N: LT

MR EEE TAECHAUEOL

MEW CHINESE [MYESTIRS
UNDISCLOSED BIDDER

[NWESTORS

ZHEI[AN G K[NAO TEXTILES [NC.

GUANGLONG DONGFEN G PRECISION SCIENCE

B TECHNOLOEY 0., LTD

[ZPTECHNOLOGIES COQ., LTD

GUANGLONG KITO CERGMICS CO., LTD
SUNING UNIVERSAL COQ., LTD

ZTE CORPORATION

BELLE [NTERNATIONAL HOLDINGS LTD
EUROFE&N [NWESTORS

CHINA AVIATION [NDUSTRY CORPORATION [
ELECTROLU A &6

MR LUQLANG

MR LU QLANG

N
<H
<N
EE
KY

<N

DE
<N

<N

<N

N

FR

N
<H

N

<N
N

<N
N

<N
EY
<H

T

<N
N

<N
CE
KR
TH
<N
<N
N
<N

N

<N
N
<N
N
KY

<N

SE
<N
N

SHIFEM ZP4

ALPITOUR SR

FC INTERNAZ[ONALE MILANO SPA
SELCOM ELETTRONICS SRy

WOOK NET-4-PORTER GROUFP SPA
[NTERMARINE 5P

KEDRION SRy

S0 MACCHIME TESSILL SRy
CONATL SRL

KELLER ELETTROMECCAM [C4 5P

[NTESA SANPADLO SPA'S NPL MANAGMENT
PLATFORM
HPE SRL

FC INTERNMAZ [ONALE MOLGNO 5P

SUPERMARKETS [TALIANL SPA

EORSALING GIUSEFPE B FRATELLO SPA
AEROPORTO FRIULL-VENEZ [A GIULLA SP&
HEROPORTD FROULL-YENEZ L& GIULLA SPA
ARENS [TALLS SR

UNCISCLOSED FINANCIAL LESSING COMPSNY

SHAIDERD SPé

FIAT S5Pa

CALZATURIFICIOVALLEVERDE SR
UNLISCLOSED POWER COMPaNY

ENEL 5P
LAMSAER [NTERMATIIMAL GROUP

ENEL 5P
E&4EICHET SRty
PININFARINA SPA'S CORE EUSINESS

THYESEMERUPP ACCLAL SPECIALL TERNL 5PA' S

PLANT [N TERNL
AS ROMA SPA

ALCOA TRASFORMAZIOND SRL'S PROCUCTION
PLANT [N PORTOWESHME

CRUCIANLIC

C'E TOMAS0 BRAND

&0 HOLDING SPA

ASSOCIAZIONE CALCIO MILAN SRy
HMORELLATO B SECTOR SPA

GENOA CRICKET AND ROOTEALL CLUE SPa
SORGENLA SPa

UNDISCLOSED [TALLAN TEXTLLES
HMANUFACTUR [NG COMPANY

FOSEER SP&

SOGEAP SRy

CERAMICH VALSECCHIA SPA
UNLEURO SRL

SIRTL 5P

FASHION BOX SR

RECORDATL - [MCUSTRDA CHIMICE E

FARMACEUTICA SRy
COMAU SRy

[NDESIT COMPANY SPa
PRADA SPA
PRADS SPA

9933393319

5

339333 3

=

E

m

993393393 3

5

93933919

Minarity slake 31,357 %
Acquisitian 1DD%
Hinarity stake 3D%
Acquisilian 1DD%:
Hinarity slake unknawn %
fequisilian 1DD%
Hinarity stake 25.1%

fequimitian 100%

Hcquisilian increas=d fram 70% La
10D%

fequimitian 1D0%
Hcquisitian 51 %

Acquisilian increas=d fam 55% La ED%

Hequisitian increazed fam F0% La
100%:

Aequisitian 100%

Capilal [ncreaz= unknawn slaks %
Hinarily slake 45%

#oquisitian increazsd fram 45% Lo 55%
Aequizitian 1D0%

Hinarity slaks unknawn %

Acquisitian 0%
Hinarity slaks unknawn %

Hinarity stake unknawn %

g uisitian increazed fam S0% Lo S6%

Hinarity slake 5%
Aicquisitian 100%

Hinarity stake unknawn %
Acquisilian unknaen slake %

Aequisitian 1D0%
g uisitian 100%

Hinarily slake 2D%
g uisitian 100%

Acquizitian 100%
Acquizitin 100%

Hinarity stake 40%

Acquizilian S0%

Hinarily slake unknawn %

Acquizitian 100%

Aequizitian 100%

Acquizilian 51%

fequizilian increazed fam ED% La
100%

Acquizitian un knawn majarity slake %
Aequizitian 100%

[nzlit ulianal buy-aul 100%
Acquiitian unknawn majarity slake %

Hinarily slake increase=d lram 23% la
9%

SBequisitian 51.27%

Aequisitian 100%

HMinarity slake unknawn %
HMinarily slake unknawn %

Hinarily slake increazed fam 13% 1
20%

Rumaur
Rumau r
Rumaur
Rumau r
Rumaur
Rumaur

Rumaur

Rumaur

Rumaur

Rumaur

Rumaur

Rumaur

Ru mau r

Rumaur

Ru mau r
Rumaur
Fumaur

Rumaur

Fumaur

Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

Rumaur - Expired
Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

Rumau r - Expired
Fumau r - Expired
Fumau r - Expired
Fumau r - Expired
Rumau r - Expired
Fumau r - Expired
Rumau r - Expirad

Rumaur - Expired

Rumaur - Expirad

Rumaur - Expired
Rumaur - Expirad
Rumaur - Expired
Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

Rumaur - Expired

WiLhdrawn

1,25%2,185.00*
n.a
n.a.

n.a

500,D00.0D*
1,200.00%

n.a

500,000.00*

3,500.00%

200,000.00*

7,300,0D0D.0D*

7,500.00%
45,000.00%
10,000.00%

n.a

n.a

33,000.00%

n.a

100.00*

1,000,00D.0D*

n.a

SE0,000.00*

17,544.0D%

n.a

£1.382,74
510.00%

n.a.

1,000, DOD.DO*
n.a.

n.a.

n.a.

n.a

40,000.00%
n.a

300,000.00*
n.a

n.a

2,%43,147.00*

4,000,00D.0D*



